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Pharaohs Mined Turquoise in 3200 B.C. 


THE first large operation in one of the 
basic industries is of marked historic 
interest, particularly when some of its 
features are surprisingly modern. The win- 
ning of flint from open cuts may well have 
antedated Sinaitic turquoise mining; but the 
work was carried on by savages from time 
to time as the tribal needs for weapons 
dictated. The Egyptians for over 2,000 
years, beginning back more than 5,100 years’ 
ago, mined turquoise, still a popular precious 
stone, and were good enough to leave inscrip- 
tions from which a fairly satisfactory idea 
can be obtained of their methods of mining 
and their ideas as to mine organization. 
Many of the problems which worry the mine 
manager of the present day then existed, and 
on the whole appear to have been satis- 
factorily handled. This article is an attempt 
to picture, from the writings of various 
Egyptologists, the earliest efficiently organ- 
ized and large mining operation: The win- 
ning of turquoise. 

The Egyptian loved ornaments and favored 
vivid color contrasts in them. In consequence 
he fashioned into most effective jewels the 
deep-blue lapis lazuli, the red carnelian, and 
the light-blue turquoise.. His nation early in 
history was rich, and in consequence he was 
able to satisfy his love of the beautiful. 

Turquoise beads in relative abundance are 
found in pre-dynastic tombs of the last half 
of the pre-dynastic period (that is before 
3400 B. C.), and thereafter the stone is a 
common material of the Egyptian artist and 
jeweler. Doubtless this pre-dynastic tur- 
quoise, like that used later, came from the 
Sinai Peninsula, but probably, unlike the 
latter, which was mined by Egyptians, it 
was gathered perhaps from surface outcrops 
by the Moniti, the aboriginal Arabs of the 
— Peninsula, and passed by barter to the 

ile. 


ANCIENT MINES SIX DAYS BY CAMEL FROM 
SUEZ 

The principal Sinai turquoise localities are 

Wadi Maghara and Serabit El Khadem, in 


* Originally published in the Engineering & 
Mining Journal, Republished by permission. 

t Mining Geologist, New York City. 

1The chronology used is that of James H. 
Breasted, “‘A History of Egypt.” 











Kings in Sinai Peninsula 
By Sypnery H. BaLty 


a region of Carboniferous red sandstone. 
The two districts are ten miles from one 
another and are six days by camel from Suez. 

The gem fills cracks, most of which strike 
north and south, according to J. K. Lord. 
It also occurs as nodules in the rock, and 
these are frequently of excellent quality. 
There are two gem horizons, the upper and 
richer being about 15 to 20 ft. above the 
lower. In one of the gem horizons at 
Serabit el Khadem, Petrie reports three 
separate layers, respectively 20, 55, and 10 in. 
thick, which carry gems. The more ocherous 
and ironrich the sandstone, the finer is the 
color of the gems. A large per cent of the 
stones recovered are, however, white and 
worthless.*> Above the sandstone is basalt, 
but T. Barron, of the Egypt Survey Depart- 
ment in 1907, believes that the gems were 
formed by circulating waters, without con- 
nection with igneous rocks. Maspero says 
that Wadi Maghara was known among the 
Egyptians as Bait (“the mine par ex- 
cellence”) or Bebit (“The country of 
grottoes”), and the present Arabic name is 
the equivalent of the latter (“valley of 
grottoes”). The “grottoes” were evidently 
the mine workings. 

The kings of Egypt early sent expeditions 
of miners to Sinai to win the coveted gem. 
Semerkhet, the seventh king of the first 
dynasty (about 3200 B.C.), was the first 
whom we actually know worked the mines, 
but Usephais, the fifth king and his pre- 
decessor by some fifty years, fought with the 
natives of the turquoise region, indicating 
that if perhaps he did not mine the turquoise 
he at least was the first to risk money in an 
attempt to do so. Operations were particu- 
larly extensive under Snefru, of the third 
dynasty; certain of the kings of the fourth, 
fifth and sixth dynasties; Amenemhet I, of 
the 12th dynasty; Hatshepsut, Thutmose IV, 
and Amenhotep III, of the 18th dynasty; 
Seti I, of the 19th dynasty; and Ramses IV, 
of the 20th dynasty. The last name we find 
at the mines was that of Rameses VI (1150 
B.). 


2“Teisure Hours,’ Vol. 19, p. 393-9 and 423-6; 
1870. 

3H. Bauerman: Journal of the Geological Society 
of London, 1869: Vol. 25, p. 17-39. 





First Organized Operations for the Recovery of Precious Stones Were Conducted by Egypt's 


INTERMITTENT EXPLOITATION FOR 2,000 YEARS 


From this list of royal mining adventurers 
it will be noted that the mines were worked 
rather continuously during long periods: 
from the third to the sixth dynasty (2980 
B.C. to 2475 B.C.), the twelfth (2000 to 
1788 B.C.), and the 18th to 20th dynasties 
(1580 B.C. to 1150 B.C.). They were ap- 
parently practically abandoned at others. 
Actual exploitation, however, extended over 
a period of some 2,000 years. After the 
20th dynasty mining languished, but a piece 
of Roman pottery suggests that at least the 
mines may have been visited by Roman 
travelers. 

Maghara was at first most actively ex- 
ploited, and appears to have been practically 
exhausted at the beginning of the 12th 
dynasty (2000 B.C.), but luckily Serabit was 
rediscovered (the original discovery was 
made in Snefru’s time) in the reign of 
Senwosri I, the second king of that dynasty. 
Later in the same dynasty the demand for 
turquoise so increased that Amenemhet III 
reopened the Wadi Maghara deposit, and 
both districts were exploited at least till the 
beginning of the thirteenth dynasty (1788 
B.C.). Ramses III (1200 B.C.) was satisfied 
with the result of his exploitation of the 
Serabit el Khadem mine, for he modestly 
says‘: “There were brought to me marvels 
of turquoise in numerous bags carried before 
me, not to be seen again while there are 
kings.” 

When the Egyptians arrived in the region 
they found the natives worshipped a god 
and goddess, whom the Egyptians in their 
eclectic: polytheistic system assimilated and 
identified with their own Horus and Hathor. 
Thereafter Hathor was the patron goddess 
of the mining region, and she was known 
as the lady of the country of Mafkat (that 
is, of turquoise). Snefru I, king of the 
third dynasty and the first great magnate of 
the industry, was also worshipped. All later 
entrepreneurs boasted that their work was 
the most important since his day. These 
three were the patrons of the mining com- 
munities. Ramses III (20th dynasty) says 





*Rawlinson: “A History .of Ancient Egypt,” 


Vol. II, p. 378. 
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in the Harris papyrus: “I sent officers and 
chiefs to the land of Mafkat of my mother 
Hathor, mistress of turquoises, carrying to 
her silver, gold linen, mixed linen things. 
There were brought to me marvels of real 
turquoises in many bags.” Like the peon 
miner, the Egyptian was sufficiently super- 
stitious to believe that religious offerings 
would be repaid many fold, and a temple 
and numerous shrines were dedicated to 
Hathor. One successful manager adds to the 
account of his expedition® “offer ye, offer ye 
to the mistress of Heaven, appease ye 
Hathor: if ye do it, it will be profitable 
for you. If ye increase to her, it shall be 
well among you. I led my army very kindly 
and I was not loud voiced towards the work- 
men.” 

Mining was carried on by expeditions dis- 
patched from Egypt. These were large and 
consisted of high officials, a few engineers 
and prospectors, and many laborers of 
various sorts, totaling in instances 2,000 or 
3,000 men. They also had an adequate mili- 
tary escort, one consisting of 734 soldiers. 
The natives did not permit their land to 
be occupied without a struggle, and the 
Egyptians either paid tribute to them for the 
privilege of mining (incidentally probably the 
earliest known mining royalty) or were com- 
pelled to protect themselves by force of arms. 
This is not surprising, inasmuch as the 
aboriginal Arabs must have resented advanc- 
ing civilization. 


HIGHLY ORGANIZED UNDERTAKINGS 


The organizing ability of the Egyptians 
was exemplified in these expeditions as in 
all of their major activities. The leader was 
a high official in the king’s confidence and 
usually a native of northern Egypt, since 
such a one would be likely to know the 
customs of the laborers with whom he had 
to deal: other high officials were his aids, 
in charge respectively of supplies, transport, 
and accounts.®° Subordinate to these were 
storekeepers, a captain of boats, an officer in 
charge of escort, interpreters, king’s repre- 
sentatives, chief mine foreman, and stewards 
for the staff’s mess. One expedition had a 
chief medical officer. In another expedition 
there were chief foremen, each with ten 
master miners, and the latter had under them 
about ten laborers. Some of the expeditions 
had from 400 to 500 miners, and in certain 
expeditions, at least, soldiers were detailed 
to do mining part of their time. Petrie 
translates “mes-enGati” as “deviser of 
minerals,” or a prospector, and there was 
usually one of these to from 60 to 225 men. 
There was also a “collector of turquoise,” 
apparently one who took charge of the out- 
put. Copper smelters, cooks, and bakers are 
sometimes mentioned. There were also 
masons to build temples, peasants to drive the 
asses (of which several hundred were re- 
quired to provision the expedition), boat- 
men, and others. The common labor in part 
was recruited from the local population. 

In the stele commemorating the expedition 
the general manager’s name was in large 
characters and the names of his staff also 
appeared. Surreptitiously in many cases 


even menials scratched their names thereon. 
* x 


_ 


* Breasted: “Records of the Past,” Vol. I. 


*W. M. Flinders Petrie: “Researches in Sinai,” 
Pp. 109-21, 
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TWO ROUTES TO THE. MINES 


The expeditions arrived by one of two 
routes: either the short boat trip across the 
Red Sea with ass transport to the mine, 
or the longer land trip around the head of 
the Red Sea. The expedition apparently left 
Egypt in November or December, and after 
remaining several months (usually from mid- 
January to April first, or even to mid-May) 
normally returned before the Summer’s heat 
set in. Rarely, however, the expeditions 
appear to have braved the Summer heat, and 
some expeditions even spent three years at 
the mines. G. Maspero, however, believes 
that a regular force of several hundred men 
were kept at the mines, and that these were 
visited regularly by royal inspectors. In his 
opinion, if a king needed more turquoise he 
speeded up production by sending out a 
special mining expedition. 

A number of mine openings exist at both 
Wadi Maghara and Serabit el Khadem. The 
ancient workings as now seen consist of 
wide stopes (up to 50 ft. across), and gal- 
leries following the more or less horizontal 
turquoise-bearing beds. From these, tortuous 
little galleries lead off following particularly 
promising stringers. One gallery at Serabit, 
220 ft. long, holes through a narrow ridge, 
and from it is a raise to the surface. The 
workings extend for 300 yd. along the cliff 
face. Here and there the roof was sup- 
ported by large pillars. In one place, where 
the gem horizon was unusually thick, a hang- 
ing-wall slice was first taken and then the 
Jower slice later removed. Where the tur- 
quoise-bearing beds have no overburden they 
were worked in quarries. All in all the 
workings remind one strongly of some of 
those to be seen at Silver Reef, Utah. On 
the walls of the workings are gad marks 
which correspond to some of the flint and 
copper chisels found on the surface around 
the mines. 

The tools, hammers, nails, picks, and 
chisels used consisted largely of stone, 
although some copper chisels have been 
found. J. de Morgan" believes that copper 
tools were introduced in the 12th dynasty. 
As to the use of tools, there has been con- 
siderable difference of opinion among Egyp- 
tologists. E. H. Palmer and W. M. Flinders 
Petrie consider that bronze or copper tools 
alone were used in mining; and photographs 
of some of the workings indicate this to be 
true. Others think that stone tools were 
also used, not only in freeing the gangue 
from the turquoise but in mining as well. 
Perhaps in later times copper tools alone 
were used, but in earlier work stone tools 
were undoubtedly used for actual mining. 
The copper chisels were about 6 in. long. 

When a mass of turquoise was found, 
the soft sandstone around it was cut away, 
and it was carried to the surface, where the 
best was hand sorted and then the rest 
crushed and sifted to recover the last particle 
of the gem. Production was never large in 
the modern sense, although in one year over 
400 kg. (882 Ib.) of turquoise were pro- 
duced, admittedly a large quantity of gems. 
Copper and manganese ores were byproducts, 
the oxidized ores being used in tinting the 
enamels for which the Egyptians were 
famous, and the copper ore, as well, being 
smelted. Malachite was also produced, a 





7 Recherches sur les origines de l’Egypte; L’Age 
de la Pierre et les Metaux. 
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substance used by the Egyptians from »the 
earliest time, not only as an ornamental 
stone but as a pigment. 
DEVELOPMENT MAINTAINED WITH OPTIMISM 

With the dispatch of a large expedition 
every three or four years, and at times each 
year, the oreshoots were rapidly worked out, 
and the question of reserves became a 
serious problem. One of the leaders of an 
expedition of Amenemhet II (12th dynasty) 
was Captain Haroéris. His early efforts 
at Serabit were disappointing, but he kept 
up development work with fine optimism. 
He and his men finally were almost in 
despair; “the desert burned like Summer; 
the mountain was on fire.” Finally one 
morning the overseer questioned certain 
miners familiar with the peculiarities of the 
deposit; they expressed their confidence in 
the mine as follows, “There is turquoise for 
eternity in the mountain.” That very day 
a pay shoot was found, and three months 
thereafter Haroéris returned to Egypt 
loaded down with turquoise.® 

Steles found at the mine give many de- 
tails regarding mining. They tell us of the 
defeat and dispersal of marauding Bedouin 
bands; that no lives were lost on the expe- 
dition; that the production decided upon 
before the expedition left Egypt had been 
attained; that the heat endured at the mines 
was terrific; and that the expedition leader 
had been uniformly kind to his men. 


A “GIFT OF THE GODS” 


We as mining men often refer to an event 
as being “four years after Goldfield was 
discovered,” and similarly a Sinaitic stele of 
the reign of Dedkere-Isesi (fifth dynasty) 
(2650 B.C.) is dated in the year “when the 
gods caused that costly stone to be found 
in the sacred mine.’” 

The names of the mines are interesting, 
and the Egyptian was not adverse to calling 
them after the deity; one, for instance, was 
called “Vision of the Beauty of Hathor”; 
a peculiar name is that of “Flourish its 
army that which is in it,” which James H. 
Breasted interprets to indicate the precious- 
ness of the product. Under Amenemhet III 
(12th dynasty) each working place was 
named after the foreman in charge. 

Leasing was apparently, in instances, 
done, and from the inscription of Amenem- 
het, an expedition leader in the 12th dynasty, 
we find one of the leasers was named Ka. 
The inscription follows’: “I came to the 
mine of Ka: I exacted the impost. I at- 
tended to the levying of the impost of mala- 
chite [more probably turquoise.—S.H.B.] 
being for every five [or perhaps 
15] men every day correctly. 

Never had the like been done since the 
time of the King of Upper and Lower 
Egypt, Snefru, triumphant.” 

At Wadi Maghara, on a small table land, 
are some 200 sandstone huts used by the 
ancient miners, and, at the foot of the mesa, 
more pretentious huts for the mine bosses 
and engineers. A partially ruined wall ex- 
tends across the valley. There was also a 
fortress. Watchmen were posted on the 
near-by heights to warn the garrison and 
workmen of approaching attacks, and, once 





§G. Maspero: “History of Egypt.” 

°jJ. H. Breasted: “Records of the Past: Ancient 
Records of Egypt.” Vol. 1 p. 120. 

10James H. Breasted: “Records of the Past.” 
Vol. 1, p. 320. 
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the alarm was given, the miners all scurried 
to the fortress. At Serabit el Khadem, in 
addition to the ruins of the camp, is that 
of a large temple. 


TURQUOISES PROVIDED MONEY FOR PURCHASING 
WIVES 


These old mines were rediscovered in 
1845 by Major C. K. McDonald, and in 
1854 he began mining at Maghara on an ex- 
tensive scale, employing many Bedouins. 
In 1866 he quit, and moved to Serabit, 
which was abandoned the next year, as, after 
marketing, the stones from both mines were 
found to soon lose their color. Later a 
Frenchman worked the mines for a short 
time. In 1903 English promoters obtained 
a concession from the Egyptian Government 
to work the mines, but the attempt was a 
miserable failure, and work continued for 
only a year or two. Unfortunately, their 
employes destroyed some of the more in- 
teresting ancient inscriptions. Bedouins still, 
from time to time, dispose of a few tur- 
quoises, which they obtain from these and 
other mines in the peninsula, for gun- 
powder and other necessaries. One of the 
mines is known as El Hejija, as from the 
product a pilgrimage to Mecca was financed.” 
If lucky, a young Arab may make enough 
to, get money to purchase his wives.” 

It is, of course, possible even in pre- 
dynastic times that some turquoise was 
brought to Egypt from Persia by the same 
traders who brought lapis lazuli, as Joseph 
E. Pogue suggests. We have, however, no 
evidence that the Nishapur mines date that 
far back. In mid-Egyptian history turquoise 
was frequently obtained either by trade or 
by conquest from the Asiatic peoples. 
Whether this was of Persian or Sinaitic 
origin cannot be determined. At times also 
other parts of Africa probably supplied the 
Egyptians with turquoise. It is reported to 
be found at Got, near Angololo, Abyssinia, 
and there are indications that in the 12th 
dynasty turquoise may well have been ob- 
tained from Sudan. 


uF, S. Thomas: Mining and Engineerin 
Werld, July 13, 1912, Vol. 37, p. 53. “ 
2T. Barron: Sur. Dept. Egypt, 1907. 


A Notable Silver Service 
Owned at Birmingham, Ala. 











A SILVER service which has seen much 
of American history for many years 
past now occupies a place of honor in the 
home of F. H. Thurman at Birmingham, 
Ala. The service consists of four pieces, 
was made in England and is hand-carved. 

The service was made for William Blount, 
personal friend of President George Wash- 
ington, who was appointed by President 
Washington governor of the territory south 
of the Ohio at that time. The central design 
represents a likeness of the old Blount home 
in Devonshire, England. Surrounding this 
likeness is the elaborate carved floral de- 
sign. popular in silverware of that dav. 

This four-piece set has descended from 
generation to generation until it is now the 
Property of F. H. Thurman of Birmingham, 
Ala., maternal grandson of William Blount, 
four times removed. 

_When William Blount and wife died the 
Silver service went into the hands of Willie 
Blount, a half-brother, and the fourth gov- 
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ernor of the State of Tennessee. Then carre 
the Civil War, and when the Union armies 
swept over the State of Tennessee this silver 
service was buried after being wrapped in 
pieces of cloth and brown paper. It re- 
mained buried until after the close of the 
war. After the war the silver service was 
dug up from its hiding place and has ever 
since continued to descend from father to son 
to daughter. 

Aside from a few slight dents, this siiver 
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live up to the situation, and lapidaries and 
jewelers reaped a rich harvest. 

Jade is noted for its many different shades 
and colorings, to varying metallic influences 
in its original formation and crystallization 
in the earth. One of the rarest—and, inci- 
dentally, most expensive—varieties is the 
deep mauve colored. 

Red-streaked jade, similar in color to the 
carnelian, is found, as well as the creamy- 
white stone, called by connoisseurs “mutton 














SILVER SERVICE MADE FOR WILLIAM BLOUNT, FRIEND OF GEORGE WASHINGTON, NOW OWNED 
BY ONE OF HIS DESCENDANTS 


service looks like new, despite its age.— 


W. W. N. 








Interesting Facts About Jade 


By P. B. Prior 


>. or jadeite, has, during the past few 
years, attained great prominence in 
jewel form. Technically it has never been 
classed as a “precious” stone, except in one 
color, the extremely rare and semi-trans- 
parent apple green. 

This is the color “de resistance” in jewel 
jade. It is eagerly sought, and very high 
prices are paid for it in all parts of the 
civilized world. It is the precious and 
mystic stone of the Chinese Empire, and 
there it has been held in veneration for 
ages. Its properties were extolled in the 
sayings of Confucius, whose final opinion 
and exhortation was that it was “a symbol 
of the true path.” 

Be this as it may, it is well known to the 
present-day jeweler who knows anything 
about jade that the finest and rarest speci- 
mens have always been, are now, and 
probably always will be, in China. The most 
prolific source of jade for jewelry use today 
is the Khodaung district, in Upper Burma, 
from whence it is transported across country 
to the railway, and, via Rangoon, to the 
world’s markets. China absorbs the great 
bulk of Burma’s productions, and at Hong- 
kong and Canton the stones are cut into 
beads for necklets, drops for pendants and 
earrings, and round and oval-shaped stones 
for general jewelry mounting. 

Report has it that the fashion for jade in 
Britain was set some years ago by a Princess 
of the Royal Family. She was traveling 
through the Orient, and at Hongkong and 
Singapore was greatly attracted by apple 
green jade jewelry. Reaching home, her 
taste set a decided fashion for the stone, 
and for the last twelve years or so a tre- 
mendous boom set in among people able to 


fat” jade, and various cloudy tinted speci- 
mens, with traces of the foregoing hues 
running through them. Cameos have been 
carved in jade by the Chinese, where pieces 
of the stone have been discovered with the 
different colors in layers (like an onyx), 
such as red or green cut as the camoes in 
relief on a white ground. 

In the jade jewelry of today (as in amber) 
the strung-bead necklet is a favorite orna- 
ment. These are fairly common in green 
jade of the various shades. Touching the 
question of the choicest apple green again, 
a long bead necklet of finest quality was 
sold in 1925 by a Bond St. (London) firm 
for $25,000; and the same establishment had 
another in its stock at a higher price! 

Long green jade drops as earrings, with a 
complementary top rosette or cluster of 
diamonds, are very becoming ornaments, 
especially to fair complexions. Tiny fine 
green jades and small diamonds make a very 
happy combination in rings or brooches, 





=z 





Beautiful jewels and lovely dresses added 
their quota to the brilliance of the new 
operatic season which has opened at Covent 
Garden, London. Royalty and the leading 
society people attended the opening presenta- 
tion of “Der Rosenkavalier,” and _ the 
sparkle and glitter of tiaras, necklaces and 
corsage jewelry from the boxes was most 
conspicuous. Princess Mary, in the royal 
box. was wearing diamonds with a turquoise 
blue gown, and had a narrow diamond band 
on her hair. Lady Ravensdale was in green, 
emeralds being prominent amongst her 
jewelry. Lady Violet Benson was wearing 
some beautiful diamonds. King Manoel and 
Queen Augusta Victoria, Dame Clara Butt, 
Lady Alington, Mme. Paravicini, the Swiss 
Minister, Lady IIchester, Mrs. Robert Flem- 
ing, Countess Lutzow, Lady Mond, with her 
husband, Sir Alfred, Lords Erleigh and 
Reading, Lady Cory, the Danish Minister, 
Countess Ahlefeldt-Laurvig, and other 
notabilities attended. 
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People Don’t Want Things They Have Never Seen—Use Window Displays 











Many New Fall Deltah 
Items Now Ready 





During the past week our Deltah Pearl 
representatives have been showing a 
number of new lines in Deltah Pearls, 
designed for Fall business. 

Emphasis is laid on long ropes of 
pearls. New Cameo pendants suspended 
from lovely pearls are another feature. 
A number of surprise pieces of unusual 
beauty are also being shown. 





A Record 


What we believe to be a record 
unique in pearl necklace selling 
was made by our Deltah Mid- 
Western representative, Jake Levin, 
last week. In three days spent at 
Pittsburgh with new Fall items, 
Mr. Levin scored the record of re- 
ceiving an order from every single 
wholesaler he called upon. The 
total volume of sales, also, was un- 
usually large. 











Personal But Not Confidential 


Messrs. Albert & Seifert of Cincinnati 
were kind enough to visit our office and 
factory on their trip to New York. We 
enjoyed their visit immensely. Please 


come again. 
* * 


E. Bastheim Company, Los Angeles, 
are doubling their quarters and will now 
have ample space to show their many 
salable lines, including Deltah Pearls. 

* * * 


Many wholesalers are planning to at- 
tend the Wholesalers’ Convention at 
Providence next month. We invite you 
all to inspect our new offices at New 
York and to get better acquainted. We 
are a sort of “friendly” firm and are not 
the cold-blooded type such as the West- 
erner often pictures the New Yorker. 

* * & 


Samuel Weinhaus Company, Pitts- 
burgh, have been devoting an entire 
window to display Deltah Pearls. They 
report a good pearl business. We ex- 
press our appreciation of this helpful 
cooperation in putting Deltah over. 




















lustrous pearls. 


sales. 





The illustration shows Miss Alice 
Terry wearing a lovely Deltah 
Pearl necklace and a Cameo brooch. 


The new combination described below features 


Cameo Pendants with Pearls 


A new and exquisite line just created. 
Unusually lovely Cameos in mountings 
of exotic design suspended from trim 
Here is a feature line 
which bespeaks quality and unusual 


Deltah 























PEARLS 


TRADE MARK REC.1'.5.2.°7.0FE 


The World's Most Beautiful Necklaces 








Seen On Broadway 


The pictures below show our very 
good friend Ross Rainsburgh of C. A. 
Kiger Company, Kansas City, with our 
representative Jake Levin. (We allowed 
Jake to take his picture with Ross as a 
reward for his Pittsburgh sales record 
described in the adjacent column.) The 


botot°. 


reason there are so many pictures is be- 
cause they were taken by the new won- 
derful Photomaton device, on Broadway 
near 52nd Street. The pictures are 8 
for 25 cents. This is the device re- 


cently heralded in the press and for 
which a young Russian inventor was 
paid $1,000,000 by the Morganthau 


interests. 
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Review of the German Jewelry Industry 


Some Facts About the American Jewelers’ Chief Competitors in Foreign Markets, Based on a 


Report by Erik W. Magnuson, United States Consul at Stuttgart to the Department 


WasHINGTON, D. C., May 24.—The Bu- 
reau of Foreign and Domestic Commerce 
will release tomorrow afternoon a most 
important bulletin on the “German Jewelry 
Industry” based on a recent report of our 
consul at Stuttgart, Germany, Erik A. 
Magnuson, which is supplemented with 
material from the American Consulate at 
Frankfort and the office of the American 
Commercial Attaché at Berlin. This is 
one of the most elaborate reviews of the 
Ger-nan jewelry trade that has been made 
by the department in years and its impor- 
tance to our manufacturers, at least those 
who export, may be inferred from the 
“Foreword” by Dr. Julius Klein, Director 
of the Bureau of Foreign and Domestic 
Commerce, which precedes it, for Dr. Klein 
says: 


Foreword 


“The greatest competition which the 
American jewelry manufacturer has to meet, 
not only in foreign markets but to some 
extent in the domestic market, is that of 
the German jewelry industry. This com- 
petition applies equally to every type of 
jewelry. Moreover, the German industry is 
organized on an export basis, and it is 
estimated that 75 per cent. of the production 
is absorbed by foreign markets. German 
exports of jewelry to the United States, not 
including other gold and silver manufactures, 
were valued at $542,140 in 1926, which was 
an increase of 53 per cent. over 1925, but 
slightly below the figure for 1924. Total 
imports of jewelry into the United States in 
1926 amounted to $3,135,831, an increase of 
56 per cent. over 1925. Exports in 1926 


dropped to $869,973 from $975,015 in 
1925. 
“This bulletin shows how Germany’s 


financial and economic condition has effected 
the industry, outlines the present status of 
the industry and its future prospects, and 
shows the efforts the German manufacturer 
is making to meet and overcome existing 
unfavorable conditions. As a detailed analy- 
sis of the German jewelry industry this 
report should be of value to the American 
manufacturer in throwing light on his own 
production problems. As indicating the most 
effective methods of meeting German com- 
petition it should be of special value to 
the exporter or to the manufacturer con- 
templating export trade. 

“The Specialties Division and the district 
and cooperative offices of the Bureau of 
Foreign and Domestic Commerce are at the 
service of the jewelry manufacturers and 
will be glad to cooperate with them on any 
problem in connection with their export 
trade.” 

Through the courtesy of the Department 
of Commerce we are enabled to present the 
report to our readers at once, the first part 
appearing herewith and the remainder will 
be published in installments until it is com- 
pleted. The report is submitted as follows: 





of Commerce 


The German Jewelry Industry 


“The manufacture of jewelry and other 
articles from precious and semi-precious 
metals is carried on throughout all Germany, 
but manufacture on a large scale is cen- 
tered in four cities, Pforzheim, Schwabisch- 
Gmund, Hanau, and Oberstein-Idar. The 
discussion of the German jewelry industry 
which follows is confined chiefly to Pforz- 
heim and Gmund, but it is believed that a 
survey of the industry in these centers will 
convey a comprehensive view of the entire 
German jewelry industry in its scope of 
origin, organization, development, trade, in- 
dustrial and labor conditions, and other 
factors which contribute to the fluctuating 
welfare of the industry. 


The Pforzheim Jewelry Industry 


The city of Pforzheim in Baden has at 
present a population of approximately 78,000, 
of which about 35,000 men and women are 
engaged in the jewelry industry. In and 
about Pforzheim there exist goldsmith dy- 
nasties, the members of which have been 
actively engaged in Pforzheim factories for 
generations. The Pforzheim jewelry indus- 
try, as a result, has undergone consistent 
development. It is to-day the largest of its 
kind in Germany and has become inter- 
nationally known through its exports to all 
parts of the world. 

The centralization of the jewelry industry 
at Pforzheim is not traceable to the usual 
geographic or economic conditions generally 
responsible for industrial concentration. No 
natural resources are locally available for 
supplying the jewelry industry with ma- 
terials. All metals, stones, and other sup- 
plies must be brought in through commercial 
channels. Pforzheim in itself lacks all pre- 
requisites for a trade center. 


INDUSTRIAL DEVELOPMENT 


The inception of the Pforzheim jewelry 
industry rests on a historical background 
and dates from the second half of the eigh- 
teenth century. In 1768 Karl Friedrich, of 
Baden, founded a clock, watch, and jewelry 
factory at Pforzheim, using the Geneva in- 
dustry as a model. The undertaking was 
organized on a capitalistic scale with then 
modern manufacturing equipment. The 
clock and watch business, however, did not 
prove successful and was later given up, 
while the jewelry industry made rapid prog- 
ress from the start, gaining a foothold in 
export markets. The number of workers 
had grown in three years to 274. The fiscal 
character of the enterprise, on the other 
hand, involved certain drawbacks, which 
impeded the full development of the indus- 
try. Karl Friedrich, therefore, sold the 
factory to an enterprising manufacturer and 
simultaneously extended manufacturing 
rights to private persons and companies. This 
was to prove of untold value to Pforzheim 
and was the beginning of the importance of 
the industry. In 1789 there were 16 pros- 


a 
perous jewelry factories at Pforzheim, owned 
largely by French interests. During the 
revolution in France the foreign investments 
disappeared and was replaced by German 
capital. 

The excellent and careful handwork for 
which the Pforzheim jewelry is known was 
taught by French craftsmen. The French, 
on the other hand, being very conservative 
in adopting improved manufacturing methods, 
were opposed to new technical facilities and 
the installment of modern equipment. As 
soon as German interests gained control of 
the industry, factories were reorganized 
along modern lines and under expert tech- 
nical and mechanical guidance. The prompt 
acceptance of modern technical ideas proved 
to be the turning point in the Pforzheim 
jewelry industry and the beginning of its 
future world-wide reputation. The industry 
exists to-day on the same plan on which it 
was founded—an export business on a wide 
scale. 

The industry at Pforzheim gained from the 
beginning over its two chief competitors in 
Germany, Hanau in Prussia and Gmund in 
Wurttemberg. The former is the outgrowth 
of a Huguenot colony of jewelérs, which 
never has completely overcome its disinclina- 
tion to modern mechanical technique; while 
the industry at Schwabisch-Gmund slowly 
developed from a prosperous medieval gold- 
smith business into a home industry, which 
later and under great efforts developed into 
a-modern factory industry. In the home 
industry production and distribution were 
separated. The limitations of this form of 
small workshop constituted a strong barrier 
against increased production. The modern 
principle of placing production and distribu- 
tion under one management was. promptly 
adopted at Pforzheim and, as a result, both 
Hanau and Gmund were outdistanced. 


FACTORY ORGANIZATION 


Pforzheim is known as a city of mass 
production. The jewelry industry there is 
not, as might be expected, made up of large 
factories, but each factory is made up of a 
large number of separate units. Primarily, 
there is a mechanical workshop, or machine 
factory, where machinery and tools are 
manufactured for the factory proper, which 
also produces its own materials by smelting, 
tin rolling, and wire drawing. Drafts and 
models are made and tested in a separate 
department. 

The factory proper is the place where the 
finished products are manufactured. In the 
subsidiary plants the working material and 
semifinished articles are produced and the 
special technique practiced. The main fac- 
tory, in conjunction with the subsidiary 
plants, presents an organization which func- 
tions as a modern self-contained factory, 
while in place of a centralized business 
administration a growing number of inde- 
pendent establishments enter into the organ- 
ization. Through this system the factory can 
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avail itself of the services of specialists, whom 
it may not be possible to employ steadily in 
‘the factory on account of little or fluctuating 
demand. This form of subsidiary business 
house, including its setters, engravers, 
smelters, shapers, pressers, platers, enamel 
workers, etc., lends great elasticity to the 
jewelry industry, and especially to the 
smaller establishments. 


SUBSIDIARY SHOPS 


Conversely, the small subsidiary or spe- 
cialty shops offer a form of independence to 
the respective home workers, or so-called 
private workers. The independent setter, 
engraver, Or presser conducts his work in a 
small tinker’s shop, either alone, in which 
case he becomes more or less a home worker, 
or with a limited number of workers and 
apprentices. He differs from the private 
business man in so far as he has no private 
customers but works only for factories, 
which generally furnished the raw materials. 
The customers, however, are not necessarily 
limited to Pforzheim, because orders are 
often filled for factories located at distant 
points in Germany. 

The proprietor of a subsidiary business 
always has his own shop and equipment, 
while a home worker has nothing but his tool 
bench and stool. The number of home 
workers is subject to frequent fluctuations, 
moving parallel with factory operations. 
When a factory has more orders than can 
be filled by its own force the excess work 
is allotted to home workers. The latter are, 
therefore, the first thrown out of work when 
business diminishes. 


SUBSIDIARY FACTORIES 


Aside from the small subsidiary establish- 
ments, there are those which possess con- 
siderable machinery equipment, and there- 
fore assume the aspect of large factories. 
The most important in this category are 
those engaged in the working up of raw 
materials (the testing and parting work- 
shops and plating factories, which often are 
connected with factories doing embossing and 
pressing). 

A parting workshop has a double func- 
tion. It buys from factories refiner’s sweep- 
ings, wash water, polishing rags, filings, etc., 
from which the available precious metals are 
extracted. It also works up precious metals 
and composition solder into bars and pro- 
duces tins and wire. The prepared sweeping 
are for the most part taken to foundries for 
smelting, and when returned as fine metals 
they are again worked up in the production 
of jewelry. 

The subsidiary plating factories may be 
considered as combination rolling and wire 
mills, inasmuch as they produce both in 
sheets and wires the welded precious and 
nonprecious metals used for plating. They 
are also largely engaged in the mechanical 
Production of semifinished products, such as 
brooch pins, button mechanisms, small locks, 
wire drawers, caps, small pipes, spring hooks, 
rings, watch rings, and wire ornaments. 

The manufacture of such articles also 
keeps busy a large number of subsidiary 
factories which have no connection with 
plating processes. Among such factories are 
those making semifinished articles for stone 
settings, also stonecutting establishments. 
These firms are either engaged in both of 
the foregoing activities or only in the stone 
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trade. This branch of the industry comprises 
about 100 establishments, of which 18 are 
engaged in stonecutting alone. 


AFFILIATED INDUSTRIES 


In addition to these subsidiary establish- 
ments there are approximately 35 factories 
manufacturing cigar, cigarette, instrument, 
and jewelry cases and boxes; label and box 
factories ; and approximately 110 mechanical 
shops and machinery factories, not including 
those immediately affiliated with the jewelry 
industry. There must also be taken into 
consideration leather and tool dealers, brush 
factories, and chemical plants, all of which 
are entirely or partly dependent on the 
jewelry industry. 

The great variety of the graduated sub- 
sidiary business houses and specialty shops, 
all of which support and promote the jewelry 
industry, is without doubt responsible for the 
fact that the Pforzheim industry, has not 
only assumed control of the entire city but 
has successfully resisted the danger of being 
transferred to other cities or districts. 

Pforzheim assumes a leading position as a 
producer in practically all branches of the 
precious-metals industry and has also de- 
veloped into a leading transfer point or 
exchange for every description of jewelry. 
There are approximately 400 firms in Pforz- 
heim acting as commission houses, exporters, 
or wholesalers of jewelry. About 30 firms, 
which are local wholesalers or representatives 
of outside factories, deal in silver and plated 
goods. 

To facilitate buying for customers coming 
from all part of the world and to give them 
a full view of the Pforzheim production, 
there has been founded in the city an ex- 
tensive organization called Permanent Sam- 
ple Exposition of German Jewelry Factories 
and Related Industries (Staendige Muster- 
ausstellung der Deutschen Schmuckwaren- 
fabriken und Verwandter Industrien, G. m. 
b. H.). Three of the most influential organ- 
izations in Pforzheim have united in the 
creation of the permanent exposition, viz, 
the Employers’ Union, the Creditors’ Asso- 
ciation, and the Polytechnic Association. 

Collections of jewelry and precious-metal 
manufacturers from 500 to 600 companies, of 
which 400 are Pforzheim firms, are on dis- 
play in artistically appointed rooms. The 
exposition owns the building, and Pforz- 
heim thus has its own permanent jewelry 
fair. 

The Pforzheim Credit Association was 
founded in 1894, for the purpose of guard- 
ing domestic and foreign credit interests of 
the local jewelry industry. Its seat is in 
Pforzheim, with branches at Hanau, Schwa- 
bisch-Gmund, and Berlin. The organization 
has met with considerable success in its 
activities. The small subsidiary businesses, 
in order to protect their interests, have united 
in a trade association known as Gewer- 
beverein. 


The Gmund Jewelry Industry 


The industrial life in Wurttemberg is 
typically represented by the jewelry industry 
at Gmund. In contrast to the rapid indus- 
trial development in other parts of Germany, 
the Wurttemberg factories have developed 
somewhat slowly. This is especially true of 
the gold and silver industry, which centers 
in Gmund. Similar factories are also located 
at Geislingen, Heilbronn, and Stuttgart, 
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while single firms may be found at Alten- 
steig, Hirsau, Neuenburg, and Muehlacker 
in the Black Forest; at Heubach, Lorch, 
and Schorndorf in the vicinity of Gmund; 
and at Cannstatt, Esslingen and Zuffen- 
hausen in the Stuttgart district. 

Gmund is the chief jewelry city in 
Wurttemberg and the second largest jewelry 
center in Germany’ The city has 175 
factories employing 6,000 workers, about 
one-third of the entire population, in the 
manufacture of jewelry and gold and silver 
articles. More than half of these firms 
manufacture silverware, for which Gmund is 
especially noted. 


INDUSTRIAL EXPANSION 


As early as the 14th century Gmund was 
well known for its skilled goldsmiths, who 
were chiefly engaged in the manufacture of 
articles then in demand for religious pur- 
poses. In 1739 the city had 250 master 
goldsmiths. This was considered such a 
large number that steps were taken, by way 
of apprentice reduction, to keep the trade 
within set limits. The industry had by this 
time become more than locally known. The 
Gmund products were finding their way 
to the world’s markets and fairs, where 
successful competition was waged. The 
Renaissance period, with its large demand 
for jewelry, gave a strong impetus to the 
Gmund industry, especially to filigree and 
silver work, which gained particular recog- 
nition both at home and abroad. 

The introduction of machinery in the 
nineteenth century, although slow of adop- 
tion, aided the industry. Machinery was 
much advocated by the progressives at 
Gmund, but the majority of the craftsmen 
regarding mechanical innovations with skep- 
ticisms were opposed to modern methods. 
This proved disastrous to the industry. The 
number of master goldsmiths fell off from 
400 in 1834 to SO in 1861. The latter num- 
ber, however, included a representation of 
13 factories, employing 1,500 workers. 

The improved economic conditions result- 
ing from the unification of the German 
States in 1870 brought new life to the 
industry. Manufacturers began to give their 
chief attention to the production of silver 
goods, followed by gold, optical, and jewelry 
manufactures. 

But another opportunity for expansion 
was overlooked by Gmund in the eighties, 
with the advent of the plating process. 
Gmund masters, who always had worked 
with precious metals, considered it below 
their dignity to manufacture plated goods. 
Pforzheim, on the contrary, adapted itself 
promptly to the new line, and consequently 
easily outdistanced Gmund in this as well 
as in other branches of the jewelry industry. 

Gmund, nevertheless, has made noteworthy 
progress during the last decades, and the 
demand for its products has grown steadily 
from year to year not only in European 
countries but also in overseas markets, espe- 
cially in South America. 

In 1920 the city had 162 factories, employ- 
ing 5,600 workers. Six of these were large 
factories producing jewelry and gold articles, 
40 were gold and silver jewelry establish- 
ments, 2 chain factories, 8 firms manu- 
facturing rings, 4 companies producing 
optical goods, 1 thimble factory, 5 art shops, 
2 filigree plants, and 26 silver-goods fac- 
tories. At present the Gmund jewelry in- 
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dustry has about 175 factories, employing 
approximately 6,000 workers. 


The Hanau Jewelry Industry 


The third German jewelry town of inter- 
national importance is Hanau, a city of 
37,000 inhabitants 16 miles from Frankfort. 
This town belongs to the Prussian adminis- 
trative district of Cassel, and is located at 
the confluence of the Kinzig and Main 
Rivers. It is best known for its manufacture 
of jewelry, jewelry novelties, silverware, 
and its trade in precious and semiprecious 
stones. Production is divided about equally 
between silverware and jewelry. While the 
largest part of the Pforzheim output con- 
sists of cheap jewelry, Hanau is known for 
its high-grade production. Approximately 
85 per cent. of the Hanau jewelry production 
is said to represent high-quality goods, the 
remainder falling in the cheap-jewelry class. 


INDUSTRIAL EXPANSION 


Fugitive Walloons and Netherlanders, 
many of them goldsmiths, fled to Hanau in 
1597 and established the so-called “New- 
town.” Through Dutch influence the first 
guild regulation was issued in 1610. This 
gave the master journeyman a free hand 
in the number and selection of his appren- 
tices, with a resultant increase in trade. 
Later, through political and industrial mis- 
management, the good reputation of the 
productions of Hanau was impaired, and 
toward the end of the seventeenth century 
the goldsmith’s trade disappeared almost 
completely. Conditions were not so 
disastrous to the silversmith’s trade. 

The Hessian Langrave. in the year 1736, 
granted letters patent by which all manu- 
facturers and workers were given immunity 
from taxation and military service. This 
brought about an evolution in the gold- 
smith’s trade and the beginning of a jewelry 


industry. Both industries were further 
stimulated by the establishment of a school 
of design. 


The industry at Hanau, as in other centers, 
suffered considerably from the effects of the 
stabilization of the mark and the resultant 
money stringency. The depleted purchasing 
power of the general public depressed trade 
so heavily that numerous concerns were 
compelled to reduce output and _ institute 
part-time work. High taxation and in- 
creased working costs, combined with ex- 
orbitant interest rates on credits, proved 
serious obstacles. Foreign customers refuse 
to buy unless long credits are granted. The 
average of German prices is higher than that 
of most foreign competitors, particularly 
French. High customs rates and import 
restrictions in foreign countries are also 
serious factors. 

Conditions at Hanau in the past year, 
while far from satisfactory, have improved. 
The industry was but moderately busy 
during the third quarter of 1926. Business 
in July and August was somewhat better 
than earlier in the year, but this was due 
chiefly to the fact that stocks required re- 
plenishing as a result of the tourist traffic. 
This was especially the case with the 
bijouterie industry. 

In general, however, domestic trade has 
been very quiet. Sales in most instances 
have only been possible by making price 
reductions and by granting long-term credit. 
Exporting has declined, owing to the fact 
that France is able to undersell German 
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Manufacturers in foreign markets, Toward 
the end of September manufacturers of 
silver and “Alpaca” wares reported orders 
received from abroad, especially for the 
Christmas trade, but otherwise business con- 
ditions are not satisfactory. 
(To be continued) 








Swiss Watch “Trust” 


Improvement in Industry Anticipated from 
Projected Efforts to Control 
Production 


Wasuincton, D.C., May 18.—Improve- 
ment in the Swiss watch industry this year 
is anticipated by manufacturers in the 
Basel district as the result of projected 
efforts to control production through the 
organization by the principal manufac- 
turers of watch movements of a_ holding 
company, known as Ebauches, Ltd. Consul 
Calvin M. Hitch, at Basel, reports to the 
Department of Commerce that it is be- 
lieved in Switzerland 90 to 95 percent. of 
the firms making watch movements will 
amalgamate under the trust in the course 
of time. Several of the principal banks 
of Switzerland are giving financial assist- 
ance to the project, among them being the 
Swiss Bank Corporation. The president of 
that institution has been elected president 
of Ebauches, Ltd. 

The significance of the amalgamation will 
be better appreciated, Consul Hitch advised, 
when it is understood that there are about 
25 factories in Switzerland producing 
watch movements and parts, and that these 
factories produce not less than 75 per cent. 
of the parts required by the Swiss watch- 
makers in the manufacture of watches. It 
is said that France has only a few small 
concerns of this kind, and that there are 
none in Germany. The assembling of the 
parts into complete watches is done by 
small and medium-sized workshops scat- 
tered throughout the country. 

Heretofore, the Swiss manufacturers of 
movements were engaged in active competi- 
tion with each other, in both the home and 
foreign markets. The result was continual 
over-production and constant price-cutting. 
This was carried on to such an extent that 
the margin of profit in many instances had 
become so small as to make the business 
unprofitable. 

With the stabilization of the prices of 
watch movements it is believed in Switzer- 
land that there will undoubtedly follow a 
stabilization in the prices of complete 
watches. It is said to be the purpose of 
the new holding company to reorganize the 
industry so that production will at first be 
limited and exports restricted and thus, it 
is hoped, bring about a return to normal 
conditions. 











H. E. Russow, former president of the 
South Carolina Retail Jewelers’ Associa- 
tion and president of the Russow Jewelry 
Co., Columbia, S. C., took a prominent 
part in boosting a recent Lions’ Club con- 
vention, held in his home city. Mr. Rus- 
sow was chairman of one of the commit- 
tees. His photograph was published in one 
of the city’s newspapers. He had an ad- 
vertisement welcoming the visiting Lions 
but was unable to attend the convention. 
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Sent to Prison 





Samuel Gordon, Jeweler and Former Presi- 
dent of Eagle Investment Association, 
Pleads Guilty to Larceny 
and Forgery 

Boston, Mass., May 17.—Samuel J. 
Gordon, jeweler and former president of 
the Eagle Investment Association, was sen- 
tenced to serve from five to 15 years in the 
State Prison by Judge Fosdick in the 
Suffolk Superior Court pleading guilty today 
to six counts of an indictment charging 
larcenies and forgeries and being adjudged 
a “common and notorious thief.” 

The total loss to the investors in the 
association, mostly poor residents of the 
West End, aggregate $204,000, according to 
Maurice Tobey, receiver of the association. 

Assistant District Attorney Daniel J. 
Lyne said that the investigation had dis- 
closed that Gordon has accounts in seven 
brokerage houses, four of which failed. The 
records available showed that none of the 
investments on speculations had proved suc- 
cessful to any extent. Gordon operated 
under assumed names in his brokerage ac- 
counts, Mr. Lyne said, and with money bor- 
rowed or forged notes from the association 
he ran into such that criminal charges 
followed. 

Attorney Daniel J. Gallagher, for Gordon, 
stated that during the six months his client 
has been in jail the association has lost 
$30,000 which could have been collected, and 
said he felt the losses could be materially re- 
duced now if a continuance were granted. 

Judge Fosdick refused to sentence Gordon 
to a short term, thus enabling him to come 
out after a short time and “turn to the 
court with a gesture of derisior, his ill- 
gotten moneys safely hidden away.” He 
added he could see no value in further con- 
tinuance. In view of the losses to so many 
poor people he would like to help them in 
getting back as much of their money as 
possible, he said, but could not interpret 
any of Gordon’s offers of assistance as 
genuine efforts to help the investigators of 
the Government. 

The courtroom was crowded with former 
investors in the association, who have 
haunted the court corridors for months in 
an effort to recoup their losses. Gordon 
took his sentence with a smile, waving to 
friends as he was escorted from the pen. 








Geologists to Explore Ontario for 
Deposits of Platinum 


WasuHincton, D. C., May 18—The 
Minister of Mines for the Porvince of 
Ortario has announced that nine geological 
parties will make thorough explorations of 
different mineral areas this Summer. One 
party will explore, among others, the re- 
ported discoveries of ore containing high 
values in platinum and nickel in the Lake 
Shebandowan and Moss Township area, 
Assistant Trade Commissioner J. Bartlett 
Richards, at Toronto, advised the Depart- 
ment of Commerce today. The compara- 
tively recent discoveries of platinum de- 
posits in Ontario has aroused such interest 
that the Government is sending its geologists 
to confirm and determine the probable ex- 
tent and value of the find. 
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The News from England 





Two Burglars Sentenced to Five Years Penal Servitude for 
Attempted Robbery of London Firm—Commercial Treaty 


Between Switzerland and 


Czecho-Slovakia—Increase 


Expected in Prices of Fine Diamonds—Gem Set 
Umbrella Handles Popular in Paris—Tiara of 
Countess of Douglas Stolen from Castle of 
Ralswiek—Fashionably Dressed Woman 
Charged with Obtaining Jewelry by 
False Pretenses—Beautiful Jewels 


Lonpon, May 10.—Sentences of three 
years penal servitude and five years preven- 
tive detention each were meted out at the 
Old Bailey last week to two men who were 
caught in the act of robbing Kirwan & 
Co., manufacturing jewelers of Hatton 
Garden, recently. The two men broke into 
the jewelry warehouse in which were safes 
containing $100,000 worth of jewelry. They 
had packed the contents of one safe (mostly 
watch movements) into a suit case when 
surprised by the police. Scotland Yard 
considers the two men to be expert safe 
breakers and responsible for many big hauls 
in west London. Special safe-breaking tools 
were used and these were produced in court 
for the jury’s inspection. They were 
beautifully-made and intricate appliances 
which have apparently reduced the business 
of safe breaking to a fine art. One tool, the 
prosecution said, will make a large hole in 
a three-quarter-inch plate in 25 minutes. 


* * * 


As a result of the commercial treaty re- 
cently signed between Switzerland and 
Czecho-Slovakia the former country has ob- 
tained concessions in connection with the 
entry of her watches and watch movements 
into Czecho-Slovakia. The latter country 
has agreed not to reduce or cancel the duties 
on watch movements without treating the 
finished article in the same way. The trade 
in watches made up of foreign cases con- 
taining Swiss movements will thus be 
hindered. In return Switzerland has made 
certain concessions with regard to some 
Czecho imports. Last year these imports 
totaled 80,000,000 francs, the Swiss exports 
to Czecho-Slovakia being only 38,000,000 
francs by comparison. 


* Ok Ox 
Judgment of $500 with costs was given 
Harry McCrae Burnside, importer and 


dealer in Australian products, against Mrs. 
E. M. Jenkins and her husband, H. N. 
Jenkins, in the King’s Bench Division last 
week. Libel was charged, the dispute con- 
cerning gem exhibits in the Australian 
pavilion at the British Empire Exhibition at 
Wembley two or three years ago. The 
Jenkins came from the Australian bush to 
display precious stones at Wembley, the gems 
being supplied by a small mining association. 
According to Burnside Mrs. Jenkins, in a 
letter, complained that the Wembley man- 
agement was letting “this mongrel” exhibit 
another man’s sapphires in his case as his 
own, and that the Burnside sapphires were 
“reconstructed.” The suggestion was that 
Burnside was exhibiting fake stones, which 


the plaintiff stoutly denied. The defense was 
that in the Bush strong expressions were 
usual and that there was no personal feeling 
intended. 
x *k x 

In view of the present position in China 
and the recent refusal of the Shanghai Cus- 
toms commissioners to levy the Washing- 
ton surtaxes (2% per cent. on luxuries) it 
is interesting to note what are regarded as 
luxuries in China. Tobacco products, toilet 
requisites, glassware of the better qualities, 
alcoholic beverages of all kinds, motor cars, 
office appliances and a wide range of food- 
stuffs and groceries are just a few. In the 
jewelry section the list is a formidable one. 
Amber, pearls, tortoise shell, agate, coral, 
cornelian, rock crystal, diamonds, emeralds, 
jadestone, opals, red quartz, rubies, sapphires 
and all other precious or semi-precious 
stones, real or imitation; platinum and white 
gold and all articles made of these metals, 
gold ware (solid, filled, rolled, plated or 
washed), silver ware and silver plated ware, 
and so on. There is practically nothing 
oming under the jewlery heading that is 
not subject to this luxury tax. 


* * * 


Some jewelers have been busy here trying 
to allay the fears of owners of diamond 
jewelry who are taking their pieces to be 
valued. The stories in the lay publications 
stressing the coming depreciation of medium 
class diamonds as a result of the increasing 
alluvial production have thrown a scare into 
the average possessor of diamond jewelry. 
Such people are being advised not to part 
with their diamonds. Hatton Garden con- 
tinues to be unmoved by the alluvial “scare.” 
The precious stone merchants say far from 
good stones depreciating the reverse is more 
probable. The present demand for 10-carat 
stones, they say, cannot be met in London. 
The quality diamond is commanding from 
$1,000 upwards per carat. The only diamond 
jewelry that may depreciate a little, the 
merchants say, is that in which the small 
inferior stones are used. And many of these 
are cut from the second-class alluvial goods. 
The emerald is likely to have a voguée.at the 
expense of the diamond these days. Mer- 
chants are paying more attention to emeralds, 
which are exceedingly rare. One precious 
stone merchant the other day was able to 
get $6,000 a carat for an extra good speci- 
men. 

x * Ox 

It is reported from Amsterdam that the 
polished market is very little disturbed by 
the news emanating from South Africa these 
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days. The leading diamond cutting houses 
say that from their own experience nearly 
95 per cent of the alluvial stones are of a 
small size, and that when cut produce only 
on the average half-carat stones. In addi- 
tion to their small size their quality is not 
of a very high standard. The diamond used 
in the up-to-date ring and other important 
pieces of jewelry, the cutters say, has to be 
of a much greater size than can be supplied 
by the alluvial diggings. The demand is for 
fine large single stone rings and these sort 
of diamonds are scarce even in the diamond 
mine producing the best class goods. The 
prices of these large stones, it is thought, will 
appreciate in consequence. 

K *x * 


The new sunshades and umbrellas in Paris, 
returning travelers say, have some very 
fine gem work in their handles the colors of 
which have to be in a lighter shade than the 
colors of the silk shade. The popular tints 
are blue and blue-greens. The handles are 
in enamel and diamonds and the colored 
stones are skilfully worked into the general 
design. These shades are expensive. For 
those women who are unable to stand the 
expense of the best umbrellas there are 
duplicates done in the imitation gems which 
are equally attractive in appearance. 

* * * 


It is understood that the Berlin police are 
trying to trace the famous and valuable tiara 
of the Countess of Douglas which has been 
stolen from the castle of Ralswiek on the 
Island of Rugen. The countess, who was 
a princess von Schoenaich-Carolath before 
marriage, was to have worn the tiara at a 
ball. The castle safe in which it is kept 
when not in use was empty when attendants 
were sent for the jeweled piece. 


* * x 


The case in which a fashionably-dressed 
woman is charged with obtaining a diamond 
necklace worth $1,400 from Wilson & Gill, 
Regent St. jewelers, by false pretenses, has 
been remanded. According to the Director 
of Public Prosecutions the woman chose the 
diamond ornament at the jewelry store and 
stated she could pay for it as soon as she 
received the money from the sale of her 
house. The jewelry firm let her have the 
necklace after conferring with her house 
agents. She pawned the jewelry next day, it 
seems. Then she obtained from an Oxford 
St. jewelry house rings worth $900 and 
further jewelry worth $850, all on the 
strength of the alleged house sale. Later on 
she got a ring and earrings from another 
jeweler on the strength of some expected 
dividends and gave a post-dated check. She 
then got three more rings worth $2,500 with 
more post-dated checks. None of the 
checks was met, the prosecutor said. She 
refuses to say where the jewelry is and it 
cannot be traced. Her post-dated checks 
totaled $4,500 and her bank account at Lloyds 
totaled $10. 








President Emmet White and Secretary W. 
S. Hays, of the National Gift and Art Asso- 
ciation, attended the annual meeting of the 
United States Chamber of Commerce at 
Washington on May 2 as representatives of 
the gift trade. The National Gift and Art 
Association is a trade association member 
of the U. S. Chamber of Commerce. 
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Silverware and Clocks in France 





Flemish Families Prefer Massive Clocks, but Silverware Is Less 


Bulky Than in Pre-War Days 


Lite, Northern France, May 9.—The 
region of Lille, Boubaix and Tourcoign, 
which corresponds to Yorkshire in England, 
and which is the center of woolen manufac- 
ture, has its own peculiar fashions in silver- 
ware and jewelry. Inhabited by Flemings 
for the most part, the demand for metal 
ware approximates to that seen in Brussels 
rather than to Paris, while the taste in 
jewelry is very much the same. 

The heavy, massive clock is seen in Lille 
as in Antwerp. It makes a handsome, solid 
chimney ornament, and is distinctly what is 
wanted for a house full of children, for the 
Flemish family is usually very large. The 
small, delicate clock seen in a Paris flat, 
easy to knock over, would have but a short 
life in Flanders, and this is the reason for 
the popularity of the big, heavy clock. Be- 
sides this, the Fleming—whether French, 
Belgian or Dutch—likes something weighty, 
something pompous. It is noticeable that 
the clock on sale in Lille and Roubaix is in 
marble, with a very slight decoration of 
copper, for there is the interposing frontier, 
and while Congo copper is cheap in Belgium 
it is more costly in France. 

The marble clock with its ornamentation 
in a leaf pattern, laid on the white or pink 
marble, is distinctly pretty, while much black 
marble and copper is seen. The clock with 
a pendant on either side is seen, but the dis- 
position to fill the whole of the mantelpiece 
with vases, candelabras and other ornaments, 
all pendants of the clock, that is so general 
in Belgium, is not seen in Lille, where 
clocks, candelabras and vases are all kept 
small, only the center of the mantelpiece 
being filled. The clock tends to become 
scmewhat higher, in comparison with its 
breadth, while vases are distinctly taller and 
narrower. It is evident that the broad, 
squat pattern has ceased to be the latest 
fashion. Somewhat straggling, trailing pat- 
terns, superposed or hammered in the thick- 
ness of the copper, are very general. 


The copper vase, as distinct from the 
clock, intended to stand alone, shows deli- 
cate tracery work. Intensive experience, in 
the years immediately following the war, 
has brought this type of work to some- 
thing very like perfection. There is no kind 
of doubt that copper work is being eagerly 
bought up, on account of the delicate 
traceries, to be kept for a time when it may 
be at much higher prices as a war curiosity. 

Silverware that is being eagerly bought in 
to replenish empty silver chests is made 
less bulky and more fluted in shape. Deli- 
cate traceries, in bas-relief, such as are seen 
on the copper ware, is repeated here. 
Forks, knives and spoons run larger, longer, 
than was the case six months ago in these 
regions. They are provided with silver 
handles that are long and embossed or other- 
wise highly ornamented. Some accessories 
to the plate required at table, such as special 
fish slices, soup ladles, etc., are so bulky as 
to be almost unwieldly, with great weight in 
silver. Very ornate, they bring back memo- 
ries of old chateaux, where some of the 


family fortune was stored in the plate store- 
room. Great attention is: paid to nut- 
crackers, sets of forks for eating oysters, 
fish knives and forks, all carried out in sil- 
ver, roughly embossed or carved, or with 
intricate patterns engraved on the silver 
handles. The demand for this kind of silver 
plate is very large, say the dealers, and that 
more especially in Spring, when there are 
many weddings and wedding presents to be 
thought of in these regions. The demand for 
heavy silver is by no means confined to the 
wealthy mill owners, the workers also fit- 
ting themselves out in great style, for trade 
is booming and everything is flourishing in 
the woolen district. 

The small, gold-plated silver knife and 
fork for dessert, with the emerald or bottle 
green, delft blue or red composite handles, 
are still finding a steady sale, this type of 
cutlery always having a vogue more espe- 
cially for the country, where it is used for 
taking meals out-of-doors, etc., but it is 
much less fashionable than formerly. 

Silver and glassware combinations are in 
great demand. Fruit and flower dishes are 
seen with the perennial Empire pattern that 
is always seen whatever the fashion. The 
wreaths on the dishes look very well, espe- 
cially when the tablecloth is woven with the 
small Empire wreath to match, while nat- 
urally the silver plate must also match. The 
dinner service is naturally chosen to coincide 
with the heavy silver ornaments, and this 
selection once made obviates the trouble of 
making any further choice. The only varia- 
tion to be affected, once Empire is chosen, 
is in the glass fittings. Plain crystal may 
be used one day, green or blue glass an- 
other, or the very popular ochre another, 
giving a bright appearance to the table. 
With Empire pattern plate, it is the custom 
in Flanders to lay natural flowers, arranged 
in half-circles, around each plate, or to make 
an arrangement of flowers down the center 
of the table, the silver ornaments being 
placed among these flowers, while sometimes 
there are wreaths around the silver dishes 
down the center of the table, recalling in 
shape the wreaths in the silverware. 

A complete novelty, seen in Lille, is the 
mascot, in gold, silver or copper, taking the 
shape of a small figure, an inch high, made 
of tubes of metal, fastened together by metal 
threads, looking like a marionette, that is 
fastened to the watch chain or worn on a 
chain around the neck. 

Mascots of all kinds increase in number 
with the multiplication of motor cars, and 
their sale is very brisk, especially in the 
manufacturing districts, where they are re- 
quired for business as well as pleasure. 
Metal plaques of Saint Christopher, the 
travelers’ saint, are very common. Other 
plaques are made in iridescent enamel, violet 
and green being much seen. 








W. F. Larne, a jeweler at 419 Pike St., 
Seattle, Wash., has purchased from Mrs. 
A. M. Martin, the corner at Eighth Ave. 
and Bell St., for $24,000. 
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Death of Herbert C. Keller 


Prominent Allentown, Pa., Jeweler a Victim 
of Apoplexy 

ALLENTOWN, Pa., May 18.—Herbert C. 
Keller, residing at 1651 Turner St., one of 
Allentown’s well known business men and 
for many years a leading jeweler, died 
suddenly on Saturday afternoon, May 14, in 
his commission offices in the Dime Savings 
and Trust building. Mr. Keller was over- 
come with a stroke and expired while alone. 

A stranger who came im to see him on 
business opened the door to his office and 
noticing something wrong reported to the 
men in the office of E. B. Smith & Co., next 
door. Examination proved that life had fled. 
Dr. John C. Noble found death due to 
apoplexy. The end had come swiftly while 
Mr. Keller was alone but a few minutes 
before. The body was removed to his home 
by Undertaker Wonderly. 

Mr. Keller had left his home in the 
morning in the best of spirits. He had a 
spell of sickness several months ago, but 
recovered and was thought regaining normal 
health. There is keen regret over the death 
of Mr. Keller who was known to nearly 
everybody in Allentown. 

Mr. Keller was a lifelong resident of 
Allentown, having been born in this city 
April 7, 1873, a son of Edwin and Lizzie 
(nee Christ) Keller, both deceased. He 
was educated in the public schools of this 
city, and was a graduate of the Doctor 
Bucklin School of Optics, New York City. 
His trade of grinding and fitting of lenses 
he learned in apprenticeship with Queen & 
Co., in Philadelphia. In 1890 he entered 
the employ of his father in the conduct of 
the jewelry business then located at 737 
‘Hamilton St, and upon reaching his 
majority became a partner of the firm, trad- 
ing as E. Keller & Sons. Upon the death 
of his father, in 1913, Mr. Keller, in asso- 
ciation with his brother, Arthur E. Keller, 
constituted the firm, from which he withdrew 
within the past year, establishing his office 
as a commission jeweler and gem expert. 

He was a member of St. John’s Lutheran 
Church, and the following organizations: 
The Elks, Livingston Club, Lehigh Country 
Club, Sons of Veterans, Lehigh Valley 
Optical Society and Lehigh Valley Motor 
Club. 

In 1893 he married Miss Ida V. Schafer, 
of Allentown, who survives with a son, 
Wallace Keller, and one brother, Arthur E. 
Keller. Mr. Keller was first exalted ruler 
of Allentown Lodge of Elks, and all his 
life he stood very high in the organization. 

The funeral was held Tuesday afternoon 
from his late residence, 1651 Turner St., 
interment being made in Fairview Cemetery. 

The active pallbearers were Chauncey D. 
Reber, Charles Dilcher, Fred D. Kutz, 
George Herbert, Guerney Afflerbach and A. 
L. Knauss. Past exalted rulers of the 
Elks acted as honorary pallbearers. The 
burial service of the B. P. O. E. was con- 
ducted at the grave in Fairviéw Cemetery. 











H. E. Russow, of the Russow Jewelry 
Co., Columbia, S. C., has returned to his 
jewelry store, after several weeks’ illness. 
Mr. Russow is very much improved in 
health and is now apparently able to resume 
his daily duties at the store. 
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Golden Roosters Dine and Frolic 





Members of Chicago’s Fun Making Organization Attend “Incu- 
bation”? of Candidates and Enjoy Unusual Entertainment 


Cuicaco, May 18.—The dinner and frolic 
of the Golden Roosters of Chicago, the “Fine 
Feathers of the Jewelry Trade,” given in the 
Red Lacquer room of the Palmer House last 
wening, measured up to the high standard of 
entertainment established by this organza- 
tion. There are two new roosters on the 
active membership list today, and how well 





ALBERT C. BECKEN, JR., CHANTICLEER 


do they know it. Those that went through 
the incubation process are Herman P. 
Haynes, of the Waterbury Clock Co., and 
Tobias Stern, of Jacques Kreisler Co. 
George A. Jochum, of Maurice Tishman, 
New York, was also introduced as a non- 
resident member. 

The affair as carried out by the officers, 
entertainment committee and “wrecking 
crew,” was unique, to say the least. When 
the doors were opened at 7 o’clock and the 
members, who had mingled socially in the 
outer room for some time, entered the 
“barnyard” they saw scenes of western min- 
ing camps and all gambling devices of the 
days of ’49. The room was divided into 
two parts and around the walls and parti- 
tons were the western mining scenes. 
Tables were arranged in half of the room 
and the other half was turned over to the 
gambling den. Among the tables was a cage 
that housed the two active candidates, who 
were dressed as monkeys. 

While the members enjoyed an old-fash- 
ioned dinner of beef stew the candidates 
were fed on peanuts, bananas and dough- 
nuts. 

All during dinner entertainment was fur- 
nished by a genuine Hawaiian string quartet. 

Over coffee and cigars, Chanticleer Albert 
C. Becken, Jr., called the meeting to order 
and read a cable of greetings from Italy 
sent by Gus Weinfeld, a member, and 
Charles A. Whiting, of the Whiting & 
Davis Co., Plainville, Mass. 


Following this the Chanticleer announced 
that the Roosters had a wizard among their 
members. He told how Albert Ellbogen 
looked through the new telephone book upon 
its arrival and could then memorize each 
telephone number. He called on Mr. EIl- 
bogen to demonstrate this wonder talent. 
The Chanticleer then called on several of the 
members who asked Mr. Ellbogen the tele- 
phone number of a party giving the name, 
address and page number. Mr. Ellbogen 
answered each one correctly until “Bill” 
Schumann asked for a number. When the 
number was given Mr. Schumann said that 
was the old number and that the party had 





ALBERT ELLBOGEN, WHO MYSTIFIED THE BUNCH 


moved in May. Just at that time Tom Mc- 
Mahon, who was behind the scenes all the 
time looking up the numbers, ran out and 
said, “How do you expect a fellow to find 
a number if they just moved.” The stunt 
went over big and many of the members 
were spell-bound at the memory of Mr. EIl- 
bogen. 

The candidates in the monkey cage were 
then given some attention, and they told 
“Why I would gladly make a monkey of 
myself in order to become a member of the 
Golden Roosters.” 

The three candidates, including Herman 
P. Haynes and Tobias Stern, active, and 
George A. Jochum, non-resident, came to 
the table where the Chanticleer, Scratcher 
and Keeper of the Nest Egg gave them the 
serious part of the work. They read in- 
structions and lectured them and then turned 
them oved to the “Wrecking Crew,” who 
completed the work of incubation. 

The party then proceeded into the gam- 
bling den, where each member secured a 
quantity of “phoney mazuma.” There were 
gambling devices of the old days of "49 as 
well as the more modern ones. Members 
that succeeded in beating the banks and the 
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ones that had the most money were awarded 
prizes. 

When the party broke up and members 
left for -their homes one could see groups 
laughing and rehearsing the evening events. 
It was voted one of the best parties ever 
held. 








Alleged Window Smasher Arrested 
by Boston Policeman and Charged 
with Larceny 


Boston, Mass., May 20.—Francis Daly, 
23, of Hartford, Conn., who was arrested 
last week at the point of a gun after he 
had led Patrolman Herbert R. Harrington 
of the Lagrance St. police station a lively 
chase through Boston Commen, was before 
court today charged with the larceny of 
two watches from the window of the 
Reagan-Kipp jewelry store, 162 Tremont 
St. 

Harrington, who was in plain clothes, 
observed Daly acting suspiciously on Tre- 
mont St. at about 3:30 a. Mm. Sunday. The 
officer, concealed in a doorway, saw Daly, 
he says, step to the jewelry store window, 
smash it deftly with some metal object, 
and loot it of a handful of trinkets. Daly, 
thinking himself unobserved, started to 
stroll nonchalantly away, but, as Patrolman 
Harrington followed him, he became 
alarmed and took to his heels. Harrington 
overhauled him in the Common, pulled a 
gun and commanded him to halt. Daly 
did so, keeping both hands behind him. 

“Put ‘em up,” snapped Harrington, ex- 
pecting to face a revolver. 

Daly reluctantly raised his hands, one of 
which, Harrington says, contained a watch, 
the other a wrench, the tool which, it is 
charged, was used to break the window. 
Daly told the police at headquarters that 
he has a room at 25 Rutland Square, South 
End. A search there, however, established 
the fact that he hadn’t been there for a 
month. Two watches were found on the 
prisoner, according to the authorities, one 
worth $85, the other $50. 

Boston police have notified the Hart- 
ford police that Daly is held here and are 
awaiting further identification of him. 
Yesterday’s capture was the second in two 
days to be credited to Patrolman Harring- 
ton. On his way home after work Satur- 
day morning, the officer detected and 
arrested a man in the act of stealing a coat 
from a parked automobile at 171 Broadway, 
South End. 








A burglar entered the jewelry store of the 
H. B. Lease Co., on Stowe St., Waterbury, 
Vt., early one morning recently and stole 
about $400 worth of jewelry. The most 
valuable jewelry was locked in the safe and 
was not disturbed. The store was closed 
about 11:30 o’clock Saturday night and the 
break was discovered early the following 
Sunday morning. Entrance had been gained 
by prying and smashing the lock of the 
front door with a piece of iron which was 
left in the store. There was no indications 
of an attempt to break into the safe but 
most of the easily taken articles not locked 
up were taken away. So far as can be 
learned, the police have no clew to the rob- 
bery. 
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A Golden Wedding 


William Scheppler, Dean of San Francisco 
Jewelers, and Wife, Celebrate 
Their Anniversary 


San Francisco, Cal., May 15.—Half a 
century of happy married life culminated, on 
Mothers’ Day, in a Golden Wedding dinner 
given by Mr. and Mrs. William Scheppler to 
about 70 invited guests. The dinner took 
place in the Italian Room of the St. Francis 
Hotel, where the jewelers’ convention had 
been held in April. Two sons, a daughter 
and grandchildren were present at the 
beautiful and elaborate dinner, in addition 
to the 70 guests. 

Mr. and Mrs. William Scheppler were 
married in New York, May 6, 1877, and 
came to San Francisco on their honeymoon 
trip. They have been here ever since and 
Mr. Scheppler is generally regarded in the 
trade a; the dean of the city’s retail jewel- 
ers. He is one of the leading merchants 
of the Mission district. Very soon after 
the fire he went back into business, at 2492 
Mission St., and has been in active work 
at that location ever since. He is a charter 
member of the Mission Street Merchants’ 
Association and was formerly its vice-presi- 
dent. Among the numerous gifts received by 
Mr. and Mrs. Scheppler was a Morris chair 
from members of this association. 

Judge George Kertell was toastmaster at 
the dinner and brief congratulatory remarks 
were made by some of the prominent mem- 
bers of the trade, including A. W. Huggins, 
James Sorensen and J. P. Becker. Nearly 
all the speakers have known Mr. Scheppler 
in business and as a friend for years. The 
evening ended in dancing. 











Negotiations Resumed in Small Glass 
and Jewelry Industries in Czecho- 
slovakia to Improve Export 
Trade 


Wasuincton, D. C., May 18.—Negotia- 
tions have been resumed in the Gablonz small 
glass and jewelry industries of Czecho- 
slovakia which are expected in that country 
to lead to the formation of an export cartel 
to include all manufacturers and exporters 
of glass jewelry, pearls, bangles, buttons and 
the like, reports American Commercial 
Attaché Elbert Baldwin, at Prague, to the 
Department of Commerce. Unsuccessful 
efforts have been made at various times to 
organize these industries into a syndicate in 
order to eliminate intensive competition and 
check the decline in prices which has been 
practically continuous since the war, espe- 
cially in bangles and artificial pearls. 

A recent statistical compilation made of 
Gablonz exports and export prices in recent 
years affords some interesting comparisons. 
Exports of bangles in 1913 amounted to 1980 
metric tons, with an average value of $110 
per ton. Exports in 1920 and 1921 amounted 
respectively to 550 and 850 tons but the 
value per ton increased from $122 in 1920 
to a peak of $707 in the following year. In 
1922, 2,190 tons were exported at the, still 


very high value of $653 per ton. Since that. 


year a steady increase in the volume of ex- 
ports has been accompanied by a marked 
decline in prices. Exports for 
successive year from 1923 to 1926, inclusive, 
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amounted to 3,650, 5,130, 6,460 and 5,950 
tons. The average values per ton for the 
corresponding years were $117, $105, $76 and 
$55. In February, 1927, the value fell to 
$46 per ton. 

Exports of glass péarls: for. éach successive 
year, 1924-1926 inclusive, amounted .to 6,660, 
5,530 and 3,550 metric tons, valued at 
$7,000,000 ; $5,200,000 and $3,030,000, respec- 
tively. Exports of glass pendants amounted 
to 480, 650 and 760 tons in 1924, 1925 and 
1926 respectively, valued at $450,000, $570,000 
and $690,000. 

Exports of artificial jewels have increased 
steadily in quantity and dropped in value. 
Amounting to 280 tons in 1924, 300 tons in 
1925 and 320 tons in 1926, the export value 
declined from $2,310,000 to $1,830,000 and 
$1,650,000. The exports of glass jewelry and 
dress decorations (bijouterie) have gained 
both in quantity and value, amounting to 
1,020 tons, valued at $780,000 in 1924; 1,460 
tons, valued at $1,140,000 in 1925; and 1,500 
tons, valued at $1,230,000 in 1926. 

Foreign pressed glass products are giving 
the emery-cut Gablonz articles a set-back 
and this has resulted in keen competition 
among Czechoslovak manufacturers in an 
effort to hold their markets. Although it is 
recognized in Czechoslovakia that the forma- 
tion of an export-control syndicate will not 
solve problems of competitive production it 
will, it is hoped, check over-production and 
lead to better prices for a smaller output. 








Death of Leo A. Twickler 


LouIsvILLe, Ky., May 21.—Leo A. Twick- 
ler, 32 years old, in the jewelry business at 
Lebanon Junction for the last six years, 
dropped dead at 1 o'clock Friday afternoon 
in the hotel in which he lived at Lebanon 
Junction. Mr. Twickler had just finished 
playing a game of pool, it was_ said. 
Dr. William Napper, who was immediately 
called, said that death was due to heart 
trouble. 

Mr. Twickler always spent the week-end 
at the family residence in Louisville at 1430 
Hepburn Ave., members of the family said. 

He is survived by four sisters, Miss Alice 
Twickler, Miss Bertha Twickler, Mrs. Vin- 
cene Klapheke and Mrs. T. P. Newman, 
and three brothers, Will Twickler, Joseph 
Twickler and Frank Twickler. 








Death of Joseph Levy 


Toronto, Can., May 20.—The death of 
Joseph Levy, a prominent citizen of Hamil- 
ton, Ont., and vice-president of the Levy 
Bros. Company, Ltd. manufacturing and 
wholesale jewelers, occurred suddenly on 
Wednesday. He was stricken when in his 
office during the afternoon, and he was 
removed to St. Joseph Hospital when the 
end speedily occurred. 

Until the time of Mr. Levy’s fatal attack 
he had always been in the best of health. 
He was 51 years of age and was born in 
Hamilton and had resided in that city all 
his life. He was the third son of the late 
Herman Levy by whom the business was 
founded in 1857. 

On completing his education Joseph Levy 
became associated with the firm and on the 
death of the father-he and his brother Adoph 
Levy took over the business and have con- 
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ducted it ever since. Adoph Levy becoming 
president of the company. Mr. Levy was 
a member of the Acacia Lodge A. F. & A. M. 
and the Scottish Rite of Hamilton. He was 
also a member of the Hamilton Club, the 
Hamilton Golf and Country Club, and the 
Thistle Club. 
He is survived by a widow. 








Death of A. R. Schiefer 


Well Known Chicago Retail Jeweler Passes 
Away After Short Illness 


Cuicaco, Ill., May 20.—The jewelry trade 
in Chicago was shocked to learn of the death 
of Arthur R. Schiefer, retail jeweler at 
6904 Wentworth Ave., which occurred at 
the Presbyterian Hospital on Monday of 
this week. Mr. Schiefer had been ill for only 
two weeks and death was caused from an 
infection in the spinal cord. 

Mr. Schiefer was born in St. Louis, Mo., 
on May 24, 1884. He received his early 
schooling in that city, and when he was 13 
years of age came to Chicago with his 
parents. About 20 years ago he entered into 
the retail jewelry business for himself on 
the south side of Chicago. He was a dili- 
gent worker, and during the years he was 
in business he took great pride in building 
the business to what it is today. Mrs. 
Schiefer, who was associated with him in 
the store, will continue the business. 

Deceased was an active member in all 
Masonic circles. He was a member of Nor- 
mal Park Lodge, No. 797, A. F. & A. M.; 
Normal Park Chapter, No, 210, R. A. M.; 
Englewood Commandery, No. 59; Medinah 
Shrine, A. A. O. N. M. S. R. & S. M.; 
Oriental Consistory; Modern Woodmen; 
Blue Bell Rebekah Lodge; Imperial Coun- 
cil, Englewood Lodge, I. O. O. F., No. 558; 
the Illinois Retail Jewelers’ Association, and 
the Chicago Fraternal Jewelers’ Association. 
He is survived by his widow. 

Funeral services were held on Thursday 
afternoon from the chapel at 6734 Went- 
worth Ave., and interment was at Mount 
Hope Cemetery. 











Death of Otto J. Wilimovsky 


Cuicaco, May 19.—Funeral services for 
Otto J. Wilimovsky, was held yesterday 
afternoon from the Chapel on W. 18th St., 
and interment was at the Bohemian National 
Cemetery. Mr. Wilimovsky passed away on 
Sunday, May 15, at Augustina Hospital, 
after being ill for about twelve weeks. 
Death was due to convulsions of the 
heart. 

Mr. Wilimovsky was 36 years of age on 
last May 11. He was born in Chicago and 
went to the public schools here. He was 
associated in the retail jewelry business with 
his brother, Joseph C. Wilimovsky, at 1840 
Blue Island Ave., until a few years ago, 
when he went into another line. Just before 
his death he had planned to again associate 
with his brother, and he was to take over 
the management of the business on 
June 1. 

Deceased was a member of the Modern 
Woodmen of America. He had been a 
. widower for the past three years, and is sur- 
“vived by his 12-year-old daughter, Gladys. 
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Watch Company in Receiver’s Hands 





Federal Court at Cleveland Puts Raymond W. Loichot in Charge 
of Dueber-Hampden Watch Co. of Canton on Application 
of Eastern Creditor—Proceedings Said to be Friendly 
and Factory May Resume Work Shortly 


Canton, O., May 18—The Dueber- 
Hampden Watch Co., one of the best known 
watch manufacturing concerns in the middle 
west, was placed in the hands of a receiver 
by an order entered Tuesday by Judge D. 
C. Westenhaver, of the Federal Court of 
Cleveland. The appointment was made on 
the application of Messrs Baker, Hostetler 
and Sidlo, and Lynch, Day, Fimple, Pontius 
and Lynch, who, as attorneys, represent E. 
A. Baker & Co., an eastern creditor. 

Raymond W. Loichot, of this city, was 
appointed receiver with instructions to take 
charge of the company’s property. Other de- 
tailed instructions will be given by the court 
from time to time as may be needed in the 
progress of the receivership. The following 
statement has been issued : 

“The company placed in the hands of a 
receiver should not be confused with the 
original Dueber-Hampden Watch Co., or- 
ganized by John C. Dueber, and owned and 
controlled after his death by members of 
his family. That company is still in 
existence as a corporation but not engaged 
in business. 

“In September, 1925, certain Cleveland 
parties organized a new corporation, under 
the laws of this State using the same name 
as the old company, The Dueber-Hampden 
Watch Co. 

“The new company purchased from the 
old Dueber-Hampden Watch Co. its plant 
and all its property, took possession and 
proceeded to carry on the business. Walter 
Vretman, of Cleveland, became the president 
of the new corporation and its managing 
spirit. 

“The business was considerably enlarged 
and the prospects were very flattering for 
the new company and its management, but 
due to a slump in the watch market in the 
early part of the year the new company 
was left with a very large amount of the 
finished product on hand and a still larger 
quantity in value of materials in process of 
manufacture. The result of this situation 
was to tie up the company’s working capital 
and it found itself unable, early this Spring, 
to meet its obligations. 

“It is believed that the company is entirely 
solvent and that upon a revival of the watch 
trade, and upon the completion by the re- 
ceivers of the product now in process of 
manufacture, the company will be able to 
work out of its difficulties and resume full 
operations.” 

The bankruptcy petition was filed by 
Joseph C. Hostetler, of Baker Hostetler and 
Sidlo, on behalf of E. A. Baker & Co., 
New York creditors, for $3,600. It was not 
opposed by the company, though the latter 
Claims it is solvent. The action is a friendly 
one and places the affairs of the company in 
the hands of Raymond W. Loichot, of 
Canton. 

The appointment of the receiver by Fed- 


eral Judge David C. Westenhaver was to 
prevent the business from being imperiled. 
Walter Vretman, principal stockholder, said: 

“Mr. Vretman bought the business in 1925 
for approximately $5,000,000. An audit of 
the company’s books as of Jan. 1 by Neu, 
Taylor and Sweringen, certified accountants, 
shows $3,945,075 assets, with liabilities of 
$1,000,000 mortgaged at 5 per cent. and 
$424,231 in other liabilities, leaving net as- 
sets of about $2,520,840.” 





Factory May Resume Work Very Shortly, 
Says the Receiver 


Canton, O., May 20.—Operations at the 
factories here of the Dueber-Hampden 
Watch Co. will be resumed soon, according 
to announcement Friday by Raymond W. 
Loichot, named receiver several days ago 
and now in complete charge of the factories 
activities here. 

“Orders are being received at the iactory 
and are being filled by a corps of workers 
retained for that purpose. When the large 
amount of finished stock on hand has been 
disposed of supplying the required funds, it 
is contemplated that the plant will be opened 
to the extent of making up the raw and other 
qaterial on hand when work was discon- 
tinued, it was announced. 

A notice has been posted at the office of 
the company giving reasons for the suspen- 
sion of operations a shortage of funds to 
pay operation costs and that it is expected 
to resume work at the plant soon. 

Notice will be given all employes when 
and where to file their wage claims, it is 
said, all of which will be satisfactorily ad- 
justed according to the promptness with 
which funds are acquired from stock on 
hand. 

“We contemplate resuming manufacturing 
soon if we can dispose of the made-up 
stock,” said Mr. Loichot. “That may be 
within 30 days if it is at all possible. We 
desire very much to care for the claims of 
the workers against the company, and when 
they are satisfied, and the time is propitious, 
we will begin operations on a reasonable 
scale.” 








Larceny Complaints Against Five 
Boston Auction Room Men 
Dismissed 


Boston, Mass., May 20.—Judge Murray 
yesterday dismissed a_ larceny complaint 
brought against five auction room men as 
a result of a “crusade” by police headquar- 
ters officers. Those found not guilty were 
Harry Clair, Henry Jacobs, Harry A. David, 
Edward M. Levine and Harry Rosenfeld. 
They were doing business at the store of 
Hall & Edwards, Tremont St. 

The police officers in plain clothes bought 
different articles and testified that they had 
been told in the auction room by the auction- 
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eers that the goods were worth many times 
what they actually paid. Appraisers esti- 
mated the value of the goods at about what 
the auctioneers sold them for, and in some 
instanees slightly over what was paid. 








A Daring Robbery 


Daylight Holdup of Minneapolis Retail 
Jewelry Store Nets Bandit $1,900 
in Diamonds 

MINNEAPOLIS, Minn., May 18.—Unmasked 
and apparently not worried by the crowd of 
university students who were passing the 
store, a bandit late this morning robbed the 
retail jewelry store of Joseph A. Lohmer, 
1319 4th St., S. E., of diamonds valued at 
$1,900 and $20 in cash. Mr. Lohmer and 
his watchmaker were alone in the store at 
the time, and the jeweler was able to get a 
studied description of the man. 

As described by Mr. Lohmer, the bandit 
was unmasked, about five feet eight inches 
in height, of dark complexion, clean 
shaven, weighed about 170 pounds and was 
apparently in the neighborhood of 35 years 
of age. He wore a dark suit. There was 
nothing peculiar in his speech, but he spoke 
in a low tone of voice. 

At 9:30 this morning the man entered the 
store and told Eugene Borgstrom, watch- 
maker, that his sister had seen a mesh bag 
in the window which she liked. After look- 
ing at a number of them, he left with the 
remark that he would return at noon. He 
came back at 10:35, and found Mr. Borg- 
strom at his bench near the front door and 
Mr. Lohmer seated at a desk farther back 
in the room. 

He told Mr. Borgstrom that he would take 
that mesh bag which was in the window, and 
when the watchmaker turned again to face 
the man he found himself looking into the 
barrel of a gun. The bandit then ordered 
him to go toward the rear of the store 
where Mr. Lohmer was still at his desk. The 
two jewelers were then forced to lie on the 
floor behind the showcase, where they re- 
mained except when the bandit thought he 
needed their assistance in getting his loot. 
Mr. Lohmer was ordered to open the safe, 
and Mr. Borgstrom was then told to open 
the cash register. The fact that the robber 
did not touch a thing with his hands con- 
vinced Mr. Lohmer that he was an experi- 
enced criminal. 

Mr. Lohmer gave the alarm as soon as the 
man left, and city detectives were in the 
store within a few minutes. The patrolman 
stationed at the corner near the store was 
found in a dentist’s office in one of the nearby 
buildings having his teeth treated. A neigh- 
borhood barber said he saw the bandit jump 
on the running board of a Ford car waiting 
outside, and that an accomplice immediately 
drove away. 

The jeweler said that he was protected by 
an Ocean hold-up policy to the extent of 
$1,500. : 











The A. E. Steinfeldt jewelry store in the 
Princess Theater building on E. Main St., 
Galesburg, Ill., recently taken on a long time 
lease by the S. S. Kresge Co., has moved 
to the building adjoining the Princess The- 
ater to the east. The E. W. Morris store, 
also in that block, has been closed. 
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NEW DORST WHITE GOLD MOUNTINGS 


“Beautiful as Platinum!” 





In this new series of white gold ring mount- 
ings, the famous House of Dorst has achieved 
designs as exquisite and lacy—workmanship 
as perfect—as you would expect to find only 
in the finest platinum rings! The unusual 
values mean unusual profits for you! 











“Designed to Sell at Sight” 
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Wholesale Jewelers’ Convention 





Tentative Program for Twentieth Annual Meeting to Be 
Held June 6, 7 and 8 at Providence, R. I. 


PHILADELPHIA, Pa., May 20.—George A. 
Fernley, secretary of the National Whole- 
sale Jewelers’ Association has sent out to 
members a preliminary draft of the pro- 
gram for the 20th annual convention to be 
held at Providence, R. I., on Monday, Tues- 
day and Wednesday, June 6, 7 and 8. 

In arranging the four business sessions 
special provision was made for ample dis- 
cussion of the question “How Can the 
Jewelry Business Be Made More Profit- 
able?’”—the keynote of the convention—and 
it is hoped that all active and associate mem- 
bers will come prepared to participate in 
the consideration of this vitally important 
question, thereby insuring the development 
of suggestions of practical value. 

The officers have also endeavored to pro- 
vide for ample discussion of other equally 
important questions and at the same time 
secure capable speakers who will talk con- 
structively on what other industries are 
doing to solve their current merchandising 
and distribution problems. 

It is confidently expected that this year’s 
convention will be one of the most con- 
structive ever held, and on behalf of the 
officers and executive committee Secretary 
Fernley urges every member to be present. 
An unusually large attendance is anticipated. 

For the convenience of those who have 
not advised the secretary of their intention 
to attend, he enclosed a form and requests 
that it be returned immediately so the regis- 
tration committee can prepare badges in 
advance. 

The program is as follows: 


Monday, June 6 


8:30 to 10:15 a. m..—Registration of dele- 
gates and distribution of badges. 

10:15 a. mM.—Opening remarks by Presi- 
dent Petersen. 

Invocation. 

Chorus—“A merica.” 

Address of welcome—Archibald Silver- 
man, president New England Manufactur- 
ing Jewelers’ and Silversmiths’ Association. 

Annual address of President R. J. Peter- 
sen, Petersen, Max & Co., Buffalo, N. Y. 

Report of Secretary George A. Fernley. 
Discussion of this report. 

Keynote address—“How Can the Jewelry 
Business Be Made More Profitable?”— 
Woodward Booth, manager New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association. 


Address—“Activities of the Publicity As- 
sociation,” Fred Millis, representing the 
National Jewelers’ Publicity Association. 

Discussion—“The Outlook in the Jewelry 
Industry for the Next Six Months.” (Presi- 
dent Petersen will call on active and asso- 
ciate members for brief opinions.) 

Appointment of the Nominating Commit- 
tee. 

Appointment of the Resolution Committee. 

Announcement of Entertainment Commit- 
tee, 

General announcements. 

Adjournment—12 :30 P. m. 


MONDAY AFTERNOON, JUNE 6, 2:00 P. M. 


Report of the Overhead Expense Com- 
mittee, Jacob Engel, chairman, J. Engel & 
Co., Baltimore, Md. 

Address—“General Business Conditions 
and the Future Outlook.” G. A. O’Reilly, 
vice-president American Exchange-Irving 
Trust Co., New York. 

Discussion—“How Can the Jewelry Busi- 
ness Be Made More Profitable?” 

Address—“Jewelry Credits.” Morgan W. 
Rogers, Parks Bros. & Rogers, Providence, 
R. I. 

Address—R. G. Monroe, president The 
Safety Fund Society, New York. 

Discussion—“The Value of the Service of 
the Wholesaler to the Manufacturer.” 

Address — “Common Sense.” Harry 
Wachenheimer, Wachenheimer Bros., Inc., 
Providence, R. I. 

Question Box. 

Adjournment—4:15 Pp. M. 


Tuesday, June 7 


10:00 a. m.—Special Discussion.—“How 
Can the Jewelry Business Be Made Profit- 
able?” Following brief discussion of this 
vital problem by manufacturers and whole- 
salers whose names are listed, President 
Petersen will invite active and associate 
members for their suggestions—A. C. 
Becken, Jr., A. C. Becken Co., Chicago, IIl.; 
Charles A. Mealy, The Hadley Co., Provi- 
dence, R. I.; S. O. Bigney, S. O. Bigney 
Co., Attleboro, R. I. 

Address—“Problems of Distribution.” 
Dr. Alfred P. Haake, The Simmons Co., 
New York. 


Discussion.—“The Necessity for an Ade- 
quate Margin on Branded Lines.” 
Address.—“Credit—Its True 
in Merchandising.” Victor Day, 
manager Smith Patterson Co., 

Mass. 

Discussion—“The Insurance Situation.” 
Marcel M. Mirabeau, Lissauer & Co., New 
York. 

Adjournment—12:15 p. M. 


Wednesday, June 8 


10:00 a. m—Report of Treasurer L. P. 
White, L. P. White, Philadelphia, Pa. 

Address—“The Proposed Trade Practice 
Conference.” M. Markham Flannery, di- 
rector Trade Practice Conferences, Federal 
Trade Commission, Washington, D. C. 

Discussion—“How Can the Jewelry Busi- 
ness Be Made More Profitable?” 

Discussion—“Will More Frequent Intro- 
duction of New Lines Stimulate Sales?” 

Address—(Special speaker to be an- 
nounced later.) 

Expression of preference regarding place 
of 21st annual convention. 

Report of resolutions committee. 

Report of Nominating Committee. 

Election of officers. 

Unfinished business. 

New business. 

Adjournment—12:15 Pp. m. 


Function 
credit 
Boston, 
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Entertainment Program 


An attractive program of entertainment 
for members and delegates to the convention 
has been arranged under the auspices of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association. 

This program has been arranged in a man- 
ner that will not interfere with or detract 
from the importance of our business meet- 
ings, and it is believed will add materially 
to the success of our convention. 


MONDAY EVENING, JUNE 6 

The local committee has planned to leave 
Monday night open for individual entertain- 
ment for those who wish to make use of the 
evening in that way. However, admissions 
to local theatres will be provided so that all 
those attending the convention, both whole- 
salers and manufacturers, may, if they wish, 
select any one of several theatres to attend 
on that evening. 


TUESDAY, JUNE 7, 2:00 P. M. 

Golf tournament at Metacomet Club, fol- 
lowed by a supper at the clubhouse. Mem- 
bers who do not participate in the tourna- 
ment should plan to arrive at the club in 
time for supper at 7 o'clock. 


WEDNESDAY, JUNE 8 


Outing and Rhode Island Shore Dinner 
at Pomham. Members will be transported 
to the club by automobile. 





ProvipENCE, R. I., May 21.—Plans for the 
reception and entertainment of the delegates 
to the annual convention of the National 
Wholesale Jewelers’ Association, which is 
to be held at the Providence-Biltmore Ho- 
tel, this city, on Monday, Tuesday and 
Wednesday, June 6, 7 and 8, and progress- 
ing consistently under the guidance of com- 
mittees appointed by the New England 
Manufacturing Jewelers’ and Silversmiths’ 
Association. By the time that the first of 
the vanguard arrives everything will be in 
readiness for the big three-day affair. Ar- 
rangements for the actual session of the 
convention, which, by the way, have been 
reduced from six to four, are being made 
by the officials of the Wholesale Jewelers’ 
Association, while the New England Jewel- 
ers’ Association is making plans merely for 
the social features and for the convenience 
of the visitors while in Providence. 

Because of the shortening of the usual 
convention sessions, the committees in 
charge have planned a corresponding con- 
centration of subjects to be discussed and 
speakers expert in their particular spheres 
have been secured, and these will present to 
the convention matters which will be of vital 
interest and importance to the jewelers and 
the jewelry industry of the country. The 
predominant theme of the convention will 
be the “General Business Conditions and the 
Future Outlook,” which will be discussed 
from various angles and viewpoints, with the 
intent of formulating, if possible, some cor- 
rective measures for the benefit of the trade- 
at-large. 

Because of the fame and popularity of 
Rhode Island shore dinners, one of the prin- 
cipal features of the social program will be 
a bake at the grounds of the Pomham Club, 
overlooking Narragansett Bay, for which a 
special committee has been appointed. In 
order to furnish a sufficient number of auto- 
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mobiles to convey the delegates and conven- 
tion attendants to the grounds, which are 
located about six miles from the city, a com- 
mittee has been appointed on transportation. 
This committee consists of Edwin H. Cum- 
mings, of the General Chain Co.; Eugene 
T. Abbott, of the Potter & Buffinton Co.; 
Amos Blackinton, of Bates & Bacon; Fred- 
erick K. Bullock, of Dolan & Bullock; J. 
A. Hacking, of Hacking & Schleicher; Vin- 
cent Sorrentino, of Sorrentino Bros.; Gre- 
gor Krichbaum, of L. Krichbaum Co.; Ray- 
mond M. Horton, of Horton, Angell & Co.; 
J. J. Poland, of A. A. Greene & Co.; 
Thomas McGrath and Abram Kestenman, 
of Kestenman Bros. : 

The New England association is complet- 
ing its arrangements for the rapid registra- 
tion of all delegates to the convention upon 
their arrival and assistants will be at hand 
to aid visitors to the city to find their res- 
ervations without trouble or delay. This 
work will be in the hands of members who 
served in similar capacity at the conventions 
a few vears ago, held here by the retail and 
wholesale jewelers’ associations. At the 
time of registration unique and appropriate 
badges will be provided, together with other 
means of identification, so that the conven- 
tion sessions may be started promptly and 
conducted without any hitches. 

From the incomplete returns that have 
been received by the secretaries of the whole- 
salers’ association and the New England 
association, the prospects are for one of the 
largest attended conventions in several years, 
as many members, especially from the west, 
will take this opportunity of attending the 
convention, enjoying a few days’ recreation 
and at the same time making a visit to the 
manufactories to look at such lines of goods 
as they may be interested in. 








Hold Up Men Rob Detroit Jeweler 
of Gems and Money 


Detroit, Mich., May 18.—Jewelry valued 
at about $4,000 and $56 in money was taken 
from the Highland Park Credit Jewelry 
Store, 4 La Belle Ave., in Highland Park, 
by two young bandits at 9:40 o’clock Tues- 
day morning. 

Samuel Rothine, son of the proprietor, 
was alone when the bandits entered. He 
had been trimming the windows and turned 
to the men, whom he supposed were cus- 
tomers. He promptly was covered with re- 
volvers and one of the men forced him into 
a rear room, while the other proceeded to 
loot the store. 

The second man, it is stated, took the 
money from the safe, and 36 diamonds and 
about 25 watches from the window. The 
man who was standing guard over Mr. 
Rothine took from him a stickpin and a 
ring. 








A member of the Jewelers Security 
Alliance at Monongahela, Pa., has reported 
the theft of a diamond ring by a sneak 
thief. The ring contained a carat diamond 
in a platinum basket mounting with four 
small diamonds around the larger stone. 
One of the small diamonds was nearly yel- 
low. The ring was stolen by one of a 
couple who asked to look at diamonds for 
a graduation gift. The woman was about 
25 or 30 years old and the man 35. 
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Trade Scholarships 


Jewelers Hear Reports on Results During 
Past Year on Those Given Out by 
Attleboro Art Chapter 





ATTLEBORO, Mass., May 21.—A group of 
the local manufacturers of jewelry, silver- 
ware and novelties met at the rooms of the 
Chamber of Commerce last Wednesday after- 
noon to listen to Mrs. Samuel M. Stone and 
Miss Harriet L. Wilmarth report on the 
results of the trade scholarships given out 
last year by the Attleboro Art Chapter and 
outline the enlarged scholarship plan pro- 
posed for this year. 

Mrs. Stone told of the approval that 
Royal Bailey Farnum, of the Massachusetts 
Normal Art School, has given the Attleboro 
plan and cited evidence of the benefit which 
the jewelry industry could gain by encourag- 
ing applied art. The consumer today, she 
said, has been educated to appreciate and 
demand constantly improved surroundings. 
Home decorations and furnishings, apparel, 
office buildings and even advertising, are 
today reflecting a larger use of art than ever 
before. . Jewelry is forced to keep up with 
the procession. It means not only consumer 
satisfaction but it means enlarged business. 
Filene’s classes, the textile men’s fashion 
plans, the recent institute at Macy’s and 
others were cited to show that art is now 
recognized as a business asset. 

Miss Wilmarth reported on the local art 
chapter’s initial year in encouraging art edu- 
cation. She stated that seven pupils were 
given scholarships at the Rhode Island 
School of Design at Providence and the 
monthly and term reports of their progress 
have been most satisfactory. The list of 
those given scholarships has been kept secret 
in order that none of the recipients may feel 
under obligation. 

Mrs. Stone announced that this year the 
Art Chapter would not solicit firms to give 
scholarship but, instead, the manufacturing 
jewelers and silversmiths will be asked to 
take one or more industrial memberships in 
the local chapter at a cost of $10 for each 
member. With the money thus raised, the 
chapter plans to provide evening scholarships 
starting next Fall. The number to be en- 
couraged to begin the courses will depend 
upon the response to the chapter’s appeal 
for industrial members. 

Several of the manufacturers present at 
the conference told of the great need of 
instruction in art, praised the Rhode Island 
School of Design as foremost in America 
and described the excellent work done by 
graduates. The membership fees were de- 
scribed as less of an expense than an invest- 
ment from which the jewelry and silver- 
ware industries are assured of progress and 
profit. For each $20 raised by the chapter, 
an evening scholarship can be given at the 
Rhode Island School of Design, although 
this fee does not cover the cost of materials 
or traveling expenses. ln most cases the 
recipients are able and glad to meet these 
expenses themselves. 

A vote of endorsement was given the 
project as explained by Mrs. Stone and 
several manufacturers added praise for the 
women of the city who are thus devoting 
their time to a movement of such conse- 
quence to the community. President Joseph 
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Rioux and Secretary Baker of the 
Chamber of Commerce offered the co-opera- 
tion of that organization. It was announced 
that the industrial membership list of the 
chapter would open at once because, while 
payments are not due until Fall, there is 
need of early knowledge as to how many 
scholarships are available. 

Herbert E. Sweet, of the R. F. Simmons 
Co., voiced his approval by heading the 
subscription list with two industrial member- 
ships and said that the important part of 
the local plan was that the Art Chapter has 
perfected a system of keeping in touch with 
the students in order to check their work 
and encourage them in every effort which 
assures results far beyond what the mere 
gift of a scholarship would bring. “The 
style idea if emphasized will be the salvation 
of the industry,” he added. 

James W. Jennings, of the Quaker Silver 
Co., also added his approval of the plan. 
Himself a graduate of the Rhode Island 
School of Design, Mr. Jennings is most 
familiar with the work and the value of it. 
He said he believed the scholarships would 
meet a real need in the industry and the 
Quaker Silver Co. desired to help start the 
campaign by taking two memberships. 
Adding enthusiastic endorsement to the 
movement, Charles Thomae & Son have also 
subscribed to a membership. The Baer & 
Wilde Co. have also taken two memberships. 








Get Loot Worth $70,000 


Expert Robbers Leave Assortment of Tools 
as Only Clew After Cracking Safe in 
Washington, D. C., Store 


Wasuincton, D. C., May 21.—The only 
clew held by the police in the robbery early 
Sunday morning of the antique store of 
Adam F. Arnold, at 1323 G St. in which 
approximately $70,000 worth of jewelry was 
stolen, is an assortment of tools, dropped 
inadvertently in the haste of the skilled 
safe crackers to make their getaway. 

A careful inspection by fingerprint experts 
reveals no marks on the tools by which 
identification in that regard might be made. 
Fred Sandberg, fingerprint expert of the 
Police Department, declares it is the clean- 
est job he has ever known in all his experi- 
ence; that not only were the safe crackers 
experts in that line but also in their selec- 
tion of jewelry, as they sorted out the really 
valuable pieces and left behind articles which 
to the layman would appear to be most valu- 
able, but which in reality were practically 
worthless. The tools were used by the rob- 
bers both in cutting out a large section of 
plaster work in an adjoining office building 
to gain entrance to Arnold’s place and to 
chisel the knob and dial from the seven-foot 
safe in the rear of the store, 

Blankets found in the basement indicated 
to police that the robbers were prepared to 
blow open the safe if necessary. 

The loss was at first estimated at about 
$60,000, partially covered by insurance, but 
later it was found that at least $70,000 
worth of jewelry is missing, and a com- 
plete inventory has not as yet been made. 











R. I. Schmitt is opening a new jewelry 
store at 506 N. Main St., Mishawaka, Ind. 


oT 


we ee 








THE JEWELERS’ 


CIRCULAR 





May 25, 1927 




















nian dina eaeeaiae 


-—_—| 





FROM MINES TO MARKET 





PPR PEPEGE EAE 9g 





- GEMS ~ 


Emeratps—Single stones up to twenty carats in fine 
and medium qualities. 

Rusres—Single stones up to six carats in gem, medium 
and commercial qualities. Bracelet lines of exceptional 
values and calibre for all purposes. 

Sappuires—Single stones up to fifteen carats in qual- 
ities from gem pieces to those of commercial quality. 
Bracelet layouts of merit and calibre suitable for most 
requirements. 

CuinesE JapE—A stock replete with Jade in carvings, 
also oval and navette shape stones suitable for rings, 
scarf pins, brooch, link and bracelet sets, and necklaces 
in qualities ranging from commercial to gem. 

Star SappHirEs AND Star Rusies~ Single stones for 
rings and brooches and sets for links and studs. 
CatszyEs—Exceptional gem stones. 


Sem1 Precious Stones~Aquamarines, Tourmalines, 
Opals, Black Opals, Morganites, Topaz, Olivines, 
Amethysts and other gems in this category in a varied 
assortment of sizes and shapes. 


AMERICAN GEM (@? PEARL Co. 


Miners + Cutters + Importers 
Six West 48TH STREET 
New York 
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Fighting the Tourist Smuggler 





Retail Jewelers Asked to Co-operate in Campaign of American 
Jewelers Protective Association Against This Evil 


The attention of retail jewelers through- 
out the country is directed to the campaign 
of the American Jewelers Protective Asso- 
ciation, with headquarters at 17 W. 45th St., 
New York, in its fight against smugglers. 

A committee of retailers for co-operation 


with the association, consisting of E. M.- 


Gattle of E. M. Gattle & Co., William E. 
Marcus, Jr., of Marcus & Co., Emil W. Kohn 
of Theodore A. Kohn & Son, Alfred Morell 
of Black Star & Frost and Prentice Luckey, 
of William Wise & Son and the Brand 
Chatillon Co., has prepared a letter which 
is being sent out in connection with a 
questionnaire. The letter reads as follows: 


LETTER TO RETAILERS 
New York, May 12, 1927. 
Fettow RETAIL JEWELER: 

The sole purpose of the American Jewelers Pro- 
tective Association is to cope with the smuggling 
evil, both retail and wholesale; and jewelers who 
have kept posted on these matters know that some 
progress has becn made by that Association. 

Up to the present time, the American Jewelers 
Protective Association has been waging a battle 
against great odds—a battle in which you should 
actively take part, for after all, it is your problem, 
your fight, to prevail against this insidious evil 
which is constamly decreasing the profits of your 
business through the employment of dishonest 
methods. 

It is almost certain that a lessening of jewelry 
smuggling would increase sales; and, as no increase 
in expense would be involved, the natural result 
would ‘be an increase in profits. If you want to 
arm yourself against this foe which strikes from 
behind and consumes your profits, your best interests 
lie in forcing your enemy into the open and making 
him conscious of the opposition of a foe well armed 
and wide awake. 

Your.interest as a retail jeweler is earnestly 
solicited in the matter herewith presented, and we 
trust that your whole hearted co-operation will be 
extended in this attempt to solve this most serious 
problem. The American Jewelers Protective Asso- 
ciation will furnish every weapon, but you must 
furnish the ammunition which will make the weapons 
effective. The ammunition which you are asked to 
furnish is INFORMATION concerning smugglers. 
Are you ready to help win your own fight? 

The enclosed statement will give you a more 
comprehensive idea of the enormity of the evil and 
its effect on you. We hope that you will also care- 
fully read the enclosed questionnaire, fill it in, and 
return it at your earliest convenience. 

If you decide not to return the questionnaire, a 
statement of your views will be appreciated. Re- 
member that this is the first concerted attack which 
has been made against this pernicious evil. In a 
short ‘time you will see anti-smuggling propaganda 
in the press and in a widely read magazine. (See 
proof enclosed.) You will realize, therefore, that 
every possible means is being employed to lessen the 
evil which is lessening your profits. 

If you are not 'a member of the American 
Jewelers Protective Association, your co-operation 
would: be made more effective by joining. -In any 
event, your co-operation is requested in this battle 
which is being waged in your behalf and without 
expense to you. May we expect your help? A 


stamped and addressed envelope is enclosed for your , 


convenience. 
QUESTIONNAIRE ADDRESSED TO RETAIL JEWELERS 


The questionnaire addressed to retail 
jewelers asks the following questions: 

I—Are you willing to co-operate with the 
American Jewelers Protective Association in 
its effort to reduce smuggling of jewelry by 
tourists ? 

II—Do you prefer, as a firm, to transmit 
to the Association any information regarding 
Smuggling which may be received. by your 
clerks? 


I1I—If you as a firm do not wish to trans- 
mit information to the Association, are you 
willing to have your clerks give the informa- 
tion directly to the Association, and have 
them receive the reward direct, as. individ- 
uals? 

IV—If you are willing to permit your 
clerks to give the information directly to the 
Association, are you willing to send to the 
Association a list of the names of your clerks, 
in order that it may communicate with each 
clerk and explain the situation and the part 
he can play in reducing the menace of 
smuggling; and the possibilities of his re- 
ceiving a substantial award? 


OR 


V—If neither of the above is satisfactory, 
will you designate one employe in your or- 
ganization who shall receive information 
from your salesmen and transmit it to the 
American Jewelers Protective Association? 


The statement referred to in the letter 
signed by the New York retailers is in the 
form of a letter signed by M. D. Rothschild, 
president of the American Jewelers Protec- 
tive Association. It calls attention to the 
fact that not only are more Americans go- 
ing to Europe than ever before but that a 
much larger proportion of them are smug- 
gling in jewelry each year. The testimony 
of Director of Customs E. W. Camps before 
the House Appropriations Committee on 
December 8, 1926, as reported in the New 
York World is cited in this connection. 
Mr. Camps told the Committee that it is 
estimated that American tourists spend 
$25,000,000 a year in France for jewelry and 
he said perhaps many loose stones come in 
carried in pockets or sewed into clothing. 
The article continued by saying that Mr. 
Camp explained that the Customs officials 
rely largely upon information given them by 
jewelers abroad in searching passengers. He 
admitted the informants are paid handsomely 
out of funds received from confiscation of the 
property and fines. As high as $38,000 has 
been paid to an informant. 

“You will note,” says President Roths- 
child’s letter “that Mr. Camp referred only 
to France, ignoring the other great markets 
in Europe: London, Berlin, Vienna, Rome, 
Gerieva, to say nothing of Monte Carlo, 
Ostend arid other spas and pleasure resorts 


scattered all over Europe. Every inducement: 


is offered American tourists to-buy jewelry 
abroad, and is is well known that the stocks 
of the European wholesalers are often in 
the hands of retail jewelers during the tour- 
ist season at Nice, Deauville, Dinard, Aix 
and other resorts. From our own experience 
we know that returning tourists’ bring 
jewelry from places as far away as Egypt 
and Czechoslovakia. It would seem con- 
servative therefore to double the figure men- 
tioned by Mr. Camp as the total value of 
jewelry brought in annually by returning 
American tourists: i. e. $50,000,000. The 
duty on jewelry is 80 per cent. This makes 
it almost a foregone conclusion that practic- 
ally all the jewelry purchased abroad, 
of which delivery is accepted there, is smug- 
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gled. You know to what extent you have felt 


. the inroads made on your business by this 


practice, which is probably indulged in by 
some of your best customers who go to 
Europe each year, where they have leisure 
and are offered every inducement to buy 
costly jewels.” 

The statement calls attention to the fact 
that comparatively little duty on jewelry is 
collected on the piers, except in cases where 
information has reached the customs officials 
that smuggling will be attempted. In such 
cases the goods are seized, the smuggler is 
compelled to pay duty on the full value of 
the goods, together with a 100 per cent. fine 
in addition, * * * 

“The Government and this association,” 
says Mr. Rothschild, “are constantly receiv- 
ing information regarding probable attempts 
to smuggle, but they have received little or 
no assistance from the retail jewelers of 
this country who are the very class whose 
prosperity and future existence are menaced 
by this rising tide of fraudulent competition. 

“It is almost certain that many cases come 
to the attention of the retail jeweler of pur- 
chases made by returned American tourists, 
where there is every probability that payment 
of duty has been evaded. Even when you 
suspect that goods brought to you for ap- 
praisal, repair or inspection have been smug- 
gled, it would seem that the instinct of self- 
preservation would impel you to resort to 
every legitimate means to combat this at- 
tack on your prosperity. . . . 

“If you think that you are entitled to a 
fair share of the prosperity of the country, 
and to the protection which the tariff on 
jewelry is supposed to afford you, we sug- 
gest that you take the only means by which 
you can hope to get these benefits: do every- 
thing in your power to prevent your best 
customers from introducing unfair competi- 
tion with you by making their important 
purchases abroad and then using you and 
your expert services only at odd times for 
such inexpensive things as they may require. 

“This is a move in the best interests of 
the trade as a whole and deserves your 


support.” 








Rones Jewelry Store, Greensboro, 
N. C., in Hands of a Receiver 


GREENSBORO, N. C., May 21.—Abe Rones, 
trading as the Rones Jewelry Store, this 
city, has been placed in the hands of receiv- 
ers through action of Judge Raymond G. 
Parker, of Winston-Salem, presiding over 
the current session of superior court for the 
trial of civil cases. The receivership was 
appointed upon a petition of Robert Nadler 
and Louis Nadler, trading as R. & L. Nad- 
ler, New York. Mason W. Gant, clerk of 
the court, was appointed receiver of the 
store, and Charles E. Stroud was appointed 
attorney for the receiver. 

The petitioners, in behalf of themselves 
and all other creditors who might wish to 
become parties to the action, have a claim 
of $409.99 against the jeweler. It is alleged 
that the total debts of the store will amount 
to considerably in excess of that figure, and 
the court was asked to name a receiver to 
conserve the assets of the business for the 
benefit of creditors. 

The receiver was instructed to receive 
itemized and ‘certified claims against the 
business up to July 1. 
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Window Smasher Caught 





Rash Attempt to Rob Downtown New York 
Jewelry Store Lands Thief in 
Prison 

Broadway in the vicinity of John St., New 
York, was thrown into a turmoil shortly 
after 2 o’clock on Monday afternoon when 
a thief hurled part of a red building brick 
through the display window in the store of 
Walter & Co., 182 Broadway, and stole 
two diamond rings worth $5,000. He had 
not gone more than a few hundred feet when 
he was captured on John St., just opposite 
the arcade in the Silversmiths’ building, by 
Patrolman Wm. O’Connor. Because of the 
crowd which had gathered in a few moments, 
the thief was rushed to the office of Walter 
& Co., on the third floor of the building 
at 2 John St., where he was questioned by 
the police and a bad cut on his arm was 
dressed by an ambulance doctor. He gave 
his name as Abe Martin, 20 years old, living 
at Washington Square, Minneapolis, Minn. 

It is believed that he obtained the brick 
from a pile in front of a bank building 
only a few feet from the jewelry store which 
was robbed. When Martin was grabbed by 
the police, he had in his possession, the two 
rings which he had taken from the window 
display. 

Just how the thief expected to accomplish 
the robbery, is difficult to comprehend. 
Broadway was crowded with people and 
only a few feet in both directions from the 
jewelry store, traffic policemen were on post. 
On John St., and Maiden Lane, detectives 
are always stationed and in addition uni- 
formed policemen are constantly patroling 
this district. The crook, however, may have 
believed that the daring of his feat and the 
fall of crashing glass would frighten every- 
one in the neighborhood and give him an 
opportunity to make his escape. The fall- 
ing of the glass, however, caused a crash 
which could be heard for blocks and people 
began shouting and following closely on the 
heels of the thief. The man had gone only 
a few hundred feet when Patrolman O’Con- 
nor saw him running. The fleeing man also 
saw the policeman and dashed to the op- 
posite side of the street. O’Connor, how- 
ever, was close on his heels and nabbed him 
in front of a restaurant at 19 John St. As the 
patrolman was crossing the street, Capt. 
’ Stripp and Detectives Colgan, Mortimer, 
Curtin and Hamill of the Maiden Lane 
squad and Sergeant Quinn standing at 
Nassau and John Sts. came west on 
John St., to meet the fleeing man. O’Con- 
nor, however,. grabbed the thief just before 
the detectives reached him. A few moments 
later this group of officers was joined by 
Detectives Howe and Regan, who are sta- 
tioned on Maiden Lane, and Traffic Officer 
Collins, stationed at Broadway and John St., 
and whose whistle attracted the attention of 
the other policemen and detectives. 

The man, with his hand badly bleeding, 
was taken to the office of the jewelry con- 
cern. In the meantime, crowds began mill- 
ing around the broken window and the dis- 
play valued at thousands of dollars was in 
danger. Several employes of the store were 
stationed outside of the window and the 
crowds were held back. After the man was 
brought into the office of the concern, an 
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ambulance doctor was summoned but before 
his arrival, Detective Colgan returned from 
the store with the brick which the man had 
used and the tray in which the two rings 
had been displayed. Martin was later taken 
to Old Slip Police Station where he was 
booked on a charge of robbery and then 
taken to police headquarters. 

While Martin claims he committed the 
job alone, it was reported that two men 
were seen running away from the scene of 
the robbery. The police are also skeptical 
about the thief’s claim that he comes from 
Minneapolis. 








Given Prison Term 





Rene Machini, Alias “John Tilley,” Sentenced 
in Worcester, Mass., After Being Ac- 
quitted in Rhode Island Court 


PRovIDENCE, R. I., May 21.—Chief Police 
Inspector Robert M. Connors has returned 
from Worcester, Mass., pleased with the 
outcome of his visit, but somewhat cha- 
grined at the result in the local courts 
earlier this month. He, with Police Ser- 
geants McCall and O’Brien, were witnesses 
in Worcester against Rene Machini, alias 
“John Tilley,” of Brockton, Mass., charged 
with breaking and entering retail jewelry 
stores and larceny. The cases tried in this 
city and at Worcester were virtually iden- 
tical, Chief Connors stated, yet a jury in 
the Rhode Island Superior Court on May 7 
acquitted the defendant, who was sur- 
rendered to the Massachusetts authorities, 
and last Monday a jury at Worcester con- 
victed him and he was sentenced to from 
10 to 12 years in prison. 

Machini, with a long criminal record, 
was charged here with smashing a display 
window of the Kay Jewelry Co., 240 West- 
minster St. He was caught at Springfield, 
Mass., the day following the robbery and 
jewelry stolen from both the window of the 
Kay company here and from the window of 
a Worcester jewelry store was found in his 
possession. At the time of his arrest by a 
Springfield policeman, there was a stone 
wrapped in a handkerchief lying near him, 
and he was standing close to a jewelry store 
window. 

Machini’s defense was that he bought the 
jewelry in Boston from two men. The Mas- 
sachusetts jury deliberated three hours be- 
fore finding him guilty. The Rhode Island 
jury took two hours and one minute to 
acquit. Thomas H. Gardiner, a Provi- 
dence attorney, defended Machini in both 
trials. 








Mildred Dervoe Pleads Guilty to 
Grand Larceny in the Second 
Degree 
Mildred Dervoe, whose arrest in June, 
1926, on a charge of stealing jewelry worth 
more than $20,000 from Fifth Ave., New 
York, jewelers was followed by the filing 
of five indictments, pleaded guilty last 
Thursday to grand larceny in the second 
degree. The defendant entered her plea 
before Judge Levine in the Court of Gen- 
eral Sessions, who will impose sentence next 
Friday, May 27. In the indictments filed 
against her, the prisoner was accused of 
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grand larceny in the first and second de- 
grees. She had previously pleaded not 
guilty. She has been out on $25,000 bail 
since June, 1926. 

One indictment filed against the defendant 
in 1926 charged her with the larceny of a 
brooch worth $650 on Feb. 14, 1925, from 
T. Kirkpatrick & Co. The same firm was 
the complainant in another indictment 
charging Mrs. Dervoe with the theft on 
Aug. 15, 1923, of a watch worth $650. A 
bracelet worth $400, another indictment 
charged, was stolen from Henry B. Billings, 
May 27, 1925. Marcus & Co. lost a pin 
worth $300 on Oct. 19, 1925, according to 
another indictment. A _ fifth indictment 
charged that on Nov. 12, 1925, the defendant 
stole a pin worth $300 from Dreicer & Co. 








Philadelphia Police Protecting Girl 
Who Turned on Gang and Aided 
in Capture of Monahan 


PHILADELPHIA, Pa., May 22.—Police and 
prosecuting authorities of Camden, N. J., 
took steps to protect a girl, self-confessed 
associate of jewelry store bandits, who 
turned on the gang and aided police in the 
capture of Frank Monahan, now on trial 
before Judge Shay in Camden for the rob- 
bery of the jewelry store of Ralph Mar- 
chione in that city two years ago when loot 
valued at $10,000 was stolen. 

Monahan whose “crowd” specialized in 
jewelry store robberies, was arrested in 
Philadelphia about two years ago with a 
kit of burglar tools in his possession and 
sentenced to 18 months in the Eastern 
Penitentiary here. His sentence expired re- 
cently and as he left the prison he was 
arrested by Camden detectives and taken to 
that city. . 

It was said at the time of his arrest two 
years ago that Florence Moran, formerly 
of Wilkes-Barre, Pa., then his “girl,’ was 
the one who had given the police informa- 
tion that Monahan and his gang had planned 
to burglarize a jewelry store in this city. 
At his trial in Camden she was the prin- 
cipal witness against him. Owing to threats 
made against her by members of Monahan’s 
crowd she has been under police protection 
since his sentence and in court at Camden 
was guarded by a heavy detail of detectives 
and policemen who scrutinized every per- 
son entering the court room and barred all 
suspicious characters. 

The Moran girl testified she was asso- 
ciated with Monahan at the time of the 
robbery of the Marchione store. A few 
days after the robbery, she said, Monahan 
ordered her to “size up” a Philadelphia 
jewelry store the gang planned to rob. When 
she hesitated he threatened to kill her if she 
“squealed” and beat her. She testified she 
then called police headquarters here on the 
telephone and warned of the plot, the result 
being Monahan’s arrest. She also testified 
that she was present when the Marchione 
store loot was divided in the rooms of the 
gang in a house in Green St., here. She 
denied that jealousy caused her to “snitch” 
on Monahan and testified that he had written 
her several times from the penitentiary 
threatening her with death if she testified 
against him. Other members of the gang, 
she added, had sent her similar threats. 
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A Strange Criminal 





Louis Sieveking, Who Robbed Many Indiana 
Jewelers, Captured in Attempt to 
Return the Loot—Seemed to Steal 
for Fun and Not for Gain 


LouIsvILLE, Ky., May 19.—One of the 
most unusual cases in Falls Cities police 
court records is that of Louis Sieveking, 23 
years of age, of New Albany, Ind., opposite 
Louisville, Ky., graduate of the New AIl- 
bany High School, New Albany Business 
College, member of the Calumet Club, the 
leading club of that city, and bearer of a 
good reputation, who has confessed a long 
series of thefts over the past six months, in- 
cluding jewelry stores in a number of In- 
diana cities. In almost all of the cases he 
has restored the stolen merchandise. It ap- 
peared as though he may have gone out on 
these trips merely for fun. 

On the night of May 6, he cut a hole in 
a show window and robbed Ike N. Biddle, 
of Lawrenceburg, Ind., of a quantity of 
jewelry. While trying to sell it at Cincin- 
nati, he knocked down a detective and fled, 
but was brought down by a shot in the leg. 
He was taken to a hospital, from which he 
escaped. 

On May 10 he called up a merchant of 
New Albany and told him that $903 worth 
of stolen merchandise, taken from the man’s 
store was on the sidewalk in front of the 
store, and to protect it. He gave his name, 
with the idea of surrendering. 

In the meantime he went to Lawrence- 
burg and returned to Mr. Biddle all of the 
stolen jewelry, other than that which the 
police at Cincinnati were still holding. 

He admitted robbing the George Smith 
jewelry store at New Albany, Ind., in 
March; two stores at Madison, Ind., a week 
later; two other jewelry stores at Seymour, 
Ind.; the Marshal Jewelry Co., Columbus, 
Ind., and the McNutt jewelry store at Jef- 
fersonville, Ind. 

He admitted the theft of an automo- 
bile in Louisville in November of last year, 
this machine being used in his various raids 
over southern Indiana, all of which were 
within a radius of about 100 miles of 
Louisville. He also admitted theft of other 
automobiles. 

On the stand he stated that efforts to re- 
store the stolen merchandise was all that 
caused his arrest, as no one had any line on 
his operations, he having played a lone hand. 
Since his arrest he has given information 
resulting in recovery of about $1,000 of 
stolen jewelry. His total operations were 
said to have represented about $10,000 of 
merchandise, principally jewelry, stolen over 
a six-month period. 

He appeared to be a trifle peeved over 
the fact that he got into trouble over trying 
to restore the stuff which he had taken 
without leaving traces. 

Sieveking pleaded guilty to a charge of 
taking an automobile in New Albany last 
March, and received a term of from three to 
five years in the reformatory at Pendleton. 

He admitted selling most of his loot, or 
Pawning it in Louisville and St. Louis. It 
was reported that he also robbed another 
Jewelry window at New Albany, Ind., and 
one at Plymouth. His usual method was to 
use a diamond glass cutter in cutting open- 
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ings into show windows, and then remove 
the more valuable portion of the contents. 
He had not been spied in any of his opera- 
tions until at Lawrenceburg, Ind., he fought 
a running battle with citizens in getting out 
of the town, after a town marshal discov- 
ered him tampering with the window. 

At the Cincinnati hospital he managed to 
slip his hands free, secure a razor blade, 
cut a binding on his legs and walk out. He 
took a bus to where he had left his auto- 
mobile parked, and drove on home without 
interference and without leaving a trace of 
his name, as he gave an assumed name when 
arrested in Cincinnati. 





CINCINNATI, O., May 21.—Word re- 
ceived here is to the’ effect that 
I. N. Biddle, jeweler at Lawrenceburg, 


Ind., recovered all of the 12 watches that 
were stolen from his show window by 
Seiveking, of Louisville, Ky. The Cin- 
cinnati police recovered seven of the watches 
when Seiveking was arrested Saturday a 
week ago as the watches were found in his 
pockets, 

A day after Seiveking escaped from the 
General Hospital, where he was taken after 
being shot by Detective James O’Brien in 
this city, he walked into Biddle’s store and 
asked the jeweler to do a favor for him. 
“I cannot promise to grant any favors until 
I know the nature of the request,” said 
Biddle. “Well if you promise not to call 
the police I’ll see that you get the rest of 
your watches back,” declared the visitor. 
He then handed over the five watches and 
walked out of the store. 

A vast quantity of cigarettes were re- 
turned to a confectioner at New Albany, 
Ind., under similar circumstances and later 
Seiveking gave himself up to the New 
Albany authorities. He is wanted by several 
municipalities in Indiana on a charge of 
robbery, principally of jewelers. 

Seiveking was arrested in a Central 
avenue pawn shop after Biddle telephoned 
to the Richter & Phillips Co. in Cincinnati 
telling of the robbery of his place. The 
watches stolen from the Lawrenceburg win- 
dow were identified by Hobart Wehking of 
the Richter firm. 








Young Window Smashers Visit Phila- 
delphia Jewelry Store and Take 
Rings Valued at $600 


PHILADELPHIA, Pa., May 23.—Four youth- 
ful window smashers raided the jewelry 
store of Jacob Singer at 1821 Columbia 
Ave., in one of the boldest thefts of that 
kind in police annals here but were re- 
warded only by rings valued at $600 while 
they left behind mountings of far higher 
value and many fine watches in their haste 
to escape. 

The raid, the fifth of the kind in 10 years 
on the Singer store, was made early in the 
afternoon at a time when the vicinity was 
alive with people. The store is in a busy 
retail section and scores of people were on 
the street or passing in and out of stores 
when the bandits, four of them in a small 
coupe, drove up and to Gratz St. and 
Columbia Ave., three leaving the car while 
the man at the wheel steered it into Gratz 
St., stopped and kept engine running. 
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One of the men, with a brick, wrapped in 
a newspaper, smashed the window and swept 
a number of rings attached to cards on a 
shelf in the window, into his hands. He 
then turned and ran for the car, his two 
companions covering his retreat and follow- 
ing him to the coupe, the driver of which 
sent the car spinning through Gratz St. and 
his pals jumped aboard. 

Mr. Singer was working on a watch at 
his bench at the Gratz St. side of the store 
when he heard the crash and Mrs. Singer 
was just entering the rear of the store to 
call him to luncheon. Both ran to the door 
but the thieves had gone. 








L. G. Balfour Co., Attleboro, Mass., 
Recovers Sample Line Stolen 
from Salesman 


ATTLEBORO, Mass., May 21.—A telegram 
from Charlotte, N. C., was received here 
yesterday by the L. G. Balfour Co. an- 
nouncing the recovery there of the valuable 
salesman’s traveling case, with most of the 
sample line which it contained when it was 
stolen in Sherlock, N. C., early this month. 
The property was practically intact, al- 
though goods valued at about $200 were re- 
ported to be missing. The Charlotte au- 
thorities are working on clues, which are 
expected will lead to the recovery of the 
remaining property and the arrest of the 
thieves. 

The sample case and contents, valued at 
$6,000, consisting of jeweled fraternity 
badges and pins, was stolen May 3 from 
John Hundley, who represents the L. G. 
Balfour Co. and traveling from Richmond, 
Va. As soon as the case was missed the 
firm was notified and a reward of $500 was 
offered, and insurance company detectives 
were at once assigned to the case. A warn- 
ing was broadcast throughout the country to 
the police authorities to be on the lookout 
for the goods. 

In discussing the robbery, officials of the 
concern explained that the sample case had 
contained college fraternity emblems, made 
of gold and set with pearls, diamonds and 
rubies, and that the goods would be a “white 
elephant” to the thief, who would quickly 
be detected if he attempted to sell them as 
they were. If the emblems were taken apart, 
the gold melted down and the stones sold 
separately, it was said, the same danger 
would exist for the thief in selling the stones, 
and much of the value would be destroyed 
if the workmanship on the pins was taken 
away. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week. 
Selling Price 


London U. S. Gov't New York 

Date Official Assay Bars Oficial 
May 17.... 2534 58% 55% 

* ':... 2S 58% 55% 

aa 58% 56% 

—— a 58% 56% 

* W.... 2a 58% 56% 

*: 93.... Gn 58% 56% 








The Bedford Jewelry and Optical Co., 
Bedford, Va., has been attached and closed 


by the sheriff. 
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Creditors to Get More 


Vail Jewelry Co., Wichita, Kans., Increases 
Settlement Offer to 75 Cents on 
the Dollar 


The creditors of the Vail Jewelry Co., 
Wichita, Kans., were notified last week by 
Goldman & Frier, attorneys, 15 Maiden 
Lane, New York, that the concern has in- 
creased its offer of settlement to 75 cents 
on the dollar. This settlement is payable 
60 cents in cash within 30 days and the bal- 
ance in promissory notes. This offer was 
only obtained according to the letter of the 
attorneys, after a great many obstacles had 
been overcome and after three different trips 
to Wichita had been made by Louis Gold- 
man of the law firm. He pointed out that if 
this offer had not been accepted litigation 
would have tied up the estate for a period of 
upwards of a year, and the creditors would 
necessarily have suffered. The attorneys also 
feel that had all the creditors co-operated 
with one another instead of placing obstacles 
in the way, it might have been possible to 
obtain better results. 

Last March creditors were arranging with 
the Vail Jewelry Co. for a proposition of 
adjustment of claims, which would in effect 
amount to 100 cents on the dollar spread 
over a term of two and one-half years. This 
proposition was unanimously accepted by 
the creditors represented at a meeting held 
at the Hotel Astor, New York. Unfortu- 
nately, many of the creditors outside of New 
York felt that they would be ‘satisfied with 
a smaller settlement payable in a shorter 
time and consequently disregarded the recom- 
mendations :of New York creditors. A 60 
per cent. settlement was evidently satisfac- 
tory to many creditors, but through the ef- 
forts of Goldman & Frier, attorneys, the 
offer was raised to 75 cents on the dollar. 
This offer will come on for confirmation at 
a hearing before the Federal Court in Kan- 
sas City, Kans., on May 31. The settlement 
is payable 60 per cent. in cash within 30 
days, 10 cents in a promissory note due Feb. 
1, 1928 and the balance of five cents in an- 
other promissory note maturing July 1, 1928. 
The concern will stay in possession of the 
business until all notes are paid, under this 


agreement. 











Earl G. Spooner, Providence, R. I., 
Offers Creditors 100 Per Cent Pay- 
able Over a Period of Two Years 


ProvipeNce, R. I., May 21.—Earl G. 
Spooner, manufacturer of metal boxes, 
hinges and other jewelers’ findings at 7 
Beverly St., against whom an involuntary 
netition ‘in bankruptcy. was- ‘filed in. the 
United. States District ~Court, here, -about 
10 days ago, has filed an offer of settlement 
and a meeting of his creditors has been 
called for May 23 at the office of the Ref- 
eree in Bankruptcy, George J. Sheehan, to 
consider it. The offer consists of 100 per 
cent., payable in four notes of 25 per cent., 
each due in six, 12, 18 and 24 months, re- 
spectively. Meanwhile the business is being 
continued pending the decision of the meet- 
ing. 

With the offer of compromise, the con- 
cern filed a schedule of its assets and_ fia- 
hilities, together with a list of its creditors. 
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The total liabilities are given as $16,298.29 
and the assets as $17,504.04. The creditors 
who signed the petition in bankruptcy were: 
Seymour Mfg. Co., of Seymour, Conn., 
$3,967; George Fenton, Providence, $87, 
and Frank H. Briggs, Providence, $297. 
According to the schedule of creditors, 


the largest included the following: Plume 
& Atwood Co., Waterbury, Conn., $1,211; 
Bertram T. Spink, Providence, $1,297; 


Seymour, Conn., $3,297 ; 
Equitable Loan Co., Providence, $565; John 
Mahoney, Waterbury, Conn., $2,501; Bren- 
nan & Critchley, Providence, $540; Theo W. 
Foster & Bro. Co., Providence, $400; all 
unsecured. 


Seymour Mfg. Co., 








Pennsylvania Retail Jewelers to Meet 
at Philadelphia July 20 and 21 


PHILADELPHIA, Pa., May 24.—The annual 
convention of the Pennsylvania Retail Jewel- 
ers’ Association will be held here on July 
20-21 at the Benjamin Franklin hotel. This 
was decided upon by the executive committee 
of the association at a meeting here late last 
week when the claims of several other cities 
were discussed. The general sentiment, how- 
ever, was in favor of holding the gathering 
here this year, one reason being the desire 
expressed by members from the central and 
western parts of the State to spend part of 
the convention time at the. seashore. 

Headquarters will be at the Benjamin 
Franklin hotel and the tentative program 
calls for a business session. on Wednesday, 
July 20. It is expected to close up all the 
convention business on that day to enable 
the members to attend a theatre party in the 
evening. 

On Thursday, July 21, an excursion to 
Atlantic City is planned for all day, the 
members. leaving this city at an. early hour 
and taking busses to the Shore. The pro- 
gram calls for a. dinner at one of the large 
Boardwalk hotels, bathing and other resort 
sports with the members free to return in 
a group or at-will as they desire. 

No speaker at the convention is yet an- 
nounced. but one or more who will have 
something interesting to say will be secured. 
Much time will be devoted to the recent 
veto of the auction bill and the convention 
will decide whether the retail jewelers of 
Pennsylvania are to abandon the fight against 
the auction swindlers or continue it. While 
there will be no session of the Legislature for 
another two years, leaders of the associa- 
tion believe it wise to continue the agita- 
tion against the evil and conduct a campaign 
of education among jewelers all over the 
State so they can bring pressure enough 
on the politicians to see that a bill will 
go through and not be vetoed on the flimsy 
grounds Governor Fisher gave for his dis- 
approval of the one passed this year. 

The members of the executive committee 
which will hold weekly meetings from now 
until the date of the convention are: Frank 
L. Davis, president of the P. R. J. A.; Wil- 


liam Sutton, secretary; William C. Bode, 
treasurer; Charles H. Hambly, Philadel- 
phia; Thomas Apryl, Johnstown; J. B. 
Archibald, Blairsville; William Smythe, 
Renovo; W. A. Appel, Lancaster; George 
C. Kelly; Pittsburgh; William F. Sellers, 


Altoona, Ralph Seaman, Philadelphia, and 
Paul W. Harbach. 
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To Be Tried in New York 


U. S. Commissioner at St. Louis Rules That 
Men Accused in Milton Watch Co. Case 
Must Fight Indictment in Federal 
Court of the Metropolis 


St. Louis, Mo., May 21.—By a ruling of 
United States Commissioner Atkins in the 
case of seven St. Louis jewelers indicted in 
New York last Fall for a conspiracy to 
conceal assets of the bankrupt Milton Watch 
Co., the persons named in the indictment 
must be taken there for trial. The de- 
fendants by attorney had resisted their 
removal to the jurisdiction of the New York 
courts on the grounds that the indictment 
was faulty and insufficient. 

It was claimed by their attorney that they 
were charged with violating in 1924 the 
amended bankruptcy act, which was not in 
force until two years later. The ruling of 
the United States Commissioner here, after 
some consideration, was that the sufficiency 
of the indictment was a matter for the New 
York courts to decide and his jurisdiction 
was confined to an identification of the 
parties named in the indictment and this was 
admitted by the attorney of the defendatits, 

The parties named are Morris Singer, 
Herman Rosenthal, Fred Rubinstein, Her- 
man Willer, Atwood A. Klinger and 
Solomon Trauss and his brother Jack. They 





‘did business with Jacob Ufland, head of the 


Milton Watch Co., who is now serving 
a term in the Atlanta prison, following his 
plea of guilty to a similar charge and he is 
reported in his confession to have im- 
plicated those whose names appear above. 

Following the Commissioner’s ruling, the 
attorney for the defendants stated that no 
appeal would be made from the ruling but 
the indictment would be contested in New 
York. Meanwhile those named in it are at 
liberty on bond. 





The seven St. Louis men indicted by the 
Federal Grand Jury in New York, on 
charges of being implicated in the conceal- 
ment of assets and conspiracy to conceal 
from the trustee in bankruptcy, of the Milton 
Watch Co., will arrive in New York in a 
few days. These men will plead to the in- 
dictments before the United States District 
Court and it has been intimated, according 
to information received by a reporter for 
THE JEWELERS’ CIRCULAR, that one or more 
of the men may plead guilty. 

The indicted men fought against efforts to 
bring them to New York but by a ruling of 
the United States Commissioner at St. Louis 
they must come to the metropolis to face the 
Federal charges. 








On the afternoon of May 9 a tornado 


swept over the town of Strong, Ark., and 
practically “wiped it off the map.” The 
jewelry store of D. E. Jonson was in_ the 
path of the tornado and the only trace re- 
maining of the one-story brick building in 
which he was located is the cement floor. 
Mr. Jonson is in the Warren Brown Hos- 
pital at El Dorado, Ark., where he is being 
treated for an injured right arm, left hand 
and left leg, spine and head. The jeweler 
estimates that the storm carried away over 
$2,500 in tools and materials from his store. 
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Schwartz Acquitted © 





Judge Directs Jury to Clear Jeweler of 
Charge of Receiving Stolen Goods 


Samuel Schwartz, jeweler, at 4 Pike St., 


New York, who was accused of «eceiving 


stolen goods and who was placed on trial 
last Friday, was acquitted on Monday in the 
Court of General Sessions. At the close of 
the prosecutions case and before any testi- 
mony was submitted on behalf of the defend- 
ant, the court directed the jury to return a 
verdict of not guilty against Schwartz. 

In his remarks to the jury, Judge Rosalsky 
pointed out that there was absolutely no 
evidence to show the defendant had received 
the $75,000 in loot taken in the hold-up and 
robbery of Abraham Faigin, jeweler at 15 
Maiden Lane. It was further pointed out 
that the bandits, Sol Brofman and George 
Cohen, were evidently trying to “pass the 
buck,” neither admitting that the diamonds 
had been turned over to Schwartz in their 
presence. Both Cohen and Brofman, as well 
as Brofman’s brother, testified at the trial, 
but none of the testimony was corroborative. 

Cohen, as reported in these columns some 
time ago, has been sentenced to serve a term 
of 40 years in Sing Sing Prison. Brofman 
is still awaiting sentence. 








Members of Northern California 
Jewelers Golf Association Hold 
Successful Tournament 


San Francisco, Cal., May 21.—The re- 
cently organized Northern California Jewel- 
ers Go}f Association got into action for the 
first time on May 20, with a successful golf 
tournament at the Lake Merced Golf and 
Country Club. Twenty-one members of the 
trade participated in the tournament, includ- 
ing the president, Earl Bothwell, of San 
Jose, and the secretary-treasurer, L. W. Car- 
rau, of Carrau & Green. Other members of 
the trade taking part in the tournament 
were: F, Barkan, G. Eacret, B. W. Freer, 
E. H. Forestier, Walter L. Glenn, Alphonse 
Jeddis, L. W. Kaye, L. D. Lumbard, G. H. 
Otte, A. S. Samuels, S. Wurkheim, J. P. 
Wrayton, A. H. Bullion, W. R. Burke, D. 
H. Rothschild, H. C. Van Ness, C. Fisher 
and A. M. Rich. 


The day was fine, but the players had to 
compete with a high wind that was espe- 
cially strong on the course, which is near 
the ocean. However, everyone enjoyed the 
tournament. G. Eacret, of Shreve, Treat 
& Eacret, won the low gross, the prize be- 
ing a silver cup. W. R. Burke won the low 
net. The tournament was followed by a 
dinner at the club, Earl Bothwell presiding. 
There were no speeches. According to the 
by-laws, the association is to promote good- 
will among members of the jewelry trade. 
Being jewelers, it has been decided that 
every prize and trophy must be solid metal. 

The association was organized following 
the successful annual convention of the Cali- 
fornia Gold & Silversmiths’ Association, 
held here in April. Gordon Otto is credited 
with first suggesting the idea, which was 
followed with enthusiasm. Many of the 
leading members of the trade are golf play- 
ers. It is planned to hold a tournament 
every month at different courses to which 
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various members belong. L. W. Kaye be- 
longs to the Merced Club. 

The first vice-president of the association 
is W. L. Glenn, of the W. B. Glidden Co.; 


Gordon Otto, manufacturers’ representative, 


. is the second vice-president. 


The tournament committee consists of: 


- H.C. Van Ness, chairman,. Coast: manager, 


Gorham Co.; Alfred H. Bullion, wholesale 
jewelers, and L. W. Kaye, of Knox & Kaye. 


The. membership committee: is ‘composed. 


of: Albert Samuels, of the Albert Samuels 
Co., chairman; Fritz Barkan, diamond im- 


porter; Burr W. Freer, manufacturers’ rep- . 


resentative. 


The next tournament will probably take 


place. on June ‘24. 








New Officers of East New York Re- 
tail Jewelers’ Association 
Installed 
At installation exercises held last Thurs- 
day night in Hoffman’s Hall, 1729 Pitkin 
Ave., Brooklyn, the newly elected officers of 


the East New York Retail Jewelers’ Asso- 
ciation were inducted into service. The 





PRESIDENT 


D. AGRAN, 


meeting was well attended and the installing 
of the officers was a most. impressive cere- 
mony. 

The newly elected officers include: Presi- 
dent, D. Agran; vice-president, L. Rosen; 
financial secretary and treasurer, M. Sher- 
man; recording secretary, L. Hechman, and 
sergeant-at-arms, C. Newman. These of- 
ficers were elected at a meeting held by the 
organization on May 5. At the same time, 
the following were chosen to serve on the 
Board of Directors: D. Agran, H. Golden, 
C. Heinstein, L. Katzwein, L. Hoffman, L. 
Rosen and Mr. Kirshbaum. 


71 
The Fair Trade Bill 


Representative Kelly Tells of New Measures 
to Permit Price Maintenance Which Will 
Be Advanced at the Next Congress 


Wasuincton, D. C., May 21.—Repre- 
sentative Clyde Kelly of Pennsylvania pre- 
dicted today that the next Congress will 
enact into law his resale price maintenance 
bill, with amendments suggested towards the 
close of the last session, to which the House 
Committee on Interstate and Foreign Com- 
merce will be asked to agree. The bill will 
be known henceforth as “The Fair Trade 
Bill.” Representative Kelly issued the fol- 
lowing statement regarding the proposed 
legislation to remove all legal obstacles to 
the exercise by the manufacturer of his 
right to establish a resale price for his 
product. 

“I introduced in the 69th Congress a 
measure (House Bill No. 11) to permit vol- 
untary contracts between independent manu- 
facturers and independent distributors re- 
quiring a uniform price. Hearings were 
held before the House Committee on Inter- 
state and Foreign Commerce and_ subse- 
quently an unofficial draft of proposed com- 
mittee amendments was printed for the in- 
formation of the committee. I have ac- 
cepted these amendments, and gladly so, be- 
cause they simply clarify the purpose of my 
House Bill No. 11. At the beginning of the 
70th Congress, next December, I shall intro- 
duce my bill in the amended form and I be- 
lieve it will be enacted into law. It will be 
known as the Fair Trade Bill and its pur- 
pose, in brief, will be to assure honest mer- 
chandising. 

“The problem of protecting: the price on 
standard trade-marked articles in competi- 
tion with other articles of the same class is 
the biggest question before American busi- 
ness,” declared Representative Kelly. 
“Granting the right to the manufacturer of 
such a product is the greatest blow ~which 
can be struck against monopoly. The Stand- 
ard Oil Co., the Tobacco Trust, and other 
great combinations won their control by 
price-cutting. They slashed rates until com- 
petitors were eliminated and then they raised 
the prices to recoup all losses. 

“This same practice is used by great re- 
tail establishments in luring customers with 
the idea that all their goods are sold at bar- 
gain rates on standard trade-marked arti- 
cles. Of course that is impossible and ex- 
tortionate profits are made on unnamed and 
unidentified goods. The public pays the full 
cost of such practices. 

“Fair competition is always in the public 
interest. Price standardization means in- 
creased competition between honest manufac- 
turers who desire to protect their good-will. 
The automobile business is the classic ex- 
ample of price standardization. The manu- 
facturer has named his price. It has been 
uniformly the history in the. business that 
prices have been reduced and quality in- 
creased.” 











The F. G. Palmer Co. will open a new 
jewelry and optical store at Rochester, Mich. 
L. E. Palmer has been located in Rochester 
for 50 years. The new firm will be com- 
posed of L. G. Palmer, F. G. Palmer and 
M. S. Palmer. 
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~New Hampshire Jewelers Meet 


Members of State Retailers’ Association Hold Most Successful Convention at Manchester May 17 
and 18—Excellent Addresses and Trade Discussions—Social Features— 


Mancuester, N. H., May 18—Harry L. 
Coburn of the John B. Varick Co., was re- 
elected president of the New Hampshire 
Retail Jewelers’ Association at the closing 
session this morning of the 12th annual 
convention held yesterday and today at The 
Carpenter and attended by more than 200 
jewelers throughout the State. 

Although the convention was officially 





HARRY L. COBURN, RE-ELECTED PRESIDENT 


brought to a close this noon the social 
program will continue throughout today to 
end this evening with a banquet and ball at 
the hotel. 

Members of the association, of the Jewel 
Club, the women’s auxiliary, and their friends, 
left by automobile shortly after one o’clock 
this afternoon for an afternoon of golf and 
sports at the Manchester Country Club. 

Other officers re-elected at the executive 
session were E. N. Whitcomb of Dover, vice- 
president, and A. U. Burque, secretary-treas- 
urer. Mr. Burque was also elected the State 
delegate to the national convention to be held 
im the Fall at Milwaukee, Wis. 

E. G. Ricard of Manchester, Arthur Dun- 
can of Portsmouth and E. R. McClintock 
were elected to succeed C. M. Pickett of 
Concord, P. H. Safford of Rochester and 
H. E. Hurlburt of Hanover on the executive 
committee. 

Preceding their tour at 10:30 o’clock of 
the Institute of Arts and Sciences, members 
of the Jewel Club in session at the hotel 
elected Mrs. H. A. Potter of Lebanon, 
president to succeed Mrs. W. L. Fickett. 

Other officers elected were Mrs. P. H. 
Safford. of Rochester, vice president; Mrs. 
Harry L. Coburn of Manchester, secretary- 
treasurer, and directors, Mrs. A. U. Burque 
of Nashua, Mrs. Arthur B. Duncan of 





Jewel Club Selects Officers 


Portsmouth and Mrs. F. D. Whitcomb of 
Berlin. 

Following a breakfast discussion at 8:30 
o’clock by both association and Jewel club 
members both organizations went into session 
for their final convention conferences. 

Members of the association heard P. J. 
Coffey of Newark, N. J., head of the Na- 
tional Jewelers’ Board of Trade, and D. H. 
Johnson of the Dennison Mfg. Co., South 
Framingham, Mass., during their morning 
session. 

Mr. Coffey outlined the work of the Board 
of Trade and told of the work it had accom- 
plished for the manufacturers, wholesalers 





CONRAD J. BROTHERLY, PRESIDENT OF THE 
A. N. R. J. A. 


and importers during the past year. The 
retailers of the industry are not members of 
the Board, but at the present time 
there is a movement on foot to include them 
in the membership. 

President Coffey pointed out that the prin- 
cipal work of the Board, was the gathering 
and dissemination of credit information and 
that also the work of the trade branched 
out on lines for which committees had been 
established for bankruptcy adjustments, arbi- 
tration and welfare. He also outlined the 
purpose of the “fighting fund,” a sum of 
money set aside by the Board to prosecute all 
fraudulent practices within the organiza- 
tion, 

He stated that the Board was earnestly 
attempting to stamp out all misleading adver- 
tisements, false stamping, concealment of 
assets in cases of bankruptcy and other 
fraudulent and unethical practices. 

He stated that of the amount subscribed 
to the Board for its work, $250,000, more 
than 70 per cent. of it was spent in the prim- 
ary purpose of its organization while only 


30 per cent. was employed in its other phases 
of work. 

He strongly commended the stand taken 
by Conrad J. Brotherly, also of Newark, 
president of the A. N. R. J. A., on his stand 
regarding national and local advertising in 
magazines and newspapers. 


ADDRESS OF CONRAD J. BROTHERLY 
In Mr. Brotherly’s address to the New 





A. U. BURQUE, SECRETARY-TREASURER 


Hampshire jewelers yesterday he pointed out 
that any group of jewelers of any locality 
might obtain mats and lay outs of advertise- 
ments, for use in local newspapers as a co- 
operative effort to put before the public the 
knowledge of what they, the jewelers, are 
selling. 

The problem of cooperative advertising 
through the medium of magazines and news- 
papers was forcefully brought to members 
of the association at the meeting yesterday 
afternoon by President Brotherly. He com- 
mended highly the work of business research 
into the jewelry industry by the Harvard 
School of Business Administration which is 
sponsored by the national association. 

Mr. Johnson gave an interesting talk on the 
various methods of window trimming and 
store display so that the jewelers might bet- 
ter display their goods and present them in 
a more desirable fashion. 

At their morning meeting members of the 
Jewel Club heard reports of the national 
convention from Mrs. Coburn and of the 
Massachusetts convention from Mrs. Henry 
Arnold of Wakefield. 

They voted to place various sums of money 
for the use of the sanatorium at Glencliff, 
St. Joseph’s Children’s Home at Nashua and 
the state home for feeble minded at Laconia. 

The meetings of the club here were the 
most largely attended meetings of any m 
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the past, Mrs. Fickett, the retiring presi- 
dent, stated. 

To both the members of the association 

and Jewel Club were distributed booklets is- 
sued by the Chamber of Commerce about the 
city. 
The closing of the doors of the New Eng- 
land Jewelry Institute was termed a 
“calamity” in another resolution. The New 
Hampshire Society recommends to the na- 
tional body some method of some combination 
of all present trade organizations for the 
purpose of “securing more effective and 
economic cooperation.” 

Prospects of a business year to compare 
favorably with 1926 which he described 
as a banner year for New Hampshire indus- 
tries, especially concerning building, was held 
out to the jewelers by George E. MclIlwain 
of Boston, industrial statistical expert, at 
the afternoon and opening session yesterday. 

New Hampshire’s “best bet” is the build- 
ing industry, which according to the Boston 
expert, has already exceeded the volume of 
business for last year. 

He avers that there is nothing in sight 
at the present which might constitute a 
menace to business conditions for the balance 
of 1927 and stated that the per capita income 
for the State has been placed at one per 
cent. higher than last year. 

“The volume of business for 1927 will not 
be any larger than for 1926,” declared Mr. 
McIlwain. “It may not be as large, for 1926 
was a banner year. For the country, as a 
whole, the forecast is for practically the same 
volume of business as for last year. 

“Cotton textiles,” he said, “are probably 
in for a long period of gradual improvement, 
while the shoe business contains few ele- 
ments for encouragement.” 

Members of the Jewel Club motored to the 
Nashua Country Club at 1 o’clock in the after- 
noon for bridge.and a luncheon, returning at 
7 o'clock last evening to attend the Palace 
Theatre. 

Urging all members to subscribe to the 
cooperative fund for national and newspaper 
advertising, Mr. Brotherly followed the 
decided trend toward an increase in business 
since that step was taken by the national 
association. 

“Nothing will do more to increase the 
jeweler’s share of the consumer’s dollar than 
reaching the consumer directly through 
magazine and newspaper advertising,” he 
declared. 

The national president did not mince his 
words when he told the New Hampshire 
jewelers that the primary and fundamental 
trouble with the business methods of jewelers 
the entire country over was that they were 
“basking in the sunlight of a sun long since 
departed.” 

Hé explained his statement by saying that 
through the tremendous change of business 
conditions since the war, which had seen an 
enormous increase in the desire of the Amer- 
ican people for commodities embodying the 
latest improvements such as electrical re- 
frigeration, automobiles, and silk stockings, 
with a consequent huge expenditure for ad- 
vertising, the jewelers had failed to take 
cognizance of this change of business con- 
dition. 

“The jewelry industry has the most funda- 
mental appeal of all,” he stated. “Throughout 
the centuries man has had desire to adorn 
himself and his loved ones. That desire 
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still remains but has somewhat been modified 
by a false etiquette which says that jewelry 
is vulgar.” 

“That is not so and the problem of the 
present is to educate the people away from 
that idea. The only solution is advertising,” 
he declared. 

A banquet and ball at the Hotel Carpenter 





P. J. COFFEY, PRESIDENT OF THE NATIONAL 
JEWELERS BOARD OF TRADE 


brought the two days’ session to a close. 
The resolutions adopted were as follows: 
Resolutions 


RESOLVED: That we hereby extend to the officers 
of our association and board of directors our sincere 
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National Publicity Association and urge all mem- 
bers of the trade, particularly our own members, 
to give to the l:mit of their ability to this great 
cause. 

> * 7. 

ReEsotveD: That we commend the officers of the 
American National Retail Jewelers’ Association for 
their efforts in tying up with the Harvard Bureau 
of Research; and urge them to continue their sur- 
vey of our trade, and that we as members will 
give our hearty support both financially and by 
sending in a report. 

* * 

RESOLVED: That we endorse the resale price legis- 

lation as proposed in the Capper-Kelly bills. 


* * * 


RESOLVED: That we strongly urge that the jewel- 
ers start the wearing of jewelry at home by adorn- 
ing their wives and daughters and themselves with 
appropriate jewelry, their tables with sterling sil- 
verware and their mantels with clocks. Things 
which add so much to the charm and happiness 
and sentiment and service of the American home. | 
Start an example to others. 

* * - 

RESOLVED: That we extend our appreciation to 
Conrad J. Brotherly and P. J. Coffey, and all other 
national and State officers for their conscientious 
devotion to their respective positions. 

* * * 


RESOLVED: That we extend to the trade papers 
our sincere appreciation of the great amount of 
space given by them in our behalf, and their won- 
derful co-operation. 

* * 

RESOLVED: That our association go on record as 
endorsing the good work of the Horological Insti- 
tute of America, and that we pledge our hearty co- 
operation and support. 

But it is with regret and must be called a calam- 
ity to the jewelry trade that the New England 
Jewelers’ Institute has been obliged to close its 
doors and the buildings are for sale. 

* * * 


Whereas: The existence of so many trade asso- 
ciations within the jewelry industry has resulted 
in considerable duplications of effort and expense, 
and has made difficult or even impossible the ac- 
complishment of many objects for the improvement 
and upbuilding of our industry, be it 

RESOLVED: That we recommend to the A. N. R. 
J. A. that due and careful consideration be given 
to the present great need of bringing about a 




















A SNAP SHOT AT THE CONVENTION 
Left to right: Arthur Stern, president of the Massachusetts Retail Jewelers Association, H. E. Hurl- 


butt and C. M. Pickett of the New Hampshire delegation; ; 
Hampshire Association, P. J. Coffey, President National Jewelers 
secretary-treasurer New Hampshire Association, and C. J. Brotherly, 


appreciations of their untiring service and manage- 
ment. 
* * = 
Resotvep: That we extend our thanks to the 
mayor, chamber of commerce, wholesale jewelers, 
jobbers and ladies’ committee, and the management 
of the Carpenter Hotel for their warm reception 
and hospitality. Not forgetting the traveling men 
that have in many ways helped to make the New 
Hampshire convention a great success by their 
presence and prizes donated. | 
* * 


RESOLVED: That we pledge our support to the 


Coburn, president of the New 
Board of Trade, A. U. Burque, 
president of the A. N. R. J. A. 


Harry 


combination of all present trade organizations for 
the purpose of securing more effective and economic 
co-operation on all questions of general trade in- 








terest. Frank F. Stearns, 
Artuur De Montieny. 
Members of the New Jersey Retail 


Jewelers Association are being notified that 
the annual convention of the organization will 
be held at Asbury Park on July 10 and 11. 
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Patent Applied For 


Now! 
A Strap Case for Men 


with patented Concealed Strap Lugs 
and shaped to fit the wrist. 


GOLD FILLED WATCH CASES 


AVA GLIBR 
Distinctively Masculine—Sturdy 


Comfortable and Beautiful 


Essentially a he-man’s strap watch, the Cavalier Heavy 
Duty opens a new sales field. 

Stream-lined for both comfort and appearance, it is 
totally masculine and is built to appeal to those men who 
either wore a strap watch only because of its convenience, 
or who refused to wear one at all. 

In the Cavalier, these men will find not only convenience 
but appearance and comfort as well. 

In green or white gold—Engraved or Oxidized, to 
appeal to all tastes. 

The engraving and material, of course, of Nawco quality. 

To increase your sales in this field, ask your wholesaler 
for the NAWCO CAVALIER. 

“The hardness of the gold in Nawco gold 
filled cases adds years of good service.” 


Tie trap_Ioge ave cmon, sing tthe THE NORTH AMERICAN WATCH CO. 


—- gon — appearance. —_ curve 

of the back of the case meeting the straps 

in a continuous “stream line” insures a snug 15 Maiden Lane c/o 31 N. State St. 
comfortable and rigid fit. New York MANSFIELD, OHIO, U S A Chicago 
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‘Georgia Silver Service 





Thirty-eight Pieces Presented to U. S. S. 
Georgia Twenty Years Ago Again 
in Possession of the State 


ATLANTA, Ga., May 18—A 38-piece ster- 
ling ‘silver service that is worth, at a very 
conservative estimate, $50,000, was shown 
last week in the display window of the 
Latham & Atkinson jewelry store at 47 
Whitehall St. It is the silver service pre- 
serited to the U. S. S. Georgia exactly 20 
years ago by the citizens of Georgia, and 
now returning to have a permanent home 
in the new governor’s mansion. 

The central piece in the service is the 
huge hand-wrought silver punch-bowl, which 
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Jeweler Crankshaw, who had the bowl made, 
are both dead, and whether the heirs to 
the estate will attempt to have the bowl 
returned to them because of the debt re- 
mains to be seen. It is one of the most 


" interesting cases in the history of jewelry, 


and is emphasized by the great size and 
value of the bowl.. . 

This, however, is just one of the complete 
set of 38 pieces. There is a large sterling 
silver loving cup, bearing the name of the 
sponsor, Miss Stella Tate, who christened the 
battleship. It in itself is a valuable work of 
art. There is a great centerpiece, given by the 
city of Columbus, with receptacles for hold- 
ing flowers and sweet-meats. And there 
are two immense candelabra of solid silver, 
carved with cotton bolls and flowers, pine 








SILVER SERVICE ORIGINALLY PRESENTED 


was presented by the State of Georgia. This 
is gold lined and adorned with many intri- 
cate and beautiful designs, including the seal 
of the State, an eagle with its wings out- 
stretched, and a border of cotton leaves and 
cotton bolls that is a masterpiece of silver- 
ware design. The handle of the ladle is 
also beautifully wrought in the figure of 
an eagle. 

The punch bowl has been the central 
figure in a great deal of controversy as well 
as the center of the great silver service. 
The bowl was purchased, at a cost of $3,500 
from the late Charles W. Crankshaw, at 
that time one of the most prominent retail 
jewelers in Atlanta. It was approved by 
Governor Terrell, at that time chief execu- 
tive, with the assurance that the coming 
legislature would make an appropriation for 
the purpose. But before the legislature met, 
Governor Terrell had died, and payment for 
the bowl was not authorized. 

Subsequent efforts to pass special legisla- 
tion appropriating sums to pay for the bowl 
have failed, it being contended that it was 
purchased without legal authority, so the 
bill is the longest unpaid jewelry bill on 
tecord in the State of Georgia. Governor 
Terrell, who authorized the purchase, and 


TO THE OLD U. S. BATTLESHIP, Georgia 


cones and needles and many other emblems 
“from Georgia.” One of these was the gift 
of Atlanta and the other of Savannah to 
the ship. Each bears the seal of its respec- 
tive city. 

Four handsome compotes, with gold linings 
to represent draped napkins, were the gift 
to the battleship of four other Georgia 
cities—Albany, Athens, Augusta and Bruns- 
wick—while 28 smaller Georgia cities were 
represented in the set by as many hand- 
somely engraved silver punch cups. Among 
the cities represented thus were Americus, 
Bainbridge, Carrolton, Cordele, Covington, 
Dublin, Edgewood, Elberton, Forsyth, 
Gainesville, Greenville, Griffin, Lexington, 
Lindale, Macon, Moultrie, Newnan, Rome, 
Rossville, Sparta, Thomasville, Tifton, Toc- 
coa, Vadosta and Waycross. 

It is interesting to note that one cup was 
given by the Georgia Society of New York 
City, being composed of Georgians living 
there. 

The movement to present the U. S. S. 
Georgia started with a group of citizens 
‘of Athens, Ga. and was made a State- 
wide affair, almost every city and town in 
the State contributing something towards 
the set. It was climaxed when the State, 
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through its governor, agreed to give the huge 
silver punchbowl. The set was gathered to- 
gether and presented to the U. S. S. Georgia 
by the governor on “Georgia Day,” June 10, 
1,07, at the Jamestown Exposition, Presi- 
dent “Roosevelt being present and receiving 
it for the navy department. : 

When the Georgia was dismantled follow- 
ing the naval disarmament treaty a féw years 
ago, the silver service was stored on the 
Pacific Coast and lost sight of for some 
time. 

About a year ago it was discovered and 
bills were introduced in the senate and 
house of representatives to allow the navy 
department to return the set to the State 
of Georgia. Both bills passed, and the other 
day the set arrived at the Latham & Atkin- 
son store to be cleaned before being placed 
in its final resting-place. Many hours of 
hard work were required to bring back the 
original luster of the silver and gold work- 
manship but the set, being sterling silver 
and of excellent workmanship, is now as 
good as new and promises to last the State 
many times 20 years. 

For the week, this remarkable and _his- 
toric set will be shown in the window of 
the jewelry store. Then it will be sent to 
the Governor’s Mansion where it will form 
a-permanent part of its furnishings. 








Exporters from Forty States to Hear 
Secretary Hoover Address Four- 
teenth National Foreign Trade 
Convention at Detroit 


Detroit, Mich., May 18—Foreign trad- 
ers from 40 States will listen at Detroit to 
an address by Secretary Hoover on May 26, 
next, at the 14th National Foreign Trade 
convention, according to O.. K. Davis, sec- 
retary who recently made public the conven- 
tion’s program. The convention will meet 
on May 25, 26 and 27, and 2,500 foreign 
traders are expected to attend. 

The address of the Secretary of Com- 
merce will be delivered at a special luncheon 
session under the auspices of the American 
Manufacturers’ Export Association. His 
subject will be “American Foreign Trade,” 
and a nation-wide radio audience will listen 
in to what is anticipated to be one of the 
notable business addresses of the year. 

Among other outstanding features of the 
convention will be addresses by Roy D. 
Chapin, chairman of the board, Hudson 
Motor Car Co., on “The Motor Influence 
in Our Foreign Trade”; Governor Fred W. 
Green of Michigan, who is also managing 
director of the Ypsilanti Reed Furniture 
Co., on “Michigan’s Vital Interest in For- 
eign Trade,” and Silas H. Strawn, chairman 
of the board, Montgomery Ward & Co., 
on the subject “Foreign Uses for American 
Capital.” 

F. Edsel White, chairman of the board of 
Armour & Co., will preside at the luncheon 
session of the American Manufacturers’ Ex- 
port Association, and C. K. Woodbridge, 
president of the International Advertising 
Association, will be in charge of the export 
advertising session. 

More than 40 speakers, prominent 
phases of the country’s foreign trade 
ity, will address the convention’s 13 
and general‘ sessions. 


in all 
activ- 
group 
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Mr. and Mrs. Frank W. Matteson left last 
Monday for a stay at Indian Rock, Me. 

Arthur Young, of Young Bros., returned 
Saturday from his wedding trip to Europe. 

Howard D. Wilcox spent a part of the 
past week in New York on a business trip. 

Walter S. Lederer was a business visitor 
in New York and vicinity during the past 
week, 

The S. K. Merrill Co. has moved its manu- 
facturing jewelry plant from 158 Pine St. to 
21 Eddy St. 

B. N. Nelson, of the D. & N. Mfg. Co., 
was a visitor at the concern’s New York 
office the past week. 

James Otis, of Harvey & Otis, is out of 
town on a business trip for the concern 
through the middle west. 

Frederic A. Boss and family returned 
home Saturday from a several weeks’ auto- 
mobile trip to Norfolk, Va. 

Rudolph Desaulniers, of Woonsocket, has 
been serving on jury duty the past two 
weeks in the Superior Court. 

Irving R. Lederer, of the S. & B. Lederer 
Co., has been making a business trip for the 
firm through the middle States. 

The George H. Cahoone Co. has dis- 
charged a chattel mortgage for $1,400 
against the property of Henry W. Dahl. 

Jacob Krasnow et ux have given a mort- 
gage for $1,500 to Louis Meisel on land and 
buildings on the southerly side of Willard 
Ave. 

Earnest F. Rueckert, the past week, an- 
nounced the engagement of his daughter, 
Miss Margery Rueckert, to William R. 
Winsor. 

Harvey J. Filint’s auxiliary schooner 
Wanderer XI was launched the past week 
and is now being prepared for the Summer 
cruising. 

The W. T. Grant Co. is preparing to open 
one of its chain stores in the Marcuson 
block at Arctic, as soon as renovations are 
completed. 

The Eagle Novelty Co., 321 Blackstone 
St., is being conducted by Jack Hassenfeld, 
according to information filed at the city 
clerk’s office. 

The La Salle Stonesetting Co., 32 Broad- 
way, is being conducted by Domenico Ricci, 
according to his statement filed at the city 
clerk’s office. 

Arthur Schefflan, retailer, who recently 
discontinued business at 154 Washington St., 
this city, is now located at 3433 Broadway, 
New York city. 

Harris Fellman, of H. Fellman & Sons, 
Main St., Woonsocket, who has been on the 
sick list for a couple of weeks, is able to be 
up and about again. 

Charles A. Mealy, E. E. Codman and H. L. 
Carpenter were winners last week in the 
first round for the Foster cup in the Wan- 
nomoisett Country Club tournament. 

Sigmund W. Fischer, of Fischer & 
Preufer, Inc., has removed with his family 
to their country place near the village of 
Wyoming in South County, for the Summer. 

Mr. and Mrs. Samuel M. Magid are mem- 
bers of the team that has been appointed to 
conduct the local drive in the interest of 
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funds for the United Palestine appeal cam- 
paign. 

A hearing was held before Presiding 
Justice Tanner in Superior Court on Mon- 
day on allowance of the report of the 


assignee of the Triangle Jewelry Co. and ~ 


decree entered. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
Board of Trade, was in Hartford, Conn., 
and vicinity the past week on business for 
the association. 

A decision for $43.15 was awarded Walter 
E. Hannaway in his suit on a disputed book 
account against the Cathedral Art Metal Co., 
Inc., a few days ago in the civil session of 
the Sixth District Court. 

Julius A. Saacke was elected secretary of 
the Veterans Association of Battery A, 
One Hundred and Third Field Artillery, at 
the annual meeting held last Wednesday eve- 
ning at the Old Arsenal. 

The American Chain Co., which was re- 
cently incorporated under the laws of Rhode 
Island, is located at 38 Friendship St., 
where it will engage in the manufacture of 
soldered and unsoldered chain. 

R. Livingston Beeckman, director of the 
International Silver Co., and a former 
Governor of Rhode Island, arrived last week 
with his wife at their home, Lands End, 
Newport, after spending the Winter in 
Europe. 

The stock, tools, machinery, fixtures and 
other personal property of Charles Kleiner, 
doing a manufacturing jewelry business at 
22 Conduit St., as the Kleiner Co., is being 
sold at public auction at 12 o’clock today 
(Wednesday). 


Marsden J. Perry, one of the directors of 
the Nicholson File Co., has tendered to 
Governor Pothier his resignation as a mem- 
ber of the State Commission of Sinking 
Funds, of which he has been a member for 
a number of years. 

Robert Abrams, 19 Fenton St., Boston, 
and Charles Levy, 195 Elm St., Boston, are 
the owners of the Wilson Jewelry & Sport- 
ing Goods, at 3 North Union St., Pawtucket, 
according to information filed at the Paw- 
tucket city clerk’s office. , 

The case of Matthew Leonard against the 
Capitol Stationery Co., Inc., on disputed 
book account was heard before Judge 
Wright in the civil session Sixth District 
Court last week and decision given for the 
plaintiff for $44 and costs. 


H. Anthony Dyer, accompanied by ‘his 
wife and daughter, who are making a tour 
of Europe by automobile, have nearly com- 
pleted their motor trip through Italy. They 
intend to continue over the Alpine passes 
into Switzerland and France. 

The Uncas Mfg: Co.,'85 Sprague St., has 
purchased the stock, tools, machinery, good 
will, etc.,.constituting the business of Flint, 
Blood Corp., 158 Pine St., and will remove 
the property to their plant, where they will 
amalgamate the latter’s line with their own. 

Among the guests at the annual ladies’ 
night reception of Overseas Lodge of Masons 
at the Narragansett Hotel last Wednesday 
evening were: Chester A. Salisbury, Ken- 
neth P. Armstrong, William H. Mason, Ray- 
mond I. Blanchard, Harold L. McAuslan and 
Raphael Vicario. 

Ralph S. Hamilton and Mr. and Mrs. 
Wallace D. Kenyon were members of the 
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committee in charge of the first horse show 
of the season at the Jacobs Hill Hunt Clyp 
in Seekonk, Mass., last Saturday. Horses 
owned by Mr. Kenyon and his family won 
several prizes and ribbons. 

Judson W. Avery, who for several years 
conducted a retail jewelry and watch repair 
store in Phenix, died at his home, 17 N, 
Pleasant St., that village, Sunday evening, 
May 15, from pneumonia. He was in his 
90th year and besides his wife, is survived 
by a son in Ridgewood, N. J. 

The case of the Rhode Island Hospital 
Trust Co. against M. D. Newman and the 
Kleiner-Newman Co., Inc., in a suit on a 
promissory note was heard in civil session 
of Sixth District Court last Monday before 
Judge Wright. Decision was given for the 
plaintiff for $405.54 and costs. 

The Di Meo Bros. Co., Inc., of this city, 
has been incorporated under the laws of 
Rhode Island to manufacture jewelry with a 
capital stock of $50,000 consisting of 500 
shares of $100 each. The incorporators are 
Alfred J. Di Meo, of Cranston, and Frank 
N. Di Meo and Irving Di Meo, both of this 
city. 

Ralph Griffith took the first net prize in 
the golf tourney at the Wannamoisett 
Country Club on Saturday while Howard L, 
Carpenter won all the prizes offered in Class 
B as he was the one golfer in that class to 
turn in his card. Among others who were 
out were A. Doleman, Arthur L. Aldred and 
E. H. Cummings. 

The regular monthly meeting of the 
directors of the Manufacturing Jewelers’ 
Board of Trade was held at the Turks Head 
Club last Friday with an unusually good 
attendance. Several routine matters were 
disposed of and several applications for 
membership favorably considered. The next 
meeting will be held Friday, June 17. 

.Lapin Specialty Mfg. Co., has been in- 
corporated under the laws of Rhode Island 
to conduct a manufacturing jewelry business 
in this city with a capital stock authorizéd 
at $50,000 consisting of 500 shares of com- 
mon stock at $100 each. The incorporators 
are: Bernard. A. McGuinness, Edward C. 
Stiness and Francis J. O’Brien, all of. Provi- 
dence. 

William Reynolds, Jr., president and 
treasurer of the Reynolds Co., manufac- 
turers and importers of shoe ornaments, will 
sail for Paris in a few days, where he will 
remain about three weeks looking up new 
styles for buckles. He will then visit the 
International Retary Convention to be held 
at Ostend, Belgium, after which he will 
make a tour for new ideas in Austria, Ger- 
many, Italy and England. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Charles and Herman Rauch, 
of the Louis Rauch Co., Cincinnati. E. E. 
Pfersich, of A. L. Pfersich Co., Philadelphia; 
A. L. Reisch, of Marshall Field & Co., Chi- 
cago; Mr. Braster, of Calhoun Robbins Co., 
New York city; Arthur Caro, of Ben 
Felsenthal & Co.. New York city; John 
Sampson, of John Sampson & Co., New 
York city; Misses Bagley and Donaldson, 
of Marshall Field & Co., Chicago. 

At the 137th annual communication of the 
Grand: Lodge of Masons in Rhode Island, 
held in this city on Monday, May 16, Harold 
L. McAuslan, formerly with Callendar, 
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McAuslan & Troup Co., of which his father 
was one of the original proprietors, was 
elected Grand Secretary. Among the Dis- 
trict Deputy Grand Masters appointed were: 
Augustus I. Rowe, for 25 years director of 
the jewelry and silversmithing department of 
the Rhode Island School of Design, and 
Sylvester M. Budlong, formerly of S. K. 
Merrill Co. The jewelry industry was well 
represented at the session among those 
present being: Edgar M. Docherty, Edward 
M. Wheeler, Christopher Clishold, Edward 
I Mulchahey, Ernest I. Higgins, Norris G. 
Abbott, Ralph Gregory, Asa Cushman, Eric 
E. Berkander, William H. Mason, Raphael 
Vicario, William H. Greene, Granville R. 
Hood, Kenneth P. Armstrong, Raymond I. 
Blanchard, Robert I. Durfee, Benjamin 
Buckingham, Chester A. Salisbury, G. 
Frederic Beane, Howard B. Rice, William 
F. Harley, Danforth K. Barrett, John Kelso, 
Stephen A. Gilmore, Albert W. Claflin. 











P. H. Tyler, president of the Tyler 
Jewelry Co. of Ensley, and several other 
jewelers from the Birmingham district, at- 
tended the 27th annual convention of the 
Alabama Optical Society, which was held at 
Montgomery during the past week. E. G. 
Bohne, of Birmingham, was re-elected presi- 
dent; J. H. Merrell, of Birmingham, was 
elected vice-president, and F. F. Postell, of 
Birmingham, was re-elected secretary and 
treasurer. The newly elected board of di- 
rectors are all from Birmingham and are as 
follows: S. A. Barson, J. H. Merrill and 
A. H. Uhrig. The sessions were devoted to 
matters of business and the discussion of 
subjects of interest to the opticians. 

The joint ways and means committee of 
the Alabama Legislature has decided to rec- 
ommend to the State Legislature, when that 
body reconvenes June 7, that the proposed 
additional revenue for the State be cut to 
$3,000,000 from $4,000,000 as proposed by 
Governor Bibb Graves. The committee also 
decides from what sources this additional 
revenue is to come. A special tax on jewel- 
ry is not mentioned in the list of recom- 
mendations. However, the retail jewelers 
of Alabama and the Alabama Retail Jewel- 
ers’ Association are active and have. com- 
mittees working to .collect information to 
fight any bill which may come before the 
legislative body placing a tax on jewelry. 
The Alabama Retail Jewelers’ Association 
will hold their annual meeting in Birming- 
ham, June 8 and 9, one day after the conven- 
ing of the State Legislature. The question 
of a special State tax on jewelry will be 
one of the principal subjects before the 
meeting. According to the legislative com- 
mittee’s_ recommendations, the additional 
$3,000,000 revenue will be raised from the 
following sources: a 10 per cent. tax on 
cigars and cigarettes, estimated to amount 
to $1,500,000 annually; 50 cents per $100 is 
to be added to corporation franchises; a tax 
On gross sales of cement manufacturing 
plants of the State; a permit fee on do- 
mestic and foreign corporations, to yield 


$500,000 annually. 
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Atlanta, Ga. 


Mr. Gurley, of Paul’s Jewelry Store, 
Etowah, Tenn., was an out-of-State visitor 
in Atlanta during the week. 

Oliver Ewing, vice-president and _ treas- 
urer of Ewing Bros., wholesale jewelers, has 
been serving on the jury during the week 
and has been kept out of the store a large 
part of the time. 

Mr. Farmer, of the Oneida Community, 
Ltd., stopped over several days in Atlanta 
calling on the local trade. He reports the 
demand for silver as steady throughout his 
territory and business conditions as gener- 
ally satisfactory. 

O. E. Wells, Monticello, Mr. Pelham, 
Lithonia, C. R. Hammond, Gainesville, and 
D. S. Davies, of D. S. Davies & Son, Dal- 
ton, Ga., were all visitors in the city during 
.the week on brief buying trips for their 
stores. 

S. T. Hillsman, Atlanta retail jeweler and 
manager for the Myron E. Freeman & Bro. 
store at 103 Peachtree St., has just taken 
his 32nd degree as a Scottish Rite Mason. 
Mr. Hillsman was a prominent member of 
the Spring class of the Atlanta Consistory 
A. and A. S. R., which has just gone 
through its paces. 

The Goldsmith-Leslie Co., manufacturing 
jeweler in the Atlanta National Bank build- 
ing, has just completed extensive renova- 
tions and improvements on its shop. While 
no additional space was taken over, a better 
arrangement of the work-rooms and store- 
rooms was made, which will enable the 
company to carry a still larger stock and 
turn out work even more efficiently than it 
does at present. 

Claude S. Bennett, 6 W. Alabama St., has 
recently enlarged his little house-organ, 
Jewelry Fashions, and will send it to anyone 
in the city interested in it free of charge. 
For some months Mr. Bennett has been print- 
ing Jewelry Fashions in a limited quantity 
and sending it to a selected number of cus- 
tomers. It has been something of an ex- 
periment in advertising, but the experiment 
has now proved successful, and it will be 
given a general circulation. 

The Allied Jewelers, Inc., has changed 
ownership. W. H. Wouters who for the 
past eight years has been the shop manager 
has been elected president and treasurer, 
R. A. Younge of the engraving department 
has been elected vice-president and C. A. 
Wouters, secretary. Mr. Wouters is a dia- 
mond setter and platinum worker. The 
organization has recently enlarged its quar- 
ters and put in new machinery to take care 
of. the increasing business. 

Schneider & Son, Inc., Peachtree St. retail 
jewelers, have been added to the increasing 
list of merchants using electric signs. The 
new sign is located above the store, where it 
can be seen from Broad and Luckie as well 
as Peachtree Sts., and is of blue enamel with 
white. lettering. At night the sign has a 
wave border of red and green lights. The 
words “Schneider & Son, Inc.” are in per- 
manent white lights, while the words “Dia- 
monds—Watches—Jewelry” are in white, 
but with the popular flash construction. 

Atlanta retail jewelers are busy selling 
wedding presents for prospective June 
brides and also presents for prospective June 
graduates. With several hundred students 
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graduating this year from local high schools, 
and as many more from higher institutions 
of learning in the city, the demand. for 
graduation presents at present is brisk, and 
will probably result in a good sales record 
when the final accounting is made. Al- 
though business is reported very. quiet in 
other lines of trade, the retail jewelry busi- 
ness seems to be holding up very well and 
indications are that the graduation gift busi- 
ness will equal if not excell that in other | 
years. 

George West, president of the West Lum- 
ber Co. as well as of the Atlanta Chamber 
of Commerce, was guest of honor and prin- 
cipal speaker at the regular May meeting 
of the Atlanta Retail Jewelers’ Association, 
which was held on Tuesday evening, May 17, 
at the Cecil Hotel. Following the usual cus- 
tom, the retail jewelers met at 6:30 and 
enjoyed an informal dinner at the Cecil 
Hotel, after which President Ullman called 
the meeting to order and the business session 
was held. Mr. West, who had just returned 
from the annual meeting of the United 
States Chamber of Commerce, took as his 
subject “Benefits to Be Derived From Co- 
operative Action Among Merchants,” and his 
talk was both interesting and instructive. 
The meeting concluded with reports from 
several of the regular committees and such 
business as was scheduled for the evening. 
Representatives of most of the leading firms 
were present, a good attendance was re- 
corded and the entire meeting was on a par 
with the high standards set by the local asso- 
ciation. 











C. L. S. Reed, William Kendrick’s Sons, 
has returned from a short trip to Lexington 
with a delegation of Lions’ Club members, 
which visited the Lexington Club. 

Rodgers & Krull, Fourth Ave. jewelers, 
are moving a few doors south, to the new 
Martin Brown building, at Fourth Ave. and 
Broadway, which is about completed, and 
one of the finest mercantile buildings in the 
city. 

A negro who robbed J. H. Holloway, 
salesman for the Ritz Jewelry Co., of $450 
worth of diamond rings, Feb. 26, was re- 
cently found in jail, having been arrested on 
a grand larceny charge in connection. with 
another theft. 

Willard Schleeters, under indictment in 
connection with the robbery of Herman 
Hamburger in Louisville last year, was 
taken to the State Penitentiary on May 17, 
on a liquor running conviction, he having 
been out on bail while awaiting an appeal on 
the conviction. 








Thieves forced the door of the R. E. 
Gillette jewelry store at Flint, Mich., one 
day recently while the proprietor was at 
lunch and obtained watches and a diamond 
ring valued at $375. The store is located at 
1405%4 Broadway over the Industrial Savings 
Bank branch. The door was opened by forc- 
ing a side strip off and slipping the catch 
with a screwdriver. The loot consisted of 12 
watches said to be worth $300 and the dia- 
mond ring. 























An exhibition of hand-made jewelry by 
Margaret Rogers was held at McAuliffe & 
‘Hadley’s store, corner of Arlington and 
Newbury Sts., May 18-25. It attracted 
many visitors and customers. 

Dorrety of Boston has just furnished a 
trophy for the Boston College-Holy Cross 
debate, an annual event. The trophy must 
be won five years in succession before it 
becomes the absolute property of the suc- 
cessful team. 

Thieves last week stole $1,800 worth of 
jewelry and silverware from the display 
window of D. L. Safford, 84 State St., 
Newburyport, after forcing entrance to the 
store of Margaret C. Donovan, 82 State 
St. and cutting a hole through the wall 
between the two stores. 
taken from the Donovan store. State St. 
is one of the principal streets in the busi- 
ness district of the city. 

Shore Gardens, Nantasket, have been 
chosen by the officers of the Boston Jewelers’ 
Club for the annual Spring outing. A 
complete program of sports and games is 
being arranged. Music is to be furnished 
by the Boston Jewelers’ Band, recently re- 
vived. James S. Parks, president, and other 
officers are working hard to make the event 
one of the most exciting and pleasurable 
ever held by this organization. 

A special wedding display is being shown 
by the Thomas Long Co. On either side 
of a bouquet orange blossoms and lilies of 
the valley, are shown various suitable gifts 
for the best man and ushers, groom’s gifts 
to the bride, gifts for the maid of honor 
and bridesmaids. The articles, forming 
striking contrasts in color, consist of ornate 
glassware, silverware, rings, pearl necklaces, 
links, chains, candlesticks and so forth. 

Hodgson, Kennard Co., Inc., announces 
that the Back Bay branch of its store will 
be opened in the Ritz-Carlton Hotel June 1. 
The store, equipped with most elaborate 
fittings and furniture, will be one of the 
most beautiful establishments in the jewelry 
trade for miles around. Window space is 
exceptionally large, there being 40 feet by 
68 feet fronting Arlington and Newbury 
Sts. The outlook and residential environ- 
ment are most desirable and afford an 
opportunity for trade expansion second to 
none in this community. 

The splendid chandeliers in the blue room 
of the new Ritz-Carlton Hotel are an 
achievement of the jewelry house of Messrs. 
Bigelow, Kennard & Co. They are from 
special designs and are of European manu- 
facture. The directoire candlesticks in the 
bedrooms in green, as well as in red and 
gold, together with the -attractive reading 
lamps at the bedside, provide a comfortable 
note that is distinctive and agreeable. The 
rich lantern brackets in the main lobby 
were done in Bigelow, Kennard & Co.’s own 
forge, in collaboration with the architects, 
Strickland, Blodgett and Law. 

The new offices of Harry -Heller, Inc., 
Washington building, are being finished and 
soon will be ready for the formal opening. 
The suite of offices is decorated in -silver 
gray lined with pale blue, forming pleasing 
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contrast with the furniture in mahogany. 
The lighting effect is perfect. The suite 
comprises a diamond room, overlooking 
Washington and Franklin Sts., with plenty 
of daylight. The outer offices, exceptionally 
large, and occupied by Miss Gertrude B. 
Fallon, are equipped with the latest 
mahogany furniture. She was with the 
Heller Atkins Co. for more than 10 years 
and became associated with Mr. Heller when 
that organization was recently dissolved. 
The manufacturing plant has been fitted 
with the most modern machinery and ac- 
commodations for 12 workmen. Mr. Heller 
is to be congratulated on the layout of the 
offices which rank with the very best in this 
part of the country. 














Frank Kissick, of Chicago, has been a 
visitor in this city and vicinity. 

Mr. and Mrs. Edward L. Gowen motored 
to Deerfield, Mass., where they enjoyed the 
last week-end. 

Mr. and Mrs. E. L. Swift were registered 
at the Hotel Woodstock in- New York the 
past week. 

Mr. and Mrs. Stephen H. Garner spent 
the last week-end at their Summer home at 
Orleans, on Cape Cod. 

Mr. and Mrs. Edwin F. Thayer and Mr. 
and Mrs. H. D. Baker passed the last week- 
end at New London, Conn. 

Mr. and Mrs. Harold E. Sweet journeyed 
down to North Falmouth to their Summer 
home over the last week-end. 

Lloyd G. Balfour, with a net of 70, led 
the golfers in the recent handicap tourna 
ment at the Highland Country Club. 

Mr. and Mrs. Thomas G. Sadler have 
started on a month’s fishing trip down in 
Maine, accompanied by Mr. and Mrs. 
Eustace V. Hicks. 

Mr. and Mrs. Lawrence P. Keeler were 
members of a party that passed the last 
week-end at the Ackerman House, at New 
Found Lake, N. H. 

Mr. and Mrs. Charles Douglas, with their 
children, spent part of the past week at their 
seaside place at Nayatt on Narragansett Bay, 
preparatory to occupancy for the Summer 
season. 

Miss Alice Treen, of the L. G. Balfour Co. 
office force, who is to be married at an early 
date, was given a miscellaneous shower the 
other evening by a large number of her 
associates. 

The funeral of Edward H. Gilmore, a 
well-known journeyman jeweler here, who 
died the previous week, was held Monday 
afternoon. He is survived by one brother 
and two sisters. 

A feature of the fifth annual conference 
of the Massachusetts Association of Relief 
Officers held here on Thursday were visits 
to the manufacturing jewelry plants of Bliss 
Bros. Co., and R. F. Simmons Co. 

Charles Billington, a well-known journey- 
man jeweler of this city, sailed last week 
from Boston to visit the scenes of ‘iis child- 
hood at Birmingham, Eng. It is more than 
40 years since Mr. Billington left his native 
land and he will spend the greater part of 
the Summer there. 
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John A. Thayer, of the manufacturing 
jewelry concern of Elliott & Douglas Co, 
was elected Councilman-at-large lag 
Wednesday morning on the 96th ballot, after 
a six-hour deadlock by the City Couneil. 
Mr. Thayer was ‘a former postmaster of 
this city and has signified his acceptance of 
the councillorship. 

Members of the committee that had charge 
of the weekly social at the Highland 
Country Club on Saturday last included the 
following: Albert W. Evans, Mr. and Mrs, 
George Fife, Mr. and Mrs. Andrew B, 
Flagg, Mr. and Mrs. Aldro A. French, 
Edgar A. French, G. Herbert French, Mr, 
and Mrs. Stephen H. Garner, Mr. and Mrs, 
William H. Garner, Mr. and Mrs. William 
H. Garner, Jr. 

John P. Doyle, aged 64 years, and for 28 
years a valued employe in the coloring room 
of the R. F. Simmons Co., died last Tues- 
day at Newton Centre, Mass., where he had 
been in poor health for several months. He 
had been head of the coloring department 
for a long time and his work had always 
been of the highest character. A delegation 
of employes from the Simmons plant at- 
tended the funeral services Thursday after- 
noon. 

A committee of 16 ex-service men, mem- 
bers of the Attleboro Chamber of Com- 
merce, has been named to take part in 
arranging for the visit of the “Good Will” 
flyers who are scheduled to land in or near 
Bungay Lake next Friday. Among the 
members of this committee are: Lawrence 
E. Baer, Randolph Bell, C. W. Cedarberg, 
Gordon E, Fuller, Harold W. Hodges, 
Alfred J. Laliberte, Daniel Lamond, Ray- 
mond G. Leavitt and Lawrence M. Swift. 

At the annual meeting held on Thursday 
of the Attleboro Co-Operative Bank, Joseph 
Kerkoff, of F. L. Torrey & Co., was re- 
elected vice-president for the ensuing year. 
Among the directors were: Clarence J. 
Brigham, of the Brigham Engraving Co.; 
Walter A. Cunningham, of Horton Angell 
Co.; Joseph Finberg, of the Finberg Mfg. 
Co.; Ernest D. Gilmore, of E. D. Gilmore 
& Co.; J. Burleigh Moulton, and Fred L. 
Torrey and Raymond L. Torrey, of F. L. 
Torrey & Co. 








Canada Notes 





Martin’s Clothing and Jewelry Store has 
registered at Montreal, Que. 

R. T. Delano, jeweler of Bath, New 
Brunswick, has discontinued business. 

I. H. Brown and F. A. Gaudet, jewelers of 
Moncton, New Brunswick, recently sustained 
fire losses. 

Joseph H. Carle, jeweler of Montreal, 
Que., has assigned and J. H. Duhamel has 
been appointed custodian. 

I. Shoot, Ltd., of Toronto, Ont., has been 
incorporated to carry on a retail jewelry 
business with a capital of $40,000. Issadore 
Shoot, Wilfred S. Lane and Samuel E. Liver- 
more are Provisional directors. 

Out of town jewelers calling on the 
Toronto trade recently included, P. H. Stock, 
St. Thomas; A. H. Wideman, Markham; 


G. N. Counter, Simcoe; W. H. Hopper, 


Coburg; F. A. Palmerston; G. M. Moore, 
Bobcaygeon; R. M. Bassett, Oshawa; Wil- 
liam Conduit, all Ontario. 
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Jeweler S. Kurtz Zook and wife spent 
several days last week in Washington, D. C. 

Dr. E. R. Gehman, optician, and wife 
entertained a number of friends at their 
home last week. 

Richard H. Smith, of the S. Kurtz Zook 
store, is one of the committee appointed to 
boost permanent street improvement here. 

Lancaster County has sent $54,802 to the 
Red Cross for the Mississippi flood sufferers 
and contributions are steadily pouring in. 

Large numbers of persons last week called 
at the Weber jewelry store to see the china- 
ware exhibit there, the finest ever seen in 
Lancaster. 

C. S. Bridgemeter, Greencastle, Del., a 
student of the Bowman Technical School, has 
finished a course and taken a position in the 
White jewelry store, Salisbury, Ind. 

S. V. Sperber, Newall Mfg. Co., Chicago, 
visited the trade here last week. Other 
trade visitors were L. R. Jones, Osceola 
Mills, Pa., and Harry R. Wertsch, Lititz, 
Pa. 

The J. F. Apple Co. furnished the gold, 
silver and bronze medals for the Pennsyl- 
vania Inter-Scholastic Athletic Association 
meet at Bucknell University on May 21, and 
the medals for the Central Pennsylvania 
collegiate track conference at Muhlenberg 
College on May 14. 

Saul L. Solomon, H. J. Steigerwalt and 
Harry R. Wertsch, appraisers representing 
attorney, B. C. Atlee, on May 17 made an 
inventory of the property of Walter P. 
Fryberger, Jr., jeweler, Lititz, Pa., volun- 
tary bankrupt, who had listed his liabilities 
at $12,758.06 and his assets at about $3,300. 
The appraisers valued his property at $4,500. 
It will be disposed of soon at private or 
public sale. 

Last week a telephone message to police 
headquarters stated that a stranger was 
selling jewelry in the northern part of the 
city at such low prices that it was supposed 
the goods were stolen. The police took 
the man to police headquarters, where it was 
learned he was only selling cheap stuff. As 
there is a city ordinance against any kind 
of itinerant salesmen, he was sent out of 
Lancaster. He is the second cheap jewelry 
salesman to fall foul of the police lately. 

At a meeting held May 17 by Alpha 
Chapter, Beta Sigma Fraternity, composed 
entirely of students of the watchmaking de- 
partment of the Bowman Technical School, 
the following nominations for office were 
made: President, Roy B. Kneeburg and 
Earl R. Becker; vice president, John Nulty 
and Harold Rutishhauser; corresponding 
secretary, Jacob Bare and Curtis Burchinal ; 
chaplain, Harold Apple; sergeant-at-arms, 
J. R. Jones. The present president is Paul 
Lindenmuth. 

In spite of the fact that the Federal 
Reserve Bank of Philadelphia among its 
reports says that employment in Lancaster 
deceased eight per cent. in April as com- 
pared with March and the average wage 
decreased seven per cent. the local jewelers 
Say trade last month compared favorably 
with April, 1926. All groups of industries 
shared in the decline except the building 
trades, which are booming. With settled 
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weather general business conditions are ex- 
pected to improve. 

The following board of directors of the 
Non-Retailing Co., was reelected at the 
annual stockholders’ meeting held May 18 at 
its office: Milo B. Herr, Howard J. Eshle- 
man, T. Wilson Dubbs, Alfred W. Moyer, 
all of Lancaster; H. H. Shomo, Reading, 
Pa.; W. L. Weidman, Ephrata, Pa.; Willis 
Musser, Philadelphia. The board organized 
by electing these officers: President and 
general manager, Alfred W. Moyer ; assistant 
manager, B. Willis Moyer; vice-president, 
H. H. Shomo; secretary and treasurer, Milo 
B. Herr; chairman of the board, M. L. 
Weidman. The Non-Retailing Co., suc- 
ceeded to the business of Bowman & Musser 
in 1892. The present head of the company 
has been in this business for 46 years, having 
been originally with Bowman & Musser. 








Allentown 





Russell Lambert, Nazareth, and his wife, 
motored to Leonia, N. J., over the week- 
end, where they visited the sister of Mrs. 
Lambert. 

Aurand’s Art and Gift Shop, have just 
taken possession of the vacant store room 
at 922 Hamilton St., opening with a very 
attractive line of gifts and novelties, and 
specializing in hand-painted wares. 

Out of respect to the memory of Herbert 
C. Keller, a former member of the firm, the 
jewelry store of E. Keller & Sons, 711 
Hamilton St., was closed Tuesday, May 17, 
all day, on which day the funeral was held. 

The large plate glass window in the 
jewelry store of P. A. Freeman, 911 Hamil- 
ton St., which was shattered several days 
ago by a bolt falling from an upper story 
of the skyscraper next door, has been re- 
placed. The copper casing around the 
window was also renewed. 

The following traveling men are calling 
on the trade in this locality: Henry G. 
Edinger, Irons & Russell Co.; Karl Hatch, 
Oneida Community, Ltd.; Richard S. Red- 
field, Kohn & Co.; Mr. Connelly, George 
Borgfeldt & Co., Inc., and Emil T. Stein, 
with Jacob Bikoff & Co., Inc. 

Claude G. Larosh, 527 N. 7th St., is ad- 
vertising a one-cent stock reducing sale in 
the daily papers. Articles that ordinarily sell 
for one dollar are sold two for $1.01 during 
the sale. Articles regularly priced at $5 
each are sold two for $5.01. This selling 
scheme obtains in all the lines carried by this 
store, including watches, clocks, jewelry, 
fountain pens, purses, and the like. 

As a mark of respect to the late Herbert 
C. Keller, the jewelry store of E. H. Wether- 
hold & Son, 723 Hamilton St., was closed 
Tuesday afternoon, May 17, from 2 to 3 
o’clock during the time of the funeral. 
William Wetherhold, the surviving member 
of the firm, who lost his father by death 
several months ago, also took displayed space 
in the daily papers expressing his regret 
over the untimely death of Mr. Keller, whom 
he characterized as a “good friend and 
worthy competitor.” 

Tuesday was observed as May Community 
Day in Allentown, when merchants dealing 
in practically every commodity offered their 
wares at bargain prices. This is an annual 
event and is sponsored by one of the local 
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newspapers, who furnish the window banners 
and streamers to merchants without charge. 
A very considerable number of jewelers par- 
ticipated in the celebration, principal among 
them being the following: Harry I. 
Kistler, P. A. Freeman, Paul M. Koehler, 
E. H. Wetherhold & Son, W. H. Appel & 
Son, Kay Jewelry Co., and Faust & Landes. 

Harry I. Kistler, 1025 Hamilton St., is 
celebrating the 21st anniversary of his em- 
barking in the jewelry business. He will 
deviate from his custom of having the usual 
run of prices prevail by conducting during 
the month of May a $50,000 Stepping-Out 
Sale in observance of the event. Bargain 
prices will prevail on his entire stock of 
jewelry and silverware. This event will 
mark the first time in his business career 
that Mr. Kistler has conducted a special 
sale. Mr. Kistler will remodel his store, 
continuing his policy of making it appear 
as homelike as possible. 








Reading 


The Reading Society of Optometrists held 
an educational and business meeting at the 
Daniel Boone Hotel on Thursday evening. 
An interesting talk by Dr. Harris Gruman 
on anatomy of the eye was followed by 
dissecting of eyes. “Do Bargain Glasses 
Cause Blindness?” was the theme of another 





talk. The following optometrists were 
present: Drs. P. J. Wenger, S. A. Brown, 
H. M. Klunk, Harris Gruman, Arthur 


Schwemmer, C. Bautch, Pine Grove; Harry 
Thomas, Lebanon; J. Sensenig, New Hol- 
land; J. R. Wertsch, Ephrata, and J. Cohen 
and Joseph Love. 

The May dinner meeting of the Reading 
Jewelers’ Guild was held in the Mansion 
House- on Wednesday evening. Frank L. 
Davis, of Philadelphia, president of the 
Pennsylvania Retail Jewelers’ Association, 
was the speaker. Mr. Davis spoke on the 
activities of the State organization. Ralph 
Seaman, Philadelphia, was a guest. Nor- 
man B. Keeport presided over the meeting 
while Paul D. Harbach acted as secretary. 
In addition to those already mentioned the 
following jewelers attended: Albert B. 
Elliott, Howard J. Miltenberger, G. A. 
Schlechter, Arthur Schwemmer, James H. 
Armitage, Daniel H. Manmiller, William M. 
Sontag and William A. Salzman. 








The death of Charles Zimmer, a pioneer 
resident of Helena, Mont., took place at his 
home, 565 Fifth Ave., May 5, after an illness 
that had kept him from his place of business 
since last September. Mr. Zimmer for many 
years had been a prominent business man, 
a member of the Jacquemin Jewelry Co., of 
which he was secretary and treasurer. He 
was nearly 77 years of age, having been born 
in Luxumberg, Germany, in 1850. He had 
lived in the United States since 1869 and in 
Helena since 1886. Mr. Zimmer’s first place 
of residence was Council Bluffs, Ia., where 
he engaged in business and for a considerable 
period was assistant postmaster. After that 
he went to Helena and became associated in 
the jewelry business with C. B. and M. L. 
Jacquemin, cousins. The deceased is sur- 
vived by a widow, two sons and two 
daughters. 











Freeman Bayliss, Bristol, Pa.; E. K. 
Bean, Lansdale, and Frank Kline, of Spring 
City, have been in Philadelphia, looking 
over the stocks for their Fall trade supplies. 

Trade visitors of the week include William 
Trilsch, representing Oscar Trilsch & Co. 
Whitestone, L. I., jewelers boxes, who is 
making his first visit to this city in several 
months. 

F. B. Wallen, one of the leading retailers 
of Camden, N. J., with Mrs. Wallen, is on 
a three months’ visit to Europe and will 
look into jewelry conditions abroad while 
in London and Paris. 

Window smashers who broke into several 
stores in that vicinity took fountain pens 
and pencils valued in all at about $50 from 
the store of Michael Silver on Kensington 
Ave. near Venango St. 

A. S. Wright, watch and jewelry buyer 
for the Bailey, Banks & Biddle Co., is re- 
turning on the President Roosevelt from a 
buying trip abroad and is reported to have 
obtained a number of novelties. 

The jewelers’ team in the Palestine Fund 
Foundation campaign here has exceeded its 
quota of $12,000 and will send in more be- 
fore the drive is ended. I. S. Sagorsky and 
.M. E. Gordon were the team captains. 

Frank Kind, of S. Kind & Sons, has re- 
turned from his annual diamond buying trip 
to Europe and reports prices as high as 
ever with plenty of ordinary stones but 
with large ones of first quality not abundant. 
Mr. Kind had an enjoyable trip and visited 
the principal diamond centers as well as 
Paris. 

His many friends in the jewelry trade 
here are congratulating Carl W. Appel, son 
of William H. Appel, leading Allentown 
jeweler, on the formal announcement of his 
engagement to Miss Gladys Valarie Smale 
of that city. The wedding is to take place 
in June. 

A replica of the Seville silver service 
presented to King Alfonso of Spain on the 
occasion of the 25th anniversary of his coro- 
nation is attracting much attention in the 
Bailey, Banks & Biddle windows. As ap- 
propriate the motif is Spanish and the treat- 
ment is artistic and effective. 

Passage of a Baumes law for Pennsyl- 
vania, as has been urged by many jewelers, 
was advocated by Dr. B. F. Battin, resident 
vice-president of the National Surety Co., 
of New York, speaking before the Exchange 
Club. Law-abiding citizens, he said, paid 
financial criminals every year in loot more 
than the total capitalization of all the 
national banks in the country. 

Scores of wholesale and retail jewelers 
are interested in the completion of the West 
Philadelphia Jewish Community Center, 
whose $600,000 building has been completed 
and will be dedicated at Market and 63rd 
Sts. during the week of June 12-19. I. S. 
Sagorsky is chairman of the executive com- 
mittee; Samuel Aisenstein is treasurer and 
M. E. Gordon is chairman of the educational 
committee. 

Local jewelers who play golf are in- 
terested in the story attributed to J. Wayne 
Haskel, retail jeweler of Erie, Pa., that being 
hit by a golf ball is a sure cure for deaf- 
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ness. Haskel has been hard of hearing for 
several years but says that recently while 
on the links, he did not heed the cry of 
“fore” and was struck by a hard-driven 
ball which knocked him unconscious. When 
he was revived he says he found his hearing 
had been restored. 

Charged with complicity in a series of rob- 
beries of jewelry and money from West 
Philadelphia stores and homes, Bruce Schue, 
who claims Pineville, N. C., as his home, 
has been held by Magistrate Holland for 
investigation. His roommate, John Shane, 
of Baltimore, shot in the neck and leg by a 
policeman while fleeing pursuit after a rob- 
bery, is alleged to have done the stealing. 
Schue had a gold watch, part of the loot, 
but denies knowing it was stolen. 


A number of Philadelphia jewelers will 
attend the annual convention of the Inde- 
pendent Order of Brith Sholom at Pitts- 
burgh May 29-31, going and returning on 
a special train. The delegates from Behr 
Gordon, the all-jewelers lodge, are Max E. 
Gordon, president; Harry Gordon, Jacob 
Kramer, David Gubin and M. Bogandof. 
Other members of the lodge in the party 
will be: I. S. Sagorsky, Nathan Halpert, 
S. J. Korff, Samuel Aisenstein, I. Shiffren, 
Alex Lopatin, Albert Adler and R. Dvinsky. 

Approach of the June bridal season is help- 
ing the local jewelry trade according to re- 
tailers with the graduation period contribut- 
ing, although business is not quite up to 
the same period last year. Wholesalers 
report an improvement in demand, especially 
in the anthracite coal regions but business 
in the bituminous sections is hard hit by 
the strike and poor demand for soft coal. 
In general the tone is better than it was 
several weeks ago and merchants are op- 
timistic over the outlook for the Fall trade. 

The Associated Eastern Exhibitors closed 
last Saturday a successful gift and art show 
at the Benjamin Franklin hotel with George 
F. Little in charge of the management. 
Rooms were taken by 70 exhibitors includ- 
ing some of the best known manufacturers, 
jobbers and importers of the country. The 
exhibitors were well satisfied with the at- 
tendance and interest shown by gift and art 
shop owners and a number of jewelers who 
have gift departments also attended. Plans 
for another exhibition in the Fall are tenta- 
tive, according to Mr. Little. 


Members of the J. E. Caldwell & Co., asso- 
ciation, composed of the staff of the well- 
known jewelry firm, enjoyed their sixth an- 
nual outing on the grounds of the Phila- 
delphia Rifle Club with an attendance of 
more than 250. A long program of field and 
track events was run off and interest cen- 
tered in the baseball game between the store 
and factories teams, the former winning by 
a 15 to 2 score. Messrs. W. R. Eisenhower, 
R. C. Putnam, C. W. Oakford, G. A. Moore 
and E. T. Chase, members of the firm, were 
present and Mr. Eisenhower threw out the 
ball, opening the game. An elaborate din- 
ner, dancing and music were other features 
of the day. At the dinner, Ralph C. Putnam 
told entertainingly of his trip abroad. 

Lewis Cohen, a former real estate dealer, 
is heavily in trouble these days. He was 
sentenced to from four to 12 years in the 
Eastern Penitentiary here after pleading 
guilty to embezzling almost $15,000 from 
several building and loan associations of 
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which he had been conveyancer and as he 
emerged from the county prison to appear 
for sentence was served with a warrant 
charging him with larceny by bailee of g 
diamond ring valued at $1,000. The war. 
rant was sworn out by Charles H. Dean, 
veteran diamond dealer of S. 8th St., who 
charges Cohen purchased the ring from him 
on the installment plan and then pawned it 
It was brought out that the money obtained 
on the ring was part of the restitution made 
by Cohen to the building and loan associa. 


tions. The larceny charge will be brought 
against him when he serves his other 
sentence. 


Edwin T. Ghee, well known to police of 
this and other cities as a “palmer” of 
watches, is now in the Eastern Penitentiary 
here under a two to four-year sentence, be- 
cause he forsook his sleight-of-hand methods 
of preying on jewelers and went into the 
bad check game instead. Ghee was arrested 
on complaint of S. J. Lyons, 5943 German- 
town Ave., from whom he had purchased a 
ting for $180 on May 2. Ghee gave his 
name at the Lyons store as Frank Scanlon 
and signed the check with that name. The 
check was on the Columbia Trust Co., Ghee 
having paved the way into the good graces 
of the store employes by frequent visits and 
making a few small purchases. When the 
check came back, marked “no funds,” the 
police were notified and Ghee was found at 
an address on Girard Ave. Police say he 
was preparing to leave town when arrested, 
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Frederick W. Sears attended the rowing 
regatta on the Charles river, last Saturday. 
. Donald LeStage was one of the delegates 
from here to the Massachusetts State con- 
vention of the Universalist Church at Mon- 
son, last week. 

Mr. and Mrs. Wallace D. Kenyon and 
their daughter, Miss Ann Kenyon, rode in 
the annual horse show of the Jacob Hill 
hunt, held last Saturday. 

Richard Sears, son of Mr. and Mrs. 
Frederick W. Sears of this town, rowed 
No. 6 oar with the Pennsylvania freshman 
crew against Harvard the other day. 

Harold E. Nock, at one time superin- 
tendent of the Paye & Baker Mfg. Co., has 
been traveling through the country giving 
lectures for the benefit of the retail store 
employes. He is now with the Towle Mfg. 
Co. 

Mr. and Mrs. J. Frank Mason are arrang- 
ing to leave the latter part of this month for 
an European trip, first visiting Ostend where 
they will attend the meeting of Rotary In- 
ternational. After this convention they will 
visit a number of countries on the continent. 

The funeral of Charles J. Bowder, one of 
the old residents of this town, was held 
Wednesday afternoon and was largely at- 
tended. He died the preceding Sunday in 
Pawtucket where he was taken after being 
stricken with a shock. He was 68 years old 
and for several years had been employed 
at the factory of the J. F. Sturdy’s Sons’ 
Co. He is. survived by one son and several 
daughters. He was affiliated with the North 
Attleboro Lodge of Elks. 
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of the Samuel Weinhaus 
Co., is very much pleased with the concern’s 
new plant of closing business at 1 o’clock 


Emil Freyer, 


Saturdays. No difference whatever has been 
noted in the amount of business done as a 
result of the action and the firm is con- 
vinced that early closing on Saturday is the 
proper thing. 

Francis A. Keating, the Grogan Co., who 
has been in Europe buying merchandise for 
his house, is expected home within the next 
week or two. Mr. Keating has made pur- 
chases of merchandise, looking for fancy 
stuff as well as watches and other merchan- 
dise. He is resting in England before re- 
turning to Pittsburgh. 

The members of the Merchants, Inc., the 
credit organization of jewelers, was held in 
Pittsburgh Friday, but only routine business 
was considered. The members of this or- 
ganization are obtaining their credit infor- 
mation service in the main from the Pitts- 
burgh Credit Bureau, affiliated with the Re- 
tail Credit Men’s Association. Nearly all 
of the credit jewelers are now members of 
the Credit Bureau. 

The trade tourists of the Chamber of 
Commerce left Pittsburgh yesterday morn- 
ing by special train on a tour of a large 
section of Ohio, principally in the eastern 
part of the State. Those on the train who 
will visit the jewelers in the towns to be 
visited include: W. H. Fomann, of the 
Heeren Bros. Co., and C. Glenn Sipe, of the 
house of Sam F. Sipe. 


The Heeren Bros. Co. report that during 
the last week the concern’s factory has been 
working overtime on orders. Contrary to 
general belief, the wholesale houses in the 
main have been quite busy, although in some 
lines there is considerable complaining. 
During the last few weeks, however, in spite 
of the rain, trade has kept right up in the 
wholesale section, so the merchants say. 

The Krason Co., well-known jewelry con- 
cern of the North Side, has organized a 
baseball club for the 1927 season. The 
“Krason Diamonds,” as the club is known, 
are in the Kaufmann Baseball League, and 
have been successful in winning the first 
two games of the season, which puts them 
in the first place of the Kaufmann trophy 
contest. Rubert “Bob” Krauss, sponsor of 
the team, will manage the affairs of the club. 

M. Unger aid.S. Gallinger, Jr., both Lib- 
erty Ave. jewelers, have been designated by 
the Pittsburgh Railways Co. as agencies for 
t.2 sale of the weekly car pass for the rail- 
ways corepany. These stores are in the 
vicinity of busy travel and are listed among 
the stores, by the railways company, where 
tickets may be purchased for car riders. 
The purpose of having such stations, is to 
relieve the Monday rush on the sale of the 
weekly pass, which takes place on cars each 
Monday morning. 

George W. Best, secretary of the Heeren 
Bros. Co., is leaving next week for Louis- 
ville to attend the annual convention of the 
National Association of Credit Men. The 
Pittsburgh delegation, which will be quite 
large, since about 50 have already made res- 
ervations, will place a wreath on the shrine 
of Stephen C. Foster, the Pittsburgher who 
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wrote “My Old Kentucky Home.” Special 
services will be held on Federal Hill, where 
the song was written. Stephen C. Foster’s 
birthplace in this city is one of the principal 
sight-seeing places of interest to many 
visitors. 


Progress is said to be made in the jewel- 
ers’ fight to obtain a modification of the 
parking rules in this city, which it is 
claimed is injuring business. The Wood St. 
jewelers have been very active in this respect 
and for a long time have complained about 
the enforcement of parking regulations in 
such important business thoroughfares. It 
is recognized that there must, of course, be 
regulation of some sort, but merchants do 
not believe that these regulations should be 
enforced at the expense of the business of 
the legitimate jeweler. In view of the fact 
that many women drive their own cars, the 
matter of permitting automobiles to park in 
convenient locations, is regarded as one of 
the most important problems with which the 
retail jewelry trade and all other retail trade 
has to face at the present time. It is be- 
lieved that some leniency will be shown when 
a few street-widening improvements now 
under way are completed, which will be in 
the near, future. 











George W. Harding, manager for E. G. 


Hines, jeweler, is spending a few days at 
his country home in Bay Ridge, Md. 

Martin A. Leese was recently reappointed 
by the Commissioners for a three-year term 
on the District Board of Optometry. His 
present term expires June 6. 

Roe Fulkerson, optician of F St., first 
president of the Washington Kiwanis Club 
and past international president of Kiwanis 
Clubs, spoke on the subject of “The His- 
tory of Kiwanis” recently at a celebration 
of the 10th anniversary of the organization 
of the local club. The presidents of several 
civic organizations were in attendance, which 
included Civitan, Cosmopolitan, Lions, Ro- 
tary, Monarch, Newcomers, Optimists, So- 
roptomists and others. 

Mrs. Dowding, mother of William A. 
Dowding, noted broad jumper and assistant 
sales manager for Dodge & Ascher, jewel- 
ers, has just arrived from Chicago for a 
month’s visit to her son at 1435 N. St. She 
will spend a day in Annapolis with Mr. 
Dowling, where he is one of the participants 
in a track meet, to be held at that place, 
and will be present when her son graduates 
in June at the Foreign Service School of 
the Georgetown University. 

S. M. Selinger, jeweler, accompanied by 
his wife, has just returned from a pleasure 
trip to Dadeville, O.; Pittsburgh, and other 
points of interest. The places visited were 
all made by automobile. J. Selinger, of this 
firm, expects to sail today (May 25) on the 
President Harding for a stay of several 
months in numerous foreign ports. Mrs. 
Selinger will go with him, and they expect 
to spend a great part of the time with their 
daughter, who lives in London. Their pres- 
ent plans are to return about Sept. 15 on 
the Leviathan. 





Sol. Levy, pioneer instalment jeweler, 521 


Main St. has returned from a Mediter- 
ranean cruise, 

Edgar N. Block, of T. C. Tanke, Inc., 
left last week for a two weeks’ vacation 
at Atlantic City. 

E. , B.. .Skinner,: Jr; Aen! and E. C. 
Christman, Oakfield, were among the retail 
jewelers from out of town calling on the 
wholesale trade in Buffalo during the past 
week. 

The silverware wie in the Better Homes 
Show, now being conducted under the aus- 
pices of the Buffalo Evening News, has 
been furnished by T. & E. Dickinson, Inc., 
618 Main St. 

August Pape has discontinued his store at 
3297 Bailey Ave. and has returned to his 
original location at 1876 Niagara St., where 


. he had been in business for eight years be- 


fore moving to the Kensington section of 
the city. , 


Harry Gamler, who is preparing to move 
from lower Main St. to the southwest cor- 
ner of Main and Genesee Sts., has incor- 
porated his business with a capital of $50,- 
000. Besides Mr. Gamler and his wife, 
Amanda Gamler, William J. Brock, of this 
city, is also listed as a director. 

Samuel “Mazur, who has engaged in the 
retail jewelry business for a number of 
years in Buffalo, originally on E. Ferry St, 
and later at 95 E. Genesee St., has discon- 
tinued business to accept a position with the 
Sessions Clock Co., Forestville, Conn. Mr. 
Mazur has patented several chime clocks of 
his own invention and he will now have 
supervision of their construction in the New 
England factory. 


A deed of trust was executed last week 
by Comerford &, Bush, Inc., 17 Seneca St., 
to Thomas Fanning, attorney with the firm 
of Kenefick, Cooke, Mitchell & Bass, for the 
benefit of the Marine Trust Co., principal 
creditors. Bids for the stock and fixtures 
are being received this week and they will 
be disposed of to the highest bidders. Mrs. 
Rose Comerford is the principal stockholder 
of the firm founded by her husband, the late 
C. E. Comerford, about 30 years ago. 


The E. F. Norton Co., retail jewelers, 
celebrated their 40th business anniversary in 
Salamanca last week. E. F. Norton is 
president of the company and Walter Mentz 
is secretary-treasurer. Mr. Norton actually 
began business in Salamanca more than 40 
years ago, his first store having been opened 
on Aug. 1, 1886. The present location of 
the store is the fourth since it entered busi- 
ness. All of the sites have been on Main 
Se. 

As the first act since becoming president 
of the New York State Retail Jewelers’ 
Association, Edward Leininger, of this city, 
has appointed the following, who, with him- 
self, will represent the State organization 
at the A. N. R. J. A. convention at Mil- 
waukee from Sept. 27 to 30, inclusive: 
Charles T. Evans, Buffalo; Charles E. Sun- 
derlin and Emil J. Scheer, Rochester; L. M. 
Campbell, Canandaigua; Samuel Feldman, 
Brooklyn; R. E. Brigham, Oneonta, and 
Albert Kamp, Ossining. 
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“Treasure” Hollow-ware in the William and Mary Style. Compote, 7 inches high, $45.00. 
Water pitcher, 4 pints, $85.00 Tray, 1134 inches diameter, $65.00. Goblet, 6 inches 
high, $20.00. (Retail Prices.) 


Artistry Combined With Selling-Sense 


HE extraordinary success of the William and Mary and Mary II 
T patterns no doubt is greatly due to their supreme artistry and 

charming beauty. But important too are the sound underlying 
principles upon which these designs were founded. 


These patterns were thoughtfully designed on what the public wants: 
permanency of design and appropriateness of style. There is no better 
assurance of the lasting good taste of these patterns than the fact that 
they are designed on an authentic period style. And what could be more 
appropriate than patterns which are specially designed to fit into the decora- 
tive schemes of modern fine homes? 





Alert to the preference for dining rooms furnished in the English and 
American Colonial styles, the William and Mary and Mary II designs 
were created to fit in perfect harmony. 


Quick to appreciate these added values in Sterling Silver Tableware, dis- 
criminating hostesses, young matrons, and brides-to-be are showing en- 
thusiastic favor for these designs. And Jewelers who enjoy the reputa- 
tion of always carrying the most correct and choicest things, speak of the ey” 
William and Mary and the Mary II patterns as the most valuable lines in “a 
their store The Milliam 
; and Vary ( Style 





Promiment Spring Weddings will soon be calling for these popular The Maru Il 
patterns. Check over your stock to-day. We will supply you promptly. ve Mary 


ROGERS, LUNT & BOWLEN COMPANY 


Silversmiths ~, Creators of Distinctive Tableware 
GREENFIELD“\, MASSACHUSETTS of S 
H is Merlin 


Member of the Sterling Silversmiths’ Guild of America 





-more can not be said 
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An Important Report a OU : H 
on the German “ Pigg 
Jewelry Trade 0 e Bu- 
reau of Foreign 


and Domestic Commerce, THE JEWEL- 
ERS’ CIRCULAR is enabled in this issue 
to present the first installment of a most 
important report on the German jewel- 
ry industry which has been released 
today by the Department of Com- 
merce, in the form of a bulletin for the 
benefit of our manufacturers of jewel- 
ry in this country. This bulletin is 
based chiefly on a report of Erik W. 
Magnuson, American Consul at Strutt- 
gart, Germany, and is supplemented 
with material from the American Con- 
sulate at Frankfort and the office of 
the American Commercial Attache at 
Berlin. It deals particularly with the 
history and conditions of the jewelry 
industry at Pforzheim, at Gmund and 
at Hanau, (the three great centers of 
jewelry making in Germany). It not 
only takes the subject up briefly from 
a historical standpoint but also goes 
into detail from a trade standpoint, 
telling how the industries are organ- 
ized, the methods of production 
employed and the methods used for its 
expansion of the same in developing a 
world market. It tells even of the 
sources from which the raw materials 
are obtained, with statistics of the 
imports of precious stones and 
precious metals and gives statistics of 
German production of various lines of 
the jewelry trade from 1894 to 1925 
and the first six months of 1926. 

What our importers will be chiefly 
interested in, is the study of the export 
trade which is gone into with consid- 
erable detail and also the discussion of 
the subject of labor and wages, of em- 
ployment, of apprentice training and 
of the prospects of the industry for 
the future. 

As is well pointed out, in the “fore- 
word” written by Dr. Julius Klein, 
director of the Bureau of Foreign and 
Domestic Commerce, the greatest 
competition which American jewelry 
manufacturers have had to meet, not 
only in foreign markets, but to some 
extent in our domestic market, has 
been that of the German jewelry 
manufacturer; and the competition 
applies equally to nearly every type of 
jewelry. As Dr. Klein points out 
the German industry is organized on 
an export basis because about 75 per 
cent. of the production is absorbed by 
foreign markets. If our manufac- 


turers are to meet this competition, 
they must understand thoroughly the 
proposition that they are up against 


and where and how the German com- 
petitor has been able to obtain an ad- 
vantage over them. That the compe- 
tition in the American market is not a 
slight one, Dr. Klein explains by 
showing that German exports of 
jewelry to this country in 1926, (with- 
out including the other manufactures 
of gold and silver) were valued at 
$542,120, an increase of 56 per cent. 
over the exports of 1925 though 
slightly lower than 1924. 

The principal value of the bulletin 
will be to those who wish to meet the 
German competition in the other mar- 
kets of the world, for the report 
therein outlines how Germany’s finan- 
cial and economic conditions have 
affected the industry and also the pres- 
ent status of the industry and its future 
prospects; and it shows also what 
efforts the German manufacturer is 
making to meet and overcome the 
existing conditions unfavorable to him. 
As the director well says, “as a de- 
tailed analysis of the German jewelry 
industry, this report should be of value 
to the American manufacturer in 
throwing light on his own produc- 
tion problems. As indicating the most 
effective methods of meeting German 
competition it should be of special 
value to the exporter or to the manu- 
facturer contemplating export trade.” 





No New Organiza- gt hell Rae 
ti Needed b 7 
ees been a believ- 


Jewelers : : 
er in trade organi- 


tions. For more than half a century, 
we have given our whole-hearted and 
unstinted support to movements in the 
manufacturing, wholesale, retail and 
other branches of the industry, of the 
establishment of trade bodies that 
would do work that the merchant or 
firm could not do individually. We 
have aided in the organization of com- 
mercial, of welfare and of social asso- 
ciations in all sections and in every de- 
partment of the industry, whenever 
and wherever we have felt that the 
organization was one of a representa- 
tive character and could function for 
the benefit of the group embraced 
therein or for the trade, as a whole. 
But for some time past, we have felt 
it necessary to sound a note of warn- 
ing in regard to the formation of 
more organizations, because within the 
last 20 years our trade has not only 
become completely organized but, as 
we have said time and time again, it 
has become over-organized in a sense. 
We have become organized to a degree 
found in few, if any, other industries 








80 THE JEWELERS’ CIRCULAR 














CROBEG 
STRAP WATCHES 


10% Ligne—15 Jewel—Luminous Dials 


ILLINOIS TIVOLI CASES 


@Q/S earlote et 





Price $27.00 Each 


Subject to Jewelers’ Circular Key 


Put Up in Attractive Display Box 
with Resale Price 


Material carried in stock at all times for 


Crobeg Watches 
sf 


CROSS & BEGUELIN 


15-17-19 MAIDEN LANE NEW YORK, N. Y. 

















May 25, 1927 


of the entire world. Our retailers 
have their State and national and even 
city and district bodies; our whole- 
salers have their national and certain 
State organizations ; our manufacturers 
have their credit organizations, their 
business organizations and their or- 
ganizations to aid them in labor trou- 
bles and on protective lines. We are 
organized by territories; we are or 
ganized by subjects; we are organized 
even by industries, for as we have 
pointed out, the silversmiths, silver 
plated ware men, the watch importers, 
the platinumsmiths, the diamond cut- 
ters and in fact, each branch of the in- 
dustry has its own organization to take 
care of its own problems. In addition, 
we have our many organizations to 
fight crime, to give insurance, and to 
aid in the general welfare of the trade. 
The result is that, today, many of these 
bodies are overlapping in their work. 

The tendency should be, therefore, 
not to form new organizations but 
amalgamate, consolidate and affiliate 
the old ones in a way that will make 
them more efficient, more effective and 
less expensive. To start any new or- 
ganization along lines covered by the 
present bodies, is not only foolish but 
harmful and any effort in this line is 
clearly wasteful. 

Yet agitation for new organizations 
constantly crops out and jewelers are 
continually being urged to join this 
and that new body, which is formed for 
a high-sounding purpose. But the pur- 
pose of the organizations are not al- 
ways as altruistic as prospective mem- 
bers are lead to believe. Of course, 
sometimes the agitation for a new or- 
ganization is made in good faith but in 
such instances nearly always by 
people who are ignorant of the fact 
that organizations already exist to do 
the work proposed. More often, how- 
ever, the organization is originated for 
ulterior purposes concealed by the pro- 
moter and of these, the jeweler so- 
licited for membership, has to be par- 
ticularly on his guard. We have had 
organizations with high sounding 
names actually formed by agencies who 
sought to obtain claims; by lawyers 
who sought business; by wholesale 
firms who sought to get an advantage 
over competitors; by publishers who 
expected to increase their circulation 
and influence, and by exploiters and 
adventurers looking for a position or a 
salary. 

As attempts of this kind have been 
many in the past and will continue in 
the future, we urge jewelers who are 
solicited to join, or participate, co- 
operate or assist in the formation of a 
new organization, to study carefully 
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Will S. Abrams, United States manager 
of the Eterna Watch factories, 489 Fifth 
Ave. is on a western trip and reports en- 
couraging business. 

The Ajax Jewelry Co., was granted a 
charter of incorporation at Trenton, N. J., 
recently to deal in jewelry, at 394 Jackson 
Ave., Jersey City, N. J. 

Joseph Beilenson, representing Louis Beil- 
enson, importer of diamonds, 65 Nassau St., 
sailed last Saturday on the France going 
abroad on a purchasing trip to the European 
diamond markets. 

A. Edward Fisher, importer of diamonds, 
10 W. 47th St., returned on the Olympic 
after a four weeks’ purchasing trip. Mr. 
Fisher visited the diamond markets in Ant- 
werp and Amsterdam and made extensive 
purchases. 

Lawrence C. May, of Lawrence C. May 
& Bro., Inc., diamond importers, 20 W. 47th 
St. returned to this country last Wednes- 
day on the France after a six weeks trip to 
the European diamond markets where he 
made extensive purchases. 

Bert Elfenbein, brother of Julius Elfen- 
bein, of Julius Elfenbein, Inc., is now asso- 
ciated with the latter concern. Mr. Elfen- 
bein was formerly connected with Katz & 
Ogush, Inc., platinum manufacturers, and 
Benj. & Edward J. Gross Co., Inc., diamond 
ring manufacturers. 

It was announced last week that the firm 
of Kramer & Kramer, this city, has dis- 
solved partnership. Philip Kramer will re- 
main the sole proprietor and has assumed 
all liabilities, Morris Kramer being released 
by all creditors. Philip Kramer is engaged 
in business as a diamond importer at 95 
Nassau St. 

M. H. Shiman of M. H. Shiman & Co., 
Inc., importers of diamonds and semi-pre- 
cious stones, and manufacturing jewelers, 48 
W. 48th St., left for Europe on Tuesday, 
May 17, aboard the Berengaria. Mr. Shiman 
will visit all the European markets on a 
buying expedition in the interest of the 
Shiman concern. 

The A. Wittnauer Co., manufacturer of 
watches, 30 W. 36th St., is now broadcast- 
ing over the radio, Longines correct time. 
This servce began on Aprl 25 and is a 
daily feature at 7 and 10 p. m., from the fol- 
lowing stations: WJZ, New York; WBZ, 
Springfield; KDKA, Pittsburgh; KYW, 
Chicago; WBAL, Baltimore, and WJR, 
Detroit. 

According te an announcement made last 
Wednesday, Edward Lembeck, diamond set- 
ter, 37 Maiden Lane, has withdrawn from 
the Wollbeck Importing Co., which firm is 
now dissolved. Mr. Lembeck will continue 
the business of importing precious and semi- 
Precious stones and with him will be asso- 
ciated his brothers, under the firm name 
of Edward Lembeck & Bros. This concern 
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will continue to remain at 37 Maiden Lane. 

Charles Flaum, president of the New 
Diamond Point Pen Co., Inc., manufacturers 
of fountain pens and pencils, 333 Hudson 
St., sailed last Saturday on the Leviathan 
for his annual tour through Europe. Fol- 
lowing his usual custom, Mr. Flaum will 
make this both a business and pleasure trip 
returning sometime during August. 

A certificate of reasonable doubt was 
signed on Tuesday of last week by Judge 
Erlanger in the Supreme Court releasing 
from jail, Max Bloom, a jewelry salesman, 
who, as reported in these columns, last week, 
was convicted and sentenced to prison on a 
charge of unlawfully possessing policy slips. 
Judge Erlanger in granting the motion of 
the salesman’s attorney, indicated that there 
was an arguable question of law as to 
whether the slips Bloom had in his posses- 
sion were really policy slips. Bloom is now 
out on $1,000 bail. The jewelry salesman’s 
attorney, H. L. Kunstler has filed notice of 
appeal in the case of which Bloom was 
convicted in the Court of Special Sessions 
several weeks ago. 

Leopold Nathan, of S. Nathan & Co., im- 
porters and cutters of diamonds, pearls, pre- 
cious, synthetic and imitation stones, 71 
Nassau St., has returned from the European 
diamond markets in the interest of his con- 
cern and during the past week issued an 
interesting report on conditions. Mr. Nathan 
has established an Antwerp office for his 
concern and has been in close touch with 
the situation abroad. In his statement 
to this journal Mr. Nathan said: “Dia- 
mond prices have become firm again after 
a very slight reaction, due to the fact of 
the conflicting reports regarding the new 
mines. This has now been settled and the 
Syndicate is in control of all the new out- 
puts. You no doubt know that the British 
Parliament has restricted the digging of any 
new fields and this, together with the fact 
that there is more buying activity, has re- 
sulted in slightly higher prices. I have 
visited during my stay here, in the interest 
of my firm, all the precious and semi-pre- 
cious stone markets, and find that the feel- 
ing is considerably better than it has been 
for some time. In Paris there is the same 
brisk demand for fine emeralds and fancy 
shaped diamonds are very much in vogue.” 
Mr. Nathan returned several days ago on 
the New York. 

All production in the factories of Joseph 
W. Weeks, 5 Maiden Lane, will be sus- 
pended from May 27 until June 1, during 
which time Mr. Weeks will entertain all of 
the men who have been in his employ during 
the past year. Not only is this trip given 
in appreciation of the faithful services of 
the diamond cutters, but it is likewise a 
farewell party to the three rough diamond 
buyers who sail in the near future to London, 
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South Africa, and British Guiana. These 
men will represent Mr. Weeks in foreign 
countries and will probably be gone for a 
period of one year. A special car is to be 
attached to the Cape Charles Limited, which 
leaves the Pennsylvania Terminal, 33rd St., 
at 11:45 Thursday night, arriving 6 a. M. 
the following morning, in Virginia. From 
this point the party will motor to Stockton, 
Md., at which place they leave the mainland 
in one of the cruisers belonging to the Island. 
Madkin Island, their destination, is well 
known by the American sportsman for its 
wonderful fishing and hunting, and prior to 
coming into Mr. Weeks’ ownership was 
operated by farming interests. It is located 
on the eastern shore of Maryland and covers 
a space one third the size of Manhattan 
Island. In the form of outdoor sports, three 
of the smaller boats are going to be turned 
over to the men. A course has been staked 
off around the island and a prize will be 
awarded to the winner completing the first 
12-mile lap. The second day’s event is a 
Maryland crabbing party. The third day 
will be spent in fishing and if any of the 
cutters can identify any of the gems as their 
own by a P. K. in the heart, or a natural on 
the girdle they may take the fish home with 
them. Among the craftsmen who will sport 
themselves over the week end are the fol- 
lowing polishers, cleavers, cutters and 
sawyers: J. Walvisch, A. Zilber, J. Meyer, 
J. M. Sax, J. Vrieslander, J. Sweyd, M. 
De Nat, A. Eisenberg, M. Italiaander, H. 
Vandekar, S. J. Kane, W. Kantor, F. Pals, 
H. Calnan, G. H. Elmstrom, J. Salow, R. G. 
Weeks, J. W. Stuart, Albert Widerholt, 
T. D. Vaughan, J. H. Weeks, Joseph W. 
Weeks. 

A feature of the regular meeting of the 
Jewelers 24 Karat Club held Wednesday 
afternoon at the rooms of the organization, 
15 Maiden Lane, was the impromptu recep- 
tion given to former president David Kaiser, 
who had been ill for many weeks and whose 
first public appearance in the trade occurred 
at this meeting. That Uncle Dave appreciated 
the warmth of the welcome he received, was 
apparent from the few remarks which he 
made when called upon by President Unter- 
meyer, who presided. The meeting was 
devoted principally to routine business and 
in the absence of Secretary Ward, ex-presi- 
dent Dickinson recorded. Reports of the 
chairman of the beefsteak. committee, the 
outing committee and the newly appointed 
golf committee were received, as well as the 
treasurer’s report for April. The report 
showed that the outing will be held Wednes- 
day, June 22, at Price’s Pleasure Bay, Long 
Branch and there will be eight events out- 
side of the contests for the president’s cup. 
Chairman Croselmire, of the golf committee, 
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reported that a resolution had been passed 
to send no team to the contest of the Chicago 
Jewelers Association but to hold an informal 
golf outing or contest in the Fall. 

A. Lublin, diamond setter, 87 Nassau St., 
has moved from Room 626 to Room 615 in 
the same building. 

Frank E. Hafemann, formerly with R. G. 
Monroe & Co., is now engaged in the pearl, 
diamond and precious stone business at 1 W. 
47th St. 

The Greenbaum Specialty Co., Inc., 295 
Fifth Ave., is offering to settle with creditors 
on the basis of 25 cents on the dollar. A 
creditors’ committee has been appointed. 

“Mike” Kloville, returned last week after 
a successful trip through Ohio and New 
York in the interest of the Benrus Watch 
Co. 62 W. 47th St. Mr. Kloville reports 
business conditions good. 

The Hersch Whitestone Jewelry Co., 
formerly at 160 W. 21st St., is moving to 
101 W. 37th St., where the business will be 
located in larger quarters on the 11th floor. 
The move was made necessary by increasing 
business. 

Joseph Yokelson of the Yokelson Co., Inc., 
importer, cutter and setter of precious stones, 
sailed recently on the Paris for a visit to 
the firm’s Paris office. Mr. Yokelson expects 
to be abroad about 10 weeks during which 
time he will visit the foreign stone markets. 

It was reported last week that Bernard 
Bandier & Sons, of this city, had secured a 
30-year concession on the black diamond 
fields in the Piranhas district of the State of 
Bahia, Brazil. The concession, according to 
engineers’ reports, is said to be valued at a 
fabulous sum and may be greatly increased 
by the operations of the American concern. 

An appraisal filed on Wednesday in the 
estate of Louis Rothman, who conducted a 
jewelry store and pawnshop at 148 Park Row 
and died Jan. 22 last at 1216 Grand Con- 
course, the Bronx, showed that he left a total 
estate of $55,528. His interest in his busi- 
ness was valued at $28,316, consisting of his 
capital The assets of the business were 
$76,864. He left the estate to his wife, 
Anna Rothman. 

A deed of trust was executed recently by 
Israel Platzer, 87: Nassau St., naming Wil- 
liam A. Loeb of James J. Loeb & Bro., and 
Lawrence E. Mulligan of Mayer & Mulligan 
as trustees. The assets are said to total 
$16,000 and represent equity in pledged 
merchandise $10,000, and merchandise and 
outstanding accounts $6,000. Platzer is re- 
ported to owe about $25,000. According to 
Sternberg & Rosen, attorneys for the trustees, 
the assets will be liquidated. 

In order that their employes may enjoy 
a three day vacation, many concerns in the 
trade are closing their establishments next 
Friday night and will not reopen until the 
following Tuesday, May 31. Petitions were 
Circulated last year and for several years 
Previous but as most of the concerns in the 
Industry know the general feeling through- 
out the trade in regards to closing over 
such holidays it was not deemed necessary 
to send out new petitions this year. 
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An involuntary petition in bankruptcy was 
filed last Thursday in the United States 
District Court, Brooklyn, against Harry L. 
Fitch, retail jeweler, Hempstead, L. I. The 
petitioning creditors and their claims include 
J. W. Johnson, $449; Reed & Barton, $20 
and the Nassau Finance Co., $116, Judge 
Inch has appointed Harry L. Osterhout as 
receiver under a bond of $1,000. The peti- 
tioning creditors are represented by Stern- 
berg & Rosen, attorneys, Woolworth Bldg. 

Frederick Phfeifer, jeweler of Wood- 
haven, L. I., was arrested last week charged 
with criminally receiving stolen goods. The 
jeweler has pleaded not guilty to the charge 
and is out on bail. The arrest-of Mr. 
Phfeifer followed the capture of Joseph 
Frey of Richmond Hill, who, it is claimed, 
has admitted to the police that he has com- 
mitted more than 100 burglaries. He pleaded 
guilty to burglary in the third degree and 
grand larceny in the first degree and will be 
sentenced on June 6. 

The general committee appointed to draft 
an outline of more equitable selling terms in 
the industry will assemble at a special dinner 
meeting to be held next Friday evening, May 
27, at the Hotel Astor, at 6:30 o’clock. The 
purpose of the meeting will be to draw up 
a tentative program in relation to the entire 
matter of selling terms, to be used as a basis 
of discussion at the general conference of the 
trade to be called under the auspices of the 
Trade Practice Conference Division of the 
Federal Trade Commission. 

Abraham Rosenthal, also known as Abra- 
ham I. Rosenthal, dealer in silverware and 
novelties, 16 W. 36th St., was petitioned 
into bankruptcy, in the United States Dis- 
trict Court, this city, Monday, May 16, by 
the following creditors: Henri Zoufe, who 
has a claim for $7,000; Abe Gordon, $100 
and Pierce Holding Corp., $7,000. On the 
same day the petition was filed, Judge 
Goddard appointed Samuel W. Greenwold 
as receiver under a bond of $5,000. Accord- 
ing to the order the alleged bankrupt has 
stock on hand worth about $10,000 while the 
liabilities are said to exceed $100,000. 

A program of field sports is being arranged 
by the committee in charge of the annual 
outing of the Maiden Lane Outing Club 
which will be held on Saturday, June 4. As 
previously announced in these columns, the 
outing will be held at Oakwood Arms, Oak- 
wood Heights, L. I., and is in charge of a 
committee headed by William Lenhart. The 
usual baseball game will, of course, be the 
principal feature of the program, but other 
games being arranged by the committee are 
sure to prove unique and enjoyable. Hand- 
some prizes will be awarded to the various 
winners. Tickets can be secured from Mr. 
Lenhart, 15 Maiden Lane, or any of the 
committee. 

At the annual meeting of the stockholders 
of Marcus & Co., jewelers, 544 Fifth Ave., 
held recently the following were elected to 
serve on the board of directors: William 
Elder Marcus, Jr., Chapin Marcus, Dorothy 
Elder Marcus, Herbert L. Blackman, Louis 
E. Fougeray, Carleton E. Bryant and Wil- 
liam L. Rich. The directors elected the 
following officers of the corporation for the 
new year: William Elder Marcus, Jr., presi- 
dent and treasurer; Chapin Marcus, first 
vice-president and _ secretary; Louis E. 
Fougery, vice-president; Herbert L. Black- 
man, assistant secretary and assistant treas- 
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urer and Carleton E. Bryant, assistant secre- 
tary and assistant treasurer. 

Hyman Goldstein, located in the Jewelers 
Exchange, 82 Bowery, pleaded guilty last 
Friday in the Court of Special Sessions to 
violating the gold stamping law. Sentence 
will be imposed on June 3. Goldstein, it is 
claimed, sold to a representative of the 
Mayor’s Bureau of Weights and Measures a 
man’s watch chain stamped “14-K,” which, 
it is charged, assayed only 5.22 karats. 
When arraigned before Magistrate Gottlieb 
he waived examination and was held for trial 
in the Court of Special Sessions. His plea 
of guilty followed his appearance in 
Special Sessions last Friday morning. 
Newman Levy, of Greenbaum, Wolff & 
Ernst, represented the National Jewelers 
Board of Trade in this prosecution, which 
is one of the many cases the Board has 
helped to prosecute in its campaign to wipe 
out false stamping in the trade. 

Schedules in bankruptcy were filed in the 
United States District Court, last Thursday, 
by Samuel R. Dawson, dealer in jewelry, 
precious and semi-precious stones, 10 W. 
47th St. The liabilities are listed at $72,109 
and represent taxes due the United States, 
$2,000; taxes due New York State, $500; 
secured claims, $6,618 and unsecured claims, 
$62,991. The assets amount to $18,696 and 
include stock in trade, $3,500; household 
goods, $100; machinery, tools, etc., $1,050; 
other personal property, $1,000; debts due on 
open accounts, $12,746, and deposits of 
money in the banks and elsewhere, $300. 
The unsecured creditors include: Cohn & 
McDonnell, $26,517; LeRoy Present Co., 
$31,380; Wison & Katz, $815; Maurice C. 
Hill, $1,500; Sol H. Miller, $1,820; J. W. 
Johnson, $493; and Elva F. Dawson, $464. 
It was mentioned in the schedules that the 
Cohn & McDonnell and the LeRoy Present 
Co. obligations are evidenced by notes of 
the bankrupt which have been discounted 
with and are now doubtless owned and held 
by the Chase National Bank, National Park 
Bank, State Bank, Grace National Bank and 
Chelsea Exchange Bank. Mr. Dawson was 
petitioned into bankruptcy on Jan. 5, last. 

The Westchester Retail Jewelers’ Asso- 
ciation held its regular monthly meeting last 
Thursday night at the Elks Club, in Mount 
Vernon, N. Y. The members made this 
ladies’ night, and as a consequence the 
jewelers’ wives, sweethearts and families 
were much in evidence. The meeting was 
one of the largest ever held by the organ- 
ization, about 50 jewelers and guests being 
present. After dinner was served, the as- 
semblage listened to an interesting talk by 
Joseph D. Little, in charge of the Sterling 
Silver Galleries of the International Silver 
Co., who spoke on silverware. His talk 
was illustrated with lantern slides. FE. H. 
Hufnagel spoke as the representative of the 
A. N. R. J. A. Mr. Hufnagel touched on 
the organization’s accomplishments and also 
spoke on the Horological Institute of Amer- 
ica. Wilson A. Streeter, chairman of the 
platinum committee of the American Na- 
tional Retail Jewelers’ Association, was an- 
other interesting talker who spoke at length 
on the platinum situation and also reviewed 
the new platinum law. Following these talks 
there was a general discussion on topics of 
interest to the members. It was not until 
almost midnight that the meeting finally 
adjourned. 
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George W. Galbraith, a retired jewelry- 
maker of 10 Herbert Place, Newark, died 
Thursday morning at St. Mary’s Hospital, 


Passaic. He was injured the previous 
night in an automobile accident on his way 
from Passaic to Newark. He was 63 years 
old, the son of Benjamin Galbraith. 

William Baird of the Kost Jewelry Co., 
Jersey City, is submitting a tentative list 
of speakers for the annual convention, at 
the meeting of the New Jersey Retail 
Jewelers’ Association at Jersey City Ma- 
sonic Hall, Wednesday evening. This is the 
first meeting of the association outside 
Newark, this year. 

With characteristic enterprise, Baker & 
Co, Inc., the well known refiners and 
workers of platinum at Murray and Austin 
Sts., have established a branch office at 760 
Market St., San Francisco. It is in charge 
of L. D. Morgan, who has been the Chicago 
manager for many years. The new branch 
will prove of-great convenience to manufac- 
turers in the western part of the country, 
as it will carry a complete assortment of all 
the stock carried at the home office. This 
not only gives the Pacific Coast manufac- 
turers a perfect stock from which to make 
selection but enables Baker & Co., to deliver 
the order with the least possible delay. 

For the third time within seven months 
a show window of the firm of K. Burns & 
Co, was smashed and robbed Friday 
morning. Two men, in whose pockets police 
found a box of wrist watches and two 
boxes of bar pins, were arrested at Public 
Service Terminal after a chase throurh 
Military Park, and were held in $500 
bail by Judge Boettner in First Precinct 
Court. The value of the jewelry found in 
their pokets, which was identified as belong- 
ing to the Burns company was placed at 
$200. The robbery occurred at the Broad 
and New St. store early Friday morning. 
Two passersby testified they saw the break- 
ing of the window. They followed the men 
and pointed them out to Policemen Lueddeke 
and Rush who were standing together in 
Military Park. When the two were captured 
at the Terminal they gave their names as 
Emil Jancovitz, 2905 Grand Concourse, New 
York, and Francis McCarthy, 103 Beebe 
Ave., Long Island City. On May 11 a 
window in the same store was smashed and 
jewelry said to be valued at $1,500 was 
stolen. In October of last year the K. Burns 
& Co. store at 205 Market St., was robbed 
in the same manner, the loss at that time 
being placed at $1,000. 











Space has been leased in the property at 
the corner of Broadway and Washington St. 
to the Bengale jewelers, amounting to 20 
by 60 feet. 

The jewelry stores of Portland are at 
Present stressing the selection of appropriate 
and lasting gifts for the graduate, and em- 
ploying much newspaper space to put forth 
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the claim of the jewelry store as the correct 
place to purchase them. 

Police answered an emergency alarm last 
Friday from the jewelry store of A. & C. 
Feldenheimer Co., 379 Washington St., only 
to learn that a woman stenographer had in- 
advertently pushed one of the six alarm 
buttons about the store. Within three min- 
utes after the A. D. T. alarm sounded 
police were at the store. 

Mrs. Agda Theresia Fety, wife of George 
Fety, jeweler at 10th and Yamhill Sts., died 
very suddenly May 12, after but a few hours’ 
illness. She was stricken with apoplexy the 
evening before while entertaining some 
friends and relatives at her home at 604 E. 
Madison St. Mrs. Fety had lived a long 
time in Portland, and had a large circle of 
friends. She was born in Sweder Jan. 22, 
1878, and besides her husband is survived by 
a brother and five sisters. The funeral was 
held Saturday afternoon with final services 
at the Portland Crematorium, the body being 
kept at the residence until then. 








Buffalo Retail Jewelers Hold Monthly 
Meeting and Discuss Co-opera- 
tive Advertising 


Burrato, N. Y., May 20.—Group adver- 
tising as a means of stimulating Christmas 
sales, was one of the principal topics of 
discussion at the regular meeting of the 
Buffalo Retail Jewelers’ Association, held in 
the Hotel Statler last night. 

The subject of newspaper advertising was 
presented by Edward Leininger, newly elect- 
ed president of the New York State asso- 
ciation, who declared that if legitimate 
jewelers who did a cash business hoped to 
compete with instalment houses they would 
have to buy space in local dailies. 

Mr. Leininger suggested that appropriate 
copy be prepared by some firm specializing 
in advertising and that it contain the names 
of every firm contributing to the campaign. 
He promised to offer the plan in more tangi- 
ble form at the next meeting of the local 
association on July 21, and urged that mem- 
hers. ponder over the suggestion in the 
meantime. 

The members went on record as favoring 
the holding of an annual Summer outing in 
August, to which the wholesalers and manu- 
facturers would be invited, the time and 
place to be decided at the July meeting. In 
recent years such an outing has been held 
under the auspices of the 24-Karat Club, 
with the retailers as guests. 

President Jerome A. Scherer, of the local 
association, congratulated Mr. Leininger on 
his election as chief executive of the State 
organization and pledged the support of the 
local members in any program he should un- 
dertake. 

Mr. Leininger thanked Mr. Scherer for 
his good wishes and declared that he would 
do his utmost to justify the confidence which 
had been placed in him. 

In concluding the meeting, a resolution 
was adopted thanking the Hotel Statler’s 
management for the efficient manner in 
which they had catered to the delegates to 
the State convention held here in April. 








Laurence L. Baker will engage in the 
jewelry business at Sacred Heart, Minn. 
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the purpose and control of the new 
body before acting on the subject. 
First, they should find out whether 
the organization intends to do work 
that is within the scope of a trade or- 
ganization already existing and if so, 
to discourage the project in every way. 
On the other hand, if they think there 
is a reason for the new organization, 
before joining they should assure them- 
selves that it is no one man organiza- 
tion or within the control of a single 
individual or corporation, also that it 
is thoroughly representative of the 
trade and that its activities as well as 
policies are under the direction of pub- 
lic-spirited jewelers who will work 
for the benefit of the industry at large 
and not for the glory, aggrandizement 
or advantage of any individual or firm. 

Our endeavor at all times should be 
not to create more organizations in this 
highly organized industry but use our 
efforts to make those which we already 
have, function more effectively. 








Appraisers Fix Classifications of 
Beaded Necklaces 


Importers in New York have just been 
advised regarding the correct classifications 
of various kinds of beaded necklaces. It 
seems that there has been considerable con- 
fusion regarding these classifications, with 
the result that, during the past week, this 
matter was placed before the customs ap- 
praising officers at New York. For the 
guidance of merchants who handle neck- 
laces, the following classifications have been 
noted by the customs authorities: 


Necklaces of beads in imitation of 
precious or semi-precious stones loosely 
strung 45 per cent. Par. 1403. T. D. 
41024. 

Necklaces of beads in imitation of 
precious or  semi-prescious _ stones, 
clasped, knotted between beads, with or 
without clasps, or finished in a condi- 
tion ready to be worn as imported, 80 
per cent. ad valorem. Par. 1428. T.D. 
42151. 

It is understood that beads to come 
within the meaning of imitation pre- 
cious or semi-precious stones must be 
of a composite glass (lead content). 
T. D. 41024, 

Bead necklaces, not in imitation of 
precious or semi-precious stones, loosely 
strung, 35 per cent. ad valorem. Par. 
1403. T. D. 41024. 

All other bead necklaces, whether of 
a composite glass or not, clasped, knot- 
ted between beads, or in a finished con- 
dition ready to be worn, 80 per cent. ad 
valorem. Par. 1428. T. D. 42151. 








Joe Zalinsky has opened the Elgin Watch 
Repair shop at 58 Douglas Ave., Elgin, Ill. 











Edward Kahn, Somerset, Ky., and Carl 
Cameron, Morristown, Tenn., were visitors 
in Cincinnati last week. 

Edgar Noterman and his brother, Roland, 
eminent commander and swordbearer, re- 
spectively, of Covington Commandery, 
Knights Templar, together with Ed H. 
Croninger, are the jewelers of the com- 
mandery who are attending the annual Ken- 
tucky State conclave at Pineville, Ky., this 
week. 

Lewis G. Bernard, nephew of the late 
Democratic politician of the same name in 
Cincinnati, has become associated with the 
D. Jacobs’ Sons’ Co. as a road representa- 
tive. He is now on a short trip through 
Ohio, but will start out for the northwest in 
June for his first long trip in the interests 
of the Jacobs concern. 

Jesse Phillips, of the Richter & Phillips 
Co., acted as host to the baseball club that 
plays for the firm under the name of Jewel- 
ers, Sunday. The team defeated the St. 
Marcus nine, 6 to 3, in six innings, and then 
the players fell upon the food that Mr. 
Phillips had prepared for them at Marie- 
mont, the model town located near Cincin- 
nati 

“Uncle Moe” Schwab, head of the M. 
Schwab Jewelry Co., underwent an opera- 
tion on the eyes at Dr. Derrick T. Vail’s 
private hospital, Monday. He was reported 
to be making rapid recovery from the op- 
eration. “Uncle Moe,” as he is best known 
to jewelers in Cincinnati, is one of the vet- 
erans of wholesale dealers in the Queen 
City. 

The first announcement about the annual 
picnic of the Cincinnati Wholesale Jewelers’ 
and Manufacturers’ Association has been 
distributed by the entertainment committee. 
It will be held at White Villa, Ky., Tues- 
day, June 11, and the next announcement 
that will be sent out will contain all of the 
details about the annual fun-making occur- 
rence. 

A second dividend of 5 per cent. was de- 
clared at a meeting of creditors of Carl A. 
and Jerome Thoma, bankrupt wholesale 
jewelers, formerly doing business as Thoma 
Bros. in the Gwynne building. Charles T. 
Greve, referee in bankruptcy, called the 
creditors in session Saturday to declare the 
dividend, which is the second to be created 
since the firm went into the hands of the 
courts. 

The Sterling Glass Co. has effected a vast 
number of changes in its showrooms in the 
‘plant at the top of the Eden Park inclined 
plane overlooking the Ohio river and has 
sent out special invitations asking prominent 
Cincinnatians and others to visit the re- 
modeled place. The plant is situated on the 
very crest of the first hill, overlooking the 
basin or downtown district of the city, and 
commands a magnificent view of the Ohio 
river and the long range of Kentucky hills. 
The company manufactures a complete line 
of glassware. 

Although the definite date has not been 
decided upon, the Gruen Athletic Associa- 
tion, which controls the Gruen Bowling 
League, contemplates holding its annual out- 
ing at the Summer home of Harold R. 
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Haerr at Twightwee on the Little Miami 
river, some time in June, The festivity is 
the most important of any cuting and is to 
be staged at the Lyriz Club. A program 
is in the process of making to cover all 
sports for the afternoon and evening, and tlie 
different members who established records 
during the bowling season wilj be presented 
with trophies, 

The Potter bowling team, of which Hugh 
Stewart, auditor of the Wadsworth Watch 
Case Co., is a member, lost the championship 
of the Hamilton County Bowling League 
by a single game to a team known as the 
“Undertakers.” Potters finished with 70 
won and 32 lost, having an average of 
985-23 pins to a game over the season. The 
Chief’s Five, which formerly rolled under 
the name of the “Jewelers” finished second to 
last in a league of 18 teams, because it could 
only win 27 games out of i02 rolled. Chief 
William Huber and William H. Pohlmeyer, 
diamond dealers, roll with the team. 

Sig Strauss, president of the diamond firm 
of Sig Strauss & Co., learned upon his re- 
turn to Cincinnati from an eastern trip that 
he had been elected a director of the Cin- 
cinnati Better Business Bureau. Mr. Strauss 
feels elated over the election because his 
representation of the jewelry industry is as- 
sociated with that of leading bankers and 
merchants in the Queen City. Mr. Strauss 
also is a director of the National Jewelers’ 
Board of Trade, and chairman of the local 
Good and Welfare Committee. He has been 
especially zealous in watching fraudulent ad- 
vertising by some of the time payment 
jewelry establishments here. 

Recent visitors at Time Hill, The Gruen 
Watch Co. on McMillan St., include: V. E. 
Chittendon, W. J. Frank Co., Akron, O.; 
O. S. Searles, Searles & Co., Newport, Vt.; 
F, A. Chartres, Chartres, Ltd., Sydney, 
Australia; Julius Young, H. Morton & Co., 
Oakland, Cal.; William M. Irion, Sr., Matt 
Irion & Sons, Louisville, Ky.; Mrs. Luthy, 
Coppet, Switzerland; N. M. Friedman, Nor- 
man Jewelry Co., McKeesport, Pa. The 
first Summer outing of the Idlewhile Club 
of The Gruen Watch Co. will be held at the 
Lyric Club, at Twightwee on the Little 
Miami river. Members of the club will 
spend the entire day at the place. 

The Gift Show that will be given by the 
Cincinnati Wholesale Jewelers and Manu- 
facturers’ Association will be held in the 
French ballroom of the Hotel Gibson, Aug. 
29 to Sept. 2, inclusive. It will be strictly 
a Cincinnati affair as none but local firms will 
be permitted to exhibit any articles in the 
show. The show, as it now stands, is in the 
hands of seven wholesale jewelers, who were 
selected by J. Harvey Phillips, of the Richter 
& Phillips Co., after he had been named 
chairman. The other six include: Clarence 
Loeb, L. Loeb & Sons; Eli Gutmann, L. 
Gutmann & Sons; Arno Dorst, of the Dorst 
Co.: Herbert C. Schwab, of A. G. Schwab 
& Sons; Mose Schwab, of the M. Schwab 
Jewelry Co., and Orville Fuller, of the E. & 
J. Swigart Co. The first move of the com- 
mittee is to raise a guarantee fund which it 
has set out to do. The show will be made 
up of a series of booths which will be sold 
at around $100, each and the committee in- 
tends to sell enough booths to defray the ex- 
penses of the entire project. “We have 
enough firms in this city to furnish all arti- 
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cles needed for such a show, and it will be 
purely a product of the Queen City,” de- 
clared Chairman Phillips. ‘“AIl wholesale 
houses will display the goods they have on 
hand, but we will not permit any manufactur- 
ers from other cities to come in.” The show 
will be held during the last week of the Fall] 
Fashion pageant of the Chamber of Com- 
merce, and it is expected to attract a great 
many visitors to this city. 








Salt Lake City 


The Daynes Jewelry Co., of this city, 
celebrated its 65th anniversary last week. 

A. Q. Robinson, Mount Pleasant jeweler, 
is back at his store following an extended 
visit with a married son in southern Cali- 
fornia. 

Raymond E. Boes, manager of the Boes 
Jewelry Co., has returned from California 
where he has been spending the past month 
convalescing from an illness. He is much 
improved. 

J. Fred Daynes, manager of thhe Daynes 
Jewelry Co., pioneer jewelry firm, is at his 
home again following an operation in the 
Latter-day Saints’ Hospital of this city. Mr. 
Daynes hopes to be able to return to his 
desk at the store at an early date. 

On Friday, May 13, Wm. M. McConahay 
conducted a special sale in which he offered 
odds and ends of jewelry and kindred mer- 
chandise, calling the event his “Jinx Sale.” 
Windows of neighboring stores carried signs 
containing a finger pointing to the Mc- 
Conahay store and bearing “Mac’s Jinx Sale 
North,” or “Mac’s Jinx Sale South,” ac- 
cording to the location of the co-operating 
store. 

Melrose Lister, the 20-year-old confessed 
robber of the home of Joe. Goldstein, local 
jeweler, some weeks ago, has been sentenced 
to an indeterminate term in the State Prison 
with the recommendation that he be required 
to serve 12 years. “I do not want to be 
unfair,” said the Judge in making the recom- 
mendation,“but when you robbed the Gold- 
stein home with a loaded weapon, which 
I have no doubt you would have used to kill 
had any one resisted you, you were a poten- 
tial murderer.” Lister entered the home of 
Mr. Goldstein when a maid servant was alone 
in the house with Mrs. Goldstein’s aged 
mother and proceeded to tie the two women 
to a bed after menacing them with a loaded 
pistol. When Mr. and Mrs. Goldstein re- 
turned they were also confronted with the 
pistol and forced to submit to indignities. 
The convicted youth took considerable 
property from the home, which was later 
found by the police. 











The World Merchandise Corp., dealer in 
general merchandise, New York, was 
petitioned into bankruptcy recently in the 
United States District Court, that city. The 
liabilities are placed at $20,000 and the con- 
cern is said to have assets amounting to 
about $5,000. The creditors instituting the 
action include: George Branssen Co., $633; 
Dunn Bros., $46, and Henry Lissa & Co. 
$10. In an order signed on the same day 
the petition was filed, Judge Goddard ap- 
pointed J. Oppenheimer as receiver under a 
bond of $2,500. 
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Chicago Notes 





Dave Goldstone, of the Blauer-Goldstone 
Co., left recently on a business trip through 
Iowa, calling on his retail trade. 

O. F. Samuelson, of the sales force of the 
Towle Mfg. Co., just completed an extended 
business trip through his western territory. 

Joseph Rifkin, of Rifkin & Hart, New 
York, spent the past week in Chicago visit- 
ing the trade en route to his middle west 
territory. 

Anthony True, 31 N. State St., is again 
able to resume his duties, after being home 
for the past week on account of an attack 
of rheumatism. 

Roland W. Esterly, Duluth, Minn., spent 
several days of the last week in Chicago 
looking over markets and visiting with rela- 
tives and friends. 

John Lang, Jacksonville, Tex., arrived in 
Chicago recently and enrolled at the North- 
ern Illinois College, where he is taking up 
a course in optics. 

Richard S. Wormser, pearl importer at 
22 W. 48th St., New York, was a visitor in 
Chicago last week meeting old acquaintances 
and calling on the trade. 

Arthur L. Fisher, buyer of the silver- 
platedware department of the Norris, Alister- 
Ball-Bridges Co., is spending a couple of 
weeks in the east visiting various silver fac- 
tories. 

B. O. Hess, Chicago representative for 
the Frank Krementz Co., just completed a 
business trip through the east, where he 
spent several weeks in visiting with the re- 
tail trade. 

“Ted” Tracy, Juergens & Andersen Co., 
just completed a trip through Minnesota and 
other points in the northwest. He reports 
having had good business and was away for 
three weeks. 

M. Iralson, diamond dealer with offices on 
the eighth floor of the Columbus Memorial 
building, will return to Chicago this week, 
after spending two weeks in the south call- 
ing on the trade. 

Among the retail jewelers in Chicago dur- 
ing the past week looking over the markets 
were: George E. Esperson, Waterman, III. ; 
William E. Trein, Dixon, Ill.; Arthur Chap- 
man, of J. R. Chapman & Co., Oshkosh, Wis. 

“Timothy” Hay, of David Hay & Co.,, 
with headquarters in the Columbus Memo- 
tial building, returned last week from a trip 
through the northwest. Mr. Hay was only 
gone for about 10 days and reports business 
as fair, 

Louis Rasmussen, representative for the 
Stein & Ellbogen Co., is spending a few days 


at the home office in the Columbus Memo- 
rial building replenishing his stock. Mr. 
Rasmussen just completed an extended trip 
through the west and is again leaving for a 
trip through Colorado, 

Percy D. Lucas, representing the Schumer 
Bros. Co., Cincinnati, O., arrived in Chicago 
last week from a three weeks’ business trip 
through his eastern territory. He will re- 
main here for a few days before starting 
out on his territory again. 


George W. Cureton, Chicago manager for 
the Newall Mfg. Co., left last week for 
Providence, where he will spend a couple 
of weeks visiting at the home office and 
factory. Before returning to Chicago, Mr. 
Cureton will spend a few days in New York 
on business and pleasure. 

J. S. Lewis, of J. S. Lewis & Co., retail 
jewelers at Ogden, Utah, and Mrs. Lewis 
were visitors in Chicago during the past 
week. While here they called on friends 
and visited with members of the trade. They 
left here to visit points east, combining the 
trip with business and pleasure. 


Robert C. Anstead, retail jeweler, located 
in the Ambassador Hotel at Los Angeles, 
Cal., stopped off in Chicago last week for a 
few days to call on some of his friends en 
route to New York. He left New York 
this week for Europe, where he expects to 
spend about two months visiting the foreign 
markets in search of gift wares. 

William Schwab, of J. R. Wood & Sons, 
New York, arrived in Chicago on Monday 
of this week and is spending several days 
here visiting at their local office. This is 
Mr. Schwab’s first visit to the newly en- 
larged quarters on the 10th floor of the 
Heyworth building. This firm formerly was 
located on the 18th floor of the same build- 
ing. 

It was rumored in Chicago recently that 
the partnership of Smith & McGuire, retail 
jewelers, Joliet, Ill, had dissolved partner- 
ship. Centius Smith spent some time in 
Chicago during the past few weeks shopping 
and purchasing fixtures for the new store 
he is opening in the Rialto building of that 
city. He expects to celebrate the grand 
opening of the store some time this week. 

George H. Thomas, manufacturers’ repre- 
sentative, left on Monday of this week, ac- 
companied by his wife and daughter, Mrs. 
Hugh T. MclIlwain, to motor to Bethlehem, 
Pa., the home of the MclIlwains’. En route 
Mr. Thomas will visit the retail trade in 
the interest of the firms he represents, and 
before returning to Chicago will spend a 
few days in New York visiting factories and 
friends. 


O. K. Steuwer and J. W. Dodge, Jr., have 
opened a sales office for the Norris, Alister- 
Ball-Bridges Co. at 145 Madison Ave., Mem- 
phis, Tenn. The official opening of this 
sales office was Friday and Saturday, May 
20 and 21, which was attended by many 
jewelers in the adjacent territory. Sidney 
Y. Ball, president; J. M. Kucera, treasurer, 
and George M. Brasch were on hand for the 
opening to welcome the visitors. 

At a recent meeting of the directors of 
Abe Wolf, Inc., retail jewelers at 112 S. 
Dearborn St., Frederick R. Hauser was 
elected vice-president of the corporation. 
Mr. Hauser is well known to the retail and 
wholesale trade through the east and middle 
west. Before his associations with Abe 
Wolf, Inc., about a year ago, he was con- 
nected with some of the largest retail stores 
in New York, Detroit and Chicago. 

Ernest Block, manufacturers’ representa- 
tive, with offices in suite 1104 Heyworth 
building, announced last week that he had 
made satisfactorily arrangements with H. 
Zwygart, Inc. New York, to represent 
them in Chicago, the middle-west and the 
Pacific Coast territory. H. Zwygart, Inc., 
are importers of both men’s and women’s 
Swiss watches. Mr. Block will handle this 
line in connection with his other lines. He 
will leave this week on a six weeks’ busi- 
ness trip through the northwest, and west 
as far as the Pacific Coast. 

Maurice Krause, doing business as M. 
Krause & Co., wholesale jewelers at 5 N. 
Wabash Ave., who several weeks ago sus- 
tained a loss by hold-up, has found it neces- 
sary to consult with his creditors with refer- 
ence to the condition in which this loss has 
left him and has placed his entire affairs in 
the hands of the Chicago Adjustment Com- 
mittee of National Jewelers Board of Trade. 
An audit and appraisal are now being made 
and a complete report will be submitted at a 
creditors’ meeting. It has been rumored that 
one of his brothers will come to his assist- 
ance and will work out satisfactory arrange- 
ments for creditors. 

The B. & P. (Buyers and Peddlers) of 
Chicago, held their first golf tournament of 
the season last Thursday, at Idlewilde Coun- 
try Club. There were 18 players participat- 
ing for the 21 prizes. This assured each 
player a nice prize. Low net for the day 
was won by Frank Moran, “Bill” Schumann 
was a close second and Sidney Israel and 
Charley Brown tied for third place. The 
day was ideal for golf and the players were 
on the course early. Luncheon was served 
in the clubhouse, and over cigars Frank 





(Continued on page 88) 
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Newburger presented Milton Sandfelder 


with a loving cup that expressed the re- 
spects from the association for his efforts 
in assisting to stage the party. 

J. Milhening, Inc., announce the removal 
of the Chicago sales office to the sixth floor 
of the Goddard building, 27 E. Munroe St. 

J. A. Nolan, representing the Newall Mig. 
Co., just left on a business trip through his 
regular territory. He will be gone until the 
first of the month. 

D. J. B. Prins, of Son & Prins, diamond 
importers, is making a business trip through 
his southern territory. He will return home 
about the end of this month. 

M. J. Karpeles, of the Karpeles Co., Provi- 
dence, R. I., arrived in Chicago on Monday 
of this week, and is spending a few days 
visiting with J. M. Ritter and R. B. Piawaty, 
who have charge of their Chicago office. 

Mathew Payton, of the H. Payton Co., 
Providence, R. L, spent a few days of the 
past week in Chicago visiting with Ernest 
Block there, Chicago representative. Mr. 
Payton is making a trip through the east. 

Reginald Coulson, assistant general time 
inspector of Ball Time Service at Winnipeg, 
and associated with the Winnipeg office of 
the Norris, Alister-Ball-Bridges Co., spent 
a few days in Chicago last week visiting the 
home offices. 

J. Vincent Huber, of the George H. Fuller 
& Sons Co., traveling out of the Chicago 
office located on the 10th floor of the Hey- 
worth building, left last week on a business 
trip through Ohio. He will be gone for 
about two weeks. 

I. S. Richter, manufacturers’ representative 
with offices on the 7th floor of the Hey- 
worth building, went to St. Luke’s Hospital 
last Saturday to undergo a minor operation. 
He expects to be away from business for 
about four weeks. 

J. M. Selonek, of the Karpeles Co., spent 
the past week in Chicago visiting at their 
local office and calling on members in the 
trade. He left here for Kansas City, where 
he spent a few days on business before re- 
turning to Providence. 

Ralph Gerth has joined the force of the 
National Jewelers’ Board of Trade at the 
local offices in the Garland building. Mr. 
Gerth recently came to Chicago from Wash- 
ington, D. C., where he was connected with 
an advertising concern. He will call on the 
jewelers in Chicago as a reporter. 

The Humphrey Gift Shop at 3300 W. 
Madison St., which has been in financial 
trouble for some time, is now in bankruptcy. 
An involuntary petition was filed last week. 
The liabilities are approximately $6,000, and 
assets are estimated at $500. A 30 per cent. 
settlement was offered creditors at a recent 
meeting. 

Charles H. Fuller, of George H. Fuller 
& Sons Co., accompanied by Mrs. Fuller and 
Mrs. James E. Blake, wife of James E. 
Blake, of James E. Blake Co., Attleboro, 
Mass., left here last Thursday morning to 
motor back to Pawtucket, R. I. Mr. Fuller 
spent about 10 days at the local office in 
Chicago, visiting with friends. 

An involuntary petition in bankruptcy was 
filed last week against the Toyo Importing 
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Co., of 300 S. Michigan Ave., and against 
Tomihei Maruyama, and Hanju Nakagawa, 
proprietors, as individuals. The liabilities 
are $55,000, with assets at $25,000. At a re- 
cent meeting of creditors a settlement offer 
of 60 per cent. was submitted. This is to 
extend over a period of time. 

Members of the Chicago Jewelers’ Asso- 
ciation will hold their next monthly meeting 
on Thursday, May 26, at Mandel Bros.’ 
Ivory room. At that meeting, three amend- 
ments to the Constitution and By-laws will 
be presented. The golf committee will also 
submit a very interesting and important re- 
port. At the last directors’ meeting a nomi- 
nating committee was appointed, consisting 
of Frank Milhening, chairman; G. V. Dick- 
inson and John R. Sproehnle. 

Klein & Co., credit jewelers, are now lo- 
cated in their beautiful enlarged quarters on 
the 8th floor of 173 W. Madison St. The 
executive offices are very elaborate in deco- 
rations and furnishings. The furniture is in 
walnut and the walls are paneled to corre- 
spond. The floors are covered with carpet 
in a small blue and gray design and windows 
are decorated with blue drapes. There are 
three executive offices, a buyers’ room, dia- 
mond and stock rooms and general offices. 

Franklin W. Dean, who was connected 
with Despres, Bridges & Noel for over 21 
years as credit manager, has accepted the 
position of general manager of the Blauer- 
Goldstone Co. Mr. Dean has been one of 
the outstanding figures in the jewelry in- 
dustry in Chicago for a great many years, 
and takes complete charge in his new posi- 
tion. With this change, the Blauer-Gold- 
stone Co., which has specialized in Navarre 
pearls and diamonds, is having a complete 
reorganization and going ahead with an ex- 
tensive program of expansion. 











TRADE CONDITIONS 


Both retail and wholesale jewelers in Evansville 
and other towns in southern Indian report that the 
cold, rainy weather that has prevailed in this 
section off and on for the past month, has inter- 
ferred to a great extent with trade. In spite of 
this the retailers say they have been doing a fair 
amount of business, and believe that as soon as 
the weather becomes more settled, there will be a 
picking up in almost every line of trade. The 
floods in the south are affecting business to a cer- 
tain extent in this section, and probably will con- 
tinue to do so for some time to come. Reports 
from many of the rural sections in southern In- 
diana, southern Illinois and western and northern 
Kentucky are to the effect that trade is rather 
sluggish, and that farmers are late in their Spring 
planting. 





T. C. Bayse, leading retail jeweler at 
Rockport, Ind., was here on business a few 
days ago. He says trade in his town has 
been holding its own very well of late. 

Reports from Cannelton, Petersburg, Vin- 
cennes and other towns in this part of the 
State say that trade has been only fair dur- 
ing the past month, but better times are 
looked for with the coming of better 
weather. 

Local dealers in china and glassware say 
their trade for April and May of this year 
will compare quite favorably with that of 
the same months last year and that they 
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are looking for business to continue fairly 
good all Summer. 

William B. Carleton, local correspondent 
of THe JEweELers’ Circuar, will make two 
addresses on Memorial Day, Monday, May 
30, one at Tennyson, Ind., in the forenoon 
and the other in Maple Grove Cemetery at 
Boonville, Ind., in the afternoon. 

Charles Hebner, of the Hebner Jewelry 
Co., Boonville, Ind., will arrange a camping 
party in a short time, to go to Blue river, 
near Milltown, Ind. where he and his 
friends will spend a week or 10 days in 
camp. It is said that Blue river is one of 
the greatest fishing spots in this part of the 
State. 

fred Heinzle, retail jeweler at Tell City, 
recently had a window display that attracted 
a great deal of attention in that city. It 
was a huge castle, surrounded by a bed of 
flowers, and in the center of the flower-bed 
were many diamonds and other precious 
stones. Mr. Heinzle takes great pride in 
his window displays. 

Mussel-shell operations along the rivers 
in this section will be late in starting this 
Summer, owing to the fact that the ex- 
cessive rains have kept most of the rivers 
up and in some instances they have been at 
flood stage off and on since the first of the 
present year. In years gone by this indus- 
try has given employment to many people, 
but as the shell supplies in many of the 
rivers becomes exhausted fewer men are em- 
ployed. Some of the pearl-button factories 
in southern Indiana and southern Illinois 
are being operated on good time. 

The 12th annual anniversary sale of C. R. 
Boemle, well-known retail jeweler of 311 
8th St., here, started on Thursday, May 19, 
and will come to a close on Saturday, May 
28. Mr. Boemle has announced that every 
article in his well-stocked store will be sold 
at from 20 per cent. to 50 per cent. discount 
ana he is looking for the largest and most 
successful sale in his history. In addition 
to jewelry and silverware, he has a large 
supply of hand-painted chinaware, secured 
from the Ichenhauser store, in this city, 
which went out of business a few weeks 
ago- For a number of years back Mr. 
Boemle has been the official clock and watch 
repairman for the Chicago & Eastern 
Illinois Railroad Co. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week ending May 21, 1927 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin... $1,089,103.83 
Gold bars paid depositors.......... 50,010.51 


Total $1,139,114.34 


Of this, gold bars exchanged for gold 
coins are reported as follows: 


ay 


Date Exchanges 
AMY BOs wisaewen ws Ge esdcaseseseuse $567,896.14 
is OS Sis Siac bea Galae SESS eS oars 87,115.01 

‘ | ere ee re ore 118,760.75 
” BON RGetricat aidan wR anaes Rew ee OT 81,793.87 

mR. MAND wre ests wine Denies Bib ae NG aes 197,596.59 
Bhica cies caie dew nas baw antes 35,941.47 

BA ik ach 5ES 4G eke Sea aes $1,089,103.83 








Centus Smith will open a jewelry store in 
the Rialto Square building on Van Buren 
St., Joliet, Ill. 
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Retail jewelers report that trade is im- 
proving with the approach of the June wed- 
ding and graduation season and they look 
ahead to a brisk trade during June. 

R. Christenson and G. C. Best have bought 
out the store of W. E. Smith at Jeffer- 
son, Wis. 

H. E. Hinners, Racine, is conducting an 
auction sale, after which he will discontinue 
business. 

F. L. Wright, retail jeweler at Racine, is 
conducting a closing out sale and will dis- 
continue business as soon as all of his stock 
has been sold. 

William F. Gollberg and Ray Wichtowski 
ef the William F. Gollberg Co., spent the 
past week-end at the home of Mr. Gollberg’s 
parents at Okauche Lake. 

Edward J. McGraw, retail jeweler at Hil- 
bert, Wis., was married May 10 to Miss 
Ann Vollmer. Mr. McGraw attended the 
State convention at Fond du Lac. 

James Havlista, O. H. Bingenheimer Co., 
visited many of the jewelers around Fond 
du Lac on his return trip from the conven- 
tion. “Jewelers in that district all report a 
fair business and are optimistic as to the 
outlook for the coming year,” Mr. Havlista 
states. 

The following jewelers called upon Mil- 
waukee wholesalers during the past week: 
H. H. Stern, Princeton; W. Wedyck, Mrs. 
Esteberg and J. B. Kimball, Waukesha; 
O. C. Boelte and E. Kwapil, Columbus and 
William Liulerich, Racine. 

J. J. Krieger, Milwaukee manufacturing 
jeweler who moved, about a month ago, into 
the Enterprise building, has installed an en- 
graving department with Henry Van Heuvel 
in charge. Mr. Van Heuvel was formerly 
with the Esser Jewelry Co. 

Among other attractive features at the 
Wisconsin State convention which, at the 
present time is being discussed by many of 
the local jewelers, was the display of J. C. 
Dowd & Co., of New York city. The com- 
pany exhibited a line of ivory and hollow 
novelties for the coming Christmas season. 

C. E. Beswick, veteran Delavan, Wis., 
photographer, has bought the store and stock 
of the Shaver Jewelry Store at Racine, Wis. 
A. V. Austin, well known jeweler and watch- 
maker will take care of the watch and 
jewelry repair department. Optometry, re- 
pairing and fitting of lenses will be a new 
feature of the. store. 

Pelkofers, Inc., is the name of the new 
jewelry and gift shop which has been opened 
at Sheboygan. Officers of the new firm 
include Eugene Pelkofer, president; George 
A. Riddell, Sr., vice-president; and George 
A. Riddell, Jr., secretary-treasurer. The 
firm has installed a complete line of silver- 
ware, clocks and all kinds of jewelry, and 
it will also emphasize imported novelties and 
other articles which will make suitable gifts 
for parties and for other occasions. 

A pair of hand-painted French bisque 
earrings brought to Milwaukee by William 
J. Schmidt, of 185 35th St., a musician, 
and believed to be a part of the Russian 
crown jewels, were seized here recently 
by customs agents for non-payment of duty. 
Attention of the customs authorities was 
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directed to the earrings by a newspaper 
account of Mr. Schmidt’s adventure in com- 
ing into possession of them. Mr. Schmidt 
bought the earrings in 1922 from a beautiful 
young woman who was ill in the Mommsen 
Sanatorium, Berlin, and who is believed to 
have been Anastasia, grand duchess of 
Russia, daughter of Nicholas, the last of 
the czars. Mr. Schmidt and his daughter 
were approached in Charlottenburg, a suburb 
of Berlin, by a suave, well-dressed man who 
spoke German with an accent. The man 
asked Mr. Schmidt if he, as a _ wealthy 
American, would be interested in buying 
some rare jewelry. The next day, by ap- 
pointment, Mr. Schmidt and his daughter 
went to the sanatorium where they bought 
the earrings and were shown a dazzling 
brooch set with: three immense diamonds. 
These were offered for $5,000 in the presence 
of the mysterious invalid beauty with the 
explanation that she, the grand duchess, 
was in need of money. Lacking sufficient 
funds, Mr. Schmidt arranged to return in a 
week, and when he did the stranger told 
him the duchess no longer was in need, as 
the Dowager Queen Dagmar of Denmark, 
her grandmother, had appeared and paid 
her bills. The earrings have been seized 
by John J. Shea, Chicago customs agent, and 
placed in the vaults of Collector of Customs 
Walter Wilde at the federal building. They 
are said by experts to answer minutely the 
description of a pair of earrings famous 
among the crown jewels of Russia. Mr. 
Schmidt paid $20 for them at the time he 
bought them in Germany. They are of hand- 
painted French bisque, antique in design, 
with golden lights glinting in inch-long 
pendants. Dimly visible is the worn engrav- 
ing of a St. Petersburg jeweler’s name. 
They are being held pending decision as to 
whether penalty shall be imposed because 
they were brought into the country without 
being declared. If classified as antiques, the 
earrings may be duty free, but a penalty 
may be imposed because they were brought 
into the country without being declared. 
The penalty for non-declaration of dutiable 
articles is the payment of full value plus 
duty, and the maximum penalty for wilfully 
and knowingly smuggling dutiable goods 
into the country is $5,000 fine or two years 
imprisonment or both. 








June brides and grooms for miles around 
Rochester, N. Y., trooped in hundreds to the 
Joseph Klen Jewelry Co. store at 82 E. 
Main St. during the three weeks’ exhibit of 
the “Evolution of Silverware,” staged in an 
adjoining vacant store by Joseph Klem, pro- 
prietor. The exhibit showed, graphically, the 
evolution of table silver from the Leadville 
ore to the finished dining-room product. 
Holmes & Edwards’ product was used. Mr. 
Klem leased three extra windows for the 
set-up. Pictures in the background illus- 
trated the processes of refining, shaping, 
plating and polishing. Inside were set-ups 
of correct table form, silverware styles, cases 
and prices. The exhibit, during the last 
weeks of April and the first week in May, 
was particularly advantageous due to the 
usual Spring demand for silverware, Mr. 
Klem reported. Besides the hundreds inter- 
ested in silverware, scores of other prospec- 
tive purchasers were attracted by the nov- 


elty. 

















. Broer Co., paid 
a visit to Port Huron last week, calling on 
the trade and renewing old acquaintances. 

W. W. Bridges, Marine City, and L. R. 
Mix, of Birmingham, were in Detroit last 
week buying new merchandise for the early 
Summer trade. 

W. R. Schook, Capac, paid a visit to the 
wholesale houses in Detroit last week. Like 
many other jewelers in the up-State section 
he is looking forward to a good business. 

Arthur Tuchtenhaten, Albion, came to De- 
troit last week for a visit at the wholesale 
houses. He anticipates favorable business 
conditions in his section for most of the 
Summer. 

W. F. Broer, of the W. F. Broer Co., 
Toledo, visited the Detroit branch of the 
same organization this week. He brought 
an encouraging report of conditions in To- 
ledo, especially regarding the sale of jewelry. 

Edward F. Wright, of Wright, Kay & Co., 
and Maurice A. Enggass, of the Enggass 
Jewelry Co., were elected directors of the 
Retail Merchants’ Association of Detroit at 
the annual meeting of that organization last 
week. 

Jacob Rasner, of the Maiden Lane 
Jewelry Co., has been making a tour through 
Wisconsin. David Winestock, of the same 
organization, also has been passing some 
time calling on the trade in Ohio and Penn- 
sylvania. 

The Kelly Credit Jewelers have been in- 
corporated at Flint, Mich. The capital 
stock is $15,000. The stockholders are 
Charles J. Murphy, Harry J. Pieper, De- 
troit, and Harry G. Brown, 51 Pilgrim Ave., 
Highland Park, Mich. 

A. F. Muehlke, Metropolitan building, 
manufacturing jeweler, is in the favored 
class these days. During the last two weeks 
he has been working his shop overtime. He 
says he has orders ahead that will keep him 
going at high pressure until about July 1. 

Harry Hogan, secretary of the Retail 
Merchants’ Association announces that 
jewelry stores, both cash and credit, showed 
a spotty condition, with some reporting in- 
creases and some decreases, during April, 
according to statistics received and com- 
piled at his office. 

George Delarue, Mt. Clemens, was a De- 
troit visitor last week, buying new merchan- 
dise for his Summer trade. He has every 
assurance of unusual heavy buying during 
the Summer months at the Bath City. More 
sojourners are expected at this great health 
resort than ever before. 

Gallagher-Fleming Co. have the contract 
for remodeling the store building that will be 
occupied by Hugh Connolly & Son, retail 
jewelers, on Woodward Ave. G. Frank 
Cordner is the architect. It is planned to 
make this store one of the most up-to-date 
retail jewelry establishments to be found 
anywhere in the middle west. 

A young man, it is stated, is being investi- 
gated by the Detroit police at Crawfords- 
ville, Ind., in connection with the recent 
robbery of William H. Belf, a wholesale 
diamond dealer, 704 American Bank build- 
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rial Co. and Mrs. Clark motored to St. 
Louis last week-end. 

The Taylor Jewelry Co., Mexico, Mo., 
is reported to have moved from its present 
location to the east side of the square. 

E. O. Baumgarten and W. O. Hensley, 
of the Norris, Alister, Ball, Bridges Co., 
attended the Topeka convention last month. 

Ross Ransburg, C. A. Kiger Co., made a 
business trip to the New England States, 
May 1 to make Fall purchases for the firm. 

J. F. Wright is reported to have sold his 
store in Marionville, Mo., to O. G. Thomp- 
son, after having been in business there for 
about 10 years. 

W. A. Sheaffer, president of the W. A. 
Sheaffer Pen Co., has returned to his home 
in Fort Madison, Ia., after a three months’ 
stay in Florida. 

Elizabeth Erken, mother of W. B. Erken, 
of the Erken & Van Zandt Jewelry Mfg. 
Co., St. Joseph, Mo., recently died at her 
home in that city. 

T. S. Henninger, formerly in the jewelry 
business in Columbia, Mo., is reported to 
have opened a new store in the Tribune 
building in Columbia. 

A. B. Randall, who travels for the Knaul- 
Cuthbert-Munn Jewelry Co., came to Kan- 
sas City for a few days recently preparatory 
to making an Oklahoma tour. 

J. M. Pollachek has a new jewelry store 
at 221 E. Douglas Ave., Wichita, Kans. 
Mr. Pollachek was formerly manager of the 
Helzberg jewelry store, Wichita. 

Don Buckley, Scandia, Kans., has opened 
a new store in Stockton, Kans., it is re- 
ported, after closing out part of his stock 
and moving the rest to Stockton. 

J. O. Stott, Paola, Kans., recently closed 
out his stock with an auction sale. L. P. 
Gerson, of the Missouri Valley Sales Co., 
Kansas City, was in charge of the sale. 

E. O. Mason, formerly in charge of the 
American Optical Co. branch in Hutchin- 
son, Kans., is now traveling from the Chi- 
cago office of the Continental Optical Co. in 
southern territory. 

L. J. Witmer, Coldwater, Kans., is re- 
ported to have moved his business to Ash- 
land, where he formerly lived. He moved 
to Coldwater when he purchased the jewelry 
store of O. L, Lewis. 

C. E. Thistle, of the Woodstock-Hoefer 
Watch & Jewelry Co., accompanied by Mrs. 
Thistle, were in Topeka recently and at- 
tended the annual convention of the Kansas 
Retail Jewelers’ Association. 

C. E. Tieman, California, Mo., has re- 
decorated his store, after having had it re- 
modeled and rearranged. The new grill 
screen, which extends the width of the room, 
is reported to be very effective. 

The J. W. Brown Jewelry Co., Marshall, 
Mo., is now located in its new store room. 
The concern has consolidated its stock with 
that of the Donahue-Anderson jewelry 
store, which was purchased some time ago. 

C. W. Frodsham, who has been engaged 
in the retail jewelry business for many years 
at Savannah, Mo., has sold out his store to 
G. W. Klink, optician, who occupies part of 
the building. Mr. Klink will continue to 
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operate both the jewelry and optical busi- 
nesses. 

J. R. Quinn, an engraver, and L. A. Kes- 
sel, a watchmaker, are now with the Meyer 
Jewelry Co. Mr. Kessel was formerly em- 
ployed in the watch-repairing department, 
but has been out of the city for the past 
year, 

C. B. Norton, president of the C. B. Nor- 
ton Jewelry Co., attended the district Ro- 
tary meeting held recently in Tulsa. He 
also attended the annual convention of the 
Oklahoma Retail Jewelers Association in 
Oklahoma City. 

A. J. Hazard, formerly traveler for the 
Hoefer Jewelry Co. and later with the 
Eisenstadt Mfg. Co., St. Louis, is now repre- 
senting E. O. Baumgarten, with the Norris, 
Alister, Ball, Bridges Co., in the Oklahoma 
territory. 

Lloyd M. Noble has purchased the jewelry 
and music store of Betts Bros. & Scar- 
borough, 3918 Main St. In recent years 
Mr. Noble, a former resident of Kansas 
City, has been in the New England States, 
living near Boston. 

W. H. Lewis, for many years shipping 
clerk for the Meyer Jewelry Co., died re- 
cently at his home in Kansas City, Kans. 
For the past few years Mr. Lewis was not 
engaged in any business, but many of his 
friends and associates mourn his passing. 

E. L. Donaldson, of the Edwards-Ludwig- 
Fuller Jewelry Co., left this week for his 
vacation. He will join Mrs. Donaldson and 
son in California, where they have been sev- 
eral months. Dix Edwards, with the same 
firm, is back from his vacation, having spent 
it on a cow ranch near Alma, Kans. 

The Retail Jewelers’ Association of Mis- 
souri will hold their 21st annual convention 
in Kansas City on Aug. 15 and 16 at the 
Hotel Baltimore. The date coincides with 
that of the art ware, gift and jewelry shows, 
as it was thought that this would be an ex- 
cellent opportunity for retailers of the dis- 
trict, who would not be able to make two 
trips, to have the advantages of the exten- 
sive showings of the combined shows and 
the pleasure of attending the convention also. 
It is felt that the convention will be re- 
markably successful this year due to this 
unusual attraction, and due to the fact that 
the convention promises to be not only edu- 
cational but very interesting as well. The 
program committee is already at work on 
the procuring of speakers of ability. 

The executive committee of the Kansas 
City Art and Giftware Association met the 
night of May 17 for the purpose of making 
up the budget on advertising for the art 
and gift and jewelry show, which will be 
held here Aug. 15-20, on the third, fourth, 
fifth and sixth floors of the Hotel Balti- 
more. The advertising will be confined to 
trade papers and direct-mail advertising. 
An especially designed series of postcards 
is being arranged, and, just before the show, 
a broadside will be sent out containing the 
names and addresses of the exhibitors, to- 
gether with the lines of merchandise they 
will show. The advertising material will 
go to 20,000 merchants in the Kansas City 
trade territory who deal in the following 
lines: jewelry shops, drug stores, leading 
furniture, hardware, department stores, book 
and stationery shops. The association will 
be represented on the Chamber of Com- 
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merce automobile trip, which will take place 
the latter part of June, with a special car 
advertising the show. The jewelry show 
which will occupy the sixth floor of the 
Hotel Baltimore during the show, is under 
the auspices of the Kansas City Wholesale 
Jewelers’ Association. Its exhibitors wil] 
be the leading manufacturers of silverware, 
clocks, jewelry and allied lines. The ma- 
jority of lines shown will be of manufactur- 
ing houses, showing lines such as Oneida 
Community, International Silver Co. and 
Whiting & Davis Co., etc., thus permitting 
retailers to see large sample lines which 
they cannot ordinarily see in wholesale 
travelers’ samples. Seventy-five per cent. of 
the space for the combined show has been 
taken, according to Fred Sands, business 
manager for the association. 








Detroit 
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ing, Detroit. Two bandits clubbed and 
bound Belf and escaped with gems valued at 
$2,300 and $100. When apprehended the 
man is said to have had $900 and nine dia- 
mond rings. 

George Loehr, of the Scribner & Loehr 
Co., was a visitor at the Detroit branch of 
the same organization last week. He was 
accompanied by Mrs. Loehr, who attended a 
bridge function while he looked up his old 
friends. Both were successful, Mrs. Loehr 
capturing the prize while her husband found 
the old-time hand grasps just as vigorous 
as they were when he was in charge of the 
Detroit branch. 

Morris Friedberg, retail jeweler on Gris- 
wold St. in the heart of the downtown shop- 
ping district, is taking no chances with hold- 
up men, but still insists on making costly 
diamond displays in his windows. He now 
maintains a uniformed guard in front of the 
store. The man is conspicuously armed as 
a warning of what will happen if anyone 
is tempted to throw a brick through the win- 
dow or try any other thrilling plan. 

Three heirs to the estate of Jacob J. Fre- 
man, late Toledo jeweler, were assessed 
$476.41 in inheritance tax according to an 
entry filed in probate court at Toledo last 
week. Mrs. Alice Freman, the widow, was 
taxed $89.43 for her share of the estate, 
amounting to $17,306.02; Flora A. Hascan 
$219.96 for her share of $25,496.04, and 
Sereno S. Freman, the same amount for a 
like share in the estate. The total amount 
distributed was $68,298.10. 

Wright, Kay & Co., one of Detroit’s retail 
jewelry organizations, always can be de- 
pended upon when it comes to promoting any 
good enterprise. For a week or so a drive 
has been under way in Detroit to raise a 
large sum of money for the erection of a 
woman’s building, and to be used in other 
useful ways. On two days while the drive 
was underway, Wright, Kay & Co. donated 
10 per cent. of their entire store sales to 
this fund. Anyone who knows this fine old 
organization can readily understand this 
contribution was substantial. 








Theo. Svoboda has just opened a new 
store at Nelson, Neb. 
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Martin Finberg and Henry casein, 
representing M. Schussler & Co., are on the 
road. 

William S. Fulton, well-known manufac- 
turers’ representative, is leaving early in 
June for his regular trips north and south. 

C. C. Gross is on the road, making his 


major trip. He is accompanied by his 
assistant, Mr. Mount. 

J. G. Rogers is on his northern trip, 
representing Alphonse Jeddis & Go. EF 
is stated that he is _Sending in satisfactory 
business. 

Having recently returned from a southern 
trip, William Davidson is preparing to visit 
the northwest. Mr. Davidson reports having 
had very satisfactory business in the south. 

Among out of town jewelers in town last 
week are: Guido Noack of the C. J. Noack 
Co., Sacramento, Cal.; Will Kuechler, 
Stockton; Mr. Culver of Nielsen & Culver, 
Palo Alto; H. Ginsberg of Reno, Nev. 

Al. M. Gilbert, now on his trip through 
northern California and Nevada, is not 
expected back till July. His friends wish 
him some of the gold, now being found in 
Nevada, once known as “The Silver State.” 

Stanley J. Beard, of Kielty & Beard, is 
back at the firm’s new headquarters in the 
Jewelry building. Mr. Beard reports a very 
satisfactory trip through Oregon, Washing- 
ton, Idaho, Utah, Nevada and northern 
California. 

Eastern manufacturers’ representatives 
calling on the trade here include: Gerald 
Jacobson of Jacobson Bros., New York; 
Alvin Fox of Fox Bros., Cincinnati; Max 
Mendlebaum of England, Klein & Levy, New 
York and George Weidig of Jos. Fahys 
& Co. 

Jean Spitzel of the firm of Spitzel Bros. & 
Co. Antwerp, is visiting the San Francisco 
office of the house, at 704 Market St. His 
headquarters are in Los Angeles. Mr. 
Spitzel is accompanied by his wife and, while 
here they celebrated their six months’ wed- 
ding anniversary. 

Frances Aurich, sister of Leon Aurich of 
Nordman & Aurich, passed away on May 10. 
The funeral occurred on the following day. 
Miss Aurich had been ill for some time but 
her end came as a surprise to her many 
friends. Sincere sympathy is felt in the trade 
for her brother and other members of the 
family. 

Sydney Weinshenk of Mayer & Wein- 
shenk, who has been traveling in the north- 
west for the past two months, returned home 
early in May. Conditions seem to be im- 
proving in the north. Lucien Cerf is making 
Eureka and surrounding towns for Mayer & 
Weinshenk and Morris Mayer is making the 
Napa Valley. 

S. J. Hammond returned from a business 
trip to the Hawaiian Islands and left again 
almost immediately, for New York. Satis- 
factory business was one of the reasons 
why he enjoyed his stay in the Islands. 
Tom O’Neill with S. J. Hammond has come 
back from the San Joaquin Valley where 
he found the business outlook promising. 

Horace Allen of the Oneida Community, 
Ltd., is living again at his ranch on the 
Santa Clara Valley and commuting every 
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day. He is far too experienced a farmer 
to count his crops before they are harvested, 
but Mr. Allen’s neighbors have had their 
apricot crops considerably curtailed by bad 
weather during the blossom season, For 
some reason his trees are laden and he has 
had two men, thinning his apricots. 

Miss Alice Shown, daughter and buyer for 
Stacy Shown, a leading jeweler of Seattle, 
is visiting the San Francisco trade and thus 
combining a little business with a pleasure 
trip. Miss Shown, like her father, is an 
enthusiastic baseball fan. She keeps records 
of baseball games and they are so accurate 
that they are accepted as an authority. To 
some of her friends here Miss Shown has 
been giving pencils, designed by her father’s 
firm, which is in the L. C. Smith building, 
Seattle. On these pencils are printed the 
major Coast baseball events of the season. 








Pacific Coast Notes 





Claude C. Moon, Salem, Ore., recently 
moved into a new store. 

L. J. Wintermantel, Elko, Nev., is enjoy- 
ing a month’s stay in California. 

L. Radcliffe, Reno, Nev., has moved into 
his attractive new store in the Arcade build- 
ing, Reno. 

Eugene Smith, jeweler of Compton, Cal., 
publishes notice of the sale of his jewelry 
business to A. R. Kerr. 

Anton Lassen, jeweler of Susanville, Cal., 
has arrived home from a two months’ trip 
to his former home in Denmark. 

Will Ryder, of George W. Ryder & Son, 
San Jose, died on May 4. It is understood 
that the business is to be carried on. 

W. H. Hodkinson, who formerly had a 
jewelry store in Ashland, Ore., and sold out 
to Charles A. White, has now opened a 
store in Mt. Shasta City. 

John Hawthorne, Cle Elum, Wash., has 
moved into a very pleasing new store, larger 
space having been needed to take care of 
his ever-increasing business. 

McKay & Nelson, jewelers doing business 
at 408 Riverside Drive, Spokane, Wash., is 
now the property of L. F. Nelson who has 
bought the interest of W. J. McKay. 

The California Jewelry & Loan Co., 
Charles Dobbs proprietor, is reported to have 
sold out to Harry Rose of the Capital Loan 
Office. Both concerns are in Fresno, Cal. 

J. H. Peare of La Grande, Ore., has put 
in a modern and attractive new front. Dr. 
Pere, of the same firm was recently re- 
appointed to the State Board of Optometry. 

It is estimated that over 1,500 people 
attended the opening of the Foothill jewelry 
store at Glendora, Cal. Dr. Vern M. Bishop, 
owner of the store, provided souvenirs for 
those who attended the opening, but the gifts 
were all distributed before 2 p. m. Many 
handsome bouquets decorated the store. 








Port Clinton, Ia., authorities are searching 
for the youthful bandit who recently held 
up C. F. Jessen, jeweler at Oak Harbor, 
O., and escaped with a chest of silver, five 
men’s wrist watches, several strings of imi- 
tation pearls and a number of articles valued 
in all at several hundred dollars. The youth 
who wore no mask, was described by the 
jeweler as wearing a cap pulled down over 
his eyes and a red lumber jacket. 





George T. Wilson, oe manufacturer of 
Colorado Springs, was a recent visitor to 
Denver. He came by automobile. 

Governor Adams of Colorado will not re- 
lease the hold-up men who robbed the Colo- 
rado jewelry house to go back to stand trial 
in Iowa. 

I. B. Scott, for many years a watch fin- 
isher for the Rockford, Illinois, Watch Co., 
but during late years with the Denver Watch 
Case Co., is dead. 

Wolf C. Hansen, of Hansen & Hansen, 
made a quick business trip to Sharon 
Springs. Hansens are the official time ex- 
perts for the Union Pacific Railroad, and 
the railroad boys like to meet them along the 
line. 

Mr. and Mrs. F. G. Hayner, who retired 
from the jewelry business at Colorado 
Springs about five years ago, manage to 
come to Colorado every Summer from their 
California home. They were early tourist 
arrivals. 

J. C. Bloom, president of the J. C. Bloom 
Jewelry Co. and treasurer of the State Board 
of Optometrical Examiners, was elected a 
delegate to the Washington convention of 
the American Optometrical Association, 
June 20-24. 

A Mexican customer in the Elgin Jewelry 
Store, 1725 Larimer St., attempted to steal 
some diamond rings. In the scuffle to retain 
his property, Sam Siletzky found it necessary 
to shoot the thief. The man died. Siletzky 
was freed by the court. 








Winston-Salem, N. C. 


William G. Fraser, of Jones & Fraser, 
Durham, was a visitor to the twin city the 
past week. Mr. Fraser reports business as 
fairly good in his section of the State. 

Harold Vogler, of the W. T. Vogler & 
Son store, has returned from a week’s rest 
at the Vogler home in the mountains. Miss 
Shirley Rogers, of the Vogler store, has 
been on an extended visit to relatives in 
southern California for about a month. 

Announcement has been made of the ap- 
proaching marriage of Miss Gertrude Vogler 
to Harvey Thomson Kimball, Akron, O., the 
wedding to be solemnized at the Home 
Moravian Church at Winston-Salem, Tues- 
day, May 31. Miss Vogler is the daughter 
of Henry E. Vogler, proprietor of the well- 
known firm of W. T. Vogler & Son, of 
this city. 

A. Cohn, proprietor of A. Cohn & Co., 
jewelers, 5th and Liberty Sts., has bought a 
lot 25 by 100 feet fronting on W. 4th St., 
the same being a part of the Augsburg 
Lutheran Church property. Mr. Cohn made 
his purchase from W. N. Reynolds and the 
price is reported to be above $45,000. For 
the present Mr. Cohn says he will continue 
to occupy his store but will probably build 
his own business home on this lot some- 
time in the future. 











Dr. Jack Hoffman has announced that his 
son, Dr. Louis M. Hoffman has joined 
the Hoffman Jewelry & Optical Co., 210 
S. Main St., Rockford, Il. 
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Block Bros. have postponed their moving 
to new quarters until June 1, owing to their 
new store not being ready. 

Will Ackley and Mrs. Ackley, of the Thad 
Ackley Jewelry Co. of Warren, O., were 
Cleveland visitors this week. 

Out-of-town jewelers who were business 
visitors this week included: H. F. Pitkin, 
Akron; A. G. Chaffee, Garrettsville; Sidney 
High, Medina, and L. W. Wyckoff, Cha- 
grin Falls. 

Miss Eula Mullins, of the Sigler Bros. Co., 
was chosen as a maid of honor to attend the 
queen at the Mardi Gras of the Grotto in 
June. Six girls were chosen out of 459 
contestants. 

L. B. Bach, general manager of the Sig- 
ler Bros. Co., has just returned from a trip 
through Ohio and leaves for Indiana this 
week. He will spend Decoration Day at 
Memphis, Tenn., visiting his mother. 

Abrahamsens’ jewelry store in the old 
Arcade has just had a new bronze and marble 
front put in. Block Bros.’ store has also. 
‘The owners of the Arcade are now engaged 
in remodeling the entire Euclid Ave. level. 

The Silver Week held by Cowell & Hub- 
bard Co., that has just come to an end proved 
to be very successful. The unusual displays 
attracted many people to the store not only 
from Cleveland but from out of town as well. 

The Akron schools are to be shown the 
Gorham film of silver and bronze in the 
making, and E. W. Chamberlain of Akron, 
prominent retail jeweler, is in charge of de- 
tails. The film excited a great deal of in- 
terest in Cleveland. 

Frank Ogier has purchased the retail 
jewelry business of Mrs. Hayner, located on 
Broadway, near E. 83rd St. Mr. Ogier has 
been watchmaker for the store for the past 
30 years, which is one of the oldest estab- 
lished in that neighborhood. Mrs. Hayner 
is retiring from business. 

Douglas & Johnston, of W. 25th St., who 
‘have the store formerly occupied by John 
Currier, are closing out their business this 
week. They have been holding an auction 
sale for several weeks past. Mr. Douglas is 
to be connected with the Sigler Bros. Co. in 

‘their watch repairing department. 

Six thousand dollars was raised from the 
sale of personal heirlooms by the women of 
Trinity Episcopal Cathedral, according to 
report just made. Jewelry of all descriptions 
-was donated, the purpose being to raise funds 
to help rebuild St. Margaret’s School in 
‘Tokyo, Japan, destroyed by the earthquake 
some time ago. 

The Cleveland Better Business Bureau is 
putting a new street car advertising card into 
the 900 cars of the city this month. The 
text, which is as follows, is somewhat un- 
‘usual and will certainly attract attention. 
“Liars have no permanent place in modern 
day advertising. Cleveland advertising is 
exceptionally honest. We are after the few 
liars to make your purchases 100 per cent. 
safe. Cleveland Better Business Bureau, 
Inc.” 

The display of replicas of famous gems 
has been so successful that the Guardian 
Bank has requested President H. B. Mc- 

‘Cague of the Twenty-Four Karat Club to 
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allow them to have it for several weeks 
longer. There have been crowds before the 
window of the main office of the bank down- 
town throughout the day and evening look- 
ing at the display. The Euclid E. 105th St. 
branch and the Heights branch of the bank 
are also to exhibit it. President McCague 
has also received requests from several out- 
of-town banks for a loan of the display, 
which is proving a splendid advertisement for 
the entire jewelry trade and the Twenty- 
Four Karat Club as well. 

Mrs. s.argaret Keim Scribner, wife of 
George W. Scribner, head of the firm of 
George W. Scribner & Sons Co., wholesale 
jewelers, died at her home, 2477 Derbyshire 
Road, Cleveland Heights, on Monday, May 
16. Mrs. Scribner had a very wide ac- 
quaintance among the trade, among whom 
her passing is sincerely mourned. She was 
the first women -to be vice-president of the 
Cuyahoga County Republican Executive 
Committee. She had not been in good health 
for the past year, and at the time of her 
death was 63 years of age. She is survived 
by her husband, George W. Scribner, two 
sons, Clarence and George, and two daugh- 
ters, Mrs. John G. Whittier, of Maplewood, 
N. J., and Mrs. Katherine Alvord. The 
funeral was held on Wednesday from Eman- 
uel Episcopal Church with burial in Cleve- 
land. 

The Webb C. Ball Co. was again the vic- 
tim of thieves early Tuesday morning, May 
17. In this instance the showcase which 
they maintained in the lobby of the Hotel 
Statler was looted. It was about 2 a. M. 
when a man entered and, after casually 
glancing at the case, walked out again and 
started the engine of his car. He then 
walked back into the lobby carrying his 
crank, and went up to the case, which was 
near the entrance, smashed the glass and 
grabbed four rings and then ran out and 
jumped into his car and drove quickly down 
Euclid Ave. and down E. 9th St. The bell 
captain, hearing the crash of the glass, ran 
from the far end of the lobby, where he had 
been standing, but was too late to catch the 
man. He did, however, secure the license 
number of the car, which police found had 
been stolen. In his rush to escape the thief 
dropped one of the rings valued at several 
hundred dollars. Several hours after the 
robbery a man notified the police that his car 
had been stolen, and as it bore the license 
number of the car used by the thief, he was 
held for questioning but without result. It 
was undoubtedly a carefully laid plan and 
the crook had everything in his favor. The 
night crew were at the rear of the lobby, 
which was deserted excepting for a woman 
cleaning, and the case was but a few feet 
from the door. The streets were free from 
traffic and with everything in his favor it 
was an easy matter to make a safe getaway. 
The Webb C. Ball Co. had its window 
smashed a couple of weeks ago and a tray of 
valuable diamond rings stolen at 9:30 a. Mo. 
They maintain a show case at both the Stat- 
ler and Hollenden hotels, but do not keep 
anything of exceptional value in them. No 
trace of the thieves or of the loot in either 
of the robberies has been found by the police. 








James E. Price has opened a new store 
in the Sessions building, 26 Devereux St., 
Utica, N.Y. 


CIRCULAR 





May 25, 1927 





Minneapolis and St. Paul 





Herbert W. Gaus, Louis C. Gaus & Co, 
wholesale jewelers, 100 N. 7th St., Minne. 
apolis, returned May 16 from a short trip 
through western Minnesota, where he called 
on the trade. 

“Mike” Spandl, retail jeweler, Carver, 
Minn., was among the recent St. Paul visit- 
ors. He came to St. Paul May 19 on a busi- 
ness trip, and found the roads good enough 
to drive down. 

Carl E. Siewert, retail jeweler, Hopkins, 
Minn., was in Minneapolis May 20, where 
he called on his friends in the jewelry trade. 
He drove. Hopkins is several miles west 
of Minneapolis. 

“Tom” Morris, retail jeweler, Crookston, 
Minn., was a St. Paul visitor May 10. Mr. 
Morris established his business in Crooks- 
ton in 1878, and has been there ever since. 
He is one of the oldest jewelers in the State. 

Louis C. Gaus, Louis C. Gaus & Co, 
whilesale jewelers, 100 N. 7th St., Minne- 
apolis, who is on an extended trip through 
northern Minnesota and North Dakota, re- 
ports prospects for Fall business as being 
good. He left on this trip May 2. 

E. C. Gross, retail jeweler, Litchfield, 
Minn., was in St. Paul May 9 and May 19, 
When he was in town May 9, he said that he 
thought business was improving. On May 19 
he was in St. Paul to attend the Minnesota 
meeting of the Knight Templars. 

C. H. Elliott, manager of the northwestern 
office of Oneida Community, Ltd., 505 Ryan 
building, St. Paul, and Fred L. Hartwig, 
retail man of the firm, left May 16 for Du- 
luth, Minn. Mr. Elliott returned to St. Paul 
a few days later, and Mr. Hartwig continued 
on a trip over the iron range, expecting to 
return early in June. 

H. E. Murdock, of the Wholesale jewelry 
firm bearing his name, 100 N. 7th St., Minne- 
apolis, left May 19 for Fargo, N. Dak, 
where he was in attendance at the North 
Dakota Lions’ Club convention as the dele- 
gate of the Minneapolis organization of 
Lions. The convention was to be on Thurs- 
day and Friday of last week. 

O. J. Elmquist and Nels S. Nelson, retail 
jewelers, were recent Minneapolis visitors. 
Mr. Elmquist, who conducts a business in 
Willmar, Minn., was in town May 16. Mr. 
Nelson, Hutchinson, Minn., jeweler, spent 
the day of May 18 in town, calling on some 
of his acquaintances in the jewelry trade and 
stopping at the optical houses. 

James H. Snyder, traveling representative 
of Albert L. Haman, wholesaler of watches, 
283 Endicott building, St. Paul, expected to 
return Saturday, May 21, after about 4 
week’s absence on the road. Mr. Snyder left 
on this trip May 16, after returning a few 
days earlier from northern Minnesota. He 
was in the southern section of the State last 
week. 

J. G. Shapley, representing the New 
Haven Clock Co., Chicago, on May 18 was 
in Wahpeton, N. Dak., on his way to the 
Black Hills. Mr. Shapley reports that he 
finds business in the northwest good, and 
he is looking forward to favorable condi- 
tions during the remainder of the year. He 
was in attendance at the Wisconsin conven- 
tion, where he had a display. 

C. A. Sherdahl, retail jeweler, and Mrs. 
Sherdahl, Fargo, N. Dak., came on to 
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Minneapolis after their recent visit with 
friends in Montevideo, Minn., where Mr. 
Sherdahl conducted a retail jewelry store 
for a number of years. They spent several 
days in Minneapolis, calling on relatives and 
friends, and returned to Fargo by way of 
Brainerd, Minn., where they visited several 
days with friends. 

Herbert W. Gaus, Louis C. Gaus & Co., 
wholesaler jewelers, 100 N. 7th St., Minne- 
apolis, and “Ray” Pierce, Barth & Schloser, 
manufacturing jewelers, 100 N. 7th St., 
Minneapolis, who represent their respective 
divisions of the jewelry business as members 
of the Grafil Club, are entered in the Spring 
golf tournament of the club, which started 
May 20. They were both on the schedule 
for the opening day. 

I. R. Weisman on May 16 took over the 
retail jewelry store of T. S. Dobrin, in the 
Loeb Arcade, 509 Hennepin Ave., Minne- 
apolis. Mr. Weisman was formerly in busi- 
ness at 29 Washington Ave. S., Minneapolis, 
where he conducted a store for 13 years, 
and in all he was in business on Washington 
Ave. S. 25 years. He took over part of the 
stock and the fixtures of Mr. Dobrin, and 
put in some of his own stock. Mr. Dobrin 
is reported to be contemplating a trip to 
‘Texas. 

Albert Einen, proprietor of the City Drug 
‘& Jewelry Store, Lamberton, Minn., drove 
to Minneapolis May 16 on one of his fre- 
quent trips. Mr. Einen was accompanied 
‘by his wife, who attends the McPhail School 
.of Music and Dramatic Art, Inc., 1128 La 
Salle Ave., Minneapolis. It is the custom 
.of Mr. and Mrs. Einen to drive to Minne- 
apolis every two weeks on Monday morning, 
starting about 4:00 a. M., since she must be 
at the school at 9:00. Lamberton is situated 
in the.southwestern part of Minnesota in a 
‘rich agricultural region. 

Mrs. Stan. Smith, wife of Stan. Smith, 
retail jeweler, Mankato, Minn., is a member 
of the choral group which won first place in 
the choral contest held at the annual con- 
vention of the Second District Minnesota 
Federation of Women’s Clubs, in New Ulm, 
Minn., this Spring. This winning group is 
to compete with the winners from other dis- 
‘tricts at the State convention in Crookston 
next Fall. Stan. Smith was elected vice- 
‘president of the Minnesota Retail Jewelers’ 
Association at the annual convention held 
in Minneapolis, April 27 and 28. 

F. H. Drake, who has been in the retail 
jewelry business about 40 years, on May 16 
‘opened a store at 7 S. 4th St., Minneapolis, 
where he conducts a watch-repairing and 
general jewelry business. Mr. Drake had a 
jewelry business in Hopkins, Minn., from 
1918 to 1921, and he then came to Minne- 
apolis. He has since been in the jewelry 
‘business in the Twin Cities, and was at one 
time with the Henry Bockstruck Co., 379 
Robert St., St. Paul. Mr. Drake’s son and 
daughter-in-law left May 13 for their home 
‘in New Jersey, after visiting him about 10 
days. 

Irving Brask, traveling representative for 
‘Thomas B. Wilson & Co., wholesale jewel- 
ers, 100 N. 7th St., Minneapolis, had a 
unique experience while on a recent trip. 
“Mr. Brask was driving between Red Wing. 
‘Minn., and Hastings, Minn.. May 17, and 
after arriving in Hastings he noticed that 
‘one of his grips was missing. Turning his 
‘Car about, Mr. Brask retraced the road 
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which he had followed, and he recovered 
the bag from a workman who was dragging 
the road. The contents of the bag were re- 
ported to have been valuable. Mr. Brask 
left May 16 to call on the trade in the State. 











Fred Courvoisier, well known jeweler of 
Mascoutah, IIl., was a recent visitor in the 
local wholesale trade. 

Harry Stout, well known retail jeweler of 
Springfield, Ill., was a visitor during the 
past week, calling on some of his friends 
among the wholesale concerns. 

The jewelry department of the Grand 
Leader store at 6th and Washington Ave., 
last week featured the opening of its annual 
sale of diamond jewelry, by an extensive 
exposition of some of its large stock of 
diamonds and similar pieces. The sale began 
on a Monday and the Saturday previously 
a grand window display was made for three 
days, to feature the line and attract the 
attention of the public to the sale. An 
interesting feature of the display for the 
sale was the showing of an exhibit of 
replicas of world renowned diamonds famous 
in history. 

Local financial interests have recently 
completed the refinancing of the Eisenstadt 
Mig. Co., one of the oldest wholesale jewelry 
houses in the west. The old preferred stock 
of the company has been retired and under 
the new plan, new preferred 7 per cent. 
cumulative stock, has been issued to the 
extent of $400,000, as well a like amount 
of no par common stock. The financial 
statement of the new issue carried in the 
daily papers gave complete details of the 
new financing, as well as the history of the 
company and its business and the names of 
its officers and directors. 

William A. McConnell, was arrested here 
during the past week, when he posed as 
Joseph Sulltrop, of Union, Mo., and tried 
to pass some forged checks. He gave one 
of them for $110 drawn on the Citizen’s 
Bank, of Union, in exchange for a diamond 
ring, purchased at the store of the S. Smith 
Jewelry Co. 504 N. Grand Blvd. The 
fraud was detected and he was arrested when 
he returned to the store to get the ring and 
he admitted, it is alleged, that he signed 
the name of Sulltrop to the worthless 
check, as well as admitted that he had 
passed some other similar paper on other 
stores. 

The new store of the Kortkamp Jewelry 
Co., at 817 Locust St., which opened for 
business recently after its removal from 
its old stand on N. 7th Si, had its formal 
opening Saturday, May 21. Officers of the 
company were on hand from 9 a. M. to 
5 p. mM. to greet friends and prospective 
customers and trade friends showed their 
interest by sending various floral pieces that 
were suited to give the store a gala appear- 
ance. The new home of the firm has been 
fitted up anew in up-to-date shape and its 
location is in a section of the downtown 
shopping district that has been growing 
of late. 

Leo. M. Phegley. manager of the credit 
department of the Eisenstadt Mig. Co., 
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wholesalers, in the Louderman Bidg., 11th 
and Locust Sts., has returned from an eight- 
day tour of Oklahoma, as a member of the 
“Good Will’ party, of the St. Louis 
Chamber of Commerce. The party com- 
prising representatives of local wholesale 
firms and numbering over 100 members, 
visited over 40 towns in the “Sooner State,” 
meeting many of the customers of the vari- 
ous concerns. This is an annual affair of 
the local chamber, various States in the 
southern and western trade territory being 
visited each year. 

Business is reported generally good among 
the local wholesalers. Some sections of 
the South affected by the floods are not 
in good shape but as the salesmen have most 
of them come in for the season, there is 
no falling off of business from these States. 
What the outcome will be after the waters 
recede and during the later months of the 
year, remains to be seen but as a whole the 
year has been satisfactory according to those 
interviewed. Collections also are not bad 
and dealers are having some business with 
graduation time approaching as well as the 
usual rush of June weddings. Local stores 
are also having a good run of buying for 
this time of year and there seems to be no 
disposition to complain on the part of local 
merchants. 

On a plea of guilty in the Circuit Court 
here last week, John L. Preiss, a former 
employe of the Gradwohl Jewelry Co., 621 
Locust St., was given a sentence of two 
years in the penitentiary. He was indicted 
on a charge of embezzlement, the firm com- 
plaining that they had sustained a loss of 
about $2,000 in diamonds and jewelry last 
Summer. Although he was only charged 
with the embezzlement of about the above 
sum, and to which he pleaded guilty, the 
officers of the company stated that the loss 
had amounted to nearly $7,000, during the 
time he was employed as a salesman by the 
firm. He was arrested in Tulsa, Okla., 
several days after his thefts were discovered 
by officials of the store and at the time of 
his arrest he acknowledged the thefts and 
said he had taken most of the jewelry on 
impulse. His plea of guilty was accepted 
and the sentence mentioned above was given 
him. 








Notes from Here and There 





I. C. Gillman has opened a jewelry store at 
Marshalltown, Ia., in connection with his 
department store. 

F. S. Dyke, formerly of Northfield, Vt., 
has purchased of the George C. Lang estate, 
the jewelry business, taking possession im- 
mediately. 

The dates for the convention of the Ver- 
mont Retail Jewelers’ Association have been 
changed to June 21 and 22, instead of June 
28 and 29. 

G. P. Miller, Jacksonville, Fla., has rented 
a room in the Starke Telephone Co. office 
building at Starke, Fla., and will open a 
place of business there within the next few 
days. 

The Kay Jewelry Co. will begin altera- 
tions at the store it has rented at 1431 Main 
St., Springfield, Mass., about June 1, and 
expects to open this store for business on 
July 1. 
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SIZE 4%4x 0/72 


Five Year Diary 
with Etchings and Quotations vw of Great Authors 


1786 Black Morrocco without lock $3022 Doz. 1788 Ecrase Asst. 6 Colors with lock $3922 Doz. 
1787 Ecrase Asst.6Colors" “ 3122" 2177 “ " GoldTooled with * *452° “ 
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: a! : i N2 3259 One Year 
roy aie hi 5 Wit Lack 8242 P. 

, o —— With Lock erdoz. 
ry $ ° ot Per Doz s SAL ; Colors-Rose, Blue, Violet, 

5 /, = Green, Brown, Tan 


N2 3261 Five Year 
stg, Ae Five Year ; = he Wie xe 

With Lock $1632 Per doz. 
With Lock $4222 Perdoz. a. dae 
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N2 3267 Five Year 
Size 4/2 x 5% 

With Lock $3022 Perdoz. 
Without* 2422 

Colors - Rose, Blue, Violet 


Green, Brown,Tan 


A.L,.REED CO. 


INCORPORATED 1897 


cMakers of REEDCRAFT Lather Goods 
Also 2 General Line of Leather Novelties 
200 Madison Ave.~ New York Cily 
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Selling Them Gifts in Birmingham 








An Up-to-Date Department Conducted by A. & A. Ash Which 
Attracts Many Customers 








ONE of the most attractive gift shops in 
connection with a retail jew elry store in 
Birmingham, Ala., is the one in the store of 
A. & A. Ash on Second Ave., N. 





has recently been enlarged, and Aaron Ash 
says that in the future they expect to devote 
1rore time and attention to this department 
than ever before. In the future Aaron Ash 


very moment a person enters the store. This 


glass inclosure contains many shelves on 
which are tastefully displayed many gifts of 
various kinds, and from a number of mar- 
kets of the world. On the left of this big 
glass cage-like structure is a door through 
which customers and visitors may enter. 
The rear of the glass structure is open. 
This leads into another department of the 
gift and china shop. 

Back of the glass inclosure are many 
shelves, drawers and a few tables on which 
gifts and china are displayed in an artistic 








THIS GIFT AND CHINA SHOP IN BIRMINGHAM, ALA., JEWELRY STORE ATTRACTS MANY CUSTOMERS. 


A space about 20 by 25 feet is devoted to 
this gift shop, which is located on the first 
floor to the rear of the jewelry department. 
“We call this our gift and china shop,” said 
Aaron Ash. “We are rather proud of this 
department,” Mr. Ash continued, “we find it 
a paying proposition and we have also found 
that it draws trade to the jewelry depart- 
Ment. Many people who visit our store to 
Purchase gifts make purchases in other de- 
partments also, while coming primarily on 
a visit to the gift department.” This is 
called a gift and china shop, owing to the 
fact that quite an extensive line of china is 
carried as well as gifts. 

This department of Ash’s jewelry store 


will personally visit the gift and china 
markets of the country and make personal 
selections for this department. His opinion 
is that the best location for a gift shop is on 
the main floor of a jewelry store. 

The gift and china department in Ash’s 
store is so located at the rear, that it attracts 
the attention of the customer on entering the 
store. Just to the rear of the big oblong 
showcase is a large and attractive glass in- 
closure, which contains many of the gifts. 
This glass inclosure is about 10 feet square 
and seven and one-half feet high. The side 
facing the front of the store is of solid plate 
glass. It is brilliantly lighted with a number 
of electric lights, and this catches the eye the 


manner, so as to attract the eye and gain the 
attention and admiration of the prospective 
customers when they first enter this depart- 
ment. 

The gift and china department is under 
the personal supervision of a young woman, 
as the majority of the customers who visit 
this department are women. She is assisted 
by other clerks in other departments of the 
store when necessary, and this is often neces- 
sary to wait upon the trade of the depart- 
ment. This entire department is brilliantly 
lighted with many electric lights. 

In the gift department may be found 
gifts for any and all occasions, as well as 
any kind of chinaware one may desire. 
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This illustrates our New Drake Pattern Butler Finish Raised Shield. 
A complete line of Hollowware is made in this pattern. 


The Pairpoint Corporation 


MANUFACTURERS 
—o f = 
Silver Plated Ware Metal Electroliers 


Decorated Glass Shades Cut and Engraved Crystal Glass 


Fancy Colored Blown Glass 


e 


Factories: New Bedford, Mass. 


BRANCHES 
NEW YORK: 43-47 W. 23d St. MONTREAL: Coristine Bldg., St. Nicholas St. 
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New Gift Department Offerings 




















White Jade Figures or Lamp 
Bases shown by Wing & Co., 
255 Fifth Ave., New York 

















Wrought Iron Flower Holder with 

charming figure seated on hand-wrought 

iron base holding removable Steuben 

hand-made colored glass vase. Shown 

by Frankart, Inc., 225 Fifth Ave., New 
York 


One of the new models of Bronzes 

now being shown by Pombpeian 

Bronze Co., Inc., 225 Fifth Ave., 
New York 






































Beautiful Glassware now being 
shoun by Kay & Ellinger, 30 
Irving Place, New York 





Wrought Iron Tables with 

Many new ideas in Lamps are being Italian Tile Top. Exhibited 

displayed by Ludlow & Minor, Inc., by Gift Bazar, 225 Fifth 
240 W. 23rd St., New York Ave., New York 


i at A NEO PS” 





Trojan Bracelet in plain gold or sterling 

silver with enameled effect and various col- 

ored stones. Shown by Lippman, Spier & 
Hahn, 8 W. 30th St., New York 
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PALMER HOUSE 
CHICAGO, ILL. 


July 25th to August Sth 


Over one hundred exhibitions of 
Gift and Art Furnishings 
from all over the world 
By the Leading Manufacturers and Importers 


Ask anyone who has been there. 





ko(— 1) 





A. STANLEY BrussEL, President Geo. F. Litrie, Managing Director 
FraNK W. JENKINS, Vice President 225 Sth Ave., New York City 


EASTERN MANUFACTURERS AND IMPORTERS EXHIBIT, Inc. 
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Suggestions for the Gift Department 








The technique in the construc- 

tion of Lamp Shades by Erleof, 

30 East 23rd St., New York is 

evidenced by the harmonious 

effects obtained in these parch- 
ment creations. 





One of the many Cloisonne 
Boxes in wonderful colorings, 

shoun by I, Shamin & Co., 
139 Fifth Ave., New York 











a 











Venetian Glass admirably adaptable 
as a lamp base. Imported by Renello 
Bros., 584 Madison Ave., New York 

















Combination jeweled cigar- 

ette and ash tray to fit the 

popular package cigarette. 

Stem & Ellbogen Co., 
Chicago 





A worthy assortment of Pewter will 
be found at the Eltex Corp., 19 
Madison Ave., New York 





This brass studded shade has the ap- 

pearance of old leather. Manufactured 

by Thorn Studio, 225 Fifth Ave., 
New York 








Washable candle sprays of 
roses which also come in three 
other flowers. The powder 
dolls come boxed as well as 
the flowers. Both items are 
manufactured by R. C. Ham 
& Co., Inc., 152 Brewery St., 
New Haven, Conn. 














Gold and Silver Steel Beaded 

Purses from Paris shown by 

Leo Grogan, 225 Fifth Ave., 
New York 

















Wall panels hand Batiked in brilliant 


colors are imported by Osage Co., 


225 Fifth Ave., New York 
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INTERNA TIONAL 


Art and Gift Exhibit 























Over 100 
Exhibitors 
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lin Hotel 
PHILADELPHIA, PA. 


| Benjamin rank 


Leading manufacturers and importers are making this the 
Biggest Show of the East. Plan now to attend this money 
and time-saving Exhibition—where the displays Will Be 
Unsurpassed. 


| 
INTERNATIONAL ART AND GIFT EXHIBIT 








| Executive Offices: BENJAMIN FRANKLIN HOTEL, Philadelphia, Pa. 


OP 
’ 








Se 2 ee 2S Oe De oe De 2c De 2c Je De 2G Je Je De We Wee De De DONS We Ne WS ISVS We Ve IS NS IO IT IS ISIC IO ISIC IO IODC) 

















May 25, 1927 THE JEWELERS’ CIRCULAR 101 i 





Hints for Gift Department Buyers | 














Ornaments of various designs and 
shapes in china, bisque and pottery, 
suitable for lamp bases and other pur- 
The little paper knives and book-marks, illustrated here- poses, can be found at Fourman Bros. 
with, have handles of beautiful genuine agate. These & Co., 69 West 23d St., New York. 
are finely polished and can be obtained in blue, green and 
red agate. Each one is displayed in an attractive box by 
W. Reichert & Co., 15 West 37th St., New York. 
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Sind sTaghave. 


Pewter and Glass Decanters and bottles with quaint 
pewter decorations. Imported by M. Wille & Co., 41 
U’mton Square, New York. 
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Alden English Sport print in French 
Calf, antiqued. Brave in color and ex- 


cellent in detail. Shown by Freeman 
& Selden, 28-30 W. 57th St., New York. 


Ee A ee ee 





Beautiful Butterfly Pictures and 
Jewelry in gorgeous colors may be 
found at Owen Bros., 225 Fifth Ave., 
New York. 


Heavily Silver Plated Book Ends or table ornaments are among the many new items shown 
by M. W. Carr & Co., Inc., West Somerville, Mass. 
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Dwvery pod 


Sales Stunts 
Buyers’ Conference 


SEND FOR FOLDER 


Adler Favor & Novelty Co. 

S. J. Anderson 

Art Novelty Import Co., Inc 
Atlantic Refining Co. 

Baltimore Clipper Importing Co. 
Julius Beckhard Co., Inc. 
Benedict Mfg. Co. 

Fr. Bergner & Co. 

Butterfly Box 

Butterworth Co. 

Edward J. Cadigan, Inc. 
Carbone, Inc. 

M. W. Carr & Co., Inc. 
Colonial Candle Co. of Cape Cod 
Day Craft, Inc. 

Decorative Plant Co., Inc. 
Eastern Specialty Mfg. Co. 
Ebeling & Reuss 


1S 





WM dye? 5 WYN 
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VISIT NATIONAL GIFT) 


AND ART SHOW 
August 22nd to 27th, 1927 


ADELPHIA HOTEL 








a Gift 


Day 











= PHILADELPHIA,PA. J 


Jewelers from all parts of the country are coming to this Annual 
Fall Show of the National Gift and Art Association—to meet 
under one roof and to compare qualities and prices of the choicest 
Gift and Art wares of the world. This large Premier Wholesale 
Market, permitting concentrated buying at one time and in one 
place, will enlarge the jeweler’s choice, simplify his selection of 
best sellers and complete his buying within six days. Prepare 
for the Fall and Holiday Season, the three biggest sales months 
in the year. This will be your last opportunity, this year, to 
inspect such a complete exhibit of Gift and Art wares and novel- 
ties. Make your reservation direct with the Adelphia Hotel, 
Philadelphia. Send for FALL SHOW FOLDER 


Add a vacation to your business trip, and ask for low rate excursion 
ticket to Atlantic City with stop-over privilege in Philadelphia. 


NATIONAL GIFT AND ART ASSOCIATION 
Drexel Building Philadelphia 





Send for the Associa- 
tion’s beautiful new 
window card, “The 
Spirit of Giving.” This 
poster features the dom- 
inating thought back of 
the Association’s slogan, 
“Every Day Is a@ Gift 
Day.” 

















Exhibiting Members 1927 








Ethel Edwards Studio Emil S. Larsen Co., Ine. 
Frankart, Inc. Lion Ribbon Company 
Osear Friedlaender Co. The Little Jones Co. 
Fulper Pottery H. Mallouk & Co. 

Gift House, Inc. Mandix Company 

Gifts Bazaar Marhattan Novelty & Gift Co. 
H. Gigan & Co. Millard Novelty Co. 

S. J. Goldhill & Co. W. G. Morgan Sales Co. 
G, Granata & Co. Mountain Community 
Louis W. Greeman Co., Inc. E. A. Muth & Son 

J. Leo Grogan Napier Co. 

Edward Gross Co., Inc. National Art Supply Co. 
Charles Hall, Inc. National Mfg. Co. 

Hansen Trading Co. Norwood Co. 

Helburn Bros. A. L. Pfersich & Co. 

A. Hermanns & Co. Pompeian Bronze Co., Inc. 
H. L. Judd Co., Ine. Rapaport Bros. 

La France Textile Industries A. L. Reed Co. 


Prizes 
For Retailers 


SEND FOR FOLDER 


Reed Sales Co. 

W. Reichert & Co. 

Rena Rosenthal 

The Roycrofters 

Rust Craft Pub., Inc. 

Geo. E. Schweig & Co. 

I. Shainin & Co. 

Slepin Studio 

Stonebrakers Studios, Inc. 
Wm. F. Sprague & Co., Inc. 
Nathan Straus & Son, Ine. 
The Studio Shop 

E. R. Thieler 

The Treasure Chest 

A. L. Tuska Sons & Co. 

The Uliman Mfg. Co. 

M. Wille 

Wright, Tyndale & Van Roden 


America’s Premier Wholesale Market of Gift and Art Wares 




















etc. 


PICTURE 


to fill every decorative need. Color facsimiles, 
etchings, engravings, wood-blocks, gravures, 


RUDOLF LESCH 


225 FIFTH AVENUE 


NEW YORK 


Publishers of Finer Pictures 


The black and white etching illustrated is by the famous 


Spanish etcher Croatto. 
retail. 


Size 114%” x 13%”. 


Price $30 
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Bridge Prizes of Fancy China including ash trays, jugs, sugar 
holders and cream pitchers in a variety of designs and color- 
ings. Shown by Rehberger & Saul, 24 W. 23d St., New York. 

















One of the many Italian Pottery Vases 
imported by the Simondetti Co., 18 W. 
21st St., New York. 





A Black Forest sandwich set of seven pieces showing 
white lily of the valley decorations against green leaf 
centers on backgrounds of turquoise or maroon. 
Exhibited by E. R. Thieler, 28 W. 22nd St., New York. 


CIRCULAR 


China, Bronze and Leather 
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Distinctive Reedcraft Purses in exquisite 
designs on real leather. Displayed by A. L. 
Reed Co., 200 Madison Ave., New York. 





This bronze Torchiere is shown by Emil 
Larsen, 225 Fifth Ave., New York. Attrac- 
tive bronze ash trays are also displayed. 





This Antimony Cigarette Box in Dutch 
design is silver plated, oxidized, and lined 

with imitation cedar wood. Shown by A. 

a _—— Son & Co., 114 E. 16th St., New 
ork. 
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LAS, 


8018-4364 Covered Candy Box 


‘“‘Bmpireware,”’ filigree metal mounting with 
vey metal cover, colored glass, three compartment 
insert. Antique gold or silver finish. 
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3001-623E Casserole 


NOON 


Indian Design, made in five styles; also two 
style Pie Plates. 
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K 9011 ‘‘Cellini’’ Ash Tray 

‘ Hard Enamel Combination Match 

Kg Holder and Ash Tray, assorted colors 
of Enamels—Blue, Gold, Green or Red. 


Our No. 10 Catalogue is now ready, showing the various lines manufactured by us such as Hammered Silverware 
—Galleon Silverware—Empireware—‘“Cellini,” Hard Enamel Novelties—Intaglio Glass Novelties, metal mounted— 


Nie 
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Ne Picture Frames—Jeweled Gift Novelties—Metal Trays with Tapestry, Silhouette or Lace Inserts. 
NS I 
: Visit our displays for new and original ideas in Silver and Gold Plated Novelties i 
) > 
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A wide range of 
artistic, reasonable 
and attractive gifts 
is displayed on our 
five floors of show 
rooms 


A typical example 












of our line of 
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attractive Italian 
Marble Luminors 
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Seen in the Gift Market 
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Musical Alarm Clock with radium 
dial in pastel color cases of rose, blue 
and jade green, size 5% inches high. 
Imported by W. F. Sprague & Co., 
448 Fourth Ave., New York. 


Beautiful Statuary in various designs 
and colorings and of wonderful craft- 
manship can be found at the sales- 
rooms of The Friedlander Co., 51 W. 
23rd St., New York. 




















One of the many ink wells 
by the noted artist “Fish” 
Hand Hooked Rugs in various sises shown by Fulper Pottery, 
| and colorings will be found in a large Flemington, N. J. 


assortment at S. J. Anderson’s, 335 : 

| op erage = Ei One of most popular bed trays shown 

| Fifth Ave., New York. by Tunnicliffe Shops, Inc., 225 Fifth 
Ave., New York. The tray section is 

: removable from the bed frame. The 

. side pockets serve many purposes. 

















Picture frames in all sizes, 
colors and ornamentations at 
reasonable prices. Shown by 
F. L. Martin Co., 162 E. 23rd: 
The very latest in Carlton Ware in jade green with beautiful St., New York. 

decorations. These three pieces make a wonderful gift. Shown 

by George F. Little, 225 Fifth Ave., New York. 
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M. WILLE~ART GOODS 


41 UNION SQUARE-— Broadway at 17th Street—NEW YORK 


“DRAGSTED” FAMOUS PEWTER 


“Dragsted” Famous Pewter This extraordinarily exquisite collec- 
was introduced by us in_ this tion consists of over 800 numbers—by 








immediate success. The 
foremost jewelers are 
selling it today. Typi- 
cally “Scandinavian” in 
design and execution— 
Since 1857 “‘Dragsted’’ 
have been the leading 
craftsmen and _ silver- 


smiths in Denmark. 


“Dragsted” on pewter 
is a guarantee of quality. 
Look for the Trademark 
in conjunction with our 
initials M. W. None 
Genuine without it. 





country three years ago, and met with 


especially for us, 





Gifts That Last 


An endless variety of all kinds of Gift Wares 
remarkably beautiful and unique, 
have been selling to the Jewelry trade 


Since 1900 


Hundreds of items are our own creations, made 
not obtainable elsewhere. 


such as we 


far, the largest of any kind of Pewter- 


ware ever produced by a 
single firm in any Coun- 
try. There is nothing 
on the market to equal 
it. 


Beautiful bowls in all 
sizes; smokers’ articles 
of every description; 
complete Desk Sets, 
Candlesticks and Candle- 
abras, Centerpieces and 
Vases; Tea and Coffee 
sets; Sugar and Cream 
sets. Fifty styles of 
magnificent pewter 
mounted “Old Time” 
bottles; Cordial sets, 
Jugs and Pitchers. An 
immense selection, 
moderately priced. 




















BYBEE POTTERY CO. 
Hand Made in the Foothills of the 
Cumberlands 


SPICER STUDIO 
Individual Shapes in Blown Glassware 


TALAVERA IMPORTING CO. 
Mexican Glass 


G. H. BARREL & CO. 
Morocco Pottery and Leather 


ELSIE PRINCE STUDIO 
California Poppies, Cosmos and Asters 


CRAFTSMAN STUDIO 
Specialties in Hand Wrought Copper 


BRADLEY STUDIO 
Daintily Decorated Novelties of a 
Thousand Uses 


CALIFORNIA FAIENCE CO. 
Distinctive Pottery and Tiles 


CLEWELL STUDIOS 
Bronze Pottery in an Unusual Treat- 
ment 


PETER PERAZZO 
Alabaster, Italian Majolica and 
Peasant Ware 


UNITED ARTS & CRAFTS, INC. 
Imported Metal Ware & Pottery 
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7/ SELDEN SELECTIONS | 





A Perfect 
Balance 


With good taste and graceful 
lines on one side and skillful 
workmanship and low cost on the 
other, Selden Selections maintain 
an equal balance between the 
pleasing and the practical. 
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TREITNER & FROELICH 
Hand Tooled Leather Objects 


ROGER WILLIAMS STUDIO 
Early Italian Reproductions 


RUSTIC WELL FOUNDRY 
Hand Foundered Objects by Noted 
Artists 


COWAN POTTERY STUDIOS 
Graceful Pottery and Exceptional 
Shapes. 


EUROPEAN SPECIALTY CO. 
Delightful Italian Leather and Wooden 


Items 


J. BAXTER WEBB ™ 
Dainty Organdy Boudoir Necessities 


SELDEN GLASS 
Catalonian and Lalique Reproductions 


PYRAGLASS PRODUCTS INC. 
Attractive Plaques of Well Known 
Prints on Special Mounts 


KAY & ELLINGER 
Austrian Pottery and Imported Candles 


LEE KOGAN, INC. 
Metal Lamps and Shades of Character 
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The Lure of Venetian Glass 


Fairy Like in Its Gracefulness and Resplendent in Its Sparkling Color and Clearness 


























ENETIAN glass is a symphony of color. 
It borrows its singing colors from the 
radiant Summer sky of Venice, from the 
shimmering sea; it calls its own the splendor 
of the Italian flower gardens; from every 
gem under the sun it chooses the best and 
wears its beauty triumphantly. Luscious red 
of deep ruby—the famous ruby that no other 
glassmakers have ever been able to achieve 
is found here, sparkling lavender and purple 
of amethyst, gay green of emerald, sapphire 
blue as evenly tinted as a jewel, translucent 
lights of opal, delicate shades of pearl, aqua- 
marine blue-green of the glistening Medi- 
terranean, vague hint of green or rose or 
amber flecked with gold like the sun shining 
on a butterfly’s fragile wing, many shaded 
rose, green, yellow, periwinkle, blue, orange, 
of a garden in July. 

The glass of the workers of Murano is 
wrought by the hands of artists who have a 
delicacy of touch, an understanding of de- 
sign and line and a skill inherited from 
their ancestors who were masters in the craft 
hundreds of years ago. A vessel of Venetian 
glass in the pureness of its artistry, the rare 
loveliness of its color is a thing of infinite 
artistic value. More than that it is the 
product of a vast amount of fanciful and 
sometimes fantastic imagination. 

René Francois, chaplain to Louis XIII, 
once wrote, “Murano fills Europe with 
thousands of fantasies in glass and crystai 
which compels people to drink in spite of 
themselves; one swallows a ship or a gon- 
dola of wine, a pyramid or a steeple, a whale 
or a lion, all sorts of beasts. The astonished 
wine takes all kinds of shapes and turns all 
manners of colors; thus claret becomes 
golden and white wine is dyed scarlet.” 

Records of the fifth century reveal that 
artisans working at little individual furnaces 
made glass in Venice. The first documentary 
evidence that speaks of glass-making in that 
country is dated 1090 and records one, 
Petrus Flavianus, phiolarius. So precious 
did the Venetians hold their glass-making 
and so rich did the products make the 
country that in 1459 by the order of the 
Doge and the Senate entire governmental 
charge was taken of the island of Murano, 
the principal place of glass manufacture, in 
order that the secrets of the art might not 
be communicated to foreign lands. | Glass- 
blowers who went to other countries and 
told the processes of making Venetian glass 
were bitterly prosecuted and there are 
records of several such traitors having been 
put to death. The faithful artists, on the 
other hand, were showered with honors, they 
were a proud and exclusive caste, they had 
the privilege of marrying the daughters of 
noblemen and their children inherited the 
rank of their mothers. Such wonderful glass 
was made nowhere else in the world and to 
this day no other product has rivalled it. A 
vase of delicate glass was considered a fitting 
gift for royalty. When Frederick IV visited 


Venice a beautiful vase was presented to him 
by the Doge. He, however, was unappre- 
ciative of the honor done him and uncon- 
cernedly dropped it to the ground remark- 
ing that the pattern would look well in 
silver. The Doge took the hint. 

Other monarchs who understood the value 
of the glass accepted a gift made by the 
artists of Murano. Royalty in those days 
had a pretty but destructive custom—at 
court ceremonies a health would be drunk 

















EXAMPLES OF VENETIAN GLASS 


in vessels of Venetian glass which then was 
flung to the ground and broken. 

Glass-making was very early in Italy an 
important industry but where the Venetians 
learned to make their exquisite product is 
unknown. They imitated every gem and 
marble, discovered how to manufacture the 
heautiful reticelli or lace glass, made mille 
fort or mosaic glass, and invented aventurine 
which still remains a secret of Venice. 
Murrhine, the glass in which gold is fused 
so that it sparkles with a milky opal light, 
was rediscovered by the Venetians. 

The Venetians searched far and wide in 
an effort to improve their glass. Sandy, 
traveling in 1610 wrote, “in the desert be- 
tween Alexandria and Cairo is a wood called 
kali by the Arabs, which they use for fuel 
and sell the ashes crushed together like a 
stone in great quantities to the Venetians 
who, equally mixing some with the stones 
brought from Pavia, make thereof their 
crystalline glass.” They studied specimens 
of ancient glass and soon rivalled the glass 
of the ancient Greeks and Romans. 

The greatest artists of the times made the 
patterns for the workmen of Murano and 
the pure, graceful lines of 16th century glass 
surpassed all preceding designs. In the 17th 
century glass-making declined in Venice and 
with the fall of the Venetian Republic the 
manufacture of glass was almost obliterated. 


Of the three hundred factories that lined the 
shores of the Mediterranean in the island of 
Murano, only one was left. Today, because 
of the indefatigable work of Dr. Paolo 
\ eneni, there is a renaissance of the wonder- 
ful art and Murano is again busy making its 
lovely product. 

The Venetians copied all the old colors 
and blended two sheets of color in one glass 
but the .remarkable filigree of the reticelli 
glass, which was inspired most likely by 
another craft the Italians developed to a 
high degree of artistry, lace making, is the 
most unusual. To the uninitiated the manu- 
facture of lace glass appears totally incom- 
prehensible. A cone is prepared containing 
a colored or milkweed thread. It is twisted 
in transparent rods of glass and the rods laid 
side by side are heated in the usual manner 
to make two sheets of glass. The two are 
laid slanting across each other so that be- 
tween each rounded point of the approaching 
cones a bubble of air is left. With iron 
pinchers the workman puts the sheets into 
the glass furnace and forms it. The bubbles 
inside the mass of glass increase or decrease 
mathematically according to the shape of the 
vessel. The finished product is a glass table 
service of delicately reticulated pattern or a 
huge vase traced in intricate lines which was 
first made centuries ago to confound the 
glass-blowers of the other parts of Europe 
and to adorn the rooms of a modern Ameri- 
can home. 

Today the glory of the Venetian artists is 
reawakened and Murano is again plying its 
trade along the shores of the Mediterranean. 
The glass that was made centuries ago to 
please the vanity and sense of beauty of 
royalty is at the disposal of everyone. 
Many years ago it was the custom of ancient 
ladies to shed their tears into tall, slender 
vases. When the vase was full—and in 
those days they must have done more weep- 
ing than now—the tears were used in a love 
potion. Today we have the vases and 
though they are no longer used for so 
romantic a purpose they serve as a graceful 
ornament. A replica of an original tear 
vase excavated at Herculaneum is supported 
by bronze harpies or satyrs; the glass is 
ruby or green. 

When rulers, many years ago, dined, their 
tables gleamed with many-colored glass in 
the light of candles held in candlesticks of 
Venetian glass to match the other tableware. 
Today the jewel and the gift shop display 
reproductions of the glass of those far off 
days as well as articles for the boudoir 
copied from ones used by fine ladies of the 
courts. ‘ 

There are perfume bottles, powder jars, 
and vases, goblets, finger bowls, cocktail, 
claret, highball, iced tea glasses, water 
pitchers, candelabras, candleholders, flower 
bowls, flower horns, comports, swan and 
fish aquariums. They are of one color or 
two blended colors, sprinkled with gold, with 
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Goro Creations 


Serpentine Jewelry 


IDING with the wave of pop- 
ularity for all things reptilian, 

this new creation is the season’s 
most original costume jewelry item. 


Serpentine Jewelry comes in chokers 
and bracelets. It is composed of finely 
twisted coils in old English, green gold 
or silver finish either single, double or 
triple twisted, as illustrated. 


‘Prices: 


Single Choker . . . $7.50 per doz. 
Double Twisted . . 15.00 per doz. 
Triple Twisted .. 22.50 per doz. 
Single Bracelet 3.75 per doz. 
Double Twist {Bracelet} 7.50 per doz. 
Triple Twist (Bracelet) 11.25*per doz. 


COHN & ROSENBERGER 


47 WEST 34th STREET 
NEW YORK, CITY 


Canadian Office: 110 WELLINGTON ST., West 
TORONTO, ONTARIO 








Popular Jewelry at Popular Prices 
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(2olorful (loisonne— 


so decorative and useful! 


IN every home there is a place for 
cloisonne. For what other art can 
so successfully combine warmth of 
color with maximum utility! 





Illustrated is a catalog page of Boxes, Jars, 
and Bowls—all very glorious to look 
upon. 


Our new catalog is now ready and will be 
forwarded on request. 


When in Chicago, be sure and stop in at the 
fifth and newest of the Shainin showrooms. It 
is located at 109 North Wabash Ave., under the 
capable direction of Mr. E. F. Ellis, who is known 


to most of you. 





| SHAININ s\0.- 


Lirect Importers of Chinese Artwares. 


PURCHASING OFFICES ix CHINA at SHANGHAI ano PEKING 


New York: 139 Fifth Ave. San Francisco: 268 Market St. 
Chicago: 109 North Wabash Ave. 


Boston: Los Angeles: 
H. P. & H. F. Hunt Co. ok Albert B. Hess 
41 Pearl St. Transportation Bldg. 
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crimped rims of contrasting shades or plain. 

The picture shows a splendid reproduction 
of a famous design conceived in silver by 
Cellini. The dolphins sit on the base to 
support the bowls while dragons squirm 
above. ‘The dolphins hold up the candle- 
sticks while the impertinent little dragons 
are the place card holders. 

A green alligator with yellow eyes and a 
voracious red tongue makes a fanciful table 
decoration. Tiny swans are unusual place 
cards. Ruby bowls, candleholders, comports 
etched in gold leaf are reproductions of the 
16th century Rinascienento style. Water- 
green vases ‘with curly gold handles, goblets 
of amber or primrose yellow with crimped 
edges, candlesticks dripping crystal icicles, 
pale amber and gold candelabras_ with 
clusters of roses in the center, a lace-glass 
lamp base perfectly fitted to a parchment 
shade, these and many others are filling the 
fashionable gift departments. 

The photograph used with this article was 
furnished through the courtesy of Graham 
& Zenger, 104 Fifth Ave., New York. 


Butterfly Jewelry in the Gift 
Department 





UTTERFLY jewelry and the employ- 
ment of butterfly wings in many new 
adaptations are original and striking in a 
gift department and surely beautiful enough 
to be worthy of any jeweler’s display. If 
you have ever seen a stained glass window 
with sunlight streaming through it you will 
have some idea of the exquisite beauty of 
a butterfly wing mounted under crystal 
glass. Nature has been prodigal in the won- 
derful color she has given to her rarest 
jewels and she has been lavish in endowing 
the butterfly with glorious wings. “Morphos 
Menelaus,” used to a large extent in the 
jewelry, comes from South America and is 
endowed with a richness of color unrivalled 
in nature. The millions of separate tiny 
scales which lie like down upon its wings 
reflect the light in a blaze of iridescent blue. 
“Morphos Urinio,” found only in Tropical 
America, which has a green wing mottled 
with black and a small portion of which is 
a lovely orange furnishes a variation of the 
blue tone in the jewels. A purplish blue 1s 
obtained from “Morphos Cypris,” a habitant 
of New Granada and Colombia, and a deli- 
cate, pearly blue like grey-blue water comes 
from the wings of “Morphos Adonis,” of 
British Guiana. 

It took the manufacturers of butterfly 
wing jewelry, Owen Bros. of London, many 
years to bring their art to its present state 
of perfection. If the butterfly wing is 
mounted incorrectly it fails to catch the 
light and its sheen is lost; the color and 
luster is quite different, lifeless, when the 
Wing is cut and mounted improperly. In 
the beginning of the art nine out of 10 
wings were ruined in handling and it took 
the workers years to understand how to cut 
the wings. The delicate wings, which are 
dissipated by a light touch, when preserved 
under crystal glass will last a life time. 

A charming variation of the rings, pen- 
dants, pins, earrings and other personal 
ornaments, has been introduced. Dainty 
figures of dancing girls, heads, fairies, ladies, 
and cupids are moulded in the backs of the 
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crystal glasses which protect the butterfly 
wings. The figure is filled with Chinese 
white and the brilliant wing forms the back- 
ground to a delightful cameo effect. 

Some of the wings are combined with oil 
painting to make seascapes, landscapes, sky- 
scapes, crinoline clad figures, decorated 
Japanese fans with stems of mother of 
pearl, reproductions of famous statues, local 
views, and reproductions of stained glass 
windows which are masterpieces of art. 

Not only are the wings used for specially 
prepared paintings and ornaments, but they 
are also employed to enrich table tops, 





BUTTERFLY PLAQUE 


screens, box tops, panels for furniture, trays, 
paper weights, miniatures. 

The simple, splendidly colored pictures are 
framed in a black background in striking 
contrast to the rich coloring. The jewelry 
is mounted in delicately patterned silver. 
One of the most lovely jeweled novelties to 
be found any place in the gift market is a 
huge “Morphos Menelaus” mounted in a 
silver frame to be worn as a pin on an 
evening wrap. A ring or a link bracelet 
of either the cameo butterfly wing combina- 
tion or the wing alone, like a lovely gem 
under its crystal glass, makes attractive 
gifts. The trinket boxes and cigarette boxes 
with the quaint, dainty figures shining with 
colorful wings are quite a variation in that 
line. The different designs of the framed 
pictures are a choice form of decoration. 

The photograph used herewith was sup- 
plied by the Owen Co., 225 Fifth Ave., 
New York. 





Emmet W. White, head of the Baltimore 
Clipper Importing Co., and president of the 
National Gift & Art Association, sailed on 
Friday, May 13, for Europe, where he will 
spend several months in travel. Mr. White 


plans to visit the principal capitals of 
Europe as well as Constantinople and 
Algeria. He will return in time to show 


the new Baltimore Clipper Imports at the 
Fall shows. 
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Colored Lighting in the 
Gift Department 





OF splendid advantage to the gift depart- 

ment of the jewelry store in pushing 
its business is an atmosphere of sprightliness 
and interest. And adding greatly to the 
department’s attractiveness along this line 
is the proposition of two sets of lights of 
different colors. 

For instance, there can be one set of lights 
of yellow color and these lights may be in 
some of the lamps in the department and 
in some of the wall and ceiling fixtures. 
Then the other set of lights may be of red 
and these may be in others of the lamps 
and in other wall and ceiling fixtures. 

Then the store may turn on either set 
of lights it wants to any time from a con- 
venient switch. 

When the store is provided with two 
sets of lights it is good policy to change the 
lights frequently during the busy time of 
the day as when this is done an entirely 
different air is given to the entire depart- 
ment with the result that the department has 
a constantly changing sprightliness and 
vivacity which is immensely’ interesting. 

Almost any gift department can be quickly 
and inexpensively wired for two sets of 
lights and when this is done the store can 
make a big advertising feature of the 
proposition and can invite all the folk in 
the territory to come to the store and see 
the gift department as it looks when each 
set of lights is turned on. 





F. G. Holmes Receives 
Ceramics Award 





FRANK GRAHAM HOLMES, secretary 

and chief designer of Lenox, Inc., of 
Trenton, N. J., has been awarded the crafts- 
manship medal of 1927 for achievement in 
ceramic art by the board of directors of the 
American Institute of Architects. The medal 
was presented to Mr. Holmes at a dinner 
held in the auditorium of the Chamber of 
Commerce building in Washington, D. C., 
May 13, on the occasion of the 60th annual 
convention of the institute. 

The award was made on recommenda- 
tion of the committee on allied arts, of which 
C. Grant La Farge is chairman. The medal 
was presented by Milton B. Medary, presi- 
dent of the institute. 

Holmes was the designer of the Presiden- 
tial dinner set ordered for the White House 
by the late President Wilson, the first set of 
American china to grace the executive man- 
sion. He also designed the dinner ware for 
the palace of the President of Cuba, and 
recently was the successful designer for the 
set to be installed in the home of the Amer- 
ican Ambassador in London. 

In 1925 he was a member of the high com- 
mission appointed by Secretary of Commerce 
Hoover to the Exposition of Decorative 
Arts and Sciences held in Paris. 

He is a native of Rhode Island, received 
his training in New York and Paris, and 
formerly taught design in Pratt Institute, 
Brooklyn. He is recognized as one of the 
leaders of the younger school of purely 
modern American ceramic art. 
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BRONZES 


of Merit 





that are designed and 





created by our own 






artists in our own fac- 





tory and sold with a 
guarantee back of 


them, that a_ repeat 





business may be ad- 





vantageous to us both. 


Door Step or Book Ends 


Send for a catalogue and convince your- 
self of the quality and values offered 





Pompeian Bronze Co. 


INCORPORATED 
Manufacturers of Artistic Bronzes 


225 Fifth Avenue New York City 



















fusion of lovely 
things that it 
makes the selec- 
tion of those ar- | 
ticles, which will ar 
have instant This handsome console set is flashed 
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Gifts That Will Please 
Your Best Trade 


ORE and more jewelers are realizing 
that a gift department is not only profit- 
able but also the means of attracting new cus- 
tomers. But the gifts must be selected in 
keeping with the same high quality as the 


jewelry itself. 


At either the 
New York or 
Chicago  show- 
rooms of Fried- 
laender, you will 
find such a pro- 
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with sapphire blue and cut through to 


appeal, a true the crystal. The mounting is of bronze 
pleasure. 


which is plated with gold. 
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HERE is an artistic appeal in our imported 
Chinese brasses that is immediately appar- 
ent to people who instinctively sense quality. 
That’s one explanation of the growing demand 
for Baltimore Clipper brass. Another is the 


price—exceedingly modest. 


Manager. 


Ge BALTIMORE CLIPPER IMPORTING Co 


6E.Pleasant Street adh BaltimoreMaryland 





225 Firth AVE. 


New York: Room 407, 
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Marigolds in 4 natural shades making a 
dainty reproduction of an old fashioned 
garden flower. . 


$2.50 


Per Dozen 


R. C. HAM & COMPANY, Inc. 










FACTORY AT 42 HIGH ST. 
NEW HAVEN CONN. 


Represented by: Horace C. Gray Co., 200 Fifth Ave., New York. 
West Sales Co., Pittsburgh, Pa. 


H. P. & H. F. Hunt Co., 41 Pearl St., Boston 
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The Story of the Mirror 


Because They Are a Necessary Aid to Vanity the Demand Is Always Brisk 





























iL 
T JE story of the mirror is the story of 

vanity. Vanity thrived long before 
pre-historic days and flourished soon after 
the fated Narcissus saw himself in a 
fabled stream. Since that far mythological 
time, history relates an evolution of art— 
or rather evolutions of arts—in many dif- 
ferent countries in which looking glasses 
figure as necessary aids to vanity and as im- 
portant implements of decoration. 

If you take a long stride through time 
from the days of the youth, who became a 
flower, you will find that the ancient Egyp- 
tian, Greek and Roman ladies were as fond 
of their own beauty as the modern American 
woman (who, if we are to believe what 
prominent visitors to these shores say, are 
the most lovely in the world). In this day 
of the porcelain bath tub, much vaunted 
article of the century, and in this country 
where millions of dollars are spent every 
year on cosmetics, it is interesting to know 
that those ancient beauties spent many hours 
in pursuit of feminine perfection. The re- 
finements of the toilet of a Roman lady in- 
cluded a much more elaborate process of 
bathing than is customary today. They were 
anointed in oil, sanded, steamed, massaged, 
cooled in a number of different waters and 
drenched with perfumes. And, poor things, 
the best mirrors they could devise to see 
the finished product were made of finely 
wrought burnished bronze. 

It was Richard Steele who declared that 
“Woman’s strongest passion is for her own 
beauty and the last sighs of a handsome 
woman are not so much for the loss of her 
life as her beauty.” Vanity is inbred in 
human nature and it is no wonder that the 
looking glass has held its place in the homes 
of men—and women—from time immemorial. 
Every known medicament or lotion which 
would assist in the enhancement of natural 
charms has been used through the ages and 
the ritual of the toilet has been surrounded 
with accessories and appointments, the deli- 
cacy and the costliness of ‘which are tradi- 
tionally important. Without a doubt the 
most necessary of these appointments has 
always been the mirror. 

Today, when homes or separate rooms of 
homes are decorated with period furniture, 
the mirror reflecting in its frame the art of 
French, Spanish, Colonial or Italian periods 
are necessary articles and the genuine re- 
Production is much sought after. Looking 
glasses from the crude early Spanish, all 
periods of the French and Italian and all 
Colonial designs to the ultra modern, date, 
1927, may be seen. The gift department 
Proprietor will find these pieces are faithfui 
and artistic reproductions. The smaller 
hanging mirrors and the hand mirrors have 
a definite place in the gift department as 
Well as a romantic place in history. 


Some of the mirrors, from which the 
reproductions are made, travelled a long 
Way over the seas and from many strange 
Places before they were brought to light. 





Some of the antique frames were found in 
crazy little junk shops, in the attics of New 
England farm houses, in European antique 
shops, some are copied from those hanging 
in foreign museums, some from the Ameri- 
can wing of the Metropolitan Museum of 
Art. Some have no claim to tradition but 
were inspired by the new impressionistic 
art; these are decorated with colored geo- 
metric blocks which serve as a place through 

















MIRROR COPIED FROM AN 
ANTIQUE 


AN UP-TO-DATE 


which is passed the supporting cord which 
sports a gay tassel. 

One of the small French mirrors, the size 
of which makes it appropriate for a gift 
shop, has an interesting story attached to it. 
In a little, dark, narrow Paris street, where 
the tops of the houses almost touch each 
other and there is scarcely room for two 
pedestrians to pass abreast, there is a little 
shop. An American looking for a curious 
mirror went three steps down into a dingy 
room cluttered up with hundreds of odd 
and unsavory pieces of furniture piled from 
floor to ceiling. 

The shop keeper shrugged his shoulders 
and gestured wildly. He began to pull an 
ugly affair from the debris. But the Ameri- 
can paid no attention to him. His eye had 
been caught by something—a portion of an 
old mirror, the glass cracked in a million 
pieces. It was made of wood covered with 
silver leaf and his experienced eye recog- 


nized the artistry of the carving. In another 
corner of the shop he found another piece 
of the frame and in another corner he found 
a third piece. It became a silver leaf frame 
about seven inches wide and eight inches 
long. It was beautifully carved and the 
top was decorated with a graceful scroll in 
the center of which were three carved 
flowers about an inch in diameter. 

In the American factory the manufacturer 
working with the antique frame which dates 
some 200 years ago, fashions his reproduc- 
tion from a moulding of seasoned wood the 
exact proportions of the original. The top 
is shaped out and the frame is sent to the 
carving room where artists following the 
design of the old frame make an authentic 
copy. The three quaint flowers are carved 
and put in place. Then several preparations 
are applied to the wood and the silver leaf 
which requires the hand of a highly skilled 
mechanic and artist is put on. When he 
finishes with this process the mirror frame 
shines with a high gloss. The frame is 
sent to the antiquer who is also a highly 
skilled artist. He works with the genuine 
frame next to the copy. The old frame is 
rubbed through in many places and is tar- 
nished and spotted from many years of 
weather and climate. He rubs through the 
silver leaf in the same places that the ori- 
ginal is rubbed through, and he adds thick- 
ness and spots of color and tarnish. The 
finished product equals the genuine in the 
mellowness of its tone and is better than 
the original in its solidity. 

Perhaps the most interesting looking 
glasses are the American ones which em- 
brace the Pilgrim period, William and Mary, 
Queen Anne and Chippendale. A beautiful 
example of a Chippendale design copied 
from a mirror that hung in the American 
wing of the Metropolitan Museum is made 
of mahogany, the graceful scrolls at top and 
bottom are decorated with gold leaf, the 
inside edge of the frame is also gold leaf. 

Good mirrors belonging to the Pilgrim 
Century are more difficult to obtain than 
any other class of object for they were un- 
usual even in their period. To possess a 
looking glass in the years from 1710 to 1730 
was a luxury and a large glass was almost 
an absurdity. Small mirrors with painted 
scrolls or small hand glasses framed crudely 
in painted pine or framed in leather mark 
the time. The very earliest frames to be 
found in America were decorated with stump 
embroidery but of these we have few ex- 
amples and no reproductions. 


In 1700 the glass industry was, in the 
heavy plate form at least, too specialized 
for a country so new and so poor. Whether 
any glass at all was made here at that 
early date cannot now be known. It is 
supposed that the Americans imported all 
their glass, though it is believed that some 
mirror frames were made here then. Most 
of the frames are of cheap pine wood, some 
of the better ones were made of walnut. 
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DISTINCTIVE 
HAND TOOLED LEATHER 


Comprising Over One Hundred Articles 
at the Lowest Possible Prices 





6 Piece Writing Set, assorted genuine leathers, Pad 12 x 14, 
inkwell, letter rack, blotter, calendar and letter-opener 


SEND FOR CATA- 
LOGUE AND 
PRICES 





Box, Dome Top, 
cedar or silk lined. 


Leather Picture 
Frames, neatly 
tooled in gold. 





Photo Frame, Assorted Leather, holding 2 pictures, celluloid 
window, moire lined, all standard sizes. 


F. L. MARTIN CO. 


Manufacturers and Importers—Leather Goods—Novelties 


162 East 23rd Street New York 


Hubley Metal Products 


Beautiful 
Models 





No. 41—Coffee Table 


Finish, Antique Brass or Swedish Iron. 
Beautiful Greek Tile Top, 16 in. diameter. 


Send for catalogue and prices on Metal Tables and 
Floor Lamps 

Complete Line also on Display. 
‘“ Bush Terminal Sales Bldg. 
Geo. F. Little Gift and Art Section. 
225 Fifth Ave. 130 W. 42nd St., N. Y. 


Pacific Coast Representative: Henry C. Hubley 
Transportation Bldg., Los Angeles, Cal. 


Hubley Manufacturing Co. 


Lancaster, Pa. 


N. Y. Representative 
































| A pair of Shades using rare Salem Clipper Ship 
Prints as subjects, with exceedingly fine binding 
in black: 


Send for descriptive folder and price list 


DE SHERBININ STUDIOS 


Makers of superlatively artistic shades yet practical 








Showroom and Studios 
132 East 58th Street, New York 
Phone Plaza 1348 





Exhibiting with Eastern Manufacturers and Importers Exhibit at 
Palmer House, Chicago, July 25th to Aug. 5th. 


The Jewelers’ Circular Buyers’ Directory 
of the Manufacturers, Importers and Jobbers in the 
Jewelry and Kindred Trades 


Price $1.00 





Copyright, 1926, by 


The Jewelers’ Circular Publishing Company 
11 John Street New York 











Imported 


French Bags 


of every description in 
a large variety at the 
lowest possible prices 
for the quality. 





Complete Line of Distinctive 
Novelties and Vanities 


J. Leo Grogan 


225 Fifth Ave., New York 
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The early Americans were a maritime people 
and often a sea captain brought home to his 
wife some object of interest from a foreign 
port. In that time when mirrors were lux- 
uries a mirror from Venice could be called 
a great treasure, and enough to please any 
woman's vanity. These gifts performed the 
additional service of providing the American 
cabinet workers with their styles. Thuya 
and tulip woods were inlaid in satin wood, 
walnut was inlaid with satin wood and tulip 
wood in their copies of foreign frames and 
mirrors began to take the form of attractive 
home decorations. Often the glass of the 
mirror was cut with an intricate design so 
that its chief purpose was decoration. 

In not a few instances looking glasses of 
the 17th century had sconce brackets at- 
tached at the bottom and the designers of 
the period did not overlook the effect of a 
mirror lit by the soft glow of candles. The 
fashion of using such candle-lit glasses was 
continued into Chippendale’s time and even 
later, only in later times candles were placed 
at one side rather than in front. 

In later examples of mirrors when the 
sconce bracket was attached near the center 
of the frame the motive was the same as 
that of a lighthouse, to increase the light 
as much as possible. Light was scanty in 
those days and reflection was important for 
any sort of satisfactory illumination. The 
scarcity of lighting facilities accounts for 
the numerous mirrors found in a single rich 
French room of the time. With our easy 
illumination today we forget the connection 
between mirrors and artificial lighting. The 
reproductions of these designs with their 
quaint sconce brackets remind us only of 
the decorative use the mirror was put to in 
those days, and especially the charming effect 
those glowing mirrors must have given to 
a room. 

A mirror with a fretted top is frequently 
seen in English frames but with the crown 
and other royal fret work. The presence 
of such emblems does not in itself prove 
that the frames are English for during the 
reign of William and Mary and Queen 
Anne the loyalty of the colonists was such 
that royal emblems occurred here often in 
furniture design. Fretted frames appeared 
as late as Chippendale’s time but the mar- 
gins were smaller and the fretting was ex- 
tended on the sides. 

In the Georgian period mirror frames 
were decorated with the simple scroll of the 
shape known as the broken arch which be- 
came so common in the middle of the cen- 
tury. 

Another interesting mirror is reproduced 
from an original of the Queen Anne period 
which may be seen in the Metropolitan 
Museum. It is made of walnut and is al- 
most crude in outline and decoration. 

Stained maple was used often at this time 
and some of the frames show uncertain but 
interesting gropings after beauty. Today we 
have reproductions of the immensely popular 
18th and 19th century mirrors which bore 
Painted ships, birds and other figures on the 
upper glass. When these mirrors were the 
fashion the period of starvation was over in 
America and the country imported a great 
deal of rich furniture. In this later period 
we find the carvings and decorations on the 
frames have become elaborate and orna- 
mental. 
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The later Queen Anne mirrors were often 
highly decorative as were those of the 
Georgian period. A Girondole reproduced 
from that later time has a gilt frame the 
surface of which is hollow. Within it a 
series of balls are set. At the top is an 
American eagle and at top and bottom is 
a graceful scroll. The original had sconce 
brackets but these were eliminated in the 
copy. 

The illustration for this article was sup- 
plied by Jarnow & Co., 312 Fifth Ave., 
New York. 


A Word About Porcelains 
and Pottery 








By ALBERT REHBERGER, 
President of Rehberger & Saul, Inc. 

(THERE have been many articles about 

china, porcelains, and pottery, but the 
subject is such a large one that many more 
things can be said without repetition. The 
manufacture of porcelains is an art which 
dates back before Christ, for it originated in 
China in 206 B. C. When one sees the 
chinaware and porcelains of today, one does 
not realize that so many thousands of years 
ago they were made by the people of 
China, and of course of crude shapes and 
forms. Cups did not have handles and 
plates, mugs, large and small, and pot-shaped 
receptacles were being used for most pur- 
poses. 

The manufacture of porcelains was intro- 
duced into Japan about 1513. The Japanese 
were quick to appreciate its importance and 
sent students to China for the purpose of 
studying ceramics, and not until 1605 did 
Japanese craftsmanship begin to develop 
with the discovery of fine clay by a Korean 
potter. Among the famous wares produced 
are Kiota, Satsuma. 

In 1710 Johann Friederich Baron Von 
Boettger, the chemist, discovered the method 
of manufacturing china. Born in 1686 in 
Magdeburg, Germany, he studied chemistry 
in Berlin. After serving as an apprentice 
for some time, he made wonderful discover- 
ies and fled to Wittenberg, but the King 
of Saxony took him under his care and 
soon found out his ability as a chemist. He 
was then a refugee at the castle, and it was 
at that time that he discovered the sub- 
stance of china manufacture, which is prin- 
cipally kaolin. The factory at Meissen, 
Germany, was then founded by the king 
under the personal supervision of Mr. 
Boettger. As to his religion he was brought 
up in the Evangelical Church, and believed 
in God as the supreme being and ruler of 
the universe and is known to have said in 
a prayer, “Oh, God! You are a wonderful 
and great creature. You make from a gold- 
maker also a potter.” He was a_ heavy 
smoker and only 33 years old when he died 
in 1719. 


Ther the manufacture of porcelains began 
to spread all over Europe and included the 
Vienna Works, Porzellanfabrik in Berlin, 
and the one in Copenhagen, manufacturing 
Copenhagen blueware. In 1745 the works at 
Sevres, France, were founded and today it 
is still one of the finest of its kind. Kaolin 
was discovered by a doctor’s wife, near 
Limoges, while she was wandering through 
the nearby fields for herbs. The presence 
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of kaolin near Limoges is the reason why 
so many china factories are located in 
Limoges. At this time and in the next 100 
years, royalty of every country, principally 
of Germany and Austria, made a hobby of 
establishing works for making pottery and 
porcelains. “Kings, lords and barons had 
their factories. 

The same condition existed in glassware 
and today there still are factories which bear 
“Koenigl. Porzellan Manufacture,” and in 
many instances these date back to the times 
of royalty owned factories. 

Porcelain is hard, transparent and very 
difficult to fuse. The body of the ware is 
chiefly composed of kaolin, feldspar, and 
sand. The ware is molded and baked at a 
high temperature in the kiln, and then 
glazed. The glaze is composed of ground 
feldspar and quartz. The article is again 
baked to fuse the glaze. The decoration 
is then partly put on by hand and in most 
instances decalcomanias, or transfers, are 
used. 

Earthenware, or pottery, on the other hand 
is made of clay, quartz, and feldspar. This 
clay is plastic and can be molded into any 
form by hand or by mold. The molds with 
their contents, as well as the articles shaped 
by hand with the use of molds, are dried in 
a room which is very warm and then the 
articles are scraped with a knife to take off 
the rough edges or marks and the articles 
are then baked in kilns to harden them. If 
the articles are desired waterproof, as is 
the case in finer ware, they are dipped into 
pulverized glaze and the articles are then 
fused by rebaking. The glaze is made of 
pulverized quartz, chalk, white or red lead, 
the mixture being ground and fused. 

This earthenware or pottery occupies to- 
day a very prominent place in all homes, 
not only for ornamental purposes, but for 
many useful purposes. 





International Art & Gift Exhibit 
to Be Held at Philadelphia 
Aug. 22 to 27 





The’ Fall Show of the International Art 
and Gift Exhibit, to be held Aug. 22 to 
Aug. 27 at the Benjamin Franklin Hotel, 
Philadelphia, will be visited by the entire 
buying force of Gimbel Bros., Strawbridge 
& Clothier, Lit Brothers and Snellenbergs, 
and representatives from more than 2,000 
Philadelphia shops will also attend the 
Show. 

This means that every exhibitor will have 
the buying force of Philadelphia’s greatest 
department stores at his doors. Every 
large gift and art manufacturer and im- 
porter in the country will be represented 
so that the buyer can choose his line from 
a very widely representative field. 

The convenient “all-on-one-floor” plan 
tried for the first time last Spring is again 
in force. The unusual custom of personal 
introduction between exhibitor and buyer 
is a distinctive touch and the convenience 
of the exhibitor’s location and the co-opera- 
tion of the hotel management are still 
further reasons why the Fall Show of the 
International Art & Gift Exhibit should be 
even .a greater success than the Spring 
Show. 
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This advertisement appeared in four colors in The Saturday Evening Post, May 21, 1927. 
























































Was YOUR PRESENT WATCH 
IN STYLE WHEN “UNCLE TOMS CABIN” CAME TO TOWN ° 








It is not strange that a man should 
have a deep and abiding attach- & 


ment for a watch that he has wound 


A watch may never ; 
lose a second yet be > it, hastily and subconsciously, as a 
_ many years slow 


key with the times. They accept 


gauge of your business and social 





and consulted daily for any great 
length of time .. . For around that watch is a mist of 
intimate and glorious memories . . . its hands have 
marked, and perpetuated, the ‘crowded hours”’ of his 
life. If you own such. a watch, you cherish it, and 
rightly, for its loyalty and fa associations, but you 
probably overlook the fact that in the eyes of others, 


less kindly and more critical, it is an anachronism... 


a splendid timekeeper perhaps but very much out of 


ILLGIN 


THE WATCHWORD FOR ELEGANCE AND EFFICIENCY 


© Elgin, 1927 





status ... Surely, a new and mod- 
ern Elgin Watch would be a far more honest reflec- 
tion of yourself. You will know your Elgin is won- 
drously fine the very moment you first cradle it in 
your hand, for it has the “feel” of excellence. And it 
will stand guard over your minutes and hours as only 
a good and true sentinel can. Elgin is conceded to 
be the world’s standard for watch integrity, and to such 


efficiency is wedded exquisite beauty of design. 





THE WOMAN’S WRIST WATCH, in a case of 
18-karat solid white gold, is priced at $85. 


THE MAN’S WATCH, has a 19-jewel move- 
ment and a case of 14-karat gold. Priced 
at $150. 


Your jeweler will show these and other 

Elgins to you gladly. No other watch is 

offered in so generous an assortment of 
styles nor at a price range so liberal. 


The Elgin factory is well worth seeing, and all jewelers are invited to visit it. Call at our C hicago office for transportation. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CircuLarR regarding any advantageous 
device or plan which they are utilizing in con- 
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nection with their business, 











Practical Talks on Selling 


No. 1—What to Say to Sell More Diamonds 





Written Expressly for The Jewelers’ Circular 


It is not the intention of this article to attempt to tell the practical Jeweler something he doesn’t know, but rather to assemble 
the sum-total of some personal behind-the-counter selling experience that has helped in making sales of diamonds. 
H = your own experience will add many points to those outlined hereim. 


No doubt 




















D IAMONDS are the choicest crop of the 
retail jeweler’s season of selling—both 
from the amount of money involved and 
in the volume of profit extracted. There- 
fore it behooves every thinking jeweler to 
lie awake nights, if necessary, to evolve 
technique and salesmanship to move these 
precious and profitable gems. Hence this 
article. 

The jeweler should impart to his salesmen 
all he knows of the finesse of diamond-sell- 
ing. A little fact here, a deftness in dis- 
playing the goods there, etc., will mean more 
sales at the end of the year. The public 
likes to think you “know your onions,” and 
the more you are able to tell the public about 
diamonds, either in your advertising or over 
the counter, the more respect that public will 
have for your offerings. You remember 
how the old-time “barker” at the side show 
filled up his harangue with a meaningless, 
unintelligible jumble of words that amazed 
and hypnotized the yokel? Well, there was 
psychology in that. Not that I am suggest- 
ing the jeweler descend to a circus follower’s 
“spiel” to sell diamonds—nay, nay, but the 
psychology involved in the two selling efforts 
is exactly and identically the same. 

It is well to analyze the public mind from 
your business view-point. Look into your 
selling chances with the diamond prospect 
who comes into your door. 


What brings the looker into your store? 

Is she just shopping? 

Did her confidence in your store bring 
her in? 

Was it her idea of your values that 
fetched her ? 

Or, perhaps, the styles of your diamond 
jewelry? 


Then analyze carefully just what you have 
to offer this prospect; preferably you should 
closely study just what actuality or service 
you can offer that your competitor cannot. 





Is it your values? 

Is it your experience in the diamond 
business ? 

Is it the standing of your house in the 
community ? 


Try to ascertain definitely these things in 
your casual conversation with the customer. 
Then match what you have to offer with 
what she is seeking, and talk it up for all 
it is worth. All it is worth, mind you—not 
more than it is worth. Don’t un-sell her 
with a cataract of self-praise or oratory. 
Develop a technique in the showing and 
selling of diamonds. I know one salesman 
who watches the customer’s eye, sees what 
tray she is looking at, takes it out and tilts 
it toward ker on the case so she can scru- 
tinize the diamond rings displayed. He does 
net make the serious mistake of bluntly 
asking (as some salesmen do) : 

“How much do you want to put into a 
ring?” 

He learns her price very tactfully and 
adroitly, starting high, rather than low. An- 
other point of technique which I have seen 
work effectively is the custom of one sales- 
man to take a diamond ring from a tray 
with a silk handkerchief. The customer 
gets the impression that he regards his goods 
too highly to finger it up with his bare 
hands. Another very good salesman takes 
the prospective diamond customer to a quiet, 
secluded room, well lighted and cut off from 
the rest of the store with ground glass par- 
titions. This is most effective. In this 
room are diamond-scales, tables, chairs, etc. 
All the “scenery” one would expect for the 
showing of diamonds. It gets the customer 
into an impressionable state of mind. The 
salesman’s words carry more weight than if 
made at the counters outside, amid the ev- 
eryday bustle of business, with other sales- 
men looking on, or other customers peeking 
over her shoulders. This diamond-room has 


paid its rent over and over each year for 
many years. 

The salesman will find out if he has a 
ring coming up to her expectations, and if 
not, will readily suggest using any mount- 
ing on any ring he has, with a diamond 
specially selected by her from his loose 
stock. The personal selection and exclu- 
siveness of such a choice may please her. 
Or she may want a specially made mount- 
ing. But the average customer will find 
something in the ring stock that will please 
her. It is well to find out if she wants a 
bezel or prong mounting, explaining that 
small stones show up better in the bezel 
style, while a prong is particularly appropri- 
ate for larger stones. The why of this is 
that the bezel seems to magnify the size of 
the small stone, while the prong displays the 
full native beauty of the larger stones to best 
advantage. 

Don’t make the mistake of talking down 
one style of mounting while attempting to 
boost the cther. Be guarded in your criti- 
cism, and not too fulsome in your praise. 
Talk up quality—of course, if quality is a 
talking point on the particular stone she 
favors. Call attention to the snap and style 
of the mounting, too. This implants in her 
mind an idea of the importance of the 
mounting, and paves the way for later re- 
ceptiveness on her part to offerings of new 
mountings. Talk in very exact terms about 
quality—-where your quality will stand it. 
Tell her how important quality is in dia- 
monds. Tell her it is the most important 
consideration about a diamond, and regulates 
its price entirely. 

Of course you wouldn’t stress quality 
where you're selling a diamond that grades 
fourth class in perfection and color. In fact 
you shouldn’t broach the subject at all, un- 
less she does. Understand, she is not to be 
given the impression that the stone is first 
quality if it isn’t. You just don’t talk about 
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True Time Tellers DISPLAYED!!! 
THIS HANDSOME DISPLAY CASE FREE 


“True “ime TJellers With Each 


Selection 
of 
NEW HAVEN’S 
Unusual Alarm 
Clocks . 
No. C124 | 


Handsome Display Case 
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HE display case is 

16% inches long, 18 | 
inches high and 8% inches | 
deep, made of metal, of : 
strong durable construc- 
tion, attractively finished 
in dull mahogany, full 
vision front glass. 

The clocks are placed 
on the shelves, and fit 
snugly into cut-outs spe- 
cially designed for each 
clock, preventing disar- 
rangement of display. 
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Each shelf is equipped 
K CO. ee a 
AVEN ei Kole with hinges, tilting back 
a with case. | 
HIS Alarm Clock Selection consists of twenty-four (24) specially selected, quick selling True Time 
Tellers, varied in designs, sizes, finishes and dials, that are pleasing to the eye, and their moderate 
ner See meen: Peay Sees Dealers’ Total | Suggested Total | 
Summary of No. C124 Alarm Clock Selection: Cost Dealers’ Consumer’s Retail 
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2— SQUARE TAT- I ee err er er eee rere 2.20 4.40 3.25 6.50 
]— ek SS 7 a 2.85 2.85 4.25 4.25 
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ca 7394 NEW BAVEN ALARM DISPLAY CASE..... .........0.0..000008 XXX XXX Xxx XxX 
‘| A total of $25.90 on an investment of only...............ccee cece cece rere eee eeeeeeene $53.85 Retail Val. $79.75 
4 ORDER FROM YOUR JOBBER TODAY 
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Storekeeping Department 
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quality in showing such stones. But if the 
diamonds you are showing are of a quality 
close to the top you can then talk up its cut- 
ting, brilliance and color. If the imperfec- 
tion in the diamond is very slight, tell her 
just what the imperfection is. Here enters 
technique again—get her to take the eye- 
loupe and look at the stone. The chances 
are she can’t see the imperfection at all. 
This opens the way for you to stress the 
practical invisibility of that defect. At the 
same time you can dwell on the saving in 
price she benefits by in this almost micro- 
scopical imperfection. Tell her frankly that 
no one, outside of an expert with a magni- 
fying glass, will ever see it. 

Under some circumstances it would be 
well to casually throw out a hint here that 
some jewelers, less scrupulous than you, 
would sell that diamond as “perfect.” The 
wisdom of this remark is debatable. Some 
jewelers would say it, and I can’t help but 
respect ’em for it, but there are others who 
would and who are justified in doing so. 
This slight imperfection gives the good 
salesman an opportunity to dilate on the in- 
tegrity of his house. He points out to the 
customer that his house would rather lose 
a sale than have a customer buy under a 
false impression. He asserts that it is 
for this reason the public has such confi- 
dence in his house. His house is supposed 
to be expert in diamonds—a subject the 
public knows little about—and that the pub- 
lic expects his house to tell it of qualities 
and defects in its goods which the public 
would never suspect. One salesman makes 
it a point here to draw a comparison be- 
tween the trusted jeweler and the trusted 
physician. 


The jeweler who grades his diamonds 
accurately and tells the public about de- 
fects in them that the public never sus- 
pects, sacrifices a profit he could make 
by selling that diamond to the public as 
without defect. And maybe the public 
might not ever learn the diamond had a 
defect. But the ethics of the reputabie 
jeweler won’t permit him to deceive the 
public. In this respect he is like the 
reliable family surgeon. 

Mr. Jones has a pain in his mid-riff, 
accompanied by hot flashes, and im- 
mediately gets the idea that he has ap- 
pendicitis. He rushes post-haste to old 
Dr. Spivens and explains the case to 
him. The doctor makes a careful ex- 
amination, gives him a prescription that 
will relieve him of gas on the stomach, 
collects ¢2 and forgets about it. Now 
this doctor could have agreed in Mr. 
Jones’ diagnosis—operated on him for 
appendicitis and collected $500 with the 
patient none the wiser. But it just isn’t 
Dr. Spivens’ way of practicing. 

And that’s why he’s trusted. 


If you size up the customer and judge that 
he is one who might “fall” for the extrava- 
gant claims of the “10c a week” installment 
jewelry houses, it would be well right here 
to nail some of their abuses. Preface your 
remarks, of course, by the assertion that 
you consider the customer too intelligent to 
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Getting Ahead in the Jewelry Business 





Address of A. M. A. Hanson, read by President Stiles on Aprii 28, at Minnesota and South Dakota 
Retail Jewelers’ Associations Convention, at Minneapolis, Minn. 




















[FE THE remarks contained in this paper 

are “old stuff,’ I trust, however, that 
they will be considered in the same spirit 
in which they are tendered. My purpose is 
that of giving, as far as possible, some help 
and information to the younger men in the 
trade. 

The small town jewelry store should be 
exceedingly useful to the community. First 
of all it should be a REAL jewelry store; 
second, it should have an efficient repair 
department under the personal supervision 
of the proprietor; third, it includes a well- 
stocked gift department in which popular 
accessories in a well-chosen variety are 
carried. 

The repair department should first of all 
be systematized so that repair material may 
readily be selected from well charted mate- 
rial cabinets. My experience at the bench 
has taught me that a well assorted stock of 
genuine factory material is the cheapest and 
the most satisfactory in the long run. The 
difference in price between the genuine and 
the imitation material is so small that the 
genuine will save its cost many times over 
in time alone, besides making the repair 
job a perfect job. 

The average person, when his watch needs 
repairing is susceptible to the power of sug- 
gestion, and will fall for it five times out 
of ten. The watch is handed to the watch- 
maker with the remarks, “This hasn’t been 
running very well lately. I think it just 
needs cleaning.” The watchmaker in turn 
examines it hurriedly and, not seeing much 
ruin, usually says, “Yes, I expect that will 
make it O. K.” 

Right here is where he makes his mis- 
take. The watchmaker has agreed with his 
customer that all the watch needs is clean- 
ing, and having asked, or knowing, the price 
of cleaning, the customer goes away with 
the cost of his job fixed in his mind. But 
on closer examination the watchmaker dis- 
covers that before he can turn out the cus- 
tomer’s job in a satisfactory condition, he 
must repair a badly cut pivot on the staff, 
a cracked balance jewel, a loose roller jewel, 
rusty pinions, or a dead main spring. This. 
will all have to be taken care of under the 
cleaning charge if the customer is to have 
a satisfactory running watch. Your over- 
sight will mean your loss. 

Never take in a watch for cleaning with- 
out proper examination of its needs. It will 
only take 10 minutes to take the watch apart 
and give your customer a correct estimate 
which wil! net you a profit and not a loss. 
At least 35 percent of the cleaning jobs 
taken in are badly in need of other repairs 
such as enumerated above. If you keep a 
record of this, it will surprise you. 

We shovld all study our trade papers to- 
gether with good books written on the sub- 
ject of repairing. In this connection it is 
interesting to note a statement made by the 
manufacturers of one of the best known 
watches in the country in which they say, 


that statistics show that incompetent watch 
repairers, of whom there are thousands 
throughout the country, do more damage to 
watches of all kinds, than the wearer does 
through accident. Accidents will happen. 
The most careful person will sometimes in- 
jure a watch without knowing how it is 
done. Should your watch need repairing, 
take it to a reliable watchmaker who uses 
first-class replacement parts. The first cost 
of letting an expert watchmaker repair 
your watch may be higher, but it is far 
cheaper in the end. Furthermore, you can 
then rest assured that your watch will be 
properly repaired and not ruined! 

From this statement you will gather that 
it is important that you know your trade 
and do conscientious work. Just because 
a man buys a_ screwdriver, a pair of 
tweezers, and sticks out his shingle as a 
watchmaker, is no sign that he is competent 
to handle fine watches. I hope the day 
will come when every person who adver- 
tises himself as a watchmaker, will be ob- 
liged to take a thorough examination, and 
show his diploma before being allowed to 
work on adjusted watches. 

Then there is the matter of loaning 
watches. This is an evil that has been car- 
ried over from a by-gone day. When John 
Jones brings his watch to be repaired or 
cleaned, he considers it our duty to let him 
have another watch to carry while we are 
repairing his. Of course it serves the con- 
venience of John Jones to loan him a watch, 
but in accommodating him you go much 
beyond the “service” given in other trades. 
Loaning watches has become one of the 
abuses in the watch repair business. All 
the tailor will loan you when he presses 
your trousers is a barrel; the garage man 
will not loan you another car for use for 
nothing while he fixes yours, nor will the 
barber furnish free a razor while he puts 
the keen edge on your favorite beard 
scraper. Only jewelers loan watches free. 
How long are we going to permit this 
abuse ? 

In closing I would quote these sentiments 
dug out of a trade magazine: 

“Tf getting ahead in the jewelry trade 
seems to be slow work, and if you some- 
times feel like getting out of it and start- 
ing in some other field, just bear in mind 
that the other fellow in the other field is 
thinking of the same thing about his line of 
work. If you have been honest and indus- 
trious during the time you have been in 
the jewelry store, you have learned a good 
deal, probably more than you realize. li 
you change to some other line you will have 
to begin back at the bottom again, throw- 
ing away much you have so far learned. 
Dig in harder. You may be almost to the 
bend of the road where you will find things 
more to your liking and to your advantage.” 








R. Christenson and A. Best will open a 
jewelry store at Jefferson, Wis. 
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How Enright, of Philadelphia, Pa., 
Keeps Moving Onward 





ERE are some views of the attractive 

new store of John D. Enright, an en- 
terprising jeweler of Philadelphia, Pa. One 
photograph was taken on the occasion of 
the first sale made in the new store. The 
sale consisted of a handsome diamond ring 
set with choice diamonds, about 28 in all. 
This setting was of platinum and made by 
hand: in the jeweler’s own shop. Another 
picture shows the lay-out of the store. There 
are no wall cases in the establishment. The 
large merchandise is displayed on small 
tables. The fixtures are of dark walnut 
with light walnut panels. Medallions on the 
upper wall are done in gold. Artistically 
designed electric fixtures are placed directly 
over the cases. The floor of the store is 
carpeted, the color scheme being green and 
tan in harmony with the fixtures. Mr. 
Enright says that “Carpet aids materially in 
effecting sales. By placing a customer at 
ease upon entering your shop you help him 
to relax and consequently you make it easier 
to please him or her and thereby easier to 
sell. Most people find their home a place 
of rest, so by designing our store along 
reposeful lines, we find it a splendid means 
of increasing sales. We believe that happy 
customers buy better merchandise.” 

The store front is shown in another illus- 
tration. This exterior is done in black and 
gold. There is a solid black marble base 
around the windows. A large electric sign 
“Enright” is controlled by a flasher. On 
the cornice will be noted a burglar alarm of 
special design. The new store was opened 
April Ist. Mr. Enright’s enterprise is mani- 
fested even on his letter-heads, which are 
especially attractive. Illustrated on the letter- 
head is a half-tone of the proprietor and a 
reproduction of the building, which is very 
strategically located. His letter-head an- 
nounces that the store is “Fifteen minutes 
from Market Street on the L.” Mr. Enright 


has adopted as his slogan, which he uses 
just above his name in script lettering— 
“We're cranks on quality.’ 

It may be noted that while the jeweler who 
really sells blue white diamonds is perfectly 
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justified in emphasizing that fact, a decision 
made some time ago by the Welfare Commit- 
tee of the National Jewelers Board of Trade 
opposed the use of the term blue white in 
newspaper advertising because of the use of 
that expression in many instances. 





Practical Talks on Selling 





be gulled, but you have heard of persons 
who had the borax-born complex of “per- 
fect-cut,” “blue-white,” etc. If you have a 
perfect blue-white stone in stock, show her 
how expensive it is. If you do not have 
such a stone, cite that very fact to show 
her how rare they are. Explode the “per- 
fect-cut” myth. Tell her this is a deceptive 
term because it is used to mislead the public 
into the belief that it is a “perfect” diamond 
—a statement the borax jeweler doesn’t dare 
to make. Tell her that “perfect cutting” 
means nothing, as every well-cut diamond 
has a certain number of facets. 

Show her the color of your stock of dia- 
monds, and explain that “commercial” white 
also covers a great range of color grada- 
tions. Convince her that if she gets a good 
white stone she has something to be proud of 
—that such a stone is universally admired 
and desired. Ask her if it is reasonable to 
believe that certain installment jewelry 
houses (the boraxers), for there are many 
honest installment concerns, can carry dia- 
monds of a finer color and quality than your 
own well established house. Forestall the 
boraxer’s argument that the customer is 
paying largely for a name when he is deal- 
ing with your house. Ask her how a house 
gets a good name? Spike the boraxer’s 
claim of “special buying connections” in 
Amsterdam or elsewhere that enables him 
to buy diamonds at.a saving. Convince him 
that an office boy might buy diamonds as 
well and as cheaply abroad as the shrewdest 
“boraxer” living. Explain to her the 
“parcel” method of diamond selling abroad. 
Show her just what that means to the re- 
tailer. 

Tell her about the syndicate control of 
the diamond market. Show her that this 
is really a blessing in disguise. Ask her 
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finaily, just why she came to your store to 
look at diamonds. Find out if, back of her 
decision to visit you, there wasn’t a great 
deal of deep-rooted confidence in your 
house’s integrity? Tell her then just why 
you deserve that confidence. What do you 
do to deserve it? 

Why, you have access to the offerings of 
the best diamond importers in America. 
You are able to pay your bills and to dic- 
tate the closest possible terms. This means 
value and quality. Then you re-grade your 
diamonds. You do this to make doubly sure 
of the quality of your purchase. Then you 
mark the grade (if you do) on the sales 
tags so the public may see. Why do you 
do this? Why do you let the public into a 
secret that only you know about? You do 
this so the public may know what it is buy- 
ing. You believe the public has a right to 
know what it is paying its money for. The 
public expects you to protect it in the mat- 
ter of diamonds—to serve as its judge and 
appraiser. And that is what you do to the 
best of your ability. 

How do you grade these diamonds, the 
customer asks. You weigh them carefully to 
check back against the house that sold them 
to you. You insist on signed invoices stat- 
ing the number of carats of weight in the 
center stone and melee adorning the mount- 
ing. You make a book record of this tor 
your customer’s protection. You examine 
the large stones under high-powered lenses 
and in the proper light. In this way you 
search out every imperfection and identify 
the color exactly. All of these things are 
important for you to know—because you 
have to pass this information on to your 
customer. That is why the public can have 
confidence in what you say. 

Naturally no salesman is going to enter 
into all the details of selling points outlined 
above. He may use this point and that one, 
always judging the customer to see if an- 
other to see if another point is necessary, 
and if so, just what point it should be. But 
all of these points are good to have in the 
back of one’s head—for every single one of 
them can be used—is being used every day— 
toward better and bigger sales. Most of 
the points about the exact grading of qual- 
ity will not be appropriate in discussing a 
modest priced diamond of mediocre quality. 
But with the larger and finer gems, some of 
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the points will be most important, in their 
particular place. 

I know of a salesman who makes great 
capital out of the reputation of the diamond 
source-houses from whom his firm buys its 
diamonds. He tells the customer just why 
it is important to know where the diamonds 
originated. 

In discussing the cutting of diamonds, the 
salesman can tell much of interest to the lay 
customer. He can point out the newer shal- 
low cutting of gems, which gives them a 
greater “spread” and, some say, a greater 
brilliance than the old deep-cut stones—and 
at a lesser price, too. The salesman can 
touch briefly on the science of light refrac- 
tion as concerns the diamond; how the light- 
rays rebound from facet to facet within the 
diamond until reaching the point of emer- 
gence. This is absorbingly interesting to 
the average customer, I have found, and 
tends to give him a deeper appreciation and 
respect for his diamond. It throws a gla- 
mour of interest around the gem that helps 
its sale. 

The next step in the selling of diamonds 
will be the appeal to the buyer’s senses of 
economy. Picture the diamond from an in- 
yestment angle. Tell him that it is practi- 
cally the only form of real property which 
you know of in which the possessor can “eat 
his cake and have it, too.” Explain this by 
saying that, while he enjoys his diamond and 
gets great pleasure from it, also the admira- 
tion of all who see it, still this thing of 
beauty retains its value—does not depreciate 
—and, perhaps, even appreciates in value as 
it is worn. Tell him just why it retains its 
value. This brings up the syndicate control 
feature again. Point out that the only 
period of time in the last 40 years, perhaps, 
when diamonds were considerably “off” in 
price, was directly after the war. This de- 
pression rose from artificial causes, tell him 
—because of the dumping of Russian jewels 
on the market, and the liquidation of large 
quantities of the gems hoarded by specula- 
tors who banked too much on post-war pros- 
perity. Point out some instances, if you 
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know of them, where owners of diamonds 
have realized handsome profits on them. 
But don’t implant the specific hope in his 
breast that he can “hock” his diamond or 
sell it for more than his value any time he 
gets ready to do so. Tell him that he 
spends more than the price of this diamond 
on an automobile and wears it out, salvaging 
little, if anything, of the original price out 
of it, but that with this diamond, he can 
wear it for years, and then realize the full 
value of the gem, itself, upon conversion of 
it at your store into a diamond of higher 
price. 

Be very careful that he doesn’t get the 
idea he can cash in his ring on an exchange 
at the price originally paid for the diamond 
and mounting, too. Tell him the conversion 
allowance at full value applies only to the 
stone, itself, and give him some fairly de- 
finite idea of what that value is—if he asks 
for it. If he kicks at the small turn-in 
value on his mounting, tell him that this is 
something made by man, that he will have 
had full value out of it in service and wear, 
and that it would not be salable again in 
your stock after having been once worn. 
Tell him that if taken in it would have to 
be dumped into the melting pot as old gold 
er platinum, and that the high value of all 
the expensive hand-work on it necessarily 
would be lost. In most instances the cus- 
tomer will listen to this line of reasoning. 

Tell him his stone can be remounted again 
and again in the newer styles, thus becom- 
ing a thing of constant beauty and pride of 
possession. Tell him the diamond “never 
goes out of style.” Give him every fact you 
can think of pointing to the permanency of 
the diamond’s value and beauty. 

Turn your attention to the perfection of 
the mounting—the part it plays in the beauty 
of the ensemble. Tell why it is 18 kt—if 
it is—or why platinum. 

If the customer gets interested in a fancy- 
cut diamond—baguette, emerald-cut, navette 
or other kind—there is much to be said in 
their favor. They are, of course, the aris- 
tocrats of the diamond family, and stand out 
from the standard cuttings. To a woman 
there is a tremendous appeal in a distinc- 
tive diamond—one she can flash before her 
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sisters with the proud knowledge that it 
has it all over their diamonds. And—bless 
their hearts—their little hearts just dote on 
such superiority complexes. Of course you 
will have to lay off any comparison cf the 
brilliance of the contrasted cuttings. Most 
diamond experts agree that the fancy-cuts 
do not compare in brilliance and refraction 
with the old style cut. But distinctiveness 
will win the day for you as a selling argu- 
ment—if she can stand the price. 

After you have exhausted all possible talk- 
ing points of the diamond, itself, turn your 
attention to the mounting. This can be 
made a very important consideration. Tell 
why the mounting is 18 kt—if it is—or pla- 
tinum—if it is. Tell why it is white gold 
instead of green, yellow or red. 

Then for your closing arguments. Tell 
the customer how satisfying it is to say 
that it is a “Blank and Blank Co.” diamond. 
Such a name carries with it a proud assur- 
ance of quality. This diamond does not be- 
long to the common herd. Some possessors 
of diamonds have to hesitate to tell where 
their diamond came from, but the owner of 
a “Blank & Blank Co.” diamond never does. 
She’s almost as proud of its origin as she 
is of the diamond itself. And here you’re 
putting over the big wallop of your whole 
sales talk. You're selling something your 
competitor hasn’t got (if you’re fortunate 
enough to be working for such a leading 
house—and this article isn’t directed to the 
other kind). 





This is No. 1 in a series of articles in 
Jewelry Selling. No. 2—on Selling 
Watches—will follow in a succeeding 
issue. 











Attractive Spring Opening Displays 


HERE are two attractive window displays 

recently made by the enterprising retail 
jeweler, C. M. Hay, Coshocton, O. The 
displays were made on the occasion of Mr. 
Hay’s Spring opening. In the first window, 
which symbolizes the opening of Spring, 
Spanish moss and purple lighting effects with 





(Continued on page 128) 
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Since 1827 


when Joseph Dixon made 
the first really successful 
“blacklead” crucible, 
Dixon Crucibles have 
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quality and_ efficiency. 
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edge of a century of 
crucible making is woven 
into the walls of every 
Dixon Crucible or Sand 
Pot. 
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For Every Metallurgical Requirement 


There is no requirement of assay laboratory or 
melting department using crucibles and refractory 
products that can be filled more satisfactory and 
economically than through the use of Dixon’s 


Today there is no question but that Dixon’s 
Assay Sand Crucibles far surpass in service any 
other refractory so far produced. While their first 
cost may be a trifle higher, the service results are 
so greatly superior that there is no question as to 
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Accurate Time Signals 











A Paper Presented Before the Horological Institute of America on May 11, 1927, by R. E. Gould 
Chief of the Time Section, United States Bureau of Standards, Washington, D. C. 














OR some time the inequalities of time 

signals obtained from pendulum clocks, 
have given considerable trouble in the use 
of short time intervals. Even from the 
best astronomical clocks successive seconds 
signals are apt to be of unequal lengths, due 
very largely, it is believed, to mechanical 


contacts ordinarily used for transmitting 
such signals. 
At the Bureau of Standards the matter 


of short time intervals is beginning to be 
of great importance, while we are working 
with tenths or even hundredths of a second, 
we get along very well, but, if higher ac- 
curacy is desired, as is often the case in 
our laboratories, these signals cannot be de- 
pended upon. A new piece of apparatus, 
known as the photo-electric cell, has been 
invented within the last few years, and 
promises to be of great value. This photo- 
electric cell is extremely sensitive to light, 


and is the main feature in the new tele-. 


vision experiments of which we have heard 
so much. The cell is filled with potassium 
hydride gas and as light falls upon the 
sensitive elements of the cell, action is set 
up within the cell which causes its resist- 
ance to be lowered so that a small quantity 
of electricity may be passed through it. 

Taking advantage of this fact, we have 
applied it to the problem of obtaining ac- 
curate time signals. A small electric lamp 
is placed behind a pendulum and a photo- 
electric cell is placed in front of it. As the 
pendulum swings back and forth, the light, 
falling upon the cell, is interrupted. When 
the cell is dark it cannot conduct electricity, 
but when the light falls upon it the current 
can pass through it. These cells operate on 
very small currents, in the neighborhood of 
a few millionths of an ampere, so, in order 
to obtain any appreciable result, the action 
of the cell must be amplified. For this pur- 
pose, an amplifying unit of the nature of a 
radio amplifier is used. 

The operation of the whole apparatus, 
then, is as follows: The light from the 
lamp is focussed upon the pendulum by 
means of a lens, and then passes on to the 
cell. As the pendulum swings back and 
forth it regularly interrupts the light, mak- 
ing the cell dark and increasing its resist- 
arce. As electricity tends to seek the easi- 


est path, when the cell resistance is great 
the current can be sent through another 
circuit. This circuit is provided through 
two radio tubes which amplify the current 
and pass it on to a relay of 20,000 ohms 
resistance. The result is that the armature 
of the relay is drawn toward the relay coils 
as the current flows through them, but is 
immediately released when light again falls 
upon the photo-electric cell, due to the less- 
ened current in the coils of the relay. 

As an illuminating source, I am using a 
10 watt electric lamp placed about 6 inches 
from the pendulum. A lens focusses this 
light so that the swinging pendulum may 
cut off the maximum amount of light from 
the cell. The pendulum itself is absolutely 
free and is suspended from its support by a 
double spring suspension, no mechanical 
contact being made by it. A radio B bat- 
tery of about 90 volts supplies the voltage 
for the cell and the relay. The cell, having 
a large resistance, passes only about 2.5 to 
3 microamperes at this voltage, while the 
relay requires about ten times this amount 
to operate it. 

Two stages of radio amplification using 
two 205-B tubes step this current up to the 
desired amount. The filament supply for 
these tubes is a 6-volt storage battery, but 
the tubes will operate even when the fila- 
ments are apparently not lighted at all. A 
2214-volt battery is used with these tubes, 
through a potentiometer, to produce a nega- 
tive bias on the plate in order to assure 
sensitive action. 

As the armature of the relay is pulled 
toward the coils, it closes an outside circuit 
to which any desired apparatus may be con- 
nected. To better illustrate the action of 
the relay, I have connected a_ telegraph 
sounder and a miniature electric lamp in 
this outside circuit. As the swinging pen- 
dulum cuts the light from the cell, the 
scunder and the lamp are operated by the 
relay and a signal is thus produced from 
the pendulum without any mechanical con- 
tact on it. 

The use of the relay, in this case, limits 
the accuracy of the transmitted signals, so 
that they are probably not good to more 
than .001 second. The action of the cell 
itself is much faster than this, and by using 


an oscilliograph instead of a relay, the 
swing of the pendulum may be recorded to 
about one part in 5,000 or perhaps even 
better. 

This apparatus, as I have shown it, is far 
from perfect, and we are still working on 
its development. The half seconds pendu- 
lum is of inver, which is a nickel-steel hav- 
ing a very small temperature coefficient, 
nearly zero. As I have said, the pendulum 
is absolutely free. It is our intention to 
drive this pendulum by some electro mag- 
netic device, the type of which we have not 
yet decided upon, and thus to produce a 
constant amplitude of vibration. The ap- 
paratus will then be able to transmit sig- 
nals, good to about .0001 second, to any 
laboratory of the Bureau and possibly may 
be used for broadcasting time signals by 
radio with a very high degree of accuracy. 

Several applications of a similar nature 
have been made of photo-electric cells, and 
the future possibilities of their use are be- 
yond present prediction. However, in re- 
cent years, nothing seems impossible and 
time is always with us, although constantly 
moving ahead, so we are very desirous of 
measuring it as it passes by even to the 
extent of billionths of a second. 





Graduate of Geneva Horological 


School Addresses H. I. A. 





J. L. Roehrich, with Cartier, Inc., New 
York, was among those who attended the 
last meeting of the H. I. A. in Washington, 
D. C., May 11-12. At a dinner held May 11, 
Mr. Roehrich gave an interesting talk on 
the methods of instructing watchmakers in 
the Geneva Horological School, Geneva, 
Switzerland, of which Mr. Roehrich is a 
graduate. Although a young man Mr. Roeh- 
rich has a very comprehensive grasp of the 
theory and practice of horology and _ his 
address proved very instructive. The course: 
at the Geneva School, as is well-known, is 
very thorough and requires of the student 
the ability to make a complete watch from 
designs which are given to ‘him. Some 
times the students design their own watches. 
The school is supported by the municipality 
and therefore the charge to the student is 
nominal. At the school, Mr. Roehrich 
stated, there is a Research Bureau where 
work is done for all those interested in the 
science of horology. Here also watch manu- 
facturers may send their watches for ex- 
amination and only watches that come up to 
a high standard are passed. Mr. Roehrich 
has been in America only one year. 
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SATISFACTORY 
RETURNS 
ALWAYS 


REFINERS 


ASK ANY OLD TIME JEWELER 
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Established 1889 
And Stepping Right in Line 
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Telephone, Whitehall 7240 Cable Address, Matthey, New York 


Johnson Matthey 
& Company, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


DEALERS IN 


PLATINUM 


AND THE PRECIOUS METALS 





JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Refiners to the Bank of England 


36th Floor 
Woolworth Building 
New York 























And so in 
Platinum— 


HE recognized position of leader- 

ship enjoyed by Handy & Har- 
man in the field of silver is evidence 
of their ability to serve you well in 
the field of platinum. A firm with the 
standing of Handy & Harman can af- 
ford only to excel in all its depart- 
ments. 

With special emphasis on platinum, 
you will find Handy & Harman’s 
prices reasonable, quality high, and 
terms satisfactory. 


HANDY & HARMAN 


57 WILLIAM STREET 
NEW YorK CITY 
Dealers in and Refiners of Precious Metals. 



































FRANCO AMERICAN 
PRECIOUS METALS CORPORATION 


DEALERS AND REFINERS 


GOLD, SILVER AND PLATINUM METALS 


Works: 
NEWARK, N. J. 





General Office 
62-72 West 47th Street, New York City 
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Report of Educational Committee, 
Horological Institute of America 





Read by John J. Bowman, chairman, at recent annual meeting of Horological Institute of 
America, held in Washington, D. C. 














(Continued from issue of May 18) 


THE appeal is made that nothing savoring 
of commercialism be connected with the 
name of the Horological Institute of Amer- 
ica. In this connection might also be related 
some instances wherein retail merchants “put 
on” sales campaigns of watches in which the 
plea to the public was to trade in old watches 
in part payment for new watches, the old 
watches to be sent to schools wherein dis- 
abled ex-soldiers of the United States Army 
were being trained to be watchmakers. No 
criticism can be made of such a plea hon- 
estly carried to its implied conclusion. But 
giving due credit to those honorable mer- 
chants who did send the old watches to 
schools for the good use stated, nothing can 
be said too harshly to condemn the merce- 
nary trickery of those who used the patriotic 
sympathies of the public to secure watches 
which were not sent and were never intended 
to be sent to schools for the benefit of army 
rehabilitation trainees, but instead were 
taken in as an additional profit of the falsely 
represented sales. 

It has been stated in previous annual re- 
ports that the routine work of the Educa- 
tional Committee has been mostly of the na- 
ture of answering questions addressed to the 
Institute, asking information upon a variety 
of subjects pertaining to horological train- 
ing. This activity seems to be increasing. 
General statements are poor substitutes for 
figures; and it is believed that what you 
desire given is some real measure of the 
amount of service which the Institute has 
rendered in this way. We will, therefore, 
make the statement that since your commit- 
tee’s work really started, a little over four 
years ago, there have gone through the hands 
of the chairman 1,400 letters dealing with 
information on various subjects connected 
with horology and horological education. In 
filing this correspondence it has been classi- 
fied under the following headings : 


EDUCATIONAL COMMITTEE; ADVISORY SERVICE 


Technical Advice to Individuals. 

Technical Advice to Manufacturers. 

Horological Literature, Questions 
swered Individuals. 

Horological Literature, Books Reviewed 
for Publishers. 

Horological Literature, Articles Reviewed 
for Trade Journals. 

Advice to Projected Horological Schools, 
and Extra Courses Proposed for Estab- 
lished Schools. 

Individual Inquiries on Schools. 

Data on Schools in Operation. 

Information, Origin and History 
Watches and Clocks. 

Miscellaneous Advisory Service. 

Under the last-named heading will be 
found minor items, several of which involved 
a great deal of work; for instance, assisting 
the United States Veterans’ Bureau to formu- 
late a standard course for watch repairing 


An- 


Old 


schools under its direct operation, in 1922; 
assisting the Federal Board for Vocational 
Education in preparing a monograph to be 
published on the work of the watchmaker ; 
assisting the writer of the chapter on 
Watches and Clocks for a new encyclopedia. 

It should be borne in mind that in the 
above-mentioned, as in many other activities, 
the Institute is doing a great deal of work 
without expense to the Institute or to those 
it is serving; it brings together those who 
are able and willing to perform these serv- 
ices; this must be added to the total in ap- 
praising the value of the Institute to the 
country. 


As promised earlier in this report, in re- 
ferring to the greatly regretted closing of 
the New England Jewelers’ Institute which 
was caused by the difficulty of securing suf- 
ficient students to justify the school’s con- 
tinuance, we will quote from your commit- 
tee’s report before our annual meeting of last 
year: 

“The burden upon the schools of conducting 
active propaganda to secure recruits for ho- 
rology, in addition to providing instruction 
and other necessary services to their stu- 
dents, is heavy enough to constitute a very 
serious drawback in their work. Advertis- 
ing the vocational advantages of watchmak- 
ing, like most advertising, is very costly. 
This expense, added to the other operating 
costs of horological schools, inevitably in- 
creases the tuition fees which students are 
obliged to pay, and bears its share in dis- 
couraging desirable candidates who might 
otherwise enter the field of horology. 

“Surely the Institute could find no better 
means toward its general purpose to improve 
American horology than to help interest 
young men in choosing horology as their 
vocation. And if anyone should ask what 
practical measures might be taken to effect 
such help, he is referred to the 1925 report 
of your committee. 

“In that report was suggested, among other 
things, that the Institute organize a traveling 
exhibition on the subject of horology, which 
could be placed, in turn, in high-schools and 
other places where it would be seen by young 
men who are considering the problem of 
choosing a vocation. This exhibition could 
easily be devised to suggest the fascination 
of horological pursuits, to show the achieve- 
ments of the early and the later masters, and 
to convey the idea of the economic and social 
advantages to be secured by becoming a 
proficient watchmaker. Your committee has 
considered the details of this project, and it 
may be said that it seems to be entirely fea- 
sible and promising of good practical results. 
The proof of the matter, anyhow, could be 
made by assembling one such exhibit and 
placing it and keeping account of what re- 
sults come from it. 
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Action 





On May 12th J. P. Stevens of Atlanta, 
Ga., was elected President of the Horo- 
logical Institute of America. On May 17th, 
he writes: “I am appearing before the 
Atlanta Jewelers’ Association tonight in be- 
half of the H. I. A.” This is characteristic 
of the man—action. Now this man had 
little idea he would be elected president. 
He humbly refused the honor on another 
occasion. 


At the meeting in May, 1925, he first made 
his appearance at the annual meeting of the 
H. I. A. in Washington. For those who do 
not know him these facts may be interesting. 
Mr. Stevens is essentially a horologist, hav- 
ing started life as a watchmaker. He began 
to study horology when a mere lad of thir- 
teen or fourteen years of age and sat up 
nights burning the midnight kerosene oil to 
get his first knowledge. He was a student 
from the beginning and is a student today, 
having set apart in his own home a horo- 
logical workshop, where he is constantly 
experimenting. This is the man’s hobby, for 
it is now some years since he retired from 
active business. He began life as a watch- 
maker and later branched out into the 
jewelry business. He invented many note- 
worthy devices, including the first successful 
steel and die-embossing press. This was 
followed up with many improvements, in- 
cluding the invention of an automatic press 
for printing wedding invitations and visiting 
cards from copper plates. 

Twenty-one years ago Mr. Stevens in- 
vented the first engraving machine for cut- 
ting letters into copper plates, after having 
devoted many months of study and experi- 
mentation to the work. He has been declared 
one of the most prolific inventors in the 
South and this is evidenced by the numerous 
United States patents which have been 
granted to him. All of these patents, it is 
interesting to note, are very practical and 
useable in this everyday world. 

The new President is well-known in the 
South and much beloved for his many 
philanthropic activities, 

Co-operation with such a man should cer- 
tainly be a pleasure and there is no doubt 
but that this co-operation will be forthcoming 
from the entire trade. And let it be remem- 
bered the institute was founded in 1921 by 
George W. Spier, a man much of the type 
of the present president, for the good of 
the entire industry—the watchmaker, the 
jeweler and the manufacturer, as well as 
for the protection of the public.—R. F. N. 








I like the girls that use plenty of powder 
and paint. 

Even when they smell like a bottle of the 
most expensive perfume it doesn’t make me 
mad. 

And as far as eating goes, why I just love 
to see the dear little things eat all they want 
and then order some more! Meals are what 
I want them to order—not nickel drinks. 

Even if they smoke 10 packages of ciga- 
rettes a day I won’t set up even one little 
squeal. 

Yessir, girls, the more you want, the bet- 
ter I like you. 

I own the corner drug store. 

—Crimson Colt. 
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The top is the same front and rear, so 
that the bench is really two benches in one. 
The transformation is complete whenever 
you want a new one for the old working 
front of your bench. 

Every worthwhile shop, large or small 
in the land uses them. The material is 
especial'y selected with its close-grain, hard 
maple for the top—and then heavily shel- 
lacked to allow for washing and cleaning. 
Altogether a most desirable bench for the 
factory, workrocm, store or home. Get the 
catalog telling all about them. 













Hard Maple Top 
| | Work Benches 


Metal bottom pans and drawers, filing pin 
and arm rest, one and two-seat sections 
with detachable iron legs. 


LEIMAN BROS. 


Reversible Work Bench 


PATENTED 


The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work 
bench that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
offer it to you—it’s patented. It contains time-tried 
features, the convenient arm rest, the rigid file pin, 





the full width drawer and the non-rustable lower pan. 


LEIMAN BROS. (B527) WALKER ST. Makers of Good Machinery 


for 35 Years 





Drop us a card 
for particulars 








LEES & SANDERS. 


LTD. 
Minneapolis customer writes: ‘“ We acknowledge with thanks your remittance, proceeds 
of the sweep sent you. 


It will give us great pleasure to speak a good word 


on your behalf to the local manufacturers. 


SWEEP SMELTERS 
BIRMINGHAMI,ENG. 














@ We wish to call your attention to the fact that 
we are in a position to do your melting of gold, 
silver, platinum, or any waste that contains 
precious metals, while you wait. We will return 
your metal or pay you full market price for same. 


Gold, Silver 


Platinum 
Refiners and Assayers 


@A trial will convince you. 


M. WALLACH 


Gold, Silver and Platinum Refiner 
ASSAYER and SWEEP SMELTER 
26 Forsyth Street New York 








T. B. HAGSTOZ @ SOR 
| 709 Sansom St., Philadelphia 

















C & G Watch Co., Inc. 


1452 Broadway New York, N. Y. THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New Yerk 


IMPORTERS OF 


“The Better Watch” 


“Quality Above All’ Write for samples and prices 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 














UNITED STATES PATENTS 


Issue of May 17, 1927 


1,628,673. SILVER ALLOY. Roserr H. Leacn, 
Bridgeport, Conn., assignor to Handy & 
Harmen, New York. Filed Aug. 25, 1923. 


Serial 659,394. 3 Claims. 

An alloy containing a preponderating amount of 
silver about 7.5 per cent of cadmium and antimony, 
the cadmium ranging from about 1 per cent to 7 
per cent and the antimony from about 6.5 per cent 
to 0.5 per cent. 


1,628,735. SEPARABLE CUFF BUTTON. Morris 
O. Nossr, Newark, N. J. Filed Sept. 24, 
1926. Serial 137,429. 3 Claims. 

A separable cuff button comprising a pair of in- 
wardly converging members having level fixed and 
movable flat faces respectively, means for retaining 
said movable face normally extending uniformly 

ith the fixed face, cooperative resilient finger means 
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to cause positive interengagement of said members 
whereby they are held inseparable, and means 
actuated by depression of said movable face to 
release said engaging means. 


1,628,946. TIME-INDICATING DEVICE. Gegorce 


H. Brown, Paris, France. Filed April 19, 
1926. Serial 103,111. and in France March 
11, 1926. 4 Claims. 


A device for indicating time comprising in com- 
bination a first dial fixed and graduated, a second 
movable dial mounted on the same axis as the first 
dial, a window in the movable dial and means con- 





nected to the movable dial provided with numbers, 
and means for presenting the numbers abruptly and 
successively in registry with said window. 


1,628,961. PATHER’S CIGARETTE AND 
MATCH CASE. Georce H. Eyer and 
Etwoop S. Snyper, Nutley, N. J. Filed Aug. 
26, 1926. Serial 131,703. 1 Claim. 

In a cigarette and match case for bathers, a pair 
of hingedly interconnected case sections, means 


whereby the sections may be secured in closed re- 
lation, means whereby the case may be supported 
upon the suit of the bather means within one case 
section for facilitating the attachment of a package 
of matches therein, a holder for cigarettes pivotally 
disposed within the other case section, means within 
the case section for swinging said holder outwardly, 
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of the sections when the case is open, the front face 
of said cigarette holder being provided with coin 





receiving depressions, and means at the lower ends 
of the depressions for rigidly securing the coins 
therein. 


1,628,962. LINGERIE CLASP. Estetta M. 
FLetcHerR, Portland, Oreg. Filed Aug. 28, 
1926. Serial 132,180. 2 Claims. 


In a device of the character described, the com- 
bination of a body portion bent over midway its 
upon the 


ends, projections formed inner side of 





\ 


one of the end sections, a hook formed upon one 
of the end sections adapted to engage with, and 
maintain the end section of the opposite side in 
intimate contact therewith, a projection formed along 
one side of one of the end sections, an engaging 
element associated with the projection and a tab 
associated with the engaging element. 


1,629,040. ARTICLE HOLDER AND CASE. 
JerEMIAH McGrevy, Richmond Hiil, N. Y., 
assignor to Solidarity Watch Case Co., New 
York. Filed Nov. 10, 1924. Serial 748,976. 
6 Claims. 


In an article holder and case, the combination of 
a holding member adapted to hold a watch move- 
ment, pivoted casing members for enclosing the 
holding member, such holding member having one 
of its edges longitudinally recessed, a spring-pressed 
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locking member mounted entirely on the holding 
member within the recess and movable bodily 
therein, such casing members each having an in- 
wardly extending pertuberance for interlocking with 
the locking member, whereby said casing members 
are releasably held closed. 


1,629,339. WRIST-WATCH STRAP. WESLEY 
Hankinson and Jacos J. KNEBEL, Kansas City, 


Mo. Filed Aug. 9, 1926. Serial 128,189. 4 
Claims. 
A strap provided at its narrow margins with 








laterally projecting shoulders, and lacings secured 
to the strap between said shoulders and projecting 
over the adjacent narrow margins of said strap. 


DESIGNS 


72,657. SPOON OR SIMILAR’ ARTICLE. 
Grosvenor N. ALLEN, Oneida, N. Y., assignor 
to Oneida Community, Ltd., Oneida, N. Y. 


Filed 1926. Serial 17,990. Term of 


June 9, 











patent 14 years. 


72,669. SPOON . OR’ SIMILAR’ ARTICLE. 
Roy L. Danxs and Max L. Baker, New 
Ilaven, Conn., assignors to The Regal Silver 





Mfg. Co., New Haven, Conn. 
1927. Serial 20,589. Term of patent 14 years. 


Filed Feb. 2, 





UNITED STATES TRADE MARKS 





Issue of May 17, 1927 





The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 

Marks applied for ‘‘under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 


Ser. 236,117. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Cotonrat Beap 
Co., Inc., New York. Filed Aug. 18, 1926. 


Particular description of goods.—Pearl Necklaces, 
Brooches, Bead Necklaces, Bar Pins, Bracelets, and 
Earrings. 

Claims use since July 20, 1926. 

Ser. 244,754. (CLASS 27. HOROLOGICAL IN- 


STRUMENTS.) Drier Watcu Case Co., Inc., 
New York. Filed Feb. 23, 1927. 





PEACOCK 








Particular description of goods.—Watches and 
Parts Thereof. 
Claims use since about July, 1926. 








128 


Ser. 244,755. 


(CLASS 27. 


HOROLOGICAL IN- 
STRUMENTS.) Durer Watcu Case Co., Inc., 


New York. Filed Feb. 23, 1927. 





Particular description of goods.—Watches and 


Parts 


Thereof. 


Claims use since about May 26, 1926. 


Ser. 244,757. 
STRUMENTS.) 
New York. 


(CLASS 27. 
Filed Feb 


HOROLOGICAL IN- 


Dret Watcu Case Co., Inc., 
. 23, 1927. 





Particular description of goods.—Watches and 
Parts Thereof. 
Claims use since about Feb. 2, 1927. 


Ser. 244,758. 
STRUMENTS.) 
New York. 


Ser. 245,086. 


(CLASS 27. 
DIEL 


= 


Filed Feb. 


a 


0 ti, 


HOROLOGICAL IN- 
WatcHu Case Co., INc., 
23, 1927. 








ees — 
Particular description of goods.—Watches and 


Parts Thereof. 
Claims use since about January, 1927. 


(CLASS 27. 


STRUMENTS.) 
Watcu Co., Canton, O. Filed March 2, 1927. 


pLAi-Boy 


Particular description of goods.—Watches. 
Claims use since Jan. 21, 1927. 


Ser. 245,304. 


HOROLOGICAL IN- 
Tue Dvuerser-HAMPDEN 


(CLASS 28. JEWELRY AND PRE. 


BONDSTREET 


cI 


Co., 


OUS-METAL 
Attlehbo o, Mass. 


WARE.) 


R. F. Simmons 
Filed March 5, 1927. 
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Particular description of gcods.—Watch chains. 
Claims use since Dec. 23, 1926. 
Ser. 245,709. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) GortpMan JeEweELry & Op- 
TicaL Co., St. Louis, Mo. Filed March 14, 


1927. 
Particular description of goods.—Watches. 


Claims use since March 10, 1927. 


Trade Mark Registrations Granted 
May 17, 1927 
SILVERWARE—NAMELY, HOLLOW 
AND FLATWARE. WEIDLICH 
STERLING Spoon Co., Bridgeport, Conn. 
Filed Dec. 16, 1925. Serial 224,792. 
LISHED MARCH 1, 1927. 


227,838. WATCHCASES AND WATCHES. S&S. 
Bruner Inc., New York. 
Filed Oct. 23, 1926. Serial 

LISHED MARCH 1, 1927. 


227,818. 
WARE 


PUB- 


239,086. PUB- 


AND WATCHES. 5S. 


227,839. WATCHCASES 
Bruner Inc., New York. 
Filed Oct. 23, 1926. Serial 239,085. PUB- 


LISHED MARCH 1, 1927. 
WATCHES. S. 


227,840. WATCHCASES AND 
Bruner INnc., New York. 
Filed Oct. 23, 1926. Serial 239,083. PUB- 


LISHED MARCH 1, 1927. 
WEISSMAN COMPANY, 


227,854. WATCHES. S. 
Inc., New York. 
Filed Dec. 21, 1926. Serial 241,800. PUB- 
LISHED MARCH 1, 1927. 
227,950. SILVER HOLLOW WARE.  BERNarp 
Rice’s Sons, Inc., New York. 
Filed Dec. 18, 1926. Serial 241,677. PUB- 


LISHED MARCH 1, 1927. 


227,951. SILVER-PLATED KNIVES. 
SILver Co., Chicago. 
Filed Dec. 20, 1926. Serial 
LISHED MARCH 1, 1927. 


227,968. WATCHCASES AND WATCHES. 5S. 
Bruner Inc., New York. 
Filed Oct. 23, 1926. Serial PUB- 

LISHED MARCH 1, 1927. 


227,999. ARTICLES OF JEWELRY FOR PER- 
SONAL ADORNMENT, NOT INCLUDING 
WATCHES, OF PRECIOUS OR NONPRE- 
CIOUS MATERIALS OR COMBINATIONS 


ASSOCIATED 


241,689. PUB- 


239,084. 


THEREOF. Srocxerr & Cre, Pforzheim, 
Germany. 
Filed Dec. 7, 1926. Serial 241,121. PUB- 


LISHED MARCH 1, 1927. 

227,995. WATCHES AND PARTS THEREOF 
GEBRUDER THIEL GESELLSCHAFT MIT BE- 
SCHRANKTER HartuncG, Ruhla, Thuringia, 
Germany. 

Filed Dec. 11, 1926. Serial 

LISHED MARCH 1, 1927. 


Trade Mark Registrations Renewed 
May 17, 1927 
65,016. FILLED CHAINS OF ALL KINDS. 
Registered Sept. 3, 1907. Sripney O. BiGney. 
Renewed Sept. 3, 1927, to S. O. Bigney Co., 
Attleboro, Mass., assignee. 


241,336. PUB. 








Attractive Spring Opening Displays 





(Continued from page 121) 








an old tapestry and electric fountain con- 
stitute the chief decorative scheme and 
serves as a beautiful background for the dis- 
play of diamonds and watches. In this win- 
dow was also shown a tiny Cupid bride and 
groom which elicited much favorable com- 
ment and many smiles from the onlookers. 

The second window featured silver serv- 
ices, also enhanced by purple lighting effects 
and Spanish moss. Clever cards showing 
the silver in use and a small coffee table 
completed the exhibit. 
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Report of Educational Committee 
of H. I. A. 
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“It is easily seen that, from such exhibits, 
could flow benefits to horology quite aside 
from interesting young men in becoming 
watchmakers ; they should also stimulate in- 
terest in watches—in better watches—in the 
minds of many persons who are satisfied with 
timepieces of inferior quality, simply because 
they do not know enough about watches in 
general to appreciate the higher mechanical 
qualities, which, when understood, are seen 
to be well worth their price. 

“If one exhibition, tried out, is found to 
produce what is hoped for, the good results 
could be multiplied by sending out more 
assemblies of the same kind. 

“There are other ways in which the Insti- 
tute might help to lessen the shortage of 
young men entering the field of horology. 
We will quote again three suggestions from 
our 1925 report in which we recommended 
that the Institute: 

“(1) Establish scholarships for deserving 
young men to encourage them to adopt the 
vocation of horology. 

“(2) Establish a loan fund for use by 
students of approved character in any Ameri- 
can horological school, who, through unfore- 
seen difficulties, would otherwise be com- 
pelled to abandon watchmaking as a voca- 
tion. 

“(3) Offer substantial rewards for cer- 
tain prescribed achievements which would 
contribute toward the advancement of horo- 
logical education in America. 

“Some of these suggestions were made 
even prior to 1926. We know, of course, 
that our recommendations cannot be carried 
out until the Institute is in better financial 
condition. Your committee is willing to con- 
tinue doing all that can be done without 
pecuniary expenditures upon the part of the 
Institute. But it is to be hoped that the 
time is not too far distant when at very 
moderate cost so much could be done to 
promote horological education—which is an 
interest surely of most vital national im- 
portance. 

“In concluding their report, your commit- 
tee wishes to invite suggestions from Insti- 
tute members and officers at any time as to 
anything by which it may add to its useful- 
ness; it is desirous of carrying on as fully 
as possible its part in the good work of the 
Horological Institute of America. 

“(Signed ) 

“Joun J. Bowman, Chairman 
“W. H. SAMELIUS 
“PauL M. CHAMBERLAIN 
“Ee. F. Laesy.” 
[THE END] 








The practice of the DeKeyser Institute 
of Optometry, Portland, Ore., which has 
operated the only recognized optical college 
in the northwest as well as tending to the 
visual needs of more than two thousand 
patients, has been merged into the firm of 
Zell Bros. All DeKeyser prescriptions will 
be kept on file in the two Zell Bros. stores 
and DeKeyser patients will receive a 
thorough and complete optical service at 
these stores. 





